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[By Wilbur LaRoe, jr.| 


My religion costs me $2,000 per year. I am a lawyer, and make 
a practice of studying my investments. I know that religion costs my 
household more than food. I also know that $2,000 is 6 percent 
annually on $33,333. In other words, | have the equivalent of 
$33,333 invested in religion. 

What am | getting in return? 


; also 


Tenn, 


= First: I live in an orderly and peaceful community. My home 


is in a community of Christian people. Burglars and thugs are almost 
ERED 


vy 


unknown. We dodge no machine-gun bullets, never see a sawed-off 
shotgun, and are not terrorized by kidnappers or racketeers. My wife 


es 


and little girl are safe in any part of the suburb at any time. They 
are safe because the people of the community are Christian people. 













There are four churches there. A church is better protection than 
a jail. If I lived in a dangerous community I am sure that it would 
cost me not less than $1,800 a year, and probably more, to protect 


—s my family against harm and my property against theft. 


Four 
e. 


Second: I am very much in love with my little girl, now eight 
years old. [| want her to be trained in such a way that she will be 
strong, kind, fearless, noble, pure. | want her to be taught some- 
thing more than geography and arithmetic. I want her to acquire a 
moral and religious foundation on which she can stand in the years 
to come and face the temptations which I know [Turn to page 35] 
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Bs “Where cross the crowded ways 
of life” in downtown Chicago 
The Temple lifts high the sym- 
bol of Christian faith 
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PERMANENCE+*FLEXIBILITY*+ECONOMY 





THE SECRET OF THESE SYSTEMS IS, 
the conveying from the branch pipes is done positively and efficiently by 
a mechanical flight conveyor. 
Strong “suction” but no high air velocities in the main. 
Air frictional losses are eliminated. 


IN MODERN 


DUST COLLECTING 


Strong suctions with less power used. 
Branches may be removed or added 
anywhere. 

Machines may be shifted as desired. 
The main never requires remodeling. 
Retains original high efficiency always. 
Add fans any time, anywhere. 

No limit to future expansion. 

For less than full production shut off 
branches anywhere and shut down fans 
in proportion, saving all this fan power. 
No clogging because mechanically cleared. 
No lost production. 

Easily applied to an old system. Use your 
present fans, collectors and discharge 
pipes without moving them. 


PERMANENT. FLEXIBLE, ECONOMICAL 


Auuneron & Curtis 


= 
= 
= Leaders Since 1886 


"OD "DAK 


Saginaw. Mich. Chicago. New York. Boston 































JZ when you are ordering 
limited quantities of lumber 
Jif items in order to keep close to 
J the market, you should take ad- 
: vantage of Holt mixed car service. 
SAY Order just the stock you need to maintain 
Af sarc assortments and in this way keep your 
money working. Our two affiliated companies can 
quickly fill your mixed car orders. Write us now 


for quotations on HOLT 


MAPLE, BIRCH AND WISCONSIN 
RED OAK FLOORING 
HEMLOCK LUMBER, POSTS 
AND LATH, WHITE CEDAR 
SHINGLES, NORTHERN 
HARDWOOD LUMBER 


MEMBERS OF 
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FOURTH EDITION COMPLETELY REVISED 


LUMBER 


AND ITS 


USES 


BY R.S. KELLOGG 


[LUMBER AND ITS USES, by R. S. 
Kellogg has had perhaps the widest 


sale of any book of the kind ever pub- 
lished. 


The fourth edition, completely revised 
and printed from new type and attrac- 
tively bound is even more valuable than 
heretofore to every manufacturer and 
distributor of lumber, and all concerned 
with specifications for lumber, timber and 
other uses. 


385 Pages, 6x9 ins., 98 Figures, 111 Statistical Tables 
Synthetic leather, round corners. Postpaid $4. 


AMERICAN LUMBERMAN 
431 So Dearborn St., CHICAGO, ILL. 
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Getting Maximum Service Out of the 
Display Room 


ETAIL display rooms, which have 
RR become popular if not even stand- 

ard these last few years, have a 
special problem which sometimes gets 
overlooked. One successful retailer of 
much experience describes it as “traf- 
fic management.” 

A retail concern, let us say, is bid- 
ding for the woman customer. It rea- 
sons that women are interested in fin- 
ished products and not raw materials, 
and that they can be more easily sold 
with actual samples than with pictures 
or drawings; a fact that is proven 
every business day in a thousand yards. 
So the company sets aside valuable 
space and builds a suite of rooms; fin- 
ishing and furnishing them in authen- 
tic and artistic patterns. It is some- 
thing of which the concern may well 
be proud. Then follows the opening 
day or week. Crowds of people pour 
through, attendants explain the display 
and get a record of names of visitors 
and their building desires. The affair 
has started most favorably. 

But six months later the only town 
visitors who show up to look at the 
those have out-of- 

They show these guests 
the beautiful suite, just as they show 
them the new Memorial Hall and the 
country club; and these outsiders as- 
say very little sales gold to the ton. 

The reason for this dwindling 
stream of visitors is easily found. 
Everyone likely to be interested saw 
the suite during the opening or at least 
during the fi month and is not 


display are who 


town guests. 


first 
likely to come back again solely for 
the purpose of looking at something 
he examined carefully the first time. 
The large investment in money and 
planning has become inactive. 

It need not be this way. People 
come to any store to look at something 
they may want to buy and use. Gen- 
erally it must be something new. If 
the floors and interior trim of the dis- 
play rooms can not be changed, they 
can be given the appearance of being 
part of a new exhibit; and probably 
the best way of doing that is to make 
the rooms a background setting for 
the specials and side lines. 

The people who are planning to 
build a new house are but a small per- 
centage of all the yard’s customers; 
and it seems something of a missed 
emphasis to advertise in this way to 
one person and to ignore twenty or 


fifty customers who are not in the 
market for new houses. For one per- 
son who might panel a dining room, 
there are probably a dozen inter- 
ested in a lawn chair, a trellis, a paint 
job, a lock set, a coal chute or a cor- 
ner cupboard. 

Perhaps the addition of these things 
would not please an interior decora- 
tor or the curator of an architectural 
museum; but for the purposes which 
the dealer has in mind they need not 
spoil the effect of the paneling and 
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archways and floors. If they are jn. 
stalled with some care and imagina- 
tion they will make the suite look less 
like a museum to be admired timidly 
and more like what it really is; a sales 
room designed to help all customers 
to buy with knowledge and assurance. 
A floor arrangement that will take 
customers through the display in the 
course of transacting every-day busi- 
ness will help. The woman _ who 
pauses to look at a clothes drier may 
become interested in floors or panel- 
ing. “Traffic management” of this 
kind will give the rooms a continuing 
and multiplied usefulness. 

It is possible to overdo the museum 
business to the point where it fails 
even to do its own stuff. 


Hospital Affords Fine Opportunity 


for Reflection 


DISTINGUISHED retailer told the 
A AMERICAN LUMBERMAN recently 

that not so long ago he had spent 
some weeks in a hospital. “I wouldn't 
be willing to go through the pain and 
risk again,” he remarked, “for a million 
dollars ; but 1 wouldn’t take a million dol- 
lars for the experience and what it 
brought me.” He went on to explain 
that in his busy life he had been finding 
less and less time to think. He went 
forward, carrying his enormous load of 
business and community interests without 
trying to see them whole and without 
trying to determine which of them was 
important and basic. “I found,” he said, 
“somewhat to my chagrin, that while I 
was in the hospital the boards of directors 
and trustees, committees and organiza- 
tions to which I belonged went along 
quite as well without me as with me.” As 
a result of these weeks of uninterrupted 
weighing and consideration, this business 
man has resigned some of his positions 
and is working more effectively in those 
which he retained. 

The months which business has spent 
in the hospital of depression has produced 
among other business men some quite 
similar thinking. 

In an industry as diverse and individual 
as lumber retailing it would be a tough 
assignment to set down in a few words 
the things that should come first in op- 
erating a yard. There seems little doubt, 
however, but that in the past decade there 
has been considerable expansion dictated 
by vanity and by irrelevant pressures. 
There has been competition in service 
brought about by what neighbor dealers 
were doing and with small thought to the 


well rounded needs of customers. Heavy 
investments have been made in showy 
places of business that can earn their 
keep only when they get all the breaks. 
Overhead has mounted steadily; and the 
only way this overhead can be met is by 
more and more stimulation of public buy- 
ing. Rather too much of this stimulation 
has been somewhat in the nature of 
showy toys offered to children. There 
have been infinite varieties of appeal to 
keep up with the Joneses; payment plans 
fixed up with a deceptive appearance of 
easy liquidation that really have carried 
the profits which could not be added di- 
rectly to the materials; bringing in of 
customers who have not had the resources 
in money or savings habits to meet their 
obligations. To be sure, no blanket in- 
dictment can be drawn; for usually it is 
a difference in degree rather than in 
kind that marks these methods as good 
or bad. 

sut it is fairly clear that in a number 
of ways the industry has tended to get 
top-heavy. There has been a shade too 
little real co-operation with the customer 
in the matter of getting him outfitted ac- 
cording to his means. This has been a 
general habit of all business and not solely 
of lumber selling; for commerce gener- 
ally, glancing at the buying public, has 
remarked, “Well, he’ll spend it anyway, 
and I may as well get my share.” 

This concerted onslaught upon the cus- 
tomer’s dollar has had a couple of ef- 
fects that have not been so good. In the 
first place the dollar petered out into thin 
air; and in the second place the machin- 
ery of producing and marketing goods 


increased as though that dollar were 
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steadily swelling up into two dollars in- 
stead of being whittled down to a plugged 
nickel. So here we are, with our Queen- 
Anne business front while the public's 
Mary Ann income has, 
been shot. 

Doubtless in the morning-after 


for the moment, 


sobri- 
ety there is some danger of going to the 
opposite extreme; that of expecting too 
little of the buying public. But it takes 
no son of a prophet to say that following 
the last two years of reorganization some 
marked changes will appear in retailing. 
It has always happened so. Men active 


in business can remember the _ basic 


Toy Making 


WINCHENDON, Mass., Dec. 22. merger 
of two of the largest toy no BR: con- 
cerns in the world, the Morton E. Converse & 
Sons Co., of Winchendon, and the Mason 
Manufacturing Co., of South Paris, Me., both 
huge woodworking enterprises, was announced 
last Thursday. The new corporation, to be 
known as the Converse-Mason Co., with head- 
quarters here, will be chartered for approxi- 
mately $1,000,000. Combined floor space of the 
two concerns is about 310,000 square feet. 
Stockholders are to elect officers, but it already 
is arranged that Fletcher D. Dodge, who has 


been executive secretary of the toy industry’s 
national trade association, will be president. 
Mr. Dodge has authorized the statement that 
the toy industry is finding a good demand for 
its products this season despite other business 
conditions. The 


Converse company owns its 
own _ timberlands 
and has. co-oper- 
ated with experts 
of the Harvard 
University School 
of Forestry in de- 
veloping them. The 
company also buys 
in the open market 
and is a big con- 
sumer of both hard- 
woods and _ soft- 
woods, as also is the Mason Manufacturing Co. 
Operations of the Converse company and similar 
concerns locally have brought Winchendon wide 
spread fame as Toytown; in fact, the com- 
munity is better known as Toytown than as 
Winchendon. 

Good old St. Nicholas recognizes no un- 
employment problem. Toytown has been work- 
ing overtime. Hundreds of people, young and 
old, are employed in Santa’s big workshops 
here, and, according to local representatives of 
the jolly old fellow, the same story holds true 
all over the United States in his various other 
workshops. Only a month ago another order 
was flashed through by radio to rush an order 
tor 100,000 toy milk wagons, the largest single 
order for milk wagons ever received here. The 
milk wagon is the newest thing in the toy 
wagon line designed this season, with the pos- 
sible exception of the menagerie wagon which 
is drawn by a gaily decorated circus elephant. 
Fortunately, the Toytown workshops had plenty 
of lumber on hand for the wagons and Santa 
was assured that the milk wagons would be 
ready in time for the essential processes of 
delivery the first thing Christmas morning. 
Each is equipped with a rack containing six 
bottles of milk, and many thousands of little 
boys and girls will be playing with little toy 
milk wagons as these lines are read. 

Best of all, from the viewpoint of many fond 
Parents, the toys that Santa’s various shops 
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changes which followed '93 and '07, and 
comparative youngsters have seen the 
overturn in basic policies which followed 
the World War. It is to be hoped that 
in the new set-up there will be a measure- 
ment of service according to local needs 
and capacities to pay. That amount, of 
course, will vary from town to town. 

It is to be hoped, too, that there will be 
a more intelligent partnership between 
seller and buyer, taking account of the 
latter’s continuing interest. It seems 
short-sighted to ride the good horse of 
customer resources to death and then to 
be afoot until another colt is raised and 


have produced this year cost about one-half the 
price for which they were sold last year. 
Quantity production is partly responsible and 
lower cost of materials is another factor. Santa 
has concentrated this year on very realistic toys, 
quite different from those of former years. 
There are, of course, many of the old favorites, 
but there have been subtle changes even in 
these, and wood predominates as the favored 
material. There are fewer martial toys and more 
of the utility type. There 
also is the bakery wagon, 
the automobile truck, the 
fire engine, and the toy 
that seems to fire the im- 
agination of grownups as 
well as kiddies, the menagerie wagon. It is 
an exact copy of the menagerie wagon used 
in the “Greatest Show on Earth,” and Santa 
got the idea from Germany last year when he 
was delivering toys to children in Berlin. A 
wonderful model was sent to Toytown and here 
the workshops were the first to produce the 
toy for America. When the doors open one 
sees cages with animals behind the bars, lions, 
tigers, leopards, giraffes and all the others. 

Most of the Toytown toys are made of wood 
and are very durable. Some may be classed 
as real antiques. More than half a century 
ago the first workshop was opened here for 
making wooden toys, and some of the original 
playthings can be found today in New England 
attics. Three generations of children have 
played with these toys and if they are kept for 
another half century they should bring “prices” 
in the antique market. 

But, as W. H. Hexlitt, who draws his salary 
from the Converse organization and is one of 
Santa’s trusted assistants, explains it, “the toys 
change every year. Children demand that their 
toys follow the latest styles. One of our most 
popular toys is the kitchen cabinet. Little girls 
write to Santa asking for a ‘real kitchen cabinet 
just like mother’s.’ The popular kitchen color 








this season is green and so Sister Jane’s cabinet 
is made of wood and painted green just like 
her mother’s.” These cabinets are fitted up 
with miniature supplies, flour, cleaning appli- 
ances, soap, mops, coffee, tea, and so on, and 
the lumber dealer who reads and thinks may 
find a worth while idea therein. The children 
of today are the grownups of tomorrow, his 
future customers. Their likes and dislikes, their 
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trained to the saddle. It also seems 
short-sighted to base expansion programs 
upon the returns of boom years. If some 
of us had been content to make haste 
more slowly and had set up reserves in- 
stead of doubling the capacity of the 
yard, we wouldn't be experiencing so 
many jitters now when we think of a 
banker. 

In any event this period of hospitaliza- 
tion offers the chance to think of the 
business in long terms; and without much 
doubt a great deal of such thinking has 
been going on, which can hardly fail 
to be beneficial to the industry. 


One Industry That Has 
Been Working Overtime 


instinctive aversions and natural desires, furnish 
the clues that may solve the dealer’s sales prob- 
lems in years to come. 

Santa now uses some of the largest and most 
efficient of machinery to expedite the processing 
of lumber into the finished toys here. But 
much of the labor is still done by hand. Hun- 
dreds of women are employed. Santa has found 
that hand work on toys lends a fine finish and 
beauty to his toys. You will see at Toytown 
young girls packing these toys, big and little, 
with the most expert care in great cases for de- 
livery. The AMERICAN LUMBERMAN’S represen- 
tative found everyone happy and merry in good 
old St. Nicholas’ humming workshops, and as 
long as they can labor on these toys the folks 
of Toytown are content. Santa’s demands are 
seasonal, yet Toytown manages to keep reason- 
ably busy throughout the year, with the peak 
coming in October and Novem- 
ber. Santa’s many orders with 
“rush instructions” are received 
with joy. Just ask Nellie Burke 
or any other of the busy girls. 
Nellie has been making clean, 
fragrant lumber into toys for 
children at Toytown for thirty- 
five years, and Santa can’t 
keep Nellie Burke too busy, so 
she confided to the entranced 
visitor who found himself amazed by the enor- 
mous proportions of this thriving woodworking 
industry tucked away in this picturesque coun- 
tryside near the towering slopes of Mount 
Monadnock. 








Cypress Producer to Handle 
Sales From Mill 


JACKSONVILLE, FLA., Dec. 
announcement made by E. G. Swartz, president 
and general manager of the Burton-Swartz 
Cypress Co., after Jan. 1 the sales of the com- 
pany will be handled from the mill offices at 
Perry, Fla. 

John A. Bruce has been appointed sales man- 
ager, and is now on a trip in the North and 
East in the interest of the company. Mr. Bruce 
is well known in the cypress selling field, and 
is considered one of the best informed cypress 
men in this section. 

For years the Burton-Swartz Cypress Co. 
has handled its sales through the Gulf Red 
Cypress Co., with offices in Jacksonville. 


22.—According to 





ONLY ABOUT 2,900,000 Seat my the total 1931 
British Honduras production of mahogany has 
been contracted for, the balance being expected 
to be assembled in the Belize River awaiting 
purchases. The local trade nate that Eng- 
land will probably require about 750,000 feet, 
leaving the remainder for Pens lt importers, 
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QUERY AND COMMENT 


Plans for Round Bottom Boats 


One of our members has asked us whether 
there are any plans or specifications available 
covering round bottom boats. We do not know 
of any such plans and are wondering whether 
you can help us out in this matter.—INQUIRY 
No. 2738. 

[This inquiry comes from the headquarters of 
one of the prominent associations of retail lum- 
ber dealers. The name of one concern from 
which these plans can be secured has been given 
to the inquirer. Should readers of the AMERI- 
CAN LUMBERMAN have information as to where 
such plans may be secured, that information 
will be appreciated and the name of the inquirer 
will be given upon request.—Eb1ror. ] 





Insulation for Old Houses 


We would appreciate information regard- 
ing insulation of side walls of old houses by 
filling space between studs. Can you refer 
us to manufacturers of this type of mate- 
rial?—INQuUIRY No. 2,742. 

[This inquiry is made by an Illinois retail 
lumber concern. There are several kinds of 
insulation in bulk or flaky form for use in 
insulating houses already built. The inquirer 
has been given the names of manufacturers of 
this type of insulation. 

Though the inquirer refers to side walls only 
as being insulated, the fact is that by far the 
greater heat loss in houses is through the ceil- 
ings and roofs, and it is much easier to insulate 
the ceilings than to insulate the side walls of 
houses after they have been constructed. If 
the attic of a house is accessible all that is re- 
quired is to spread the insulating material a few 
inches thick between the attic joists. The mate- 
rial is of a loose somewhat fibrous character 
and lies loose without packing. Some manu- 
facturers’ representatives advocate a light sprin- 
kling of their product, which is said to “set” 
in an open or porous condition. The material is 
rather light and bulky so that it does not impose 
undue weight upon the ceiling lath and plaster. 

Insulating the side walls of a house is a 
somewhat more complicated undertaking than 
insulating the ceilings. If the walls are open 
between the studs and rafters at the eaves it 
is practicable to pour the insulating material 
down the side walls from the attic. There 
should, of course, be a plate at the eaves, but 
unfortunately some houses are built without it. 
At least the writer can testify that the old part 
of his own house is without such a plate. Of 
course, when the insulating material is poured 
in from above it is stopped on its downward 
movement by the headers over doors and win- 
dows and the spaces below such openings are 
left uninsulated unless it is “blown” in from the 
outside. 

As interest in the insulating of old houses 
has increased provision of blowing machinery 
has been made for doing the insulating on con- 
tract by manufacturers’ representatives. Expe- 
rienced workmen are able to remove the siding, 
make neat openings in the sheathing and blow 
the spaces between ihe studdings full of insulat- 
ing material and replace the siding so that 
scarcely a mark is noticeable when the job is 
finished. 

Estimates made by the producers of house 
insulating materials place the percentage of heat 
loss through ceilings and roof at from 70 to 80 
percent of the total loss, and they say that in 
the colder sections of the country the savings in 
fuel are enough to pay the cost of the insulating 
in a few years. The fuel saving is not the only 
benefit, however, for the added comfort, due to 
the coolness in summer, especially of the up- 
stairs rooms of 2- and 3-story houses, is worth 
as much as or more than the fuel saving, though 
it can hardly be reckoned in dollars and cents. 


Only a little thought given to the matter of 
insulation must convince any lumberman of the 
opportunities open to him in pushing the sale 
of insulating materials and the idea of insulat- 
ing in his community. The name of the inquirer 
will be given on request.—EbiTor. ] 





Wanted: A Slogan for the Lumber 
Industry 


Can the lumber industry learn a lesson from 
other industries? I note numerous of our rail- 
road friends have adopted the slogan: “We 
do not ship by truck.” 

In a time like this, when the lumber manu- 
facturers are having so much difficulty in get- 
ting any return for their stumpage, why 
would it not help the manufacturers for those 
of us who believe in their product and are 
for them, to adopt a slogan something like: 
“We sell only lumber,” or “‘We do not sell 
substitutes.” 

I believe it is high time for those in the 
lumber industry to come to the aid of the 
manufacturers and support them all possible, 
instead of supporting those that manufac- 
ture substitutes. The day is near at hand 
when lumbermen should be placed in two 
classes, namely, those who sell lumber only 
and those who sell lumber and “what have 
you.” 

Why beat around the bush? Let’s get 
those who sell lumber only together and sup- 
port those who manufacture lumber only.— 
INQUIRY No. 2739. 


[The above suggestion comes from a well 
known wholesale lumber’ concern located in the 
middle West the executive heads of which 
long have been noted for their constructive 
work in behalf of lumber. There is a decided 


trend among retail lumber dealers toward unit 
selling—that is, selling the home or other build. 
ing as a complete unit. To such dealers the 
above proposal probably will not have a very 
strong appeal. To dealers who, like the aver- 
age wholesaler of lumber, handle only this one 
product, this s"~gestion should come as one 
having consiuerable merit. The AMERICAN 
LUMBERMAN will be glad to have comments 
from its readers on this subject.—Enpiror. | 


Garden Furniture Designs 


I am connected with a firm that is a sub- 
scriber to your publication. The nature of 
my work brings me in contact with the 
publication, and glancing through it I saw 
an illustration that led me to write to you 
for information that I desire. 

1 am interested in making pergolas, trel- 
lises and other styles of arbor furniture in 
rustic style, and would greatly appreciate 


any folder, catalogs, or designs pertaining to. 


the subject. 

If you are unable to do this, I wonder if 
you could direct me to one of your adver- 
tisers or acquaintances who is connected 
with this work.—INQuIRY No. 2,736. 

[This inquiry comes from Ohio and, as noted, 
is from a person connected with a lumber com- 
pany. The inquirer has been supplied with the 
titles of a number of publications dealing with 
outdoor furniture of all kinds, including the 
booklet “You Can Make It for Profit,” pub- 
lished by the National Committee on Wood 


Utilization, Washington, D. C.; the booklet, 
. Jeautifying the Home Grounds,” by the 
Southern Pine Association, and others. To 


anyone having information that will be help- 
ful to this inquirer his name will be given upon 
request.—EbiITor. } 
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The Bay de Noquet Lumber|secured than that the Missis-|and an 


endeavor was to be 


Co.’s mill on Sturgeon River, | sippi River be improved. What |made to make the day some- 


Michigan is framed and ready | the 
to be raised. During the sum-| greater 


in 200 feet long, at right angles | frequently _ is, 





entire country 
transportation 
mer a pier 2,000 feet in length| ties, so that the 
has been built, and during the | increasing traffic of the country 
winter a breakwater will be put| be not blockaded, as it now 
by a lack of 


needs is|thing different from the usual 
facili- |one of whiskey and carousal. 


immense and eee 


It is stated that the Good- 
rich Transportation Co. intends 


to the pier, between which the|means to move crops and ~ pat the | fine iron steamer 
pseu cae Milwaukee” on the route be- 

mill will be placed, besides get- | goods. tween Cifeace end Miuthe 

ting out 15,000,000 to 20,000,000 . * — oS oa 


feet of logs for the next sea- 
son’s cut. 
. . 


One thing is quite certain, if | 


the Mississippi is improved so 
as to admit of the free passage 
of large barges, the Hennepin 
canal will be constructed; for 
it must not be supposed that 
all the interests engaged in the 
east-and-west trade will sit 
quietly and see St. Louis and 
New Orleans gather all the 
persimmons with the congres- 
sional pole. An audible whis- 
per would be heard from Chi- 
cago before such a proposition 
would pass and a section of 
New York would be _ heard 
from in tones that could not 
be mistaken. Besides, it is 
more important to Iowa, Min- 
nesota, Nebraska and Dakota 
that a water-way eastward be 


The N. Ludington Co.’s mill next summer, thus furnishing 


at Menominee, Mich., is hold- 


|ing on with a good grip. On 





a recent Saturday it took the 
logs out of seven inches of ice, 
and cut on that day 104,000 
feet of lumber with two cir- 
culars, 

. * * 

Rev. Mr. Davies, the mis- 
sionary to the heathen in the 
lumber camps of Michigan, is 
pushing the good work. He 
has visited Standish and Pin- 
conning, and several other 
points and held meetings. He 
reports that the “boys” receive 
him with enthusiasm. He ex- 
pected to spend Thanksgiving 
day at Standish and have a 
grand rally there. After the 
religious service, the Christian 
ladies were to furnish the log- 
gers a Thanksgiving dinner, 





travelers between those ports 
a combination of speed and 
comfort never before obtained 
by them. Lumbermen will be 
particularly benefited by this 
arrangement. 

* . o 


The flooding difficulty at Osh- 
kosh, Wis., was relieved by an 
order from the Government to 
knock off the top of the dam 
obstruction at Menasha. 

+ . - 


The large pine tree that 
stood on the site of old Fort 
Herkimer, N. Y., which had es- 
caped the ax of the woodman 
because it had given shelter to 
General Washington and party, 
was blown down in a gale a 
few days since. It was four 
feet in diameter at the butt 
and over 150 feet in height. 
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LUMBER MARKET REVIEW 


Heavy Rains Close Down Small Southern Pine Mills; 
Quotations Are Stiffer 


Heavy and continuous rains are changing the aspect of 
the southern pine market. Small mills have found logging 
or hauling impossible, while air drying is stopped and it 
is difficult to load stock in suitable condition for shipment. 
Demand is so quiet at this time of year that these condi- 
tions have not yet had time to influence prices greatly, but 
they are bound to have their effect soon, because mills 
are refusing orders for later delivery, and are holding their 
prices very firm. Retailers show little disposition to enter 
the market before New Year’s, but there has been an ap- 
preciable volume of inquiry from line yards. Railroads 
and other industrials are not taking much, but a fair vol- 
ume of the larger sizes is moving to construction projects. 
Railroads have pressing needs, and are expected to in- 
crease their purchases just as soon as their rate and labor 
difficulties are settled. Present volume of inquiry must 
be heavily discounted, because much of it is for inventory 
pricing purposes, yet it is thought to indicate that many 
buyers intend to add to their assortments. 


Curtailment of Western Pine Production Is Bringing 
Market Into Stronger Position 


There is not much business being placed with the west- 
ern pine mills, by either retail yards or industrial users. 
Production has been reduced to such a low point, how- 
ever, that sellers are able to take a little firmer attitude on 
prices, especially of items which are becoming scarcer. 
Ponderosa and sugar pine shop have been stiffening, and 
so have the better grades of Idaho pine. The eastern mar- 
ket has suffered from a surplus of waterborne receipts of 
some items, and accordingly the quotations there have 
been irregular, but the situation has taken a turn for the 
better, because more of the shipments are being made on 
order and by rail. In the middle West, trade is very scat- 
tering, and consists almost altogether of badly mixed cars 
of numerous items for filling in. Shipments to date this 
year by Inland Empire and California mills have exceeded 
their production by about 10 percent, and mill stocks will 
be further depleted this winter. Producers believe that as 
soon as buyers realize the position of the market, they 
will wish to add to supplies while they can at present at- 
tractive price levels. 


Domestic Demand for West Coast Woods Continues 
Quiet; Exchange Makes Exporting Difficult 


There is little activity in the rail market for West Coast 
woods. Most of the buying, it is reported, is being done 
by country yards, which order difficult assortments for 
quick loading. Stocks of retailers are very small, but they 
are not inclined to add to them until they see evidences 
oi improvement in their business, though they admit that 
mill prices are even lower than they should be. Average 
prices of leading items during the period ended Dec. 21 
showed little variation from those of the preceding week. 

The Atlantic coast market is very quiet. There is a 
tendency to attempt to stimulate business by offering con- 
cessions, and average prices are probably lower. Announce- 
ment that the intercoastal rate will remain at $9 for Jan- 
uary and advance to $9.50 for February has a strengthen- 
ing influence, but this is slight, because important con- 
sumers and distributors expect to be able to ship on lower 
rates. Recently they had not had much difficulty in get- 
ting space at $8. The steamship companies continue to 


tie up vessels. Both intercoastal and California shipments 
for November were lower than October. 

Foreign business is poor. Of the total November ship- 
ments from Washington and Oregon, over 69 percent went 
to China and Japan, and Canadian mills are said to be get- 
ting a larger proportion of this Oriental business now be- 
cause exchange is favorable to Canadian exports. Amer- 
ican mills are reported to have cut $1 off Japanese squares. 
Japan having abandoned the gold standard, the outlook is 
less favorable for American producers, though Japan usu- 
ally buys on this side and arranges its own shipping. Ship 
rates to Japan are off 25 cents to $5.25. Trade with Latin- 
American, Australian and European markets is hindered 
by adverse exchange rates, and buyers in many cases are 
struggling to have water freights reduced to the basis of 
the depreciated value of their currency. 


Forced Curtailment of Hardwood Output Combines 
With Stock Depletion to Firm Up Market 


Heavy rainfalls in the South have flooded the lowlands 
and put a complete stop to hardwood logging in many 
sections, and, as the mills have been carrying very little 
log reserve, lumber production is expected to show a steep 
decline from its already low level. Orders have been scarce 
recently, with sellers tending to offer concessions to secure 
them, but an early strengthening in the list is expected. 
Oak items have been steadily firming up, and sound wormy 
is said to be scarce, while sap gum is also getting into 
better position. Some automobile body plants have in- 
creased their output, and are expected in the market early 
in the new year. Furniture trade is seasonally dull, and 
most of the buying will probably be of a fill-in nature until 
after the January shows. Flooring and millwork plants 
are taking very little rough stock, but are expected to do 
more buying after inventory time. British demand has 
eased off as a result of exchange difficulties, though trans- 
atlantic rates continue favorable, but there has been some 
revival in Canadian trade. The depleted condition of cén- 
sumers’ stocks makes for market strength, which is ex- 
pected to develop as they replenish assortments. 


Northern Pine Bookings Are Making a Good Showing; 
Hemlock Trade Is Dull 


Northern pine bookings in the week ended Dec. 12—the 
last week for which report is available—made 91 percent of 
those in the corresponding week of last year at identical 
mills, which is a good showing. As the mills have been 
shut down for a few weeks, seven of them reporting no 
cut whatever, stocks are being rather rapidly depleted. 
Yard stocks in the middle West territory may be suffi- 
cient for the present low volume of business, but will need 
considerable building up if there is any prospect of a re- 
vival in country trade, and it is understood that a mod- 
erate amount of buying for spring will be done shortly 
after New Year. In the eastern market, conditions are 
practically the same. Industrial users in both territories 
have been buying lightly and have small stocks, the prin- 
cipal purchases by this class of trade being low grades. It 
is generally expected that the curtailment of mill offerings 
will bring about a strengthening of prices. 

Northern hemlock production has been maintained at some 
plants in order to provide employment, though operations 
normally reach their low point at this time of year. There 
is some accumulation at the mills, but it is hoped that after 
inventory the yards will order enough to cover the output. 
Quotations continue firm at $11 off Broughton list. 


Lumber Statistics Appear on Pages 38 and 39; Market Prices and Reports on Pages 54 to 56 
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Robert A. Long Recipient of Sin. 


cere Tributes From Every Branch 
of Industry at Notable Celebration 


Veteran Lumberman Honored 





on Eighty-first Birthday 


Kansas City, Mo., Dec. 21.—Kansas City 
has been the scene of many notable and sig- 
nificant gatherings of the lumber industry and 
the fact that here some of the stalwarts of the 
industry make their homes has given this city 
a unique distinction as a lumber center. Never 
has there been a gathering, though, just like 
that of to-night, when approximately 400 of his 
friends, co-workers, admirers and competitors 
assembled at a dinner given in celebration of 
the Sist birthday of the dean of the lumber 
industry, Robert A. Long, founder of the Long- 
Bell Lumber Co. and now chairman of the 
board of that great organization. This dinner, 
an informal, democratic affair in keeping with 
the spirit and the character of the one so 
honored by his neighbors and friends, was a 
sincere and heartfelt tribute to a great Amer- 
ican, a noted captain of industry, an outstand- 
ing exponent, both in precept and practice, of 
Christian living. 


Sponsored by the Hoo-Hoo Club of Kansas 
City, the dinner was attended by representatives 
of every branch of the lumber industry and no 


speaker uttered a word of tribute to this great 
citizen that was not approved by and echoed 
in the hearts of every one present, from the 13- 
year old grandson of Mr. Long to the eldest 
participant—and there were scores there whose 
heads have grown gray and who could look 
back down the long vista of years to the time 
when they knew Robert Long as a struggling 
young man, whose first business ventures were 
not successful, but who, undeterred by these 
misfortunes applied himself more assiduously to 
the tasks before him until at the age of 81 
he stands at the head of a concern representing 
an investment of a hundred million dollars. 

In his long and interesting career Mr. Long 
has been the recipient of many honors and has 
attended many felicitous functions, but the light 
in his eyes, his beaming countenance, attested 
the sincerity of his statement tonight that this 
was one of the happiest hours of his life and 
his further remark that “I can never tell you 
the peace and comfort this meeting has given 
me.” In acknowledging the felicitations and 
the encomiums of the speakers Mr. Long said: 
“No life is complete that has not had its hard- 
ships as well as its joys. My life has been 
1 busy one. My happiness is about me tonight, 
here, in my friends and my family.” And it 
was a beautiful family gathering, for about him 
were his two daughters and their husbands and 
five grandchildren. After giving the name and 
age of each of the grandchildren Mr. Long 
feelingly and joyfully said: ‘Not one of these 
young people smokes or drinks. They have 
not abstained because of any promise of re- 
ward, for no such promise has been made. 
Among them there is no brilliant mind that 
marks the genius: just good, sound, sensible 
young people. There could be no greater 
source of happiness than in this family.” 

Jas. F. Goodman, of the Dickason-Goodman 
Lumber Co., presided as toastmaster and added 
to his laurels in this capacity through his in- 
imitable witticisms which often swept the as- 
semblage with gales of laughter, but which 
never at any time departed from the nice bal- 
ance between the grave and the gay and which 
at all times were in keeping with the spirit of 
the occasion. The invocation was pronounced 
by C. W. Goodrum, son-in-law of one of the 
long-time business associates of Mr. Long, who 
has gone to his reward. 

Mr. Goodman called on Chas. S. Keith, 
president of the Central Coal & Coke Co., com- 
petitor and intimate friend of the guest of 
honor, to recount some of the high spots in 
the history of Mr. Long. Some of these were: 

jorn Dec. 17, 1850, on a farm near Shelby- 
ville, Ky. Came to Kansas City, Jan. 22, 1873. 


In 1874 engaged in the hay business in Colum- 
bus, Kan In 1875 opened a lumber yard at 
Columbus. In December, 1875, married Miss 
Ella M. Wilson at Columbus. Mrs. Long died 
Nov. 22, 1928. The Long-Bell Lumber Co. 
was incorporated in 1884, and iis headquarters 
were moved to Kansas City in 1891. Shortly 
after 1891 Mr. Long engaged in lumber manu- 
facturing in a small way in Indian Territory, 
subsequently extending his manufacturing op- 
erations into Arkansas, Louisiana, Texas and 
Mississippi, becoming the largest single south- 
ern pine manufacturer. In 1905 the R. A. 
Long Building was erected. Mr. Long later 
became interested in the pine territory at 
Weed, Calif. 

Following a large purchase of timber in 
Washington in 1920, Mr. Long built the city 
of Longview, Wash. Then a wilderness, now 
a modern city of 15,000 to 29,000 people, with 
three saw mills, built by Mr. Long and three 
built by the Weyerhaeuser interests, and with 
other industries such as elevators, ware- 
houses, pulp and paper plants, ete. From a 
small beginning Mr. Long’s company has 
grown to one with an investment of $100,000,- 
000. Mr. Long’s company employs more than 
10,000 men, the housing for whom, which he 
has provided, would build a city of 50,000 peo- 
ple. It operates retail yards, company stores, 
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rental property, saw mills, box factories, 
flooring plants, creosoting plants and railroads 
in 13 States and 70 counties. The products 
are distributed in all States of the Union and 
all foreign countries. It operates 93 retail 
yards and distributes to the final consumer 
more than 52,000 carloads of lumber annually. 


Mr. Keith referred to the many activities 
of Mr. Long in building churches, hospitals, 
schools, libraries etc. and feelingly spoke of his 
relations to Mr. Long as a friendly competitor, 
and as a co-operator said of him: “Through- 
out the four-year period in which I was presi- 
dent of the Southern Pine Association, I never 
lacked the whole-hearted support of Mr. Long. 
He gave it unstintingly, and he would travel 
across the country when necessary to assist.” 

Following Mr. Keith’s rapid fire history of 
Mr. Long’s career, the principal speaker was 
Dr. R. H. Miller, pastor of Independence 
Soulevard Christian Church, which, largely 
through the influence and the benevolences of 
Mr. Long, has become one of the great religious 
institutions of the country. In every city, he 
said, the skyline is dotted with chimneys and 
steeples. Mr. Long, as a manufacturer, has 
matched his chimneys with steeples. For every 
factory and for every mill he has built he has 
set up some benevolent enterprise. “It is some- 
thing worth while to produce quality lumber,” 
he said, “and an institution that produces qual- 


ity lumbermen is even more worth while.” 
Continuing, he said of Mr. Long: 

He is one of the greatest leaders of in- 
dustry America has produced, Instead of 
giving his hours outside of business to pleas- 
ure and dissipations, he has devoted his leisure 
and strength to the causes of humanity and 
moral forces. The churches he has built will 
outlive the business institutions he has built. 
His character, faith and courage have set an 
example for us all. He has marched ahead, 
smiling and courageous in the face of trouble.” 

\ beautiful souvenir of this delightful oc- 
casion, presented to Mr. Long, was a_hand- 
some leather book in which was bound hun- 
dreds of telegrams and letters from all sec- 
tions of the country congratulating him on his 
8ist birthday and paying tributes to his un- 
blemished life. A few only of these were read, 
including a telegram from President Herbert 
Hoover, as follows: 

I am happy to join in congratulating you 
on your Slist birthday, and in recognition of 
your leadership in industry and your contribu- 
tion in spiritual advancement and good citizen- 
ship, I send you all good wishes for your 
continued health and happiness.” 

There were numerous short talks from men 
in the audience paying tributes to Mr. Long, 
those from out of the city, who had journeyed 
to Kansas City to be present and join in this 
notable celebration being W. S. Bennet, Chi- 
cago, vice president Edward Hines Lumber 
Co.; J. W. Metz, Wichita, Kan., retail lumber 
dealer who is one of the pioneers; and A. L. 
Ford, Chicago, managing editor AMERICAN 
LUMBERMAN. A touching tribute came in a 
telegram from Mrs. Leidigh, of the Leidigh & 
Havens Lumber Co., who at 91 years of age, 
congratulated on his 81st birthday her fellow 
lumberman, whose entrance into the lumber 
business she preceded by three years. 

Among the many speakers who responded 
to the call of the toastmaster were M. B. Nel- 
son, president Long-Bell Lumber Co.; Joseph 
W. Deal, vice president Pickering Lumber 
Sales Co.; Herman Dierks, chairman of the 
board, Dierks Lumber & Coal Co.; J. A. Bow- 
man, Burgner-Bowman Matthews Lumber Co.; 
J. N. Daniels, J. N. Daniels Lumber Co.; M. 
M. Riner, M. M. Riner Lumber Co.; E. E. 
Woods, secretary Southwestern Lumbermen’s 
Association; Dan Saunders, one of the first 
members of the Order of Hoo-Hoo, who in 
original verse recounted the memory of the 
occasion when hejwas initiated as No. 12 and 
Mr. Long as No. 30; J. M. Bernardin, J. M. 
3ernardin Lumber Co., L. F. Ross, publisher 
Retail Lumberman. 

Following all of these tributes, Mr. Long 
gave a short talk, expressing his sincere appre- 
ciation of this outpouring of generous friend- 
ship. He said: “This is an unusual occurrence 
—a tribute extended by a competitor to a com- 
petitor.” In the course of his talk, Mr. Long 
accentuated the fact that if you want a friend 
you must be a friend. He has always believed 
it good business to be friendly with your com- 
petitor. His advice to every manager of a re- 
tail yard established by him has been “to make 
your competitor one of the best friends of your 
life.” Mr. Long added a few essential facts 
to the brief history recounted by Mr. Keith 
as a background for his experience. His talk, 
as usual, was inspiring to all who heard him. 

A feature of the entertainment was the sing- 
ing by members of the choir of Independence 
Boulevard Church and chorus singing by the 
entire assemblage led by the director of that 
choir, Mr. Owen. Many of Mr. Long’s favorite 
songs were sung. At the close, with lights 
dimmed, “Auld Lang Syne” was sung and the 
happiest occasion in the history of Kansas City 
lumberdom came to an auspicious close. 
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“| | A New Year’s Dream---and How It Ended 
Sy ae fs 
tion 
— A month in the hospital affords plenty board appeared from nowhere, and a_ stepped into one of the McCallum show 
vhile, of time to think, and now that Mrs. John kitchen cabinet revealed ample space for windows with a chair in his hand. It 
sc Morgan was coming home, on New Year's _ practically everything a housekeeper could caught my attention, I looked into his 
id of Eve, she found that she dreaded “meet- possibly need. Long before this amazing face—and there was the man in my dream 
pleas- ing up” with her old kitchen more than new place was fully examined Bella was staring down at me! 
a ever. Mrs. Morgan had one of those old- standing in the middle of the floor, crying “I don’t know just what happened 
t will fashioned kitchens with a high sink, lumpy as if her heart would break. after that, but when I came to I had the 
built. floor and enormous, heavy old cook stove. “I'm so happy,” she repeated over and = man by the shoulders, shaking him for iz 
ania The ironing board had to be stretched over through her tears. “Oh John, you all I was worth. ‘What do you know 2 
uble.” between a table and a chair, making it gon’t know how I dreaded coming back about that dream? I was shouting. i 
ots uneven and hard to work on; and meals to it—but now! Oh, it’s wonderful. But Other clerks came running from the back | 
hand- had to be carried from the kitchen, }ow—why—what made you——,” and her of the store. I let go of the man and 2 
hun- through a narrow, dark pantry-way be-  yoice trailed off as she hid her head on his hoped the earth would open up and 3 
1 sec- fure they reached their ultimate destina- shoulder. swallow me. But being good sports they a 
on. his tion—the dining room. “Well, it’s a long story, Bella,” said disregarded my queer actions, got me 3a 
is un- Bella Morgan had never been a com- John, rather awkwardly. " “T-_well. you Seme water, and insisted that I sit down 3B 
read, plaining person, although she had men-  ...__» : ‘ in the store for awhile. = 
erbert once - page agra oe the oe a “Tell me, John.” “And then my eye lighted on a model 2 
ear la re Old, Grad itchen Cause ier. itehe 7 r 1e , ; ‘ i 
: ~~ But now she began to feel a downright “You'll have to promise not to laugh ee ee bie Big Bas = 
ree = loathing and dread of the room—the more it’s kind of a funny thing, but it all ne Pen ad aes Se soc : ; a 
itizen- = she thought about returning to that ‘Started with a dream. One night while pri - to tell rhe t - “th A a 2 
your = kitchen the more she felt totally incapable You were in the hospital I dreamed that shane apres Pe pet aad oe = | 
= ot enalens wah th F xv -- aren ang per aiaing ° ren a 
1 men = a ; = modernization; about how many steps ZB 
= It’s just because I haven't got my a Gee en NaI <ouny = 
Long, = cdi, teks wk” she tok ton tee: this kitche n saved, and so forth. Would 2 
‘neyed = sey noes iis I _s & vou like to look it over?” they asked, — 
ae = self, “it won’t be so bad once I’m back. aw oe “é 2 
n this = But Sie: sles: elas communal probably to get my mind off myself, and = 
, Chi- = ae ee a ee they were such a friendly lot that before 3 
hee 2 New Year’s Eve saw the homecoming. s Ceeeee i © aad Se her sapere | 
umber =I After the meeting with John and _ the mee : ae ee ni — Ma _ a3 
\ oes 2 children, and that first delightful feeling story of the dream and everything. = 
RICAN = of being home again, the dread of the John paused for a minute and looked 2 
ina = kitchen returned and Bella sat down in around the room. “Well, the upshot of | 
igh & = the living room without making any at- it was,” he continued, “that they came 2 
I age, = tempt at the usual housewifely explora- around and gave me an estimate, and a = 
fellow = tion of the home after an absence. darn reasonable one, too. And this,” wav- a 
umber = “Don’t you want to look around a bit?” ing his hand around the glistening room, S 
— = asked John, puzzled. “I thought the first oe ee ‘ “is the result.” = 
_ Nel- = place you would make for would be the Bie po og : “But I don’t quite understand, John,” 2 
= if a stepped in : a ~ : at 
loseph = dining room or the er,—kitchen. You 4, she show said Bella, still wide-eyed from the recital 2 
umber =: know, just to see how it has gotten along window” of the dream. “The face—why was it so 2 
vf the without you all this time.” familiar?” = 
s0w- The kitchen! thought Bella, with a sink- I found you lying in the middle of the “That stumped me too, at first. But =] 
r Co.; ing feeling. It was a huge monster pur-_ kitchen floor. The old stove rose up and _ jt's really simple. I pass that store every 2 
a 3 suing her—would she never escape it! leered at ime, the old fashioned sink morning, and the man I dreamed about E 
per But she got up resignedly and allowed jeered and hooted, and suddenly a man is the window decorator. They are an = 
. ion John to help her on a tour of inspection appeared out of nowhere and pointing enterprising bunch and they change their 2 
ro in through the downstairs rooms. She an accusing finger at me said, something display pretty often, especially around = 
of the paused a minute before entering the like this: ‘This kitchen killed your wife. holiday time. I had seen him so many 2 
12 and kitchen—it seemed as if John were fairly You could have done something; but no, times, shoving furniture around and put- = 
J. M. shoving her into it. “Wait,” she cried, not a penny would you spend. ting up displays that subconsciously, his 5 
blisher hysterically; but it was too late—they — “And then I woke up, all cold and _ face became familiar. It also became as- = 
were in. shivery. Well, it was a pretty awful sociated with brightening up the home in = 
Long And what a sight met their eyes; the dream, but I dismissed it from my mind, my subconscious mind. = 
+ a floors were as smooth and bright in their thinking I'd probably eaten something “Then, one day I was going through a 2 
rrence gay new linoleum as a picture in a book; which didn’t agree with me. But the next magazine and I remember some company 2 
. com- the woodwork was a bright new green night I dreamed the same thing, and again advertising with the slogan, ‘Don’t kill = 
Long which fairly beamed back at them; the the next! By that time I was nearly out your wife with an old-fashioned kitchen,’ = 
friend cook stove had vanished and in its place, of my mind—but that wasn’t the worst. or something of the sort, and before I = 
elieved or rather in about half the space it had The man in the dream began to look knew it all of those disconnected thoughts = 
- com- occupied, stood a shiny object with all familiar. Not only at night but all dur- had linked up in some way in a dream; Z 
.~ sorts of knobs and levers that dazzled ing the day his face haunted me. It the dream was so clear that it etched it- 2 
) make Bella to such an extent that she had to seemed I could almost call him by name, self on my mind, and consequently I = 
. some turn her eyes away. so familiar he was, but always his iden- dreamed it night after night. If that man 2 
Keith The pantry likewise had vanished, and tity just barely escaped me. hadn’t caught my conscious as well as my = 
s talk, that and a corner of the kitchen had been Well, one morning on my way to work, subconscious attention,” finished John rue- = 
d him. utilized as a cozy breakfast nook with I passed that McCallum lumber place on fully, “You might have come home, not 2 
e sing- built-in table, benches and cupboards. A the corner; you know, the one with show to a new kitchen, but to a crazy husband.” = 
ndence new sink sparkled in brilliant whiteness, windows on each side. I had had the dream “Darling,” said Bella throwing her arms 
by the and magic little buttons and levers around the night before and I was going along as_ around his neck, “It’s just beautiful— 
wl on the room made all sorts of things happen usual trying to recall that maddeningly but thank heaven I have you sane to go 
lights when John pressed them. An ironing familiar face, when suddenly a man_ with it.” 
ind the = 
as City — = 
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The jackknife is an 
American institution. 
Pocket-knives no doubt 
are carried in other 
countries; but it is only 
in the “land of the free” 
that whittling is a pas- 
| time for presidents and 

philosophers. “Silent 

Cal,” like all true Yan- 

kees, finds whittling an 

aid to reflection. <A 

famous Chicago packer 
™ used to sit on a fence 
at the Stock Yards and 
whittle while making 
important decisions. 

But, after all, the biggest “reason” for the 
American jackknife is the American boy. It is 
a symbol of boyhood and the means for realiz- 
ing the creative instinct—the innate desire to 
make something. And what wonders a clever 
boy will create with a jackknife and block of 
even-grained, soft-textured wood, the sort that 
“cuts like cheese’—like the panels of the famous 
“one-horse shay.’ Ships and houses, domestic 
animals and denizens of the jungle, spring into 
being at his deft touch. 

Recently the AMERICAN LUMBERMAN was 
fortunate in getting in touch with a couple of 
fine, upstanding American boys who have been 
doing some wonderful work in the way of 
amateur wood carving. At our request the boys 
sent in some samples of their work, which are 
reproduced on this page, of course very much 
reduced in size. While these pictures give 
some idea of the skill and artistic ability of 
their producers, necessarily much of the fine 
detail and beauty of the wood itself is lost in 
the process of reproduction. 

The AMERICAN LUMBERMAN is pleased to 
introduce (at the top of this page) “Bill” 
Hamrick, jr., thirteen-year-old Boy Scout and 
amateur wood carver, of Murray, Ky., who, 
by the way, is just starting his first year in 
high school. “Bill” carved, from a single piece 
of yellow poplar (something less than an inch 
in thickness) the striking representation of 
Jefferson Davis and Generals Lee and Stone- 
wall Jackson, mounted, reproduced at bottom 
of this page. These figures, as will be remem- 
bered, are being carved on Stone Mountain. 

A duplicate of this wood carving recently 
won for the young artist a prize in a contest 
conducted by an eastern cutlery company. 
Asked by the AMERICAN LUMBERMAN how long 
it took him to produce this carving, “Bill” 
said, concisely yet comprehensively: “I worked 
on it at odd times for about a month. I used 
a little two-bladed common pocket knife—don’t 
know the name.” We sent the young man a 








“Bill” Hamrick, jr. 





“Davis, Lee and Jackson”- 


carved by “Bill” Hamrick, jr. 
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couple of pictures as suggestions for subjects 
for future carvings, and he tells us that he 
thinks he will tackle them; so very likely later 
on readers of the AMERICAN LUMBERMAN may 
see the results of his further efforts. 

None the less notable are the splendid 
specimens of amateur carving, “Pontiac” and 
“I] Penseroso,” executed by Junior C. Kelley, 
of Morgantown, W. Va., reproduced on this 
page. These were carved from pine. “The 
only tools used on both of them,” says “Junior,” 
“was a pocket knife, a %4-inch and a ™%-inch 
straight chisel. It was difficult work, but they 
were all the tools I had. The time used for 
the making of ‘Pontiac’ was approximately fif- 
teen hours, and for ‘Il Penseroso’ about the 
same.” Junior says that he has only been “try- 
ing to carve” for three years, but has “got 
lots of fun from the attempt”; modestly adding, 
“although I haven’t accomplished as much as 
I would like to.” 

This talented lad evidently has a flair for 
literature as well as for the arts, as he explains 
that the seated figure “Il Penseroso” resulted 
from his reading of one of Milton’s poems. “I 
was studying the poem in school,” he writes, 
“and started to portray in wood my idea of the 





“Il Penseroso”—carved by Junior C. Kelley 
man the poet was telling us about.” This 
carving was entered by Junior in a contest 
sponsored by the Scholastic Magazine, and “by 
luck,” as he puts it, “it was awarded fourth 
place in the contest over thousands of entries 
from all parts of the United States, as well as 
from Hawaii, the Philippine Islands, and Porto 
Rico.” That is an achievement to be proud of. 

The carving of Pon- 
tiac, Junior explains, 
was made from a pic- 
ture of the famous In- 
dian chieftain that ap- 
peared in an eastern 
newspaper. 

Besides the two ex- 
amples here reproduced, 
Junior has made many 
other carvings which he 
Says are pretty well 
scattered, most of them 
having been entered in 
contests but never re- 
turned. Two of his 
carvings are hanging in 
the Morgantown High 
School, and several 
pieces of carved furni- 
ture executed by him 
quite recently also are 
to be seen there. 
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Boys Show Creative Artistry and Skill 
as Amateur Wood Carvers 


The AMERICAN LUMBERMAN extends its sin- 
cere congratulations to these fine lads who are 
devoting their spare time to worthwhile pur- 





“Pontiac’—carved by Junior C. Kelley 


suits that train mind and muscle and which 
help to prepare them for useful careers. 





Softwood Imports During Last 
October 


Wasuincton, D. C., Dec. 21.—According to 
figures supplied by the section of customs sta- 
tistics of the Department of Commerce to the 
lumber division, softwood imports into the 
United States during October, 1931, were as 
foliows: 

Sawed lumber of fir, hemlock, spruce, pine 
or larch, dutiable: from Canada, 28,733,000 
feet: from Soviet Russia in Europe, 3,861,000 
feet: from Poland, 1,024,000 feet; from Ger- 
many, 244,000 feet, and from Sweden 29,000 
feet. 

Board, planks and deals in the rough, or 
planed and dressed on one side, fir, hem- 
lock, spruce, pine or larch, free of duty: 
From Canada, 25,217,000 feet. Other kinds of 
softwood lumber, free of duty: From Canada, 
2,058,000 feet. 





. 
Week's Loadings of Revenue 
. 
Freight 

A report of the car service division of the 
American Railway Association shows that the 
revenue freight loadings for the week ended 
Dec. 13, 1931, totaled 613,534 cars, as follows: 
Forest products, 19,084 cars (a decrease of 
1,218 cars below the preceding week); grain, 
30,179 cars; livestock, 24,691 cars; coal, 130,- 
982 cars; coke, 6,657 cars; ore, 4,004 cars; 
merchandise, 197,558 cars, and miscellaneous, 
200,379 cars. The total loadings during the 
week ended Dec. 12 show a decrease of 22,832 
cars below the week immediately preceding. 














, 1931 


ts sin- 
ho are 
> pur- 


ley 


which 


Last 


ding to 
ms sta- 
to the 
ito the 
vere as 


e, pine 
733,000 
861,000 
n Ger- 

29.000 


igh, or 
hem- 
duty: 
inds of 
‘anada, 


nue 


of the 

that the 
© ended 
‘ollows: 
ease of 
; grain, 
il, 130,- 
4 cars; 
laneous, 
ing the 
f 22,832 
eding. 








December 26, 1931 


Sales Company Holds Its 
Annual Meeting 


SPOKANE, WaSH., Dec. 19.—G. F. Jewett, of 
Coeur d’Alene, Idaho, was elected secretary of 
the Weyerhaeuser Sales Co., at the annual meet- 
ing of stockholders and trustees Wednesday in 
the Old National Bank Building here, succeed- 
ing to the office made vacant by the death last 
year of A. W. Laird, of Potlatch, Idaho. This 
was the only change in the organization. 

Trustees chosen are F. K. Weyerhaeuser, H. 
H. Irvine, I. N. Tate, all of St. Paul, Minn.; 
R. M. Weyerhaeuser and H. C. Hornby, Clo- 
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to a better year for the lumber industry in 1932 
and is planning active solicitation of industrial 
orders next year, and that C. J. Mulrooney, of 
St. Paul, had been appointed manager of indus- 
trial sales. Industrial offices will be opened in 
Chicago and at Pittsburgh, increasing the num- 
ber of such offices of the Weyerhaeuser Sales 
Co. to eleven, extending from New York to San 
Francisco. 

Weyerhaeuser mills had had their measure 
of curtailment during 1931, Mr. Tate said, and 
yet with lowered prices will be able to make a 
showing for this year of only 11 percent less 
than in 1930. 

The Weyerhaeuser company now is maintain- 








As the New 


You know I do quite a bit of 
Fishing and hunting. 

Well, I have trained myself 
So that I can decide to get up 
At a certain time, say 4 a. m.,, 
And Ill wake up at that time. 


On several occasions 

I have awakened, looked out 

The window instead of at my watch; 
Seen that it was black as 

The “inside of a cow” outside 

And, half asleep, decided that I had 
Made a mistake; that it must 

Still be the middle of the night, 
And so turned over and 

Started to doze again, when 

Io and behold! almost 

Before I knew it, 

It was broad daylight. 


There isn’t much time between 
“Pitch-dark” and daylight. 

Well, I am sure that right now we are 
In that pitch-dark spell just 

Before it starts 

To get light in business; 

In both American and world affairs. 
The sun doesn’t jump right out 
Into full noonday ; 

Neither will prosperity come 

All at once, 

But it sure is coming 

And no mistake about that; 

And our industry 

| Is going to be one of the first 

To pick up. 


There are too many 
Forces at work toward that 
| End to have it be otherwise. 





| But goodness knows that 

|  Doesn’t help one bit. 

It just wears one out without 
Getting him anywhere. 


I have been 

Thinking about our “wise men”; 
Members of the farm board, economists 
And others who propose 

To determine what land can 

Be farmed profitably 





|| 
| 
| 
} 





We surely have plenty of work right now. 


Year Dawns 


And to farm only that; 

Using the other lands for 
Forests, game preserves etc. 

I have not seen 

Anything about what they 

Are going to do 

With the millions of people who 
Are on the cheap, 

Not so profitable, land. 


They don’t want to move into a 

City and be 

Swallowed up in some factory. They are 
Not, and have no desire to 

Become scientific, machinery farmers; 
And besides, 

There will be an oversupply 

Of them as the farms are made larger and 
Thoroughly industrialized. 

Maybe those little fellows 

And their families just don’t 

Measure things with the same 
Yardsticks that these “wise men” do. 
Maybe just plain, simple things 

Are all they ask. 





The brook laughing over the rocks 
And the sunset across yonder hill 
May not be accepted 
By the banker as collateral 
For a loan, but those 

People living on the little patch 
Of “not so profitable” land— 
Marginal land the “wise men” call it— 
May attach more value 

To it than to better land 
Somewhere else, or a $5-a-day job 
(Part of the time) in a 

Factory and a three-room apartment 
Looking out on the switch yards. 


In other words 

Theory may be perfectly sound, 
From an economic standpoint, 
But they have failed 

To take into consideration 
Sentiment and love of home and 
Its familiar surroundings. 

They will have to 

Figure out some different plan. 








What do you think about it? 











quet, Minn.; George R. Little, Winona, Minn. ; 
John A. Humbird, Chemainus, B. C.; J. P. 
Weyerhaeuser, jr., Lewiston, Idaho; G. F. 
Jewett, Coeur d’Alene, Idaho; S. G. Noon, 
Boise, Idaho; F. R. Titcomb and Charles H. 
Ingram, Tacoma, Wash.; W. H. Peabody, Sno- 
qualmie Falls, Wash.; A. L. Raught, jr., Long- 
view. The board elected F. K. Weyerhaeuser, 
president; Mr. Irvine, vice president; 
Weyerhaeuser, jr., treasurer; Mr. Tate, general 
manager. 

Mr. Tate said his company is looking forward 


ing a district office, with twenty-two employees, 
in Spokane in charge of Don Lawrence, assist- 
ant to the general manager. L. M. Bullen is 
district manager. 

There was an attendance of twenty-five at the 
meeting at which F. K. Weyerhaeuser presided. 
An optimistic note prevailed among the trus- 
tees and stockholders. Among the stockholders 
present were J. P. Weyerhaeuser, sr., Tacoma; 
C. J. Mulrooney, F. C. Simonsen and C. L. 
Hamilton, all of St. Paul. 
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Washington Correspondent 


Does Lumber Justice 


Wasuincoton, D. C., Dec. 21.—The Fred- 
erick J. Haskin Service published recently a 
Washington letter that called forth some criti- 
cism from the lumber industry. At the sug- 
gestion of the publicity department of the Na- 
tional Lumber Manufacturers’ Association, 
Mr. Haskin published another article—‘Read- 
justment in Lumber Industry’—from which 
the following paragraphs are taken: 


How it is possible for a great industry to 
discipline itself and set its house in order as 
a means of climbing out of depression is be- 
ing’ illustrated by the lumbermen of the 
United States, under the leadership of the 
Timber Board, of which Secretary of Com- 
merce Lamont is chairman. * * A policy of 
steady working off of surplus stocks has re- 
sulted in reduction of the excess by the 
enormous total of 1,500,000,000 board feet. 
This was done in the face of the circum- 
stance that lumber consumption has been 
this year at a rate only half that of 1928. 
* * * Control prevented panic and disorder 
in the liquidation of stocks and the slowing 
down of fresh production. 

Special attention has been accorded the 
lumber industry by the Government because 
of its magnitude, the number of people em- 
ployed, and because it reaches into every 
state in the Union. Lumber must be used 
everywhere. Modern construction has dim- 
inished its uses in many respects through the 
introduction of substitutes but it remains a 
key industry and its crippling would be a 
handicap to American development. 


Special Solicitude 


One reason why the lumber industry was 
particularly hard hit by the depression and 
has been the object of special solicitude by 
the Government is that it had been in a state 
of at least semi-depression for some years 
prior to 1929. The period of 1922 to 1929 
was one of expansion for most businesses in 
the United States. The three great excep- 
tions were the textile, coal and lumber in- 
dustries, 

So it was that when the 1929 smash came 
it found the lumber industry already stag- 
gering under the effort of adjusting itself 
to a new business regime. Attempts had 
been made to regulate production but had 
been interfered with by court decisions which 
were bound to object to concerted action cal- 
culated to fix prices. It may be remembered 
that, while the courts could not escape re- 
straining the industry in the matter of prices, 
it was so much the view of Government offi- 
cials that the industry should be permitted 
to act jointly in regulation of production that 
Secretary of Commerce Hoover sought a 
modus operandi which could receive Govern- 
ment assent. Nevertheless, legal difficulties 
constantly were supervening and, when the 
1929 crash came, the industry was not 
healthy. No question of prices appears 
longer to be involved. The industry is not 
seeking profits so much as survival as a 
necessary element in the national life. 


Necessity of Stocks Reduction 


In recommending to the lumber industry 
that lumber manufacturers in this country 
should decrease their stocks by a further 4,- 
500,000,000 board feet the lumber survey com- 
mittee of the Timber Conservation Board 
agrees that this is a major operation which it 
suggests. Mr. Haskin foresees that the lum- 
ber industry will be caught between the upper 
and the nether millstones and that it must take 
lower prices for the heavy stocks on hand in 
order to work tliem off and at the same time 
cease from, or at least curtail, new money- 
making operations in the forests. “What is 
being done in the lumber industry,” he says, 
“is typically American. It is illustrative of 
the manner in which Americans scramble out 
of almost any difficulties no matter what the 
cost. They almost invariably find that the 
cost is well repaid. The industry will wear 
a tight belt for at least a year. By that time, 
it is felt, a balance between supply and de- 
mand will be effected. Meantime, every Ameri- 
can can help a little by not using the same 
toothpick more than twice.” 
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Observations By the Way 


~~ 





From a city in Michigan recently came 
this interesting letter from an old reader of 
the AMERICAN LUMBERMAN, a timber 
owner, lumber manufac- 
turer and railroad operator, 
long connected with timber 
developments in the North: 
“| have just returned from 
the North where we have 
some timber holdings north of the Canadian 
Soo, and | find your issue of Nov. 21, which 
is the most interesting that | have seen in 
the way of progress or future development 
for some time. On page 35 I am delighted 
to see the connection of the Great Northern 
with the Western Pacific so it will give an 
outlet to eastern Oregon, showing the large 
trainload of lumber coming from different 
shippers in that locality. Also on page 23 
| notice it shows a shipment of 171 car- 
loads—Paul Bunyan’s prosperity special. 
This is certainly encouraging. Also the sale 
of 600 carloads, about 12 million feet, 
bought by the South Texas Lumber Co. 
yards from the Lutcher & Moore Lumber 
Co. These three items show the most won- 
derful progress | have seen and the best 
signs of business improvement | have wit- 
nessed for some time. I am glad to see it 
and glad to recognize it as a change toward 
prosperity in the lumber line.”” While the 
lumber industry still is in the throes of a 
keen depression, there are numerous well 
defined indications that the fog is beginning 
to lift, offering real hope for the early ap- 
pearance of the sunshine that will sweep the 
clouds away and bring with it the assurance 
of better and more prosperous times for the 
industry. 


Sees Signs 
Of the 
Fog Lifting 


* ad * 


Reading the other day a statement by a 
prominent eastern architect, this writer's en- 
thusiasm became aroused as he read: “While 

the three 
Planning the 


The 
Ideal House 


great questions, 
treaty of Versailles, 
Russian dumping and gen- 
eral over-production may af- 
fect us vitally, it is to the 
building industry that we 
must look for signs of recovery. Building 
is still a biological necessity. The desire to 
change from city to country is stronger and 
more fundamental than the country to city 
urge. We must all walk on green grass 
and occasionally feel natural." Then he 
refers to the progress made in mass produc- 
tion of factory-made houses and says: “After 
a year’s study | am convinced that the archi- 
tect, producer, contractor and union laborer 
can do a better job."" Then he skids a lit- 
tle as he says: “I have such faith in the 
possibilities that | have built a house of glass 
and aluminum in which to live and study the 
advantages and defects of the method.” He 
then refers to the necessity of a research 
bureau whose task it will be to “study and 
produce a house which can be sold for $3,- 
000 on very long term credits permitting 
installments and pay a profit,” and of this 
ideal house he says: “It must be fireproof, 
stormproof and floodproof; full of sunlight; 
with every modern device; erected by union 
labor; sold by present material men; and 


able to pass all building laws. It must be 


capable of being erected in a week or less; 
be light, mechanically simple, and perfectly 
planned to relieve the housewife of all 
drudgery."” How is that for a mixture of 
idealism and practicality? It behooves the 
lumber industry to take cognizance of this 
growing trend in home building and to do its 
part in research that will guide the trend 
in the most helpful direction. 
* * x 
Apropos of the approaching convention 
season, when in every section of the coun- 
try lumbermen representing every branch of 
the industry will assemble in 
What Badges, their organization meetings 
to discuss and attempt to 
solve numerous problems of 
Are Made Of general importance, interest 
is being aroused in the ques- 
tion of the material from which, not dreams, 
but badges are made of. A correspondent 
writes the AMERICAN LUMBERMAN that 
at least one of the big dealer associations 
has “turned thumbs down,” as he expresses 
it, on the idea of wooden badges for its an- 
nual convention. This correspondent refers 
to attractive badges of wood that have been 
worn by attendants at some of the recent 
gatherings in his territory, mentions the fact 
that one big organization has turned down 
the idea of a wooden badge in favor of one 
made of celluloid and adds this comment: 
“The jocular suggestion is advanced in some 
quarters that next year a disc cut from an 
asphalt shingle be worn at the annual con- 
vention.”” The National Hardwood Lumber 
Association was one of the first to abandon 
its practice of many years of using metal 
badges and at its last convention the mem- 
bers proudly displayed badges made of wood. 
Consistency is, in truth, a jewel, and a good 
example is always well worth following. 
x * * 
Here's a worth-while tip for progressive 
and enterprising lumber and building mate- 
rial merchants, one that has heretofore been 


suggested by the AMER- 


Not Dreams, 


A Tip From \CAN LUMBERMAN, but 
po which will bear frequent 
: repetition. This is what is 
Industry being done in the furniture 


trade: Mats of three model 
advertisements, to be used by retail mer- 
chants in announcing the departure of their 
buyers to the Chicago market, the return 
of the buyers with news of the new mer- 
chandise selected, and the arrival of the new 
furniture on the floor, are being mailed to 
hundreds of retailers, who have requested 
them, by the American Furniture Mart. In 
this way dealers are calling attention of 
their customers to the fact that their new 
furniture is up-to-date and embodies the lat- 
est styles in home furnishings. Some lum- 
ber dealers use this method in telling their 
trade of new ideas learned at the annual 
conventions by the dealers themselves or 
members of their organizations. And there 
are many new merchandising ideas and new 
developments that will interest the prospec- 





If “Home Is Where the Heart Is” 


—build a home around your heart. 





tive buyers and help to make the dealer's 
advertisements more attractive and more ef- 


fective. 
x * * 


Business will be better next year; but it 
will be better, in the timber trade, only if 
the industry is ready to participate in that 

boon. With that statement 
How to Make of fact Timber and Plywood, 
Bicstinnes an interesting English pub- 

lication, says the paramount 
Better questions for consideration 
are: |.—How can I find a 
customer who has never used wood? 2.— 
How can I| make that fellow use wood who 
abandoned it in the long ago? 3.—How can 
I find woods more suitable for existing needs? 
4.—How can | make any wood more suited, 
adaptable and reliable to special require- 
ments? Then it adds: “To all four queries 
there must be an answer. It is our duty as 
a trade to find the clues. What a chance for 
each budding Sherlock Holmes and _ the 
Edgar Wallace in our industry.”” Those are 
thoughts well worth the consideration of 
members of the lumber industry, not alone 
in England, but in the United States as well. 
These questions, others like them, and their 
solution, already are occupying the attention 
of the organized lumber industry through 
the National Lumber Manufacturers’ Asso- 
ciation trade extension campaign, and the 
more united and enthusiastic support it re- 
ceives, the greater will be the results ob- 


tained. 
xk * * 


If there is an industry that has suffered as 
much during the last two years as the lum- 
ber industry, no doubt the coal producers 

may lay claim to that dis- 
Are Results tinction. To the problems 

of that industry the Na- 
Worth : tional Industrial Conference 
The Price Board has been devoting a 
study and investigation. The 
report recently made finds that there are 
many signs of progress towards reconstruc- 
tion from within the bituminous industry 
and records the fact that since 1920, 1,665 
companies have been eliminated from the 
field, but during that same period prices of 
coal have fallen. Commenting on the evo- 
lution of the coal industry in the direction of 
fewer and larger coal-producing companies, 
using all the resources that modern produc- 
tion technology, merchandising methods and 
industrial management have made available 
as a possible solution of the problem of ex- 
cess productive capacity, the board, in its 
report, takes a rather cold blooded view of 
the situation and says: “It is futile to try 
to gloss over the fact that the eventual 
growth of the larger companies must mean 
the extinction of other companies. The re- 
sults of merging and consolidation will be 
worth the price that must be paid, if the 
final outcome is the elimination of inefficient 
producers and distributors, of destructive 
and unsound competitive units, and of un- 
controlled and unbalanced production.” 
There is a very great similarity in the prob- 
lems of the coal and lumber industries and 
in the methods being proposed for their 
solution. 
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Home Owning in a Depression 


The home has so many aspects and 
comprehends so much that is vital and 
essential that one would be puzzled to 
define it even in many words. The 
poet says that “home is where the 
heart is:’ the homeless wanderer on 
the face of the earth boasts that his 
home is wherever he hangs up his hat. 
3ut the home is not only the center 
of family affections and a place of 
shelter, it is the basic element in civi- 
lized society. 

Owing to its nature, its purpose and 
its function, the home demonstrates its 
practical utility most effectively in 
periods of adversity and distress, 
whether these periods be intimate and 
personal or general and extensive as at 
present. In times of sickness or death, 
the home owner is the center of com- 
munity interest, and neighborliness is 
manifest in its finest way. Other per- 
sonal misfortunes also excite the solici- 
tude of neighbors and elicit helpful- 
ness in varied forms. 

During an extensive and prolonged 
depression, home ownership is one of 
the best of securities; for it not only 
affords a shelter for the family, but it 
may be the security for needed loan. 
It may even be made to contribute to 
the income of the family by being 
shared with others who otherwise 
would be homeless or who must 
“double up” in order to weather the 
financial and economic storm. 

There is, however, another function 
performed by the home for the home 
owner during a period of depression: 
it affords occupation during periods of 
otherwise enforced idleness. Much 
can be done about the home and the 
home grounds that involves manual 
labor only and does not necessitate 
any financial expenditure. At such a 
time, there is occupation for the 
hands at the same time that there 
is relief for the mind, in the mak- 
ing of small repairs and improve- 
ments about the house or yard. 

Want may lead to despair. Com- 
bined with idleness, it may induce 
to crime. Home ownership is an 
antidote for both idleness and 
despair. Work upon the home that 
looks to greater comfort in the 
midst of winter’s storms inspires 
interest and hopefulness. Labor in 
the garden in preparation for next 
vear’s crop of fruits and vegetables 
is conceived in a spirit of confi- 
dence. Pruning of trees and 





shrubs, mulching of perennials and 
bedding of bulbs all visualize and 
as it were anticipate the beauty and 
cheerfulness of a better year. The 
home owner who spends a good share 
of his spare time in improving and 
adorning his home possesses the best 
recipe for happiness in normal as well 
as abnormal times. 


. * ¢ 


Give Your Home a New Year 
Surprise 

What better way of celebrating the 
New Year, for which you have such 
bright hopes and such eager longings, 
than to give your home a New Year 
gift? Spend that money you were 
thinking of blowing in on a grand old 
time—and then thought better of it— 
on a year-long and maybe a life-long 
improvement to the old house. Then 
you can enjoy it every day instead of 





for just one fast-flying evening. The 
old house stands there, your best 


friend, an ever-present refuge in time 
of trouble, looking a little down at the 
heels, a little out at the elbows, these 
parlous days. How would a new coat 
of paint make it look? Doesn't it de- 
serve such a present? 

Perhaps a new coat of paint is out 
of the question just now, but a new 
porch or sun room, new steps, a pro- 
tected entrance for the front or side 
door, would make a new face for the 
old, worn home. 

Is the old house getting a bit thin 
on the top? Are there bald spots here 
and there? Why not a transformation 
in the form of a new roof? It makes 


a wonderful difference in the appear- 
ance of a house and an equal difference 
in the comfort of the dwellers therein. 

Is the dear old home getting a little 
baggy around the eyes? 


Sills and 


frames wearing out and putty fallen 
away? Leaking a bit around the 
edges? Perhaps a little blind and 
squinty on account of defective glass? 
A home will look a sprightly youth 
once more with some fine new sash in 
the windows, and how much finer the 
world looks to the people who look out 
through modern clear glass! For win- 
dow glass is one of the items in house 
construction that has been much im- 
proved in late years. 

Interior remodeling and redecorating 
can be done early in the year at much 
lower prices than later on, when the 
spring repair rush starts. New win- 
dow frames, new and better fitting 
doors, new floors where needed, new 
built-in book shelves or kitchen units, 
new stairs to the basement or the attic, 
insulating and wall-boarding the attic, 
a corner cupboard or an under-stair 
closet with shelves—these are some of 
the things that add comfort, attractive- 
ness and value to an old home. 

7 7 7 
New Year Resolution 

“I am going to make my life more 
complete,” is in one form or another 
an almost universal determination on 
New Year’s day, sometimes conscious, 
sometimes subconscious; often vague 
and unexpressed and immediately for- 
gotten; sometimes thoughtfully con 
sidered and to some extent carried out. 
Making one’s life more complete 
means a widening of interest, a sharp- 
ening of perceptions, a keener interest 
in humanity as well as things, and 
above all, a greater comprehension of 
and sympathy with ideals. 

Nothing will bring so much of all 
these things as the simple move of 
investing in a home, particularly if one 
plans and builds that home himself. 








ETEFI TVS 


nlent makes poor men rich; 


Discontent makes rich men poor 
Benjamin Franklin. 





Most of the experiences of life are 
tied up with the home. Most of 
the understanding of life is through 
the home. Where else can life 
be lived so deeply and fully as in 
a home of your own? Travel, 
adventure, business, amusement, 
society, Civic activities all have 
their place in the well-rounded 
career, and one who would make 
his life complete might add all of 
them with pleasing results, but he 
would follow all of these assidu- 
ously all of his life without ex- 
periencing life at all. Returning to 
the home unsatisfied, he would settle 
down to find that all of life was there. 


vy 





This page is written for the general public with the purpose of encouraging and spreading the idea of home 


owning and home improvement and to help create business. 


Show it to your editor. 


Free reprint on request. 
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REALM OF THE RETAILER 


The Capital of the Nutmeg State 


The Country's Insurance Center—Few Dealers to Population in New England 
Long-Established Concern Does Much Remodeling—Higher Prices Needed 


Hartford, Conn., is doubtless known to most people as a great 
insurance city; probably the greatest in the country. More than 
forty companies have their home offices here, and these companies 
have assets of something more than two billion dollars. Aetna 
has recently completed a great office building, said to be the big- 
gest building ever erected according to purely Colonial lines; a 
structure 600 feet long. 

These insurance interests, together with collateral banking 
which has developed with insurance, have been a great stabilizing 
factor to the city these last two years, for the annual payroll of 
insurance employees runs about twenty five millions and has been 
but little reduced during the national period of readjustment. 


An Insurance and an Industrial Center 


While mentioning facts about the city we may as well add some 
industrial items. This is the home of Fuller brushes, the world’s 
largest brush factory. Underwood and Royal typewriters are made 
here, and so are Colt firearms. The Colt people are adding some 
other lines, such as dishwashing machines and screw caps for 
tooth paste tubes. Don’t scorn the lowly screw cap. Think how 
many of these you buy in the course of a year as compared, for 
instance, with the number of revolvers you purchase. The Pratt 
& Whitney Aircraft Co. has its plant in the city, in East Hartford 
I believe it is, and makes many aircraft motors. 

The city is located on the Connecticut River, and this valley 
produces a large part of the American tobacco that is used for 
cigar wrappers. In fact much of this high grade tobacco grows in 
Hartford County. The tobacco farmers, they tell us, are worried 
over the increasing number of nickel cigars. You recall that Tom 
Marshall said what the country needed was a good 5-cent cigar. 
Well, my smoker friends tell me there has always been a plentiful 
supply of nickel cigars but that they usually sell at two for a 
quarter. Anyway, farmers have their troubles, East or West. 
People eat less bread and meat, ladies take to rayon instead of 
cotton, and now here’s the cheap smoke that ignores the high class 
binder. Always belittlin’ the agriculturist! 


A Beautiful Capital City 


A handsome city, Hartford; capital of the Nutmeg State, a place 
of beautiful parks and fine homes. An old place, too, as such 
things go in America. In a gallery of the historical museum are 
portraits of governors clear back to colonial times, including 
Charles the First as the earliest ruler. Charlie looks, by his por- 
trait, to have been a dissipated person, in need of outdoor exercise. 
But his royal indispositions were ended, if we remember correctly, 
by a successful operation; a sort of tonsillotomy performed with 
an unkindly ax. 

A person recently from the Mississippi Valley is somewhat sur- 
prised when he counts the number of retail yards in these eastern 
cities. Here is a place of 175,000 people or more, and the yards 
number but five or six. Such a city in the middle West would 
have at least thirty yards, and helping them out would be an 
equal number of groceries, harness shops, feed stores and filling 
stations handling sidelines of roofing and fence posts. But allow 
this department to warn all ambitious and footloose dealers against 
coming over here to stack a mixed car on a back lot and to call 
it a lumber yard. They’ll not do well. Now and then a little yard 
does get going and lasts a longer or shorter time; but usually it 
is started by a member of a so-called alien race for the purpose 
of dealing with members of that race. As we get it, such an enter- 
prise has little chance of success unless the boss man knows the 
members of his local group personally and can depend upon racial 
loyalty. Even at that the undertaking is precarious, and the per- 
centage of rather speedy fatalities is highly discouraging. 

There are doubtless several reasons for the comparatively small 
number of yards; small, that is, when compared with areas of 


equal population in newer States. The New Englanders look at 
the reports of their auditors and think the number is quite large 
enough. In the first place, the average New England city yard 
is a big organization, carrying a big stock and offering a service 
that calls for expensive equipment and a big working force. To 
compete with them it would be necessary to duplicate their in- 
vestment; and that isn’t likely to be done where the field is 
already well occupied. In the second place your New Englander 
seems to be a bit conservative and buys where he has been ac- 
customed to buy and where he is certain of prompt and fair serv- 
ice. In the third place the cities are pretty well built up. Per. 
haps the population does not increase so rapidly in these days of 
restricted immigration. In any event the needed expansion of 
retail service seems to take place within the established yards. 
The Hartford Lumber Co. is one of the city’s big establishments, 
and here we met our good friend William J. Riley, treasurer of 
the company and past president of the Northeastern association. 
Mr. Riley tells us that the most recent peak year for the city’s 
sales was 1925; but while sales are setting no new records this 
year, Mr. Riley says that local conditions are reasonably good. 
Prices are set at rather fair levels; a little too low for standard 
business but not so low as to be wholly absurd. It is likely that 
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View of State Capitol and surrounding grounds, Hartford, Conn. 


this is possible because there is not a great number of dealers. 
We hear rumors of eastern cities where for some reason or other 
that does not usually apply in New England there are many yards 
and where desperate dealers are selling at a loss for the purpose 
of getting some ready money. Such an unfortunate situation neces- 
sarily makes all kinds of sore spots and sets dealer against dealer 
in a guerrilla warfare. 


Everybody Knows Prices, If not Grades 


“Naturally we couldn’t set our prices very high in these days 
of easy communications,’ Mr. Riley said. “Customers have no 
trouble, with telephones everywhere, in finding out what other 
dealers are asking. Our contractors are interested in prices only 
to be sure that they are buying as cheaply as their fellow builders 
are. If they can get a standard price, high or low, and know it is 
standard, that’s all they want. They’d like it if prices were un- 
changing. As a matter of fact we wouldn’t really want to get 
peak prices now. It wouldn’t be fair, even if it could be done. 
Owners of homes are entitled to whatever recession there is in 
the wholesale market, and failing to give it to them would delay 
by that much the return of normal sales. I’m very much sur- 
prised to learn that country dealers farther west have tried to 
take some advantage of comparative isolation to maintain prices 
or at least some of them on the 1929 basis. Those things are 
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found out and make for suspicion and bad blood. It’s little if any 
better, so far as the practical welfare of the industry is concerned, 
than the fighting policy which will lead one dealer to cut another’s 
price by 10 percent without even figuring the bill. I’ve heard of 
that, too. A childish performance, unless it’s a policy of despera- 
tion; and in either case it’s terribly bad for the industry. If the 
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The Hartford Lumber Co., of Hartford, Conn., maintains a very attrac- 
tive outdoor display of lawn furniture, rustic fences, log cabin siding and 
panels of roofing 


public’s can’t feel sure it is getting a fair price, measured by the 
wholesale market, nobody has anything he can depend upon. 

“Lumber retailers have certainly learned a few things about 
sound business policies, including the setting of prices, these last 
two years. The trouble is that they’ll forget when volume returns. 
But it seems clear enough that these things simply must be cor- 
rected and stabilized in a practical way. A person learns a good 
deal about such matters in the large when he works with associa- 
tion affairs. He sees individual dealers or groups, working on the 
theory that what they do is their own business, putting the whole 
industry into disrepute. I’m no special friend of governmental in- 
terference in business; but if dealers themselves can’t straighten 
cut the matter of fair prices, then it seems to me the associations 
will have to do it. If associations have to appeal for legal author- 
ity, that would be rather too bad; but something simply must 
be done.” 

Beside the Hartford Lumber Co.’s office is an extensive outdoor 
display of lawn furniture, rustic fences, log cabin siding and 
panels of roofing. 

A Long History of Service 

The Edwin Taylor Lumber Co. is an old establishment; dating 
back to 1837. Edwin Taylor, the founder, lived until 1888. Edwin 
P. Taylor and Charles C. Tomlinson were associated in the busi- 
ness for more than fifty years; and Mr. Tomlinson has been presi- 
dent of the corporation since Mr. Taylor’s death and has been with 
the organization for nearly sixty years. Morgan W. Taylor, who 
is, I believe, of the fourth generation of the family in the cor- 
poration, is treasurer. 

In its long history this company has occupied several sites in 
Hartford. It is now located quite near the retail center of the city 
on very valuable ground. The widening of a street along one side 
of the big tract made necessary the pulling down of the office and 
one or more warehouses; and within a short time a new office 
will be built. 

This large concern handles a certain amount of wholesale busi- 
ness and has a separate “car lot department.” It also operates 
a large planing mill, chiefly for getting out special orders. There 
is normally quite a large volume of industrial trade to Hartford 
factories, and for this purpose there is stocked an extensive 
amount of thick hardwood. 

This department was especially interested in seeing one job in 
the mill that one would not see in many places. A person planning 
an elaborate country place wanted it built of really old lumber. 
He had an ancient mill torn down on Staten Island and the wood 
sent up here. Frankly, the stuff looked to this department like 
junk without the slightest salvage value. But the men drew the 
nails, ran the timbers through the resaw, planed the boards, picked 
it over and made the finish. Much of the interior finish was then 
sent to some New York studio, I believe to be carved. No doubt 
it will be a wonderful place when it is completed. 

This mill is equipped for any kind of work, and special atten- 
tion has been given to modern equipment and control of the kilns. 
There is a system of forced-draft heating in the mill itself, and 
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this is operated in summer, without heat of course, to keep the air 
in motion. A somewhat similar system is employed to keep the 
air warm and dry in the finish warehouses. 

A large amount of remodeling has been going forward in the 
storage sheds; adding of second decks and umbrella fronts and 
bin subdivision. Stock is carefully classified and arranged for 
easy location and handling. A good many horses are used about 
the yard, especially on loading wagons. These loads are trans- 
ferred by a lift to trucks, saving a large amount of truck time. 
A unit carrier is also used; and the superintendent said it had 
added enormously to speed and efficiency. About 40 men are em- 
ployed about the plant; and this we understand is considered a 
small working force. 

Morgan W. Taylor is a friendly and capable young merchant, 
carrying on a great tradition of lumber service. 

The Capitol City Lumber Co. is still anether of the big Hartford 
yards. Earle Chapell stated that in his opinion local bankers are 
discouraging business unduly, perhaps because they don’t really 
understand the local situation. They rely too much on surface 
statistics; especially about building costs. Building mechanics’ 
Wages, as announced by the unions, have not been reduced. Bank- 
ers look at this scale and tell their inquiring friends that it is 
absurd to pay peak wages at this time and advise them to wait 
until there has been a reduction. As a matter of fact this high 
scale is largely camouflage. If a person hires a carpenter by the 
hour, he pays the scale. But if he asks for a bid on the labor 
for the whole job, he will find many if not most union men ready 
to take about half the scale. 

“I know that many jobs still remain in the hands.of architects,” 
Mr. Chapell said, “waiting for the word to go. Most of these jobs 
are not embarrassed by financing needs, and I’m sure that any- 
thing which would increase prices legitimately would bring these 
projects on to the market promptly. For this reason I’m not sure 
but that an increase of rail freight rates would start a consider- 
able amount of building. Until something begins to put prices 
back toward the old standard, quite a number of prospects will 
continue to wait for still lower prices.” 


A Confident Atmosphere 


This department noted with interest a rather general feeling 
among city dealers that a turn of events is near and is inevitable. 
No one was quite willing to set dates, but there was an unmis- 
takable undercurrent of expectancy. 

The Andrews & Peck Co. mentioned the fact that large quanti- 
ties of western lumber are being used in Hartford. That is an old 
story in these eastern cities, for the big distributing yards on the 
seaboard, stocked by cargoes coming through the canal, are near 
at hand. Some Idaho white pine comes by all-rail shipment. In 
tact this country seems to be the meeting place of all kinds of 
lumber; some longleaf framing lumber, of course, much shortleaf 
roofers, some stock from Maine and the Provinces. This com- 
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This vine covered structure houses the offices of the Capitol City Lumber 
Co. at Hartford, Conn. A neat outdoor display of rustic lawn furniture 
and fence is separated from the building by a carefully trimmed hedge 


pany has a mill but finds that stock patterns have reduced the 
demand for special work. Store fronts and a certain number of 
houses built to architects’ specifications are all that go through 
the shop. Not much speculative building is in progress, and this 
is business that calls for the wary eye on credits. 

The Charter Oak Lumber Co. has a handsome suburban plant 
some four years old, located in a new residence section in West ° 
Hartford. F. A. Stuart tells us that because of the industrial dis- 


(Continued on Page 35) 
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MINNEAPOLIS, MINN., Dec. 21.—A village of 
six model homes under one roof in the Minne- 
apolis loop is attracting more than 3,000 visi- 
tors daily and making daily sales for firms of 


the only co-operating group of lumbermen and 
builders ever to launch such a demonstration 
enterprise. The idea was unique, the efficiency 
with which the plan has been carried out re- 
markable, and success truly phenomenal. 

Here, in “The Donaldson Village,” at any 
time during business hours, the housewife or 
husband, prospective bride or “old hand” at 
the building game can inspect practically every 
style of residential structure, exterior and in- 
terior, watch every sort of household appliance 
at work, discuss materials and workmanship 
with experts, and more clearly visualize the 
completed appearance of the new home or rental 
property. 

The six houses occupy a vast floor space in 
one portion of the third floor of The Donald- 
son Co. store. Six styles of architecture are 
represented French colonial, early 
American, southern colonial, English and Ital- 
ian 

Completely furnished, and “built to stand the 
weather,” even though the houses never will 
I the permanent exhibit 


| 
l 


Spanish, 


be required to do so, 
was placed at an initial cost of $100,000. As 
alterations have been made, furniture and in- 
terior decoration styles altered in some cases, 
the cost to date probably has run into some- 
what larger figures. Contracts of the co-operat- 
ing lumbermen, builders, appliance men, plumb- 
ers and others with the Donaldson Co. require 
that the exhibits be altered from time to time, 
and improvements added as fast as new mate- 
rials and articles of proven worth are placed 
on the market. Nearly 100 firms, besides the 
Donaldson Co are co-operating in main- 
taining the display 


All Rooms Are of Full Size 


houses, which 


itself 





necessarily are all 
bungalows to permit erection inside the store, 
range from three te eight rooms each, and all 
rooms are in full dimension, at least two having 
living rooms 24 feet long and of proportionate 
width, to give visitors accurate ideas as to how 
the houses would look if built and equipped on 
Mint eapolis lots. 

“The purpose is to give Minneapolis a per- 
manent building exhibit where lumber dealers, 
contractors, material and equipment men, and 
architects can bring customers and prospects,” 





® Display of Model Homes 


Attracts Thousands Daily 


explains R. F. Waltz, manager of the home 
furnishings department of Donaldson's. “The 
display and demonstration represents the co- 
operative effort of every industry connected 
with the building and equipment of modern 
homes in Minneapolis.” 

A room in one of the houses is designed and 
decorated as a basement amusement room, but 
serves also as a place for display of modern 
equipment, such as coal furnaces with me- 
chanical stokers, oil and gas heaters, electric 
washers and similar machinery for the mod- 
ern home. 


Surroundings Are Attractive 


Exteriors of the houses are no less attrac- 
tive and informative than the interiors. Each 
has its trees and lawn, of artificial grass, with 
outdoor furniture, sun umbrellas and swings 
scattered about, and its sidewalks and garage. 
Attendants are on hand constantly to give visi- 
tors information as to details and prices of 
every piece of material, equipment and furniture 
on display. The exhibit is open daily from 
9 a. m. to 5:30 p. m. 

The story behind the model village is an 
interesting one. Minneapolis, like so many 
other cities, has a Home Modernizing Bureau. 
Mr. Waltz happens to be president of it, and 
naturally he keeps his ears and eyes open to 
opportunities for merchandising Donaldson fur- 
niture. Incidentally, he is not at all averse to 
helping builders and others in allied trades sell 
their products too. He believes that one sale 
helps another and redounds to the general bene- 
fit of the community. 

So one night, at a meeting of the Moderniz- 
ing Bureau, when Mr. Waltz heard it stated 
that “the builder has no way of showing a 
completed job to a prospective client,’ he cast 
about for a solution of the problem. He had 
heard of model homes, of course, and demon- 
strations of modernizing. For the most part 
these are out-of-door projects. Mr. Waltz also 
knew of a few instances where enterprising lum- 
ber dealers or others had portions of model 
houses, or entire small houses on display. But 
he never had heard of a permanent exhibit of 
a group of model homes in a downtown store. 
He admits he was far from certain that the plan 
was workable. He did most of his thinking 
along these lines in the Donaldson store after 
the meeting, and gradually visualized the model 
village, along practically the same lines as the 
completed project now stands. After talking 


over the plans in a quiet way with a few 
friends in the building trade, Mr. Waltz asked 
some 150 lumber dealers and others who might 
be interested to meet with him and discuss the 
plan. Some of them were “sold” on the propo- 
sition; others were not. The ones who liked 
the idea agreed to co-operate to the best of 
their ability in making the plan a success. The 
exhibit was completed speedily, considering the 
magnitude of the task. The doors were thrown 
open after an intensive advertising campaign. 
Within four days 60,000 people had inspected 
the model village. They are still coming in 
hordes—not at the rate of 15,000 a day, of 
course, but maintaining an average of 3,000 
every business day, after three months. Many 
of them, by the way, are from out of town and 
it is apparent that many business men besides 
the actual members of the co-operative group 
are enjoying benefits from the project. The co- 
operators themselves, however, appear to be 
well satisfied. 

While only two of the houses are built en- 
tirely of wood, there are plenty of examples of 
the use of wood in all of them to aid the lum- 
ber dealer, the sash and door man and others 
who sell wood arid wood products, to enjoy the 
benefits of the exhibit. A brief visit to. the 
model village convinces one that behind the 
project are some good advertising brains and 
that a large fraction of the best firms in Minne- 
apolis are represented among the backers of 
the plan. 


Co-operating Dealers Are Named 


In the “front yard” of each dwelling, for 
instance, is a large, plainly printed sign naming 
the firms furnishing material for that particular 
structure. A visit to house No. 1, for example, 
reveals: 

Dorr & Dorr were the architects; contrac- 
tors, Stewart G. Collins and Clarence K. 
3ros; lumber, Four-Square Guide-Line fram- 
ing, Melone-Bovey Lumber Co.; millwork, 
Curtis woodwork, Melone - Bovey Lumber 
Co.; roof, Ludowici-Celadon Co.; plastering, 
Louis Ferm; oil burner, Hubbard Oil Burner 
Co,; insulation, Johns-Manville, Melone- 
Bovey Lumber Co.; plaster material, Minne- 
apolis Builders’ Supply Co.; wiring, Electrical 
League of Minneapolis; electric fixtures, 
Northland Electric Supply Co.; electric equip- 
ment. General Electric Supply Co.; tile, 
Standard Tile & Marble Co.; painting and 
decorating, Adolph C. Jensen; painting mate- 
rials, Savitt Bros.; hardware, Gardner Hard- 
ware Co.; floor sanding, R. H. Zima; awn- 
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ings, C- J. Hoigaard Co.; heating plant, 
Kuehn Heating Co. 

In the yard adjacent to house No. 2 are a 
table and rack for literature, with a sign read- 
ing: “Special Builders Service—Questions per- 
taining to building construction, planning and 
decorating answered by experts of Minneapolis 
—Bring your building problems to Donaldson’s 
now.” ; 

Someone—sometimes more than one person— 
always is on duty here to answer questions and 
to direct the inquirer to any of the co-operating 
firms he may wish to see about some particular 
kind of material or plan. 

To emphasize the broad possibilities afforded 
by such a project as the Donaldson village, 
here are the names of some of the participants 
in the enterprise not hitherto mentioned. Many 
of them, it will be noted, are competitors: 

Lumber—Weyerhaeuser Forest Products, 
H. H. Berge Lumber Co., Foote Lumber Co., 
Thompson Lumber Co., Shevlin, Carpenter & 
Clarke Co. 

Hardware, plumbing, glass—Leitz Hard- 
ware Co., Hennepin Hardware Co., Standard 
Sanitary Manufacturing Co., Pittsburgh Plate 
Glass Co. 

Roofing—Ambler Asbestos Shingle Co., 
Wetherbest Stained Shingle Co., Edham Co. 

Electrical fixtures, equipment—Northern 
States Power Co., Moe Bridges Co., Midwest 
Electric Co., Miller Co. 

Carpeting—Leitz, Lasher and Sloane. 

Oil burners—Hubbard Oil Burner Co., 
Chase Engineering Co., Oil Electric Sales Co. 

Light fixtures equipment—Ira Chapman, C. 
W. Olson Mfg. Co. 

Cornell board—-General Materials Co. 

Wainscoating—Belt Line Brick Co. 

Plastering and stucco—Fred Robinson Co., 
John C. Johnson. 

Plaster material—Landers, Morrison, Chris- 
tenson, Wunder-Klein-Donohue, P. G. Speakes 
Co., Eide Swanson Bros. Co., L. W. North- 
field Co. 

Tile, stone, brick—Drake Marble 
Rubble Stone Co. 

Paints, Wallpaper—Calhoun Co., Tonjum 
Paint, Wallpaper Co., N. W. Paint & Wall- 
paper Co., Leitz Hardware & Paint Co. 

Millwork—John F. Wilcox Co., Bruer Lum- 
ber Co., Lake Street Sash & Door Co., Bard- 
well Robinson Co. 





Tile Co., 





Flooring—Aaron 
Rubber Co. 


Carlson Co., Goodyear 


Sanding floors—Brenner & Holmes Co. 


Miscellaneous—Westinghouse Electric Sup- 
ply Co., Dominion Electric Mfg. Co., Compo 
Board Co., D. A. Ebinger Sanitary Manufac- 
turing Co., Trane Co., Bartley Sales Co., 
Osborn & Clark Lumber Co. (Cedaline), The 
Glukote Co., C. A. Lindquist, Monarch-John- 
son Co., Flexwood Minnesota Sales Co., A, E. 
Snodgrass, George C. Bigg, Hauenstein & 
Burmeister Co., Kalman Steel Co., William 
Penn Stone Co., Bartley Sales Co. 


Outstanding among some of the materials and 
features demonstrated are an interior of Shevlin 
knotty pine, plank flooring by the Aaron-Carl- 
son Co., Bardwell-Robinson Co. millwork, 
Edham Co. roof and wall shingles, Weatherbest 
shingles, high-grade Weyerhaeuser lumber—but 
it is difficult to pick out any particular feature 
as “among the best,” since all are leading exam- 
ples of their kind. 

The Donaldson village is the subject of many 
comments, but perhaps C. A. Gunn, executive 
secretary of the Minneapolis Builders Ex- 
change, tells the story as well as anyone else 
in a few words: 

A long felt need has been supplied. Here 
we find six complete homes embodying 
various styles of architecture true to the 
period they represent. Here we find the lat- 
est and most modern conveniences applied 
and in operation. 

Here the prospective home builder will be 
able to visualize just what his home will 
look like when completed. Here the use of 
the best building materials known today 
can be explained and their advantages over 
other forms of construction demonstrated. 

The high ceiling on the third+floor of the 
Donaldson store where these homes have 
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been created affords an opportunity for a 
full expression in roof design and roofing 
materials. Those contemplating building 
will appreciate the opportunity the Donald- 
son ingenuity has made possible. 

To the best of my knowledge and belief 
there is no other city in the United States 
that can boast of an exhibit of this kind or 
one anywhere near so complete in every de- 
tail. The responsible contractor and building 
material dealer is always anxious to promote 
the best construction and here under one 
roof is a practical demonstration of the best 
the building fraternity has to offer. 





Importance of Mountain Cedar 
Industry in Southwest Texas 


Camp Woop, Tex., Dec. 21.—The growing 
importance and value of the mountain cedar in- 
dustry of southwest Texas are shown by the 
railroad shipments of the timber which will this 
vear aggregate more than 3,500 carloads. From 
Camp Wood alone 800 carloads of cedar posts 
have been shipped during the year, according to 
J. W. Gildart, production manager of the Uvalde 
Cedar Co. Other principal shipping points are 
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Burnet, Llano, Marble Falls, Kerrville, San 
Saba and Uvalde. Although more than 10,000 
cars of cedar posts, valued at approximately 
$2,000,000, have been shipped from this point 
since 1920, when the construction of the Uvalde 
& Northern Railway gave a new impetus to 
this industry, less than 50 percent of the sup- 
ply here has been shipped and another $2,000,- 
000 or more is expected from more than 10,000 
carloads of virgin cedar that can be cut before 
the supply is exhausted. The supply reproduces 
itself naturally. 

Chief demand for posts comes from the 
ranches of southwest and west Texas, Mr. Gil- 
dart said, although many of the fences in Cen- 
tral and other portions of the State are built 
with cedar posts. The mountain cedar area, 
which extends as far northward as Palo Pinto 
County, with Uvalde, Kinney and Medina 
counties as its southern limit, has been a source 
of supply for fencing operations in Texas for 
half a century. In addition, considerable quan- 
tities of red cedar, suitable for making pencils 
and for other uses, have been shipped out of 
Texas, but most of the brakes of central Texas 
have been worked and supplies of this variety 
are diminishing rapidly. 


Is Attractive and Convenient 


ALTAMONT, KAN., Dec. 21.—The new office 
and warehouse building of the Farmers’ Co- 
operative Elevator Co., here, has been cora- 
pleted, and the company officials and employees 
are highly pleased with the attractiveness and 
convenience of the new quarters. Traveling 











Exterior of new building of Farmers’ Co-operative Elevator Co. 


salesmen and other visitors say that this is one 
of the most up to date retail plants of its size 
they have seen. 

In the process of construction, the old yard 
was wrecked and the new structure built right 
by the side of the old one. In other words, 


the job represents the practically complete mod- 
ernization of a retail lumber yard by the re- 
placement of an out of date structure by one 
that is thoroughly up to date. 

The building is 60 by 124 feet, of tile con- 
struction, with composition shingle roof. The 
lumber bins on either 
side of the driveway 
are four bins high. 
The driveway, as well 
as the foundations for 
the bins are of con- 
crete. The accom- 
panying sketch will 
give a general idea of 
the arrangement of the 
interior. 

The office at the 
front is a large, light 
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room. Fixtures for- 
merly used by the La- 
bette County State 


Bank were purchased 
and installed. 

The dock, at the rear 
of the shed (24 by 44 
feet) is used for ce- 
ment, plaster, lime, 
composition shingles and roll roofing. The 
floor is on a level with the floor of an ordi- 
nary truck, making it very handy to load and 
unload material. 

The approximate cost of the building was 
$9,000, according to Manager A. J. Davis. 
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Sketch showing arrangement of new office and warehouse building of the Farmers’ Co-operative 
Elevator Co. 
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Service Man Contacts Farmers 


With Good Results 


Here is a plan that had all the “makings” of 
a big success, but which, unfortunately, has 
been hampered by prevailing conditions, espec- 
ially on the farms. Nevertheless, despite this 
handicap, it has produced some very worth 
while results. The suggestion is worth filing 
for consideration later, when farm conditions 
have become more favorable, even if not usable 
at the present time. 

The plan referred to has been worked by 
the Holcomb-Dutton Lumber Co., Sycamore, 
Ill. Concerning same, A. H. Holcomb says: 

“We began a most unusual experiment a year 
and a half ago, and had conditions been normal 
we believe it would have been a great success. 
But conditions have gone from bad to worse 
among the farmers, making it most difficult to 
put a service man in the field to contact cus- 
tomers, advise with them, estimate their re- 
quirements, and sell merchandise to them which 
they needed, when the rank and file of them 
are not able to buy the merchandise even 
although needing it badly. Necessarily, we 
were obliged to limit our credit to those who 
appeared safe and responsible. 

“We have a man who is trained and edu- 
cated and experienced in the line of dairy barns, 
poultry houses and modern sanitary equipment 


for both, selling the line of one of the large 
manufacturers in that field. And we sold a 
large number of very fine jobs, and a large 
amount of merchandise. 

“The success of this venture clearly would 
have been one of good profit making in ordinary 
times. But its success has been qualified by 
the dire circumstances of the farmers. All of 
them are now holding their corn for higher 
prices, practically stagnating business and 
credits. 

“During the active building season our field 
man’s time was completely occupied by daily 
requests to our office here for his services the 
next day, and at certain periods he couldn't 
quite keep up with these requests and give 
prompt service. 

“We believe it has to a considerable extent 
confined purchases locally, in place of some of 
it going out to mail order houses or other 
wholesalers who only seek to ship customers 
direct, and who act as competitors to ourselves. 
The services of such a man is really required 
at the present time to maintain trade, interests 
of the customers, and to expand trade. Forced 
by dire circumstances of necessity, all farmers 
now, in particular, have become keen bargainers 
for material. Instead having our field man put 
his whole time on sales effort, we have been 
obliged to have him put part of his time on 
collections, which of course is not an earning 
proposition.” 

















This Week’s 


Cleanliness Decreases Hazards 


This photograph, “shot” along the side of a lumber shed, tells a 
story of good housekeeping and fire and accident prevention that is 





hazards of this sort are eliminated if the space is kept smooth and 
clean as shown in the photograph. 


Timely Tip 


worth heeding. Notice how 
clean and well kept is the 
space between the railroad 
track and the building in 
which are stored coal, cement 
and other building materials. 
It is a usual thing, at least in 
many yards, to see the space 
between the railroad track and 
the warehouse littered with 
coal, pieces of brick, old pa- 
pers and other rubbish, which 
constitutes a hazard both as 
to fire and accident. Papers 
and dry rubbish lodged 
against the wall of a shed 
need only a lighted cigaret or 
a spark from an engine to 
start a fire. Pieces of brick 
or other hard rubbish are a 
menace, because a switchman 
dropping off a car, or some 
person passing alongside the 
shed, may trip on it, turn an 
ankle or sustain a fall. All 








Intensive Selling Efforts Banish 
Red Ink for 1931 


SHELTON, CONN., Dec. 22.— The Shelton 
Lumber Co., here, specializes in industrial lum- 
ber, and industries in this territory have been 
operating on part time or closed in recent 
months. Where to find business and how to 
get it has been the problem. General Man- 
ager Warren M. Beers has solved the problem 
so satisfactorily that there will be no red ink 
on the company’s annual balance sheet this year, 
but rather, there will be a nice little sum en- 
tered as profit. 

Mr. Beers analyzed the facts in his terrj- 
tory and considered carefully how he might 
utilize existing conditions. He found that say- 
ings accounts in the banks were quite sub- 
stantial. There was money in the community 
but it was frozen into a position of fancied 
security. His task was to tempt this money 
into circulation, by offering something of real 
value in exchange. But before he could tempt 
the holders of available cash into spending he 
must attract them into his sphere of influence. 

So he invested moderately in a line of tinker 
toys and such things, with a mark-up of 50 
percent. He stocked up modestly with un- 
painted furniture, sewing cabinets, dressing ta- 
bles, and so forth; also a complete line of 
paints. He arranged a display of window 
screens, storm doors and built-in fixtures. Last 
spring he advertised early a 15 percent dis- 
count on all screens. The response was so 
enthusiastic that before the end of March he 
had bought another truck load of screens, at 
more than one-third off 1930 price lists. In 
screens alone he did $3,000 worth of business 
at sufficient profit to pay for his entire year’s 
advertising. So he continued through the year, 
being careful to launch each new feature in 
advance of the time that normally would be 
considered seasonable. Skilful advertising and 
attractive window displays were made a feature 
of this sales effort. 

During the summer, folks were drawn into 
his showrooms. People might drop in to look 
at unpainted sewing cabinets or dressing tables, 
but they also bought paint, screens, storm doors 
or other items, samples of which were attrac- 
tively displayed, although Mr. Beers was care- 
ful not to tie up capital in a substantial stock. 
In a few months he had increased his paint 
sales alone more than 100 percent. 

It was the same with toys. Before Thanks- 
giving Day Mr. Beers launched his sales cam- 
paign and was soon making fifteen to twenty 
sales a day, a volume that was doubled as 
Christmas drew nearer. Whenever local mer- 
chants planned a Dollar Day or similar sales 
drive, Mr. Beers joined in enthusiastically, and 
he co-operated in coupon sales and such drives 
to promote local trade. Folks who came in to 
buy an inexpensive toy remained to buy storm 
doors and porches, built-in fixtures, etc., and 
sales volume swelled to comfortable propor- 
tions. Discreet buying and shrewd arrange- 
ments for prompt delivery of items of which 
he was carrying in stock only showroom sam- 
ples made it possible to discount all bills, and, 
as Mr. Beers was able to inform a representa- 
tive of the AMERICAN LUMBERMAN, “the dis- 
count on my bills will be all profit on our 
year’s business.” 

Meanwhile, there was still some industrial 
trade to be had, and Mr. Beers kept after this 
business energetically, refusing to cut prices 
and making his industrial business pay its share 
of overhead. Now, as he is preparing for his 
annual inventory, Mr. Beers has the comfort- 
able feeling of knowing that the Shelton Lum- 
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ber Co. has shown a profit in 1931, one of the 
worst years the lumber industry ever has 
known. 


Big Drive for More Business Is 
Launched 


A thoroughly organized campaign for more 
business for the lumber retailer in 1932 is being 
launched by the Masonite Corporation, under 
the immediate direction of R. G. Wallace, sales 
director of the company, as commander-in-chief 
of the army of “minute men” that is to be 
thrown into the campaign with the advent of 
the zero hour, Jan. 1. 

This campaign has been in course of plan- 
ning and preparation for many weeks. An 








Commander-in-chief R. G. Wallace, who directs 
army of business scouts 


army of approximately 100,000 “minute men” 
has been mobilized, consisting of lumber re- 
tailers and their employees, contractors, car- 
penters, architects, realtors, property owners 
etc.. who have signed the official muster roll. 

The grand objective of the campaign is more 
business for the retail lumber dealer during 
the coming year. To that end, the “minute 
men” will go out to fight for new customers, 
armed to the teeth with determination and 
backed by a barrage of sales arguments that 
will sweep away consumer opposition, winning 
sales victories for 1932. 

According to Commander-in-chief Wallace, 
“this war is going to be fought with optimism, 
enthusiasm, sound merchandising and _intelli- 
gent salesmanship.” 





Approves Retailer's Methods 


An article appearing in this department of 
the AMERICAN LUMBERMAN, issue of Dec. 12, 
has brought some interesting comment from E. 
T. Schweppe, Ingleside, Ill. The article re- 
ferred to told some of the methods employed 
by the J. E. Owens Lumber Co., Beebe, Ark., 
particularly the fact that all of this firm’s yard 
employees are experienced carpenters and me- 
chanics. Also that the company maintains a 
complete workshop, equipped with all necessary 
machines and tools. Commenting on these 
phases of retail yard operation, Mr. Schweppe 
writes : 

“In reference to Mr. Owens’ letter, no doubt 
mechanics who have had actual experience in 
using different building materials, from frame 
construction of a residence to the finest finished 
cabinets for phonographs and radios, actually are 
In touch with different grades and types to work 
out with best advantage for their intended use; 
and no doubt can explain to the customer the 
right piece for each place, and the right place 
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for each piece, much better than one lacking 
that experience. 

“My experience, from five years’ apprentice- 
ship to woodworking in every branch, qualify- 
ing as United States Government Civil Service 
Maintenance Joiner, which title I had for four 
years and am eligible for at the present time, 
perhaps qualifies me to speak on this subject. 

“T also wish to say that Mr. Owens’ sugges- 
tions are good. To have a shop in connection 
with a local yard stands for special service and 
is a time saver to customers. My trade and 
outside experience has brought me in touch 
with a general contractor who is fully equipped 
with a lumber yard and millwork shop in con- 
nection; as filler he takes in city jobbing— 
repair jobs—placing them on the direct list for 
minor repair jobs and contracts, thereby keeping 
his employees busy at all times.” 





Dealer's Varied Lines Help to 
Swell Volume 


OKMULGEE, OKLA., Dec. 21.—The large brick 
structures comprising the warehouse, store and 
office of the Sun Lumber Co., this city, together 
with the ornamental brick fence surrounding 
the lumber yard, present an unusually neat and 
orderly appearance. “The fact that we are 
the only home owned lumber company in the 
city—which we capitalize in all our advertis- 
ing—has considerable to do with our success,” 
said J. H. Brown, vice president and general 
manager, “for citizens are inclined to be loyal, 
if the home folks can give them what they 
want at prices that compare with those of the 
outside firms.” 

During the last season paints and roofing 
have proved excellent lines. “In roofing,” said 
Mr. Brown, “we sold more shingles than com- 
position material, which was what we aimed 
to do, as shingles are in closer connection with 
our lumber lines. Very little new roofing was 
done, most of the jobs being repair work. And 
the way we got the jobs, as well as painting 
contracts, was to go out after them personally. 
There’s nothing like selling yourself to the cus- 
tomer. If he believes in you, he'll believe in 
your merchandise—so the more you circulate, 
and have your subordinates circulate, among 
the home builders and repairers, the more busi- 
ness you'll get. 

“We also have a nice hardware trade. Nails 
and bolts sell especially well, due in a measure 
to our manner of displaying them. We have 
two large metal fixtures, consisting of a tall 
rod, with circular bins built around it. Each 
bin is divided into compartments, and in each 
a different size or variety of nail or bolt is 
placed. The fixtures are red, and painted in 
black letters on the side of each compartment 
is the size and prices of the contents. These 
fixtures stand in the middle of the sales room 
and catch the eye of everyone who enters. They 
are so close at hand that 
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Promotes Laying of New Floors 


Over Old Ones 


Various hardwood flooring sales as made by 
the Hammond Lumber Co., Hammond, Ind., 
can be traced to a 2'%4x2'4-foot flooring panel 
that rests on the counter in the company’s 
office. For two years the panel has reposed 
there, to cause visitors to ask questions and to 
demonstrate the simplicity of the modernizing 
process as regards floors. In fact, this panel 
serves to a great extent as a silent salesman 
with its placard, typed by the office stenog- 
rapher from dictation of the manager, M. L. 
Klein, as follows: 

“There is no alteration you may make which 
will give your home the rich attractiveness that 
can be gained by modernizing with 3%-inch oak 
flooring. This panel is an actual sample of our 
%-inch flooring, showing how effectively it may 
be laid over an old floor. Let us measure your 
rooms and quote a price on flooring to cover. 
We know you will be surprised at how little 
the cost.” 

Thus does the visitor at the office counter 
read after the floor panel had already attracted 
his attention. “And, thereupon,” says H. B. 
Jackson, in charge of the office, “we get a 
chance to go into a complete explanation of how 
easy it would be to make old floors new. We 
have found out that it doesn’t pay to talk to the 
prospect in terms of dollars per thousand feet. 
That would make the price appear high, with 
quotation of $65 a thousand. But show how 
the cost for the material would be only about 
$15 for a 12x12 foot room, and the prospect 
becomes interested. Possibly he can lay the 
floor himself and thus make a saving on labor 
expense. Anyway, the panel and such an ex- 
planation of the new flooring cost occasionally 
sell another remodeling job.” ; 

The panel is built up of yellow pine flooring, 
crossing which is a section of the best 34-inch 
oak. The under layer is left with rather wide 
cracks, to imitate the ordinary old-fashioned 
floor that is ripe for modernizing. For neat- 
ness, the panel is bordered with a molding. 

“Tt is an absolute fact that many home own- 
ers do not know that such a thing as thin oak 
flooring exists,” said Mr. Jackson. “We have 
evidence of this in the remarks made over the 
counter by some who examine our sample 
panel.” 

For promoting new floors over old, the Ham- 
mond company keeps a man in the field, to 
solicit prospects in their homes. And it pays, 
says Mr. Jackson. 





Quebec to Assist Lumbermen 


Wasuincron, D. C., Dec. 21.—Quebec Prov- 
ince will endeavor to establish an organization 
for classification and sale of lumber. products, 
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they call to mind that 
a few nails or bolts are 
needed at home. In 
this way quantities are 
sold in small package 
lots, as well as in bulk 
for larger jobs. 

“Since heating is so 
closely connected with 
building, we handle a 
good line of circulating 
heaters, some of which 
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sell as low as $30. We 
advertise these heaters 
in the fall, and when- 
ever desired send a man out to make an esti- 
mate of what is necessary to heat the house 
or the building efficiently. 

“Ammunition is another good line, in spring 
and fall. In the fall we have catchy window 
displays of marshes or woods, with wild ducks 
or deer peeping through the foliage, flanked 
with an up-to-date display of guns and am- 
munition. Contacts made in this way often 
lead later to sales of paint and building ma- 
terials.” 


View of retail plant of Sun Lumber Co., Okmulgee, Okla. 


says the lumber division, Department of Com- 
merce. A commission will meet Jan. 14, make 
a thorough survey and report to the Govern- 
ment. Lumber merchants during the last ten 
years have been experiencing a gradual reduc- 
tion in profits, because of foreign competition, 
absence of a system of classification, and lack 
of sales and distribution facilities. An organi- 
zation is planned to assist the eighteen hundred 
mills in the Province, large and small, to pro- 
duce and classify building lumber. 
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Helping the Customer to Sell Himself 


Covina, Catir., Dec. 21.—The public has 
that to wait a few minutes is irksome, 
savs W. J. Evans, manager of the Kerckhoff- 
Cuzner Mill & Lumber Co., located here. 
People want instantaneous service. Hence, 
when a customer drives into the yard he is met 
: climbs out of his car, insofar as it is 
ssible thus to greet him, and his wants are 
determined immediately. If it is a matter that 
requires attention in the office or sales room 
he is escorted inside and the interview proceeds. 
If it is a matter than can be best discussed out- 
‘ints where the material is stocked— 

where the interview takes place. 
“It is not always possible for me to leave the 
and meet a customer when he drives up,” 
Mr. Evans explained. “Therefore I have push 
venient points in the office 
y summon one of the men 
yard to come to meet the customer and 
I have one button by my 
rivate office, which overlooks the 
he yards, and another at the sales 
unter, which also overlooks the driveway and 
vards. Different signals mean different men in 
the yard, and different duties. Never, insofar 
as it is possible to avoid it, do we permit a cus- 
1er to wait one moment without being recog- 

nized.” 

Other business building practices are dis- 
cerned from a glance about the offices and a talk 
with Mr. Evans. For example, consider the 
arrangement of the sales room. As far as sug- 
salesmanship is concerned it is admir- 
he accompanying sketch illustrates the 
though not drawn to exact scale. 

ustomer standing in the center of the sales 

may see an unusually large variety of 
merchandise. Point “A” in sketch represents 
a customer. From this point he may see the 
al i filled with paints, a counter case 
with an excellent display of brushes, another 
wall fixture with panel doors on which are 
nples of door handles and locks, then a sec- 


tion devoted t mall 


small specialties such as glue, 


gotten so 








uttons placed at con 





ascertain his wants. 








: w et Toward the rear, he beholds 
wall fixture, the bottom of which carries bins 
r nails 1 the upper section of which is cov- 
ered with paneled doors carrying samples of 
builders’ hardware. Letting his glance drop 


wn a bit it falls upon the front of the sales 
counter. The front is of glass, and behind it 
is a sloping panel instead of horizontal shelving ; 
n this are fastened other samples of builders’ 


rdware S 


me of the samples are duplicates 


a . t 

f those on the wall shelving panels beyond. 
[he reason for this, according to Mr. Evans, is 
to give the merchandise two chances to suggest 


itsell to the prospect. 

Glancing to his right, the visitors sees a dis- 
play of roofing, arranged against the wall. Be- 
hind him is a table and some chairs. On the 
able is one of the best sales aids in the place; 





a series of loose-leaf catalogs or albums pre- 
pared by Mr. Evans to engage the attention of 
waiting customers, or those having ideas which 
they are unable to formulate into definite expla- 


entrance to his home, is considering garden fyr- 
niture, fireplaces and mantels or a mountain 
cabin, one of the books with its illustrations 
will help him decide. There are ten of these 








Office of the Kerckhoff-Cuzner Mill & Lumber Co., Covina, €Ealif. 


nations without such suggestions as they find 
here. 

Out of popular magazines, woodwork catalogs 
etc., Mr. Evans has clipped illustrations and 
pasted them on sheets that fits into a loose-leaf 
note book, classified so that in case a prospect has 
in mind building a pergola, wants a distinctive 
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Illustrating the layout of sales room of the 

Kerckhoff-Cuzner Mill & Lumber Co., Covina, 

Calif., showing how a customer standing at “A” 

has an excellent view of all of the merchandis- 
ing displays 


A corner of the display room, showing portions of paint and hardware stocks 


books, each dealing with a special feature of 
home building. 

“It is impossible to buy books of this kind,” 
Evans explained. “The only way we can help 
our customers is to watch the magazines, cata- 
logs etc. and clip pictures that will illustrate 
certain ideas and paste them into these albums. 
If a prospect comes in and says he’s figuring 
on building a pergola we let him look through 
the book devoted to garden furniture. In addi- 
tion to selecting a style of pergola he is likely 
to decide on a back fence, a rose arbor, or a 
trellis or two, so that instead of selling him 
merely material for the pergola we also may 
sell him that needed for the other items. We 
have an album devoted to artistic fish ponds 
which sells many sacks of cement for us.” 

In a section of the wall fixtures behind the 
counter is a series of small drawers, about 10 
inches square by 3 inches deep, each of which 
is divided into numerous small compartments 
holding a gross of screws each. Thus in one 
drawer there may be 10 sizes of screws. 

“If a customer comes in for a few screws, 
rather than produce several boxes, open them 
up and display their contents so that he may 
judge the size and style he wants, we produce 
the entire drawer, or more than one drawer, and 
let him see several varieties and sizes at one 
time,’ Mr. Evans explained. “This not only 
reduces the time required for making the sale 
but tends to increase the sale, for quite fre- 
quently, after a customer has selected the size 
he wants he will decide to take a few of another 
size also, so as to have them on hand for future 
needs.” 





Named Sales Manager of Com- 
pany 


Kansas City, Mo., Dec. 21.—The Caddo 
River Lumber Co., which operates three mills 
in Arkansas but maintains general headquarters 
and sales offices in Kansas City, has announced 
the appointment, effective Jan. 1, of C. C. Smith, 
of Houston, as sales manager. Mr. Smith, who 
has been identified with the sales department of 
the Kirby Lumber Co. for 23 years, is one of 
the best known salesmen in the trade and has a 
host of friends throughout the country, all of 
whom will wish him well in this new connec- 
tion with its larger responsibilities. ; 

The output of the Caddo River Lumber Co. 
has been marketed through the Exchange Saw- 
mills Sales Co., of Kansas City, for some time, 
but in future the company will market its own 
product through its sales organization headed by 
Mr. Smith. 





Dece 


Or 
estr} 
Scie 
foun 
be 2 
shov 
men 

A 


and 
riag’ 
flask 
hum 
ger’ 
boat 
to t 
it is 
of t 
velo 
nati 
plac 
olde 
erat 
cur’ 
in 1 
the 
abor 
men 
Eve 
slig 

T 
tion 
will 
mill 
stru 


}, 1931 


en fur- 
puntain 
rations 
r these 


ture of 


. kind,” 
an help 
Ss, Cata- 
lustrate 
albums. 
iguring 
‘hrough 
n addi- 
s likely 
r, ora 
ng him 
sO may 
s. We 
| ponds 
1s.” 
ind the 
hout 10 
| which 
rtments 
in one 


screws, 
n them 
he may 
produce 
ver, and 
at one 
ot only 
the sale 
ite fre- 
the size 
another 
r future 


an) 
~ OM- 


Caddo 
ee mills 
quarters 
nounced 
. Smith, 
th, who 
ment of 

one of 
id has a 

all of 
connec- 


ber Co. 
re Saw- 
ne time, 
its own 
‘aded by 








pecember 26, 1931 


Museum 


One of the features of the for- 
estry section in the Museum of 
Science and Industry, Chicago, 
founded by Julius Rosenwald, will 
be a series of working models to 
show the evolution and develop- 
ment of the sawmill. 

As one stands in a modern mill 
and watches the high-speed car- 
riage rolling back and forth to the 
flashing saw, marvels at the almost 
human action of the steam “nig- 
ger” and sees the sawed cants and 
hoards moving along the live rolls 
to the edgers, resaws and trimmers, 
it is difficult to realize that many 
of the important steps in the de- 
velopment of this efficient combi- 
nation of machinery have taken 
place within the memory of the 
older members of the present gen- 
eration. This is true, however. The 
curved inserted tooth was devised 
in 1859, the band sawmill in 1869, 
the steam nigger and _ trimmer 
about 40 years ago—each develop- 
ment revolutionary in character. 
Even the circular sawmill is only 
slightly over 100 years old. 

The models depicting the evolu- 
tion of the sawmill in the Museum 
will consist of representative saw- 
mill types which have been con- 
structed since the time when the 


the power. 


a log tied to a post. 





Model of an old sawmill operated by man power, dating back to the 
15th or 16th century. A man walking in the circular treadmill supplied 
The model was recently completed for exhibition in the 
forestry section of the Museum of Science and Industry, Chicago. 
Standing at right is Helmuth Bay, research associate in forestry 


may be tried by the visitor on a 


AMERICAN LUMBERMAN 35 


to Show Evolution of the Sawmill 


ancient Egyptian sawed a_ board, 
with a tempered metal saw, from 


Pit sawing sawing platform especially con- 
structed for this purpose. Work- 
ing models, on a scale of 1:6, of 
man power, horse power, and 
water power sawmills may be op- 
erated by means of hand cranks, 
while .those of the early circular 
sawmill and the first band sawmill 
will respond to the push of a but- 
ton. As a conclusion there will be 
working models of modern saw- 
mills and sawmill machinery, to- 
gether with saws, lumber handling 
devices, dry kilns and dry kiln in- 
struments, models of proper lum- 
ber piling, and other allied sub- 
jects. 

The accompanying picture shows 
a model of an ingenious sawmill 
dating from the 15th or 16th 
century. A man walking in the 
treadmill on the left furnished the 
power for both the saw and the 
device which pulled the log against 
the teeth, an operation which was 
both slow and tedious. 

If any of the readers of the 
AMERICAN LUMBERMAN are in 
possession of any engravings, de- 
scriptive data, or historical facts 
relative to old sawmills, the cura- 
tor of the forestry section of the 
Museum will greatly appreciate the 
privilege of examining them. 


A Seasonal Appraisal of “Investments” 


(Continued from front page) 

she can not escape in these modern days. For 
her private schooling I pay $400 a year. Her 
Sunday School and church training I consider 
worth at least that much. At any rate I would 
gladly pay $400 a year for that kind of training 
for her if there were no church to provide it. 

Tuirp: I am aé strong believer in social 
uplift. I know of nothing more worth while 
than to help the fellow who is down and out; 
to bring relief to those who suffer; to keep 
whiskey and narcotics away from those who 
have weaknesses in that direction; to raise the 
moral standard of men. I find that my church 
specializes in those very things. In fact the 
churches, the Y. M. C. A., the Central Union 
Missions, and the Salvation Army are all spe- 
cializing in what seems to me to be the biggest 
and best job on earth—saving men and women 
from ruin. As a member of society I ought to 
contribute something toward that great end. 

FourtH: I need a philosophy of life. I am 
not content to drift along from day to day like 
a dumb animal, working, eating, sleeping, with- 
out considering why I am here, whither I am 
bound, what my relation is to the wonderful 
universe in which I live. I find myself con- 
stantly getting into a moral and philosophical 
rut, and I feel subconsciously the need of rising 
above the commonplaces of life and ascending 
the heights, where I can get a new vision, 
where I can look down upon my daily routine 
and see how small it is, and look up and see 
how great the universe is, how good God is. 
I love to work and I love to play, but neither 
seems to provide me with a real philosophy 
of life. The legitimate stage provides amuse- 
ment, and a certain degree of art, but the 
church is the only place where I find myself 
really in touch with those spiritual forces which 
lift me above the ordinary level of my routine 
and inspire me with a new purpose and give a 
new meaning of life. My need for such in- 
spiration is just as great and just as sure as 
my need for food. Its value can not be measured 
in money. 


Firru: I want good friends I am not the 
back-slapping type who tries to convert every 
man into a friend. I believe that friendship 
should not be spread out too thin. I'd rather 
have a dozen real friends whose aims and pur- 
poses are the same as mine, who will visit me 
when I am sick and help me when I am in 
trouble, and miss me when I am away, than a 
thousand to slap me on the back and say, “How 
about a little drink?” My wife and I find that 
our closest and dearest friends are to be found 
among Christian people. The value of these 
friendships can not be measured, or even 
thought of, in terms of money. 


SixtH: Like most men, I don’t want to be 
ruined, either morally or physically. I believe 
whiskey to be the most dangerous temptation 
facing the young people of today. A dear 
uncle of mine died of alcoholism. Two friends 
of mine in college were heavy drinkers, one of 
whom died at the age of thirty-nine. I make 
no argument here for or against prohibition. 
My argument is against whiskey. There is 
room for debate on the prohibition question, 
but there is no room for debate on the whiskey 
question. I have had to face other temptations 
just as bad, and I know that except for my 
church training the chances are that I would 
have fallen by the way. 

SEVENTH: I hate war. Some of my best 
friends were killed in war. As a strictly busi- 
ness proposition I would pay a good round sum 
to protect myself and my dear ones against its 
sorrows and its sufferings. I feel strongly that 
we, both as individuals and as a nation, should 
be willing to sacrifice much and risk a good 
deal to help the cause of world peace. I find 
the Church working hard and efficiently toward 
that end. 

EIGHTH: 


I have always feared death. It is 
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not so much that I fear physical death, which 
may be a comparatively painless experience, but 
I dread my lack of understanding of its sig- 
nificance. Something inside of me tells me 
that there is a spark of eternity in me that will 
never die, and I am willing to pay something 
for a definite philosophy which will keep that 
spark alive and make me feel that there is life 
beyond the grave. The Christian Church pro- 
vides that very thing and does it in a more 
satisfying way than all the philosophers from 
Aristotle to William James. 

After carefully considering my investments 
and their respective yields, I have reached the 
definite conclusion that my investment in re- 
ligion is paying me a better return than my 
bonds, stocks, equipment trust certificates, or 
first mortgages. And it will be a difficult mat- 
ter for a bond salesman to convince me to the 
contrary. Here is one investment which is 
never impaired by a stock market crash; in 
which the annual dividend is never passed; and 
which need not be kept in a safe-deposit vault 
to prevent theft. 





. 
Realm of the Retailer 
(Continued from Page 29) 

tricts and the Connecticut River this is the logi- 
cal direction for new residences to move. Mr. 
Stuart says that this year has seen an unusual 
volume of repair and remodeling work; for men 
employed but part time have taken the oppor- 
tunity to do the work themselves or to work 
with a carpenter. He, too, said that the stiffen- 
ing of prices by some legitimate means would 
do more than anything else to start building. 
People are prepared to build but have gotten 
into a mood to wait for still lower prices. In 
his opinion something of a building boom could 
be started almost any time if events proved to 
the waiting prospects that the price curve is 
going upward. Hartford is in good condition, 
and perhaps a majority of the employed people 
have suffered no decrease in income. 
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Corner of the dining room with its walnut paneling and maple frieze. 
The wainscot is butt walnut, the doors walnut, diamond-matched 


View of the living room which is paneled with Wisconsin brown ash. 
The frieze is Zebrawood, which gives a handsome effect 
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were carefully kept and tabulated as shown. 

The table herewith of actual detailed costs 
needs no comment. It proves conclusively that 
plywood paneling averages little more than or- 
dinary finishing material. Its advantages and 
beauties are manifest. 

The results of this demonstration are inter- 
esting to every lumber dealer. Many of them 
will realize, after careful study of them, that 
they have been overlooking a good source of 
profit, in not stressing the fact that plywood 
panels are ideal for the small home and that 
they may be installed at very small cost. 

The soft tones, the restful browns and golds 
of these walls please every visitor. The din- 


Efficiency of 


JACKSONVILLE, FLa., Dec. 21.—The current 
issue Of Moore Facts, a publication of the 
Moore Dry Kiln Co., of this city, is devoted 
largely to a technical discussion of the effi- 
ciency of variable speed circulation in drying 
lumber. This is valuable and authoritative data 
compiled by a technician connected with the 
school of forestry at the University of Wash- 
ington. Referring to three drawings from ac- 
tual micro-photographs, showing the process 
of drying lumber from a green condition to a 
moisture content of 8 percent [these are being 
reproduced here—Enitor] this article says: 

Note that in green lumber the ceil walls are 
saturated with water, but that in addition to 
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No. 1. Green wet lumber, with the water 
saturating cell walls and almost filling the cell 
cavities, can be dried down to the fiber-satura- 
tion point most efficiently if the circulation of 
air is rapid. This is a minute cross section, 
highly magnified. The upper rough surface 
represents the apparently smooth surface of 
the lumber. 


this water, free water is contained within the 
cell cavities. When wood contains this amount 
of water it is said to be above the fiber satura- 
tion point. 

It is obvious that when lumber contains so 
much water, a very rapid drying rate can be 
maintained at the surface, for as fast as the 
water is evaporated, more water is brought 
to the surface, the cell walls acting just like 
the wicks in kerosene lamps. If at the same 
time the lumber becomes hotter and hotter, 
this action increases until a certain maximum 
is reached, and some of the free water also 
escapes to the surface as a vapor, due to the 
internal vapor pressure that is developed 
within the wood by the heat, this pressure 
being above that of the atmosphere. 

Experience has proved that the best means 
of providing a very rapid rate of evaporation 
at the surface when the lumber contains free 
water is by means of a rapid rate of circula- 
tion of air, which brings heat to the lumber 
more efficiently and brushes away the surface 
film of vapor from the wood. Therefore, a 
high rate of air-circulation in the kiln is de- 
manded in this stage of the drying process. 

Finally, however, a point is reached when 
the cell cavities of the lumber become empty, 
and the wick-like action of the cell walls no 
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ing room main wall was paneled with plain 
sliced walnut, with wainscot of butt walnut, 
frieze of shaded maple and doors of quarter 
sliced walnut, diamond matched, giving a beau- 
tiful effect. The living room was paneled in 
Wisconsin brown ash with a zebrawood frieze, 
all materials furnished by the American Ply- 
wood Corporation. This handsome, high-grade 
paneling cost about 20 percent more than or- 
dinary plaster finish! 

“Well, I’ve been preaching that for years,” 
said one man when this installation was drawn 
to his attention, “but nobody would listen. Why 
I know a lumberman over in Michigan who 
built a modest home with plywood-paneled walls 


longer draws moisture to the surface so rapidly. 
This point is known as the fiber saturation 
point. In other words, when further evapora- 
tion will result in an actual reduction in the 
moisture content of the cell walls themselves, 
the fibersaturation point has been reached. 
When the lumber contains approximately 25 
percent of moisture, a further reduction of 
the moisture content will produce shrinkage, 
as water will then be removed from the cell 
walls. A moisture content of approximately 
25 percent thus obviously indicates the fiber 
saturation point of lumber. 

Now, when the fiber saturation point has 
been reached approximately, too rapid surface 
drying will evaporate the moisture from the 
cell walls near the surface more rapidly than 


Past this condition Vv 





No. 2. When all of the water has been evap- 
orated from the cell cavities, so that they are 
empty, but .before the water has been evap- 
orated from the cell walls, the “fiber-satura- 
tion” point has been reached. The speed of 
circulation can now be greatly reduced. This 
point is readily determined by moisture con 
tent tests. 


it can diffuse or “spread” through the lumber, 
or can be carried to the surface by the capil- 
lary action of the minute layers of wood in the 
cell wall. Therefore, the surface drying rate 
may be decreased, either by increasing the 
relative humidity in the kiln, reducing the 
temperature, or by reducing the speed of the 
circulation. The attraction that the wood in 
the cell walls has for water is reduced as the 
temperature increases, hence an increase in 
the temperature of the kiln will increase the 
rate of transfusion of the water within the 
wood, so that the lumber will “give up” its 
moisture more readily.* 

With the aid of variable circulation, in re- 
ducing the speed or rate of circulation during 
this last drying period, the amount of steam 
spray that would otherwise be used to main- 
tain the desired relative humidity is substan- 
tially reduced. It is obvious that much of the 
power required to produce adequate circula- 
tion is saved. By this method the drying rate 
can be more easily kept under the full control 
of the dry kiln operator, yet the advantages of 


*For a more extended discussion of the 
movement of water in wood, see “Wood Liquid 
Relations,” by L. F. Hawley, U. S. Department 
of Agriculture, Technical Bulletin No. 248. 
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a few years ago and he was amazed at the in- 
terest it created. People came from all over 
the vicinity to see it and all admired it. I don’t 
see why lumbermen haven’t been pushing this 
thing right along. It’s new, it’s good, it’s at- 
tractive, and it’s inexpensive. It’s one of the 
largest opportunities in building materials to- 
day.” 

The lumberman who expects to cash in on 
the next building boom is the one who is now 
spreading the propaganda of better and more 
beautiful small homes. This new idea of pan- 
eled walls is taking hold. A study of the pos- 
sibilities of plywood in this connection might 
bring some good returns later on. 


Variable Speed Circulation in 
iin Drying Lumber 


positive and uniform 
maintained to the 
period. 

Variable speed circulation can be provided 
with a multiplicity of speeds, or two speeds. 
In actual practice, two speeds give the major 
advantages that are of most general interest. 

One prominent user, in describing his bat- 
tery of five Moore reversible cross-circulation 
kilns, equipped with variable-speed circulation, 
writes as follows: 


circulation are 
very end of the 


fully 
drying 


“Push the button and start a zephyr! Push 
another button and the cyclone is on! With 
it all, humidity and temperatures are closely 
controlled, and so, another myth is shattered 
and natural draft kilns become obsolete.” 

Variable speed circulation is the exclusive 


To dry condition y 
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No. 3. When lumber has been dried to a 
commercially satisfactory point—or 8 percent, 
as the above illustration shows—there is still 
some water left in the cell walls. A slower 
rate of circulation in drying the lumber from 
the moisture content in Fig. 2 to Fig. 3 will 
produce highest quality and save power and 
steam without wasting time. 





development of Moore dry kiln engineers. It 
is made possible by the use of the famous 
zig-zag duct system and the longitudinal 
shaft design of Moore reversible cross-circula- 
tion kilns, on which the multi-speed motor 
drives can be so readily applied. 

Lumber, steam and power in the mill may 
be saved with these kilns. Many dry kilns now 
out of date, but with buildings that are still 
serviceable, can be quickly and economically 
converted into these modern kilns, which dry 
both common and clear lumber with the high- 
est efficiency ever reached in lumber seasoning. 





The United States airplane industry has far 
outdistanced that of Europe in scope of plane 
operation. . There is almost no night fiying with 
passengers in Europe, even in Germany the di- 
rective radio beacon and the radio telephone are 
less utilized than here, and European planes 
maintain average speeds of only about 90 to 100 
miles an hour. From the Chicago airport alone 
there are more arrivals and departures than 
from several large European airports combined. 
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National Production, Shi ts and Ord 
ational Produc ion, ipments an raers 
Wasurnoton, D. C., Dec. 21.—Following is the National Lumber Manufacturers’ Association report for week ended Dec. 12, and for forty-nine 
weeks ended tha t date. covering mills whose statistics for both 1931 and 1930 are available, and percentage comparison with statistics of identical \ 
mills for the corresponding period of 1930: feet 
ONE WEEE No. of Percent Percent Percent sold 
Softwoods: Mills Production of 1930 Shipments of 1930 Orders of 1939 con 
Sout! Pinée Ass Ee... ceased oa een eenee 112 23 208 000 63 19,887,000 64 18, 396, 000 57 s 
We Coast Lumbermen’s Association. . eeccece 191 65, 795,000 61 69,477,000 69 70. $38,000 53 
West rn Pine Association (Inland Empire and 
eRe MUNN is wat neas eeseeeene 86 11,536,000 39 23,301,000 67 24,439,000 57 
Northern Pine Manufacturers Asso lation. see 7 0 ne 1,120,000 44 a 54 2,000 91 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 18 1,078,000 60 914,000 84 62 25000 76 
North Carolina Pine Association............. 39 3,954,000 74 3,651,000 79 3,969,000 91 
Se COTE CTT EEE OT PES 153 105,571,000 58 118,350,000 68 119,809,000 "56 
meseweese* : - 
Har od Manufacturers’ Institute.......... 194 12,530,000 74 13,833,000 83 12,285,000 79 
ee Hemlock & Hardwood Mfrs.’ Assn.. 18 618,000 38 1,808,000 124 1,941,000 228 
fotal hardwoods .....++.0++eeeeeeeeeereens 212 13,148,000 71 ~~ 15,641,000 "86 "14,226,000 87 
Gs ind ot MS chveesee ete coceeccesenevene ne 647 118,719,000 59 133,991,000 69 1 34° 035,000 58 sot 
FPORTY- NINE WEEES ‘i — Bes 
ods: eportins* Ta 
Fer ld iON is a a che Oe 117 1,437,200,000 G+ 1,620,780,000 77 1,601,838,000 78 Wa: 
West Coast L umbermen’s Association........ 191 1,601,589,000 71 1,817,010,000 76 4,612,1 30, 000 74 Det 
Western Pine Association (Inland Empire and 5 Ind 
ost or Sn mage aa a SE SEY a Na I 89 1,877,568,000 67 2,089,583,000 76 2,048,484,000 76 Mil 
N thane Pi e Manufacturers’ Association. : 7 99,399,000 51 23/216. 000 71 117,599,000 72 Lou 
Northern Hemlock & Hardwood Mfrs.’ Assn. 21 89,917,000 76 62,211,000 69 59,010,000 71 Pad 
North Cat lina Pine Association............- 11 203,808,000 73 215, 129,000 94 - 186,040,000 88 Par 
Total ftw ae 466 "8,309,481,000 ” 69 8, 9: 27 929,000 76 8,625,101,000 ‘ 76 - 
( ii SOLTWOOUS coe oe ee sreresesereseeeeeers St. 
rdwoods: ee Des 
awe 14 Manufacturers’ Institute.......... 193 728,990,000 61 893,772,000 82 887,041,000 87 Jac 
Northern Hemlock & Hardwood Mfrs.’ Assn.. 21 105,785,000 52 102,639,000 72 99,677,000 85 Me! 
Sted Men ceicéascecversvnesceoses 214 "834,775,000 60 996,411,000 81 986,718,000 87 a 
Se Leica cies eaneaueekes 659 9,144,256,000 68 9,924°340,000 7 9,611,819,000 77 a 
*Average weekly number Dal 
Ho 
e Gal 
Relation of Unfilled Orders to Stocks WestCoastWaterborne | * 
e a ion Oo e Che 
og we - : ; ; : Atl 
Wasuincton, D. C., Dec. 21.—Following 1s a statement tor five associations of the gross stock SEATTLE, WAsH., Dec. 21.—Following is a ae 
‘ootage Dec. 12, and the percentage relationship of unfilled orders to stocks : report of November cargo shipments of lumber Ne 
, 7 : ’ Orders of | from the Pacific Northwest as compiled by the Wi 
No. of Gross Unfilled Stocks— Pp  t } | B ’ Mil 
—Association- Mills Stocks Orders Percent acific Lumber Inspection Bureau: = 
Southern Pine Association......... ei Wese da sos 207 732,590, 000 57,414,000 8 Domestic ar 
West Coast Lumbermen’s Association . a.) 1,343,931,000 203,546,000 15 Board feet oe 
pet Pine Association (I a "E mpire and ; : INTERCOASTAL— . 
nia gm uae Se eee tt a oie 118 1,898,109,000 166,905,000 of) Atlantic Coast 73.981.585 Sio 
“Pp ne Mat sufact irers’ \ssociat ee 7 248,717,000 14,691,000 6 Cinemas aeepee re vee es Bowe ee a ree ee sili 
ie gg te > Institt + 50,466 08,398,000 3 -OASTWISE— 
a Manufacturers’ Institute......-...-+- _ a . I i a St alt 62,084,986 oe 
| PASS rR OE a ei 41,218 = 
STATISTICAL TELEGRAMS =| "nwa: _ 
Data on W alnut Ce |) 2,269,163 Lo: 
2. et Seer 604,846 Mo 
; OMITTED Philippine Islands...../..1°.2.1! 211/268 Por 
The American Walnut Manufacturers’ As- INE dint sasinweaci/dnanankad 270,765 om 
sociation has compiled the following data: THE AMERICAN LUMBERMAN goes 0 139,463,831 in 
Nov., Oct., Nov., to press a day earlier this week, on Export Mi 
— 1931 1931 1930 “7 7 : ° A USTRALASIA— 7 
Nee eared .. 1.110100 1,406,400 1,443,706 Wednesday, because of the Christ- er lr 4,801,886 Ph 
Shipments 1120°500 1°720°400 1°469°700 mas holiday, so it will be necessary New Zealand ...........seeeeees 110,234 De 
Stocks, end Se ae cee i moe iis we . - MOUtR Bem ISIAMGS. ccccccvccosess 118,169 En 
month 12,744,600 12,825,100 18,731,200 to omit some te egraphic reports LATIN AMERTCA— Sa 
Logs— usually received on Thursday— South America (east coast)...... 1,544,592 ID 
. =< 9 » GQ ¢ :  —_ 7 South America (west coast)...... ,182,562 : 
Purchases, 878,200 1,103,900 1,459,900 those of the National Lumber SE 1.358.832 Mi 
Made into lumber > ° . T e 
we 900.400 1,144,800 1,340,400 Manufacturers’ Association, West ORIENT— : 120 Bu 
Stocks end 2) oe ; i Be. ib tl Wein die Sa oA eee Bees 575, 
a 622,800 666,400 791,200 Coast Lumbermen’s Association a ena hetero ear eat ee 31,785,221 Nt 
eatags site and Western Pine Associati SS Sica skwicsadencuces ederess 18.849 Mi 
anc estern Fine Association on Mi 
° ° AFRICA— 3 
production, shipments and orders, ie 515,129 F 
ca a f the Wes : Africa 1... sees eee ee eens. Ww 
a j ornia e woo and that of the estern Pine As- EUROPE— _ Ne 
sociation on sales prices. ee Ss 2 a+ 500s 3u 
SAN Francisco, Cair., Dec. 21.—The fol- NNER, on in a ‘ Mi 
; Si 
lowing ini mation is summarized from the re- ~ ected sisinecbeinpetete 31389.295 Qt 
ports of 12 mills to the California Redwood out ern rine Report France ..+..++++seeee ees 153,409 La 
a oe . . DPE 6666¢eeecb 00 te00280 v4 ,vU00 
Association for November: New Orveans, La., Dec. 21.—For the week it ress Pan eeers: 504,568 E! 
———— bes bar ended Dec. 12, Saturday, 120 mills of a total ca- TE SENN ReeS KERSEREE - 
*erce oO . ‘ sf . ° : 
aia Ls wre be Feet pacity 13134 units (a unit representing an — ~. Pee? gr Mi 
Production .....12,559,000 Tae 3,237,000 | average monthly output of 1,500,000 to 2,000,000 soot Seon and Continent... 15, 338.188 Ph 
+h i — 3 - , : = ota —.. _SPPPPerrraerirrrrere »f ao, 
nen : +13, sen’ 000 117 nett oes feet between Nov. 1, 1927, and Oct. 31, 1930), EE ae een ne 218'202'560 ST 
yw na Pane: Eres : atthe report as follows to the Southern Pine Asso- ae eo : : 31 
Received ..... 14,253,000 113 1,961,000 | ciation: Pet. of output Districts of origin of the above shipments are Ne 
On hand ...... 18. 169. "000 ae 4,315,000 3-year Ac-| given as follows: P C7 
| Production— Carst Feet Ave. tual Logs an . 
Detailed Distribution of Redwood Aver. 3 year.. ... 55,278,000 ........ 3olts os 
: : Shipments Orders Aotual 2.222 -.- 28,730,000 62.98 ..... —————_Lumber——_, Cer- nN, 
Northe rn California*..... 6,845,000 5,882,000 Shipments* .... 976 20,496,000 37.08 86.37 3ritish Domestic Export tificated Ne 
Southern California*..... 3,419,000 4,028,000 ptr Sie Columbia .. 2,456,969 26,618,669 963.708 Ww 
errr 77,000 103,000 ome “ Washington .. 98:083,743 38,455,301 2,460.62 Ww 
BD. ccs catavccccees 2,806,000 3,380,000 | _ Teceived* ..... 909 19,089,000 34.53 80.44 | Oregon ...... 38,923,119 13,664,759 1,731,695 In 
POPE Fissieisccosenne ee 860,000 | On hand end aeemiietcdiatatienis Skiba a lense 
—_——— ——. weekg .......-. 2,809 59,989,000 ner Totals .....139,463,831 78, 738,729 5,156,030 R 
13,340,000 14,253,000 *Orders were 93.14 percent of sk ‘ Li 
North and south of line running uaa +c ny has ao nd 21 ede = a ™ shipments. Total of lumber shipments for the first eleven S: 
oe Sy Cee Sat Sanarnniee, | orders on hand at above 120 mills showea | Months of 1931 was 3,388,375,704 feet, and for M 
: ; rs oO g at above 12 ss re : : ~ 5 
Washington, Oregon, Nevada and Arizona. | a decrease of 2.33 percent, or 1'407,000 feet, the corresponding period of 1930, 4,050,546,959 St 
tAll other States and Canada. during the week. feet. A 
Ww 
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Retail Prices on Residence Bills 


Wasuincton, D. C., Dec. 21—Following is a statement of average prices, per thousand board 
feet, received by representative retailers, during the last week of November, on the items mentioned, 
sold on housing bills for single-family residences, this having been prepared by the lumber divi- 
sion of the bureau of foreign and domestic commerce, Department of Commerce: 


: BOARDS, 848 DIMENSION, 84S 
‘ 28 ss a 8 § 6 2 4 : : : 
a+ me ~~ = + — — & = = 
7 got gue ow Eee ¢s 5 $3 8B 
” SS 6S gS ge8es ESE. €EEE 
he cn B & = . a. ee St 8S 7 | 6 ek 
: MOE seaOs Sse ESe § one o% S ce se 
a23 38 S98 pose SE OSE f= Ef. SG En 
S25 PSS ss8t g "Ss “Ss “FS HFS HTB mES mFS 
eri POE 6ESS 2 & ~ & -00 & = aah cage tal 
= Oss ma Oya on we Owe © we! Ove! © caer ose 
& ow Pon ae i n> en Las Shs MN ww > MN Ss MN 
-——- _ = AZ AK 1G Ani) ANe OY md 4Ole rT 
SOUTHERN PINE— weeny eae sili eee 
Newark, N. Divccscccece 80.00 .... 85.00 27.00 we 2800 a” ee arias say 
Buffalo, N. Y........... 75.00 75.00 90.00 29.00 35.00 30.20 30.00 37.00 30.00 25.00 
Washington, D.C....... 56.00 48.00 80.00 26.00 27.00 27.00 Pee nine sn re 
Detroit, Mich........... 70.00 .... oun ae 45.00 29.00 31.00 34.00 28.00 .... 
Indianapolis, Ind....... 60.53 41.00 69.50 24.67 40.00 27.00 31.00 33.00 24.00 17.50 
Milwaukee, Wis........ ane ceaniaa osee 34.08 weee 26.00 28.00 29.00 apes Ee 
Louisville, Ky.......... BOAO fste)6tene S008 39.00 29.00 28.00 31.00 26.00 
Paducah, Ky........... o UB.00 ..cs noes 30.00 ieee See eee seine SOOO 
ne anes eere ie $5.00 30.00 10.00 35.00 35.00 45.00 vm 
Independence, Kan...... 80.00 dicate case sae 50.00 30.00 32.50 37.50 30.00 ane 
Oe. CO Teese oteeceee 47.50 coon Cee. 2235 33.38 25.67 27.25 32.08 21.25 18.00 
Des Moines, Iowa....... 75.00 .... 92.00 32.50 seve $2.00 60:36 260% 2.55. ae2; 
Jacksonville, Fla....... 55.00 50.00 55.00 30.00 50.00 30.00 32.00 45.00 30.00 20.00 
Memphis, Tenn......... 63.00 25.00 80.00 27.00 31.50 27.00 27.90 28.80 22.50 15.75 
Birmingham, Ala....... 64.75 35.00 79.00 23.50 55.00 30.50 27.25 29.25 24.00 16.50 
OR Sa ere 54.67 30.83 68.00 24.83 14.00 27.67 32.00 40.00 27.17 21.7 
New Orleans, La....... 18.50 29.50 64.50 23.50 37.50 24.50 31.00 37.00 29.00 18.00 
Se I ear 51.88 37.50 88.75 26.40 41.63 30.25 32.69 41.75 28.38 23.18 
Eh 40.00 36.00 75.00 22.50 33.00 23.00 27.00 29.00 21.00 15.00 
Gervesten, TOS... occcce 52.67 37.75 ones mae 38.25 22.38 28.83 30.67 23.25 17.75 
ee 60.00 55.00 sino See 50.00 24.00 24.00 28.00 22.0¢ eile 
Charfotte, NW. C...ccccce 62.50 55.00 45.00 27.50 50.00 28.00 30.00 32.00 25.00 22.00 
pS Se Se 42.00 25.50 40.00 22.50 35.50 22.50 28.25 33.75 20.75 16.00 
DOUGLAS FIR— 
kd ee eee 65.00 45.00 50.00 27.00 35.00 28.00 27.00 31.00 24.00 20.00 
Wilmington, Del........ See 6656 TORR aces cove 34.50 35.00 35.00 coe cece 
Milwaukee, Wis........ ee we cove CEE sae tans “opm SE.00 FEGW sate wees 
Minneapolis, Minn...... 80.00 conn See 367 35.00 30.00 37.17 38.50 31.67 25.00 
Independence, Kan..... 60.00 cs foe ay ie eaten 32.50 37.50 30.00 brace 
Des Moines, Iowa....... 75.00 ceooe Cae re 40.75 42.25 36.25 30.00 
Sioux City, Iowa....... 82.00 cc. See Saas 34.00 ih a wea. aa pias ree 
DOMVeT, CWOlG..ccccccccs 85.00 .... 55.00 36.00 33.00 apuind 31.00 34.00 29.00 27.50 
Englewood, Colo........ 75.00 oeee 65.00 37.00 ite se aus 32.00 34.00 re 
Salt Lake City, Utah... 88.75 55.00 57.50 29.00 31.00 29.00 32.50 36.50 29.00 er 
San Francisco, Calif.... 37.50 31.00 31.50 15.00 19.50 16.00 20.00 20.50 13.50 11.00 
BORCIIG, WOAGR. <ccccres . 60.00 wean S288 23:60 18.00 13.00 18.00 18.00 13.00 9.00 
Los Angeles, Calif...... 48.00 27.00 35.00 15.00 18.00 15.00 18.00 20.00 5.00 12.00 
Monterey, Calif......... 80.00 ---- 095.00 22.00 30.00 26.00 30.00 34.00 26.00 21.00 
POraenG, OF@icéccccevce $7.50 29.50 38.50 3.75 17.00 3.75 16.50 17.00 13.50 9.75 
PONDEROSA PINE— 
NS Ae eee inne 2208 cone «686080 55.00 51.25 
Minneapolis, Minn...... 100.00 38.00 conve *so008 47.00 47.50 
a ee _ Be cass eae wc. Se 
Philadelphia, Pa......... BOOCO nccc ncee BE +. 55.00 
Denvel, Cols .6.6.000000 105.00 50.00 .... 36.00 33.00 26.00 
Englewood, Colo....... 105.00 50.00 ree ic sae 
Salt Lake City, Utah.... 103.50 Sass 13.50 65.50 43.50 
IDAHO WHITE PINE— 
Minneapolis, Minn...... 110.00 eae eee 85.00 73.33 50.00 
DORVer, COW. .o.ccccces sie bie aus oces SOS 36.00 29.00 
WN 2s Monaceeceaws 65.00 50.00 65.00 65.00 65.00 65.00 
NORTHERN WHITE PINE— 
Minneapolis. Minn...... 110.00 er cone CBee 70.00 50.00 ae ities rer er 
Gy De. Bvevenees Me cto, Bee csce Dee cose 65.00 55.00 61.00 57.50 45.00 
WEST COAST HEMLOCK— 
eS ES eee 65.00 45.00 50.00 27.00 35.00 28.00 27.00 31.00 24.00 20.00 
ie i eiala aus ‘ct. “Se 34.00 34.00 34.00 34.00 34.00 25.00 
Minneapolis, Minn...... Paty “ons coce meee ones 20,00 35.00 36.00 30.00 .... 
Sioux City, Iowa....... ei a ivan Kee haat 30.00 35.00 .... 31.00 
Queens Village, N. Y.... ..-- er ccs ee re éviek 24.00 24.00 23.00 
SOE EE a i ee ee ee an “a 23.00 24.00 
Wilmington, Del...... ai” ineiane ae ree une ee 35.00 35.00 
EASTERN HEMLOCK— 
ote ae Eee Se ee ST avis .... 40.00 35.00 25.00 
Milwaukee, Wis........ ee ee bawes paws ton oe 35.00 36.00 oe: one 
Philadelphia, Pa......... Apiera re pussys. | Carey eer sya 38.00 36.00 
SPRUCE— 
SE 3, aaa ee -.++ 50.00 50.00 ac. oe 50.00 52.00 40.00 
a eae ee 4 oe pales Soars ices ~ wae 15.00 50.00 
CYPRESS— 
Jacksonville, Fla....... 95.00 90.00 iw soe 80.00 35.00 75.00 100.00 65.00 rr 
New Orleans, La....... 75.00 45.00 dane S68 50.00 45.00 50.00 48.00 45.00 30.00 
New Orleans suburbs... 85.00 38.00 tina ae 48.00 45.00 50.00 50.00 45.00 cman 
Wilmington, Del........ 120.00 8 ..5- Rie ween 75.00 55.00 os 
Washington, D. C....... 100.00 41.00 wats eee fates wus seaik ésos 
Indianapolis, Ind........ 84.00 36.00 
REDWOOD— 
Los Angeles, Calif...... 63.00 27.00 .... 37.00 36.00 29.00 38.00 42.00 26.67 ee 
San Francisco, Calif.... 40.00 40.00 cae, ee 39.00 40.00 40.00 23.00 23.00 18.00 
Monterey, Calif......... 100.00 60.00 .... 40.00 66.00 46.00 66.00 66.00 46.00 31.00 
Bt. LOW, Me. ....cccces 80.00 35.00  .... eaten vee cial eam eae er dont 
Des Moines, Iowa....... 93.00 36.00 
Memphis, Tenn......... 100.00 38.25 cee esrs 
Wilmington, Del...... eee 75.00 55.00 
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Maple Flooring Stocks 


The Maple Flooring Manufacturers’ Asso- 
ciation has issued the following statistics for 
November, 1931, and comparative figures for 
November, 1930, based on reports of the same 
sixteen member mills: 


Nov., Nov., Percent 
1931 1930 decrease 
Production .... 2,797,000 3,015,000 7.2 


Shipments .... 2,481,000 2,712,000 8.5 

OFGOPB .cocccvs 3,368,000 2,918,000 *15.4 
End month— 

Orders unfilled. 4,851,000 3,444,000 *40.9 

OG bev eusx 20,216,000 23,651,000 14.5 
*Increase. 

Average Value 25/32x2\%4” First, Second and 
Third 


Grades of Maple Flooring f. o. b. 
Michigan and Wisconsin Mills 


Nov., Nov., Percent 
1931 1930 decrease 
The product ..... $44.48 $68.05 34.6 


The following are average percentages of 
stocks sold Dec. 1, 1931: 


Maple-Beech 
Birch Maple Maple 2% 
a, rere 45 60 93 
MOOONE §.ccccicvce 13 13 20 
RR sae 5 5 8 
All Three ..... 24 27 45 





Southern Pine Derrick Presented 
to Engineering Class 


New Or_eans, La., Dec. 21.—An all-south- 
ern pine model wood derrick has been donated 
to the Louisiana State University at Baton 
Rouge for use by the petroleum engineering 
class at that institution, according to J. F. Car- 
ter, manager of trade promotion for the South- 
ern Pine Association. Formal presentation 
was made in New Orieans two weeks ago to 
3enjamin Craft, assistant professor of petro- 
leum engineering at the university. 

This derrick, built to exact scale, is a rep- 
lica of the standard 12-foot type approved by 
the American Petroleum Institute, and em- 
bodies all of the features of construction, and 
will acquaint the members of the class at the 
State university with the efficiency and low 
cost of a properly constructed wood derrick. 

The elements of sound construction in wood 
derricks should be stressed forcefully to the 
students of today who are the specifying en- 
gineers of tomorrow, said Mr. Carter. The 
idea that wood is not a serviceable material 
for oil derricks has been proved a fallacy, 
but poor construction with inferior lumber 
must be guarded against if the position and 
cause of lumber are to be upheld. Perform- 
ance of the derrick decides the merit of the 
building material used, and today there are 
hundreds of southern pine derricks which 
are serving faithfully after years of subjec- 
tion to the constant shock and strain which 
an oil derrick is called upon to withstand. 

Through the study of correct principles of 
construction so vividly shown in this model, 
continued Mr. Carter, the students at L. S. U. 
will be able to determine for themselves the 
practicability of southern pine for this type 
of construction. 

The model stands slightly more than 12 feet 
high, and was built for the Southern Pine As- 
sociation by the members of the carpentry 
class of the Isaac Delgado Trades School in 
New Orleans. The building of this miniature 
derrick serves a two-fold purpose. It has af- 
forded the students at Delgado an opportunity 
to apply correct principles of construction to 
an actual model, and the completed structure 
will familiarize the future engineers at Louisi- 
ana State University with the practicability 
of an all-wood derrick. 





A Classified Ad in the 
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Low Dry Should Wood Be for Various 


Industrial Uses?*— 


The testing of wood for industrial uses is stated to be best made The 
Much wastage in manufacture is declared : ape 
of knowledge of this fact, and the consequent an- ®"4 With a sensitiveness to 0.01 
s in use in the wood-goods manufacturing indus- 
tries. The effect of climate on the ideal moisture content is said to 
f ittle. Furniture, flooring, and other products are dried 
to about 6 percent, wherever manufactured. 
equilibrium moisture content of wood at various atmospheric con- oped for 
ible of the dryness requirements for a wide va- 


on its moisture content. 
to be due to lack 


tiquated test method 


count for 








ditions and also a tal 
riety of wood products. 
Moisture content of wood is 
he most rel le known criterion 
f its fitness for use. Lack of 
knowledge of this important fac- 
tor has been the direct cause of 
much wastage in manufacture, of 
the breakage of wooden articles 
after being put to service, and 
f the unwarranted replacement 
f wood t other materials 
hought to be more stable in 
shape nd size 
Progressive as these times are 
said to be, a fairly large propor- 
tion of wood is still manufactured 
ind used without any method of 
testing its fitness for the work 
in hand, or if any tests are made, 
1ey are of the most primitive 
type Archaic methods are prac- 
ticed in many woodworking fac- 
ries ind onditions are found 
at their worst in some of the 
li dustries Such indus- 
tries, whe the manufacture of 
major products requires many 
killed engineers chemists met- 
tllurgi r technicians, often 
have ver ked the wood end of 
their business entirely Even 
sawmills where the principal) 
output is lumber and finished 
A d products often neglect the 
drving ‘ d 
U ] one can find in 
practice uch methods of testing 
wood for dryness as cutting the 
e of board with a knife 
a breaking out a sliver. If it 
shows a brittle fracture, it is con- 
sidered drv\ otherwise it is left 
the kiln a few days longer. 
the senses of 


to determine 


actories do not 





i of testing wood 
for dryness depending entirely 
on excessively long periods of 


drying in the kiln and factory to 


insure its fitness for use Some 
firms, especially n the handle 
and turning industries, process 
their wood parts very slowly 
through their plants, a practice 


which permits the moisture to 
evaporate gradually and the 
wood to shrink to its final stable 
condition before the articles are 
finished 

These wasteful methods are 
slowly disappearing, giving way 
to modern methods that are 
more precise and reliable. Free 
technical information is now 
available on the best methods 
of testing wood and on the dry- 
ness required for specific purposes 
The best method of testing the dry- 
ness or moisture content of wood 
is by the weight method. This is 
done by cutting a small piece (see 
Fig. 1) from the board to be tested, 
weighing it carefully, drying it in 
an oven until all water is evap- 
orated, and reweighing. The 


*Presented at the sixth annual 
wood industries meeting, Win- 
ston-Salem, N. C., Oct. 15 and 
16, 1931, of the American Society 
of Mechanical Engineers. 


balance scales to use 
should be graduated into grams 


gram. There are several com- 
puting scales for this purpose 
which do not require the use of 
arithmetic. More recently, elec- 
A table is given of the tric machines have been devel- 
testing moisture in 
wood. They are based on elec- 
trical conductivity and _resist- 
: ance. Wet wood is a good con- 
loss in weight will represent the ductor of electricity, and of 
water evaporated. Since the dry course dry wood is not; there- 
weight of wood is a constant fac- fore, by measuring the resist- 


tor, all references to percentage ance to a current passed through 


of moisture are based on it. By the wood, the moisture content 
dividing the weight of the evap- in percentage is shown. Since 


orated water by the oven-dry wood having more than 25 per- 
weight of the wood and multiply- cent of water still has free water 


Average Moisture | Distribution | Method +f Cutting 
M% Sections | #rCase Hardening 
Determination 


Yo Section 





Fig. 1. Method of cutting a board to make moisture and case-hardening 


tests 
ing by 100, the percentage of in the cell cavities, these elec- 
moisture is obtained. tric instruments will not meas- 
The temperature of the oven ure beyond that point, nor are 
should not be so hot that the they effective below 7 or 8 per- 
test pieces will be scorched. Be- cent as the resistance is too 
tween 215 and 225° F. is a safe great with wood so dry. 


condition. If the test pieces are 
cut thin (from % to % inch 
thick), they will lose all their 
moisture in two to three hours’ 


Wood is a hygroscopic sub- 
stance, and no effective treat- 
ments have been devised to 
change it. If wood is placed in 
time. a dry atmosphere, it gives up 


TABLE 1—EQUILIBRIUM MOISTURE CONTENT PERCENTAGE OF 
WOOD AT VARIOUS ATMOSPHERIC CONDITIONS* 








= Temperature, Degrees, Fahrenheit ———————— 
Wet-bulb 
depression, 
deg. Fahr. 50 55 60 65 70 75 80 85 90 95 100 

———————— Moisture percentage of wood————————_,, 
B 1; 16.2 17.0 17.3 17.6 17.9 18.1 18.1 18.2 18.2 18.3 
5. 1: 14.5 15.0 15.3 15.6 15.9 16.2 16.4 16.6 168 17.0 
6 1: 13.0 13.5 13.9 142 145 14.8 15.0 15.1 15.3 15.5 
- 1 11.9 12.4 12.8 13.1 13.4 13.7 13.9 14.1 14.3 14.4 
- 1 10.8 11.4 11.8 13.2 123.6 13.8 183.1 138.38 13.6 13.7 
9 9.9 10.4 10.9 11.3 11.7 12.0 12.2 12.4 126 12.7 
10 9.) 9.6 10.1 10.6 10.9 11.2 11.5 11.8 12.0 12.2 
11 ; 8.1 8.7 9.3 9.9 10.3 10.6 10.8 11.0 11.2 11.3 
12 7.3 8.1 8.6 9.1 96 10.0 10.2 10.4 10.6 10.8 
13 5.5 6.4 7.2 7.8 8.4 8. 9.2 9.6 9.9 10.1 10.2 
14 1.6 5.7 6.6 7.3 7.9 8 8.7 9.1 9.4 9.7 9.9 
15 . 5.0 5.8 6.6 7.3 7. 8.2 8.5 8.8 9.1 9.3 
16 5.2 6.0 6.7 2 7.7 8.0 8.3 8.6 8.8 
17 54 6.1 } 7.2 7.5 7.8 8.1 8.3 
18 4.8 5.6 6.7 7.1 7.4 7.7 7.9 
19. 50 5.6 6.2 6.6 7.0 7.3 7.5 
20. 5.2 5.7 6.2 6.6 6.9 7 
21. 5.3 5.8 6.2 6.5 6.7 
22 5.3 5.8 6.1 6.3 
| ae bis 5.4 5.7 6.0 
24. 5.1 5.4 §.7 
Ae ‘ 5.1 5.5 





*By permission of the U. S Forest Products Laboratory. 


By H. L. HENDERSON, Associate Professor of Wood 
Utilization, New York College of Forestry, Syracuse, N. Y. 


its moisture to the air, and this 
keeps up until it reaches an 
equilibrium. With the rise in 
temperature or the reduction jn 
relative humidity, wood has aq 
tendency to give up its moisture, 
or in other words, loses its abil- 
ity to retain water. Air, of 
course, increases its capacity to 
hold water with the increase in 
temperature. As its relative hu- 
midity increases, however, its 
power to absorb moisture dimin- 
ishes, as shown in Table 1, 
Many experiments have been 
made in this field, and it is found 
that for a given temperature and 
relative humidity of the air, wood 
will gradually come to a definite 
moisture percentage, which is 
termed the equilibrium moisture 
content. With this information 
available, it is possible to pre- 
dict the exact amount of mois- 
ture to be left in wood which is 
to be used for some _ specific pur- 
pose when the average tempera- 
ture and relative humidity are 
known 

For instance, heated factory 
in winter might have a temper- 
ature of 75 EF. and a relative 
humidity of 15 to 20 percent. 
Lumber would be at equilibrium 
at 4 to 415 percent. During the 
spring, summer, and fall, when 
there is no artificial heat in the 
building, the humidity will vary 
from 35 to 75 percent, with an 
average of about 45 percent. This 
condition would allow 8 to 9 
percent of water to remain in 
the wood. Since it requires a 
long period of time for wood 
that is 1 inch or thicker to reach 
an equilibrium moisture content, 
and since its progress through 
the factory is often rapid, it is 
usually kiln-dried to some point 
between these extremes, such as 
6 percent. Before it leaves the 
factory it is probably filled and 
given several coats of varnish, 
paint, or lacquer, all of which 
tends to make it partially imper- 
vious to moisture, and so it never 
has a chance to dry too low or 
to absorb too much if air condi- 
tions are moist. Some factories 
do dry their stock to 5 percent 
during the winter months, and 
only to 6 or 7 percent in summer. 
This helps to keep the stock flat 
during manufacture. When a 
piece of cabinet work is finished 
and put into service, it has to 
stand the change in air humidity 
and temperature from season to 
season. There usually is a grad- 
ual taking on of moisture during 
the summer months, and then a 
loss throughout the winter. The 
varnish coatings retard this 
greatly, so that under normal 
conditions the swelling or shrink- 
ing will be gradual and not suf- 
ficient to warp the wood or to 
have it crack open at the joints. 


While it is easy to determine 
the optimum final moisture con- 
tent by a study of the factory 
air conditions during processing 
and the air conditions where the 
wooden article is put into serv- 
ice, it is not so easy to actually 
get the wood down to this condi- 
tion. The ends, edges, and sur- 
face areas of a board always dry 
faster and to a lower moisture 
percent than the central portions. 
There might be 4 to 7 percent dif- 
ference between them. Sapwood 
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usually dries quicker than heart- 
wood, and quarter-sawn pieces 
slower than plain-sawn. Specific 
gravity has something to do with 
rate of drying, as the lighter 
pieces dry faster. All of these 
conditions usually are present in 
a load of lumber, and thus com- 
plicate the process. 

Added to 
the uneven 


these difficulties are 
temperature and hu- 


midity usually found in the dry 
kiln and the rate and direction 
of air circulation. These condi- 


tions are bound to produce a va- 
riety of moisture conditions in 
the lumber. It is not difficult to 
find the moisture content vary- 
ing during the process as much 
as 20 to 30 percent, and at the 
end of the process varying from 
1 percent in some boards to 18 
percent in others. 
With good drying 
and intelligent 


apparatus 
operation, how- 
ever, it is possible to produce 
kiln-dried stock that will not 
vary more than 2 percent in 
moisture content. It is also pos- 
sible to stop the drying at 7, 6, 
or 5 percent, depending on which 


point is desired. It is not so 
easy to have stock uniformly 
dried if only 10 percent is de- 


sired. The reason for this is the 
individual characteristics of 
boards and variations in rates of 
evaporation, as well as variables 
in kiln-drying conditions. There 


is very little difference in the 
final equilibrium moisture per- 
centage of different species or 
textures of boards, but they do 
vary considerably in the time 
necessary to bring them to this 
equilibrium. 

The foregoing discussion, then, 


should suggest a practice 
is in more or less use in this in- 
dustry—namely, holding lumber 
in dry storage for a sufficient pe- 
riod to permit it to equalize its 
moisture. There is considerable 
divergence of opinion as to the 
length of time necessary to ob- 
tain effective results, running all 
the way from a few days to six 
weeks It is a subject that needs 
further study, and yet any fac- 
tory might work it out satisfac- 
torily for its own particular con- 
ditions. 
Another 


which 


aspect of the situation 
which needs explanation is that 
a wooden article might be used 
in a damp climate or in a posi- 
tion where the relative humidity 
averages a high percentage, and 
yet it must be dried to a much 
lower equilibrium moisture per- 
centage. Numerous instances can 
readily be cited. Automobile 
wheel spokes are always dried to 
a very low percentage so that a 
slight swelling after assembly 
into the wheel will keep them 
always tight. Stock that is to be 
glued must not change its shape 
during manufacture, or the joints 
will be broken or the _ pieces 
warped. Caskets must be made 
with great care so that they will 
remain in shape with no fracture 
of joints or warped tops while 
they are in storage or on dis- 
play Wooden dowels are ex- 
pected to swell a slight amount 
after use to help to keep them 
tight. Certain types of brushes, 
mirror backs, turned handles 
etc. have to be dried to 1 or 2 
percent moisture because they 
are to have enamel baked on un- 
der high temperatures. Some 
cabinet work, automobile bodies 
furniture ete. which have to go 
through several kiln-drying pe- 
riods to dry the various coats of 
paints and varnishes are very 
carefully dried before assembly. 

On the contrary, some articles 
are not dried as low as they will 
come to in use, because of cer- 
tain methods of manufacture. 
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As one example, the veneer used grade turning, however, is done 
in bushel fruit baskets is often at 6 or 7 percent moisture, and 
very wet so that it will bend with the proper knives and turn- 
easily. The same is true of ing speeds, good results are ob- 
grape baskets. They must be tained. 

dried after assembly to prevent Stock which is to be bent is 


stain and to reduce weight. 

Clothespins and some _ rough- it 
type turnings and legs for cheap is 
furniture are turned in a green 
or air-dry condition, mainly be- 
cause the wet wood machines 
more easily than dry wood, High- 


less 


backs, 
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PURPOSES 

Use 
PN eee ee eee ee Te eee 
Agricultural pmeronnenne . 


po es a ee fee 
Bee SD ee eer ee rr erro 
Baskets and Cruit PACKSRSS.. 6 cos cccasnccves 


Baseball 
Boot and shoe 


Last 
Heels 


bats 


findings: 
blocks 
ee ee a er arr ey a ee ee 
Boxes, cigar and tobacco. cs ahaa a dy 6th te ice eed ce 
Brooms and carpet sweepers............... 
OD oan bute Raerae bine Ree ORs wae ae aah 
Bungs and faucets 
Butchers’ 
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Coach trim 


DICCHRS ANG GKOWOFE...- cc cvecscces 


Sheathing, roofs, steps... .. sce. 
CES. I Cs oo his Kor dee Keene cca ds 
Se SE) cenGaieenh eee a ees CKO O85 ROS 
Chairs and chair stock 
Clocks 
Cooperage: 
Slack staves 
Tight staves 
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Dairymen’s, 
supplies 
CE sao an Woe OA we Oe dee eNO W Rie eR eo 
Elevators 


poulterers’, and apiarists’ 


Demsmanent, PIAVETOUNRE 2c ic ccwisarsisrcenwins 
RO err eee eT ere re eee 
NI as ar aa acca wh wre Ua RR TE 

RN, ke i Etre te al ora coir eit lei sitet ane aie 
Frames and ‘molding, I lS aa:o ei wx Sone 


WUC seks eescecwnseweeewwrs es 
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INE Sa ee er eee 
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Pumps and wood pipe 
Refrigerators 
Rollers, shade and map 
RE -sactenceuawaewaen 
Sash, doors, 
Sewing 


and kitchen ; cabinets pea 


blinds, and general millwork. 
machines 


Ship and boat building: 
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Ne Fe PCE eer rrr CPR 
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Veneers: 
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Plywood 
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Lumber—rough construction $8 eM 
Lumber—joists, studs, sub-flooring.......... 
Stock to be bent....... 
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Ties 
Posts 
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Surface 
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and 
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well 
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fracture in 
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the final drying process, which 
is often done with less care and 
attention to temperature and hu- 
midity than in the regular kiln 
process. In the construction of 
houses and factories, most joists, 
studding, and sub-flooring are 
used at moistures ranging from 
15 to 25 percent. After a year’s 
service in a heated building they 


will dry to 6 or 8 percent and 
shrink proportionately. Cracked 
plaster sagging floors, door 
frames out of plumb etc. are a 
result of such practices. 

Stocks such as shingles are 
often kiln-dried to a low mois- 


ture percentage simply to reduce 


the freight costs. They will re- 
absorb more moisture after be- 
ing put into use. This practice 
is common with rough softwood 
lumber. 

The data on wooden articles 


and wood uses in 
gathered by many personal con- 
tacts and experiences in the 
wood-using industries and by re- 


Table 2 were 


piles to several hundred ques- 
tionnaires sent out early this 
year. The minimum and maxi- 
mum moisture percentages rep- 


resent the extremes found in 
those industries, while the av- 
erage represents a composite pic- 
ture of the more normal work- 
ing conditions found, and in most 
cases can be taken as the ideal 
moisture condition desired. The 
percentages of moisture are for 
conditions just prior to manufac- 
ture. 

Although one hears 
reference to climate and 
on the ideal moisture 
any given location, this canvass 
showda that for any given article 
geographical location counts very 


much in 
its effect 
content for 


little, Furniture made in New 
York City, Jamestown, Chicago, 
Grand Rapids, High Point, or Los 


Angeles is dried to about 6 per- 
cent. This is also true of floor- 
ing, whether made in Shreveport, 
La., Williamsport, Pa., Tupper 
Lake, N. Y., Seattle, Wash., or 
Traverse City, Mich. Extreme 
cases can be cited against this 
statement in most any wood-us- 
ing industry, but it must be kept 
in mind that there are enormous 
differences in quality in manu- 
factured articles and that the 
average to better qualities were 
the only ones given consideration 
in this study. 

Although air-dry lumber sel- 
dom gets below 12 percent mois- 
ture, even after years of expos- 
ure, many articles shown in Ta- 
ble 2 as having 6 to 8 percent 
have never been in a dry kiln. 
This is occasioned by the prac- 
tice of taking well air-seasoned 
stock into the factory building 
and storing it in locations that 
are always warm and dry. After 
months and sometimes years of 
such exposure, the wood gradu- 
ally dries down to an equilibrium 
moisture content of 5 or 6 per- 


cent, or even lower. This con- 
dition of dryness is comparable 
to kiln-dried stock. Some firms 


still believe that kiln-drying in- 
jures wood structurally, 
these 


and this 
accounts for antiquated 


methods. 





THE KeENosHA (Wis.) Evening 
News in a recent issue mentioned 
the real reason why there is a bet- 
ter tone to business right now. It 
said: “Two years ago everybody 
knew everything was all right. One 
year ago everybody knew every- 
thing was all wrong, and knew 
just what should be done about it. 
Now half the people know nothing 
can be done and the rest trust in 
Providence.’ 
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Florida Association Makes Good Record 


LAKELAND, FLa., Dec. 21.—The record of the 
Florida Lumber & Millwork Association for 
the last seven months includes these attractive 
items: Increase in membership, decrease of 50 
percent in the delinquent list, money in the bank 
and out of debt. Frank Williams, the new sec- 
retary, has carried the expenses of more than 
a full canvass of the territory with largely im- 
proved conditions and as much money in bank 
as he had when he took charge during the 
summer 

These facts came out at the Lakeland district 
meeting Dec. 18, presided over by R. S. Bechtel- 
heimer, of Dade City, district director. Two 
things were noted at this session outside the 
lumber interest. One that it was the third 
annual Christmas party for the Lakeland dis- 
trict, and the other that the dinner inaugurated 
the new Wilmary Hotel, just completed and 
opened by W. F. Sneed, past president of the 
State association, and Mrs. Sneed, the latter 
serving a turkey menu. 

Chairman Bechtelheimer said that a cast up 
of the district showed a great deal of painting 
and repairs, some new work and a better out- 
look for the new year than for some months. 
It is found, he declared, that many dealers who 
have been carrying more items than they had 
any use for will cut down to a sensible basis. 

President Rush Todd, of the State associa- 
tion, was down from his home at Ocala; in 
fact, had just been at several places with 
Secretary Williams. He had found that the 
business of the State is being done by the mem- 


Wholesalers’ 


New York, Dec. 21.—The National-American 
Wholesale Lumber Association will hold its 
1932 convention next April in Atlantic City, 
N. J., the executive committee decided at a 
meeting here last Tuesday. The program and 
other arrangements will be in charge of a 
special committee. 

The membership as of Dec. 1 was 386, and 
although this shows a loss of fifteen in eight 
months the committee felt quite encouraged, 
for the unfavorable business conditions have put 
a heavy pressure on the membership list, and 
it was evident that any improvement in the 
general outlook will be reflected at once in 
many members, who have been forced to drop 
out, returning to the fold as well as the addi- 
tion of new ones. The collection department, 
in the same eight months, has handled $376,000 
in claims, $183,000 of which was through the 
Seattle office. That office also collected $10,937, 
and the New York office $40,643, through the 
free demand collection service, which costs the 
members nothing. Members were urged to in- 
fluence their small-mill connections in the South 
to affiliate with the Southern Pine Association 
and to grade-mark their lumber, in the report 
of the special committee on co-operation with 
the Southern Pine Association, for a broad 
adoption of that plan would give wholesalers 
a better manufactured product to sell, with a 
lower cost of official inspection. The commit- 
tee’s program for further development of this 
activity was approved. Secretary W. W. 
Schupner said that the small mills he had 
visited on his recent trip to the Southeast were 
in favor of the plan, and that they made it 
clear its operation would carry with it their 
continued friendly relations with, and distribu- 
tion through, wholesalers. 

“The mills in the West will depend upon 
the wholesaler for their distribution even more 
in the future than in the past, and believe that 
wholesalers can help them recover an improved 
volume of business in the early future,” Presi- 


bers of the State association, and that the 
hundred fellows and firms actively in harness 
are leading not only in volume but the best 
ideas and principles of the calling. “If we can 
get the dealers to keep their stocks in a little 
better shape than some of them do now I feel 
sure we shall go on to better things,” con- 
cluded the president. 

Frank Williams, secretary, congratulated the 
Lakeland district. “You boys never fail us 
when called upon,” he said. “We have just 
come from St. Petersburg and Tampa, where 
considerable interest was shown and prospects 
are good for the new year, and this large 
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meeting caps the week in pleasant way.” He 
joined Mr. Todd in urging that much atten- 
tion be paid to keeping stocks in good shape 
and asked the following pledge for 1932: “Get 
a profit on what we sell; the people are willing 
to pay you if you require it of them.” 

Miss Dorothy Brenner, secretary of the 


Davenport Lumber & Supply Co., Davenport 
the only lady member actively in association 
relation, followed upon what she had said at 
the State convention at Ocala in November 
about the injury and danger of invading each 
other’s territory. “We are making headway 
along this line,” she said. “Let’s keep it up, 
stay on our own grounds, pursue a policy of 
co-operation and help each other. That is the 
very best way to put the business where all of 
us want it to be.” 

The late ruling of the dealers at Lakeland 
to charge 50 cents drayage on all and any or- 
ders of less than $5 is being carried out, Joe 
Webster, of the Webster Lumber Co., said, in 
reply to an inquiry. Other towns and cities 
have been watching to see if this would bear 
the pressure, and the fact that it has encourages 
all places in the State to try it out. 

Several others made short talks, including 
T. C. Elliott, of Lakeland, manager of the 
Interior Florida Traffic Bureau, who explained 
that if the requests of the railroads had been 
granted the citrus movements of Florida would 
have had an increase on freight of $1,200,000 
instead of about eighty millions as it is under 
the rules made. 

Dr. A. M. Hyde, prominent platform speaker, 
made the program address on optimism and 
co-operation. He was introduced by Hervey 
W. Laird, who also did the welcoming honors, 
Joe Webster was Santa Claus, and everybody 
got a present, all toys, which later went to one 
of the orphanages of the city. 


xecutive Committee Meets 


dent Arthur E. Lane, of New York, said in 
reporting on his trip to the West Coast, from 
which he hurriedly returned for this meeting. 
At Vancouver, B. C., and Seattle, Wash., he 
attended meetings of shingle manufacturers, 
and at the latter city he also conferred with 
the association’s North Coast manager, R. A. 
Dailey. He met with several association di- 
rectors in various other western points, he re- 
ported. When he stopped in Spokane, Wash., 
on his way home the members there enter- 
tained him at a luncheon, at which many mat- 
ters were discussed and suggestions received. 

Every wholesaler, as well as all others in the 
industry, should actively participate in the 
National Lumber Manufacturers’ Association 
trade extension campaign, the committee urged, 
in order that the industry may follow advan- 
tages gained by past advertising and gain new 
markets, also. Wholesalers are asked to sub- 
scribe one cent for each thousand feet shipped. 
The trade extension committee was instructed 
to pursue the matter aggressively among the 
National-American membership. The commit- 
tee on wholesale distribution costs was asked 
to decide whether’ a new survey should be 
undertaken Jan. 1, and approval was given to 
the report of the special committee on negoti- 
ations in regard to the code of lumber prac- 
tices and the distribution shipment, previously 
made public. 

Jecause of the past instability of inter- 
coastal lumber freight rates, members of the 
executive committee thought it quite possible 
that there may be some attempt to impose Gov- 
ernment regulation on the carriers (perhaps by 
subjecting them to the authority of the U. S. 
Shipping Board) unless they can get together 
among themselves, and the railroad and trans- 
portation committee was instructed to keep in- 
formed of any legislation which may be brought 
up before Congress, and to report on its ef- 
fect upon the lumber industry. The carriers 
have tried to remedy the situation, resulting 


in some stability of rates for December and 
January, but, the discussion brought out, the 
matter is far from being permanently settled. 

In regard to wholesalers’ compensation, Sec- 
retary Schupner reported that as a result of 
correspondence with members and mills in many 
cases the wholesalers’ trade discount had been 
increased to 7 or 8 percent, and some mills 
which previously allowed none are now allow- 
ing discount. Other activities of the associa- 
tion include: Following up individual railroads, 
seeking the elimination of the names of original 
shippers on freight bills; collaborating in the 
proper listing of wholesalers in the Govern- 
ment’s “Willing to Certify” list; building 
codes investigations; trade relations; distribu- 
tion of new 7000 Series molding books; 
attention to the Russian lumber situation; dis- 
tribution of over 8,000 National-American 
membership lists to manufacturers and retail- 
ers; co-operation, on the part of wholesalers 
generally, with the United States Timber Con- 
servation Board. 

A recent survev the secretary reported, shows 
that National-American members _ distribute 
annually 10,000,000,000 feet of lumber, and em- 
ploy more than 1,500 salesmen. 

A resolution in the form of a memorial for 
the late Albert E. Gordon, of Toronto, Ont., 
a former director, was adopted. 

The committee members, besides President 
Lane, who attended were: J. B. Montgomery, 
Pittsburgh, Pa.; Max Myers, Cleveland, Ohio; 
John I. Coulbourn, Philadelphia, Pa.; Dwight 
Hinckley, Cincinnati, Ohio; H. W. McDonough, 
3oston, Mass.; W. H. Schuette, Pittsburgh, 
Pa.; M. G. Truman, Chicago; Ben S. Wood- 
head, Beaumont, Tex. Others present were: Otis 
N. Shepard, New York, treasurer; B. L. Tim, 
New York, director; Frank S. Davis, New 
York, chairman cost committee; Gardner W. 
Taylor, chairman membership committee; Sec- 
retary Schupner; and S. L. Darling, depart- 
ment manager. 
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Associations’ Plans and Activities 


Dec. 28—Mississippi Valley Lumber & Sash & Door 
Salesmen, Hotel Radisson, Minneapolis, Minn. 
Annual. 

Dec. 29-31—Society of American Foresters, Jung 
Hotel, New Orleans, La. Annual, 


Jan. 12, 1932—-Massachusetts Wholesale Lumber 
Association, University Club, Boston, Mass. 
Annual. 


Jan, 13-14, 1932—Retail Lumber Dealers’ Associ- 
ation of Indiana, Claypool Hotel, Indianapo- 
lis, Ind. Annual. 

Jan. 14-16, 1932—Mountain States Lumber Deal- 
ers’ Association, Cosmopolitan Hotel, Denver, 
Colo. Annual. 

Jan. 15, 1932—Southern Hardwood Traffic Associa- 
tion, Hotel Peabody, Memphis, Tenn. Annual. 

Jan. 15, 1932—-New Hampshire Lumbermen’s Asso- 
ciation, Hotel Carpenter, Manchester, N. H. 
Annual. 

Jan. 19-21, 1932—-Northwestern Lumbermen’s As- 
sociation, Auditorium, Minneapolis, Minn. An- 
nual. 

Jan. 20-22, 1932—Ontario Reiail Lumber Dealers’ 
Association, King Edward Hotel, Toronto, Ont. 
Annual, 

Jan. 20-22, 1932—-Pennsylvania Lumbermen’s As- 
sociation, Bellevue-Stratford Hotel, Philadel- 
phia, Pa. Annual, 

Jan. 22, 1932—Indiana Hardwood Lumbermen’s 
Association, Severin Hotel, Indianapolis, Ind. 
Annual. 

Jan. 25-26, 1932—-West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Huntington, W. 
Va. Annual, 

Jan. 26-28, 1932—American Wood Preservers’ Asso- 
ciation, Jefferson Hotel, St. Louis, Mo. Annual. 





Jan, 26-28, 1932—Southeastern Iowa Retail Lum- 
bermen’s Association, Hotel Burlington, Bur- 
lington, Iowa. Annual. 


Jan. 26-28, 1932—Northeastern Retail Lumber- 
men’s Association, Hotel Pennsylvania, New 
York City. Annual, 

Jan. 27-29, 1932—Southwestern Lumbermen’s As- 
sociation, Ararat Temple, Kansas City, Mo. 
Annual, 


Jan. 27-28, 1932—Tennessee Lumber, Millwork & 
Supply Dealers’ Association, Hotel Noel, Nash- 
ville, Tenn. Annual, 


Feb. 2-3, 1932—Canadian Lumbermen’s Associa- 
tion, Mount Royal Hotel, Montreal, Que. An- 
nual, 


Feb. 2-4, 1932—Iowa Lumber & Material Dealers’ 
Association, Coliseum, Des Moines, Iowa. An- 
nual. 


Feb. 2-5, 1932—Ohio Association of Retail Lumber 
Dealers, Columbus, Ohio. Annual. 


Feb. 2-5, 1932—Union Association of Lumber & 
Sash & Door Salesmen, Columbus, Ohio. An- 
nual, 


Feb. 3-5, 1932—Michigan Retail Lumber Dealers’ 
Association, Pantlind Hotel, Grand Rapids, 
Mich. Annual. 


Feb. 9-10, 1932—National Lumber Exporters’ Asso- 
ciation, Brown Hotel, Louisville, Ky. Annual. 
Feb. 9-11, 1932—Illinois Lumber & Material Deal- 


ers’ Association, Stevens Hotel, Chicago. An- 
nual, 


Feb. 9-11, 1932—Southwestern Iowa Retail Lum- 
bermen’s Association, Hotel Chieftain, Council 
Bluffs, Iowa. Annual. 


Feb. 10-12, 1932—Retail Lumber Dealers’ Associ- 
ation of Western Pennsylvania, William Penn 
Hotel, Pittsburgh, Pa. Annual. 

Feb. 11-12, 1932—Hardwood Manufacturers’ Insti- 
tute, Brown Hotel, Louisville, Ky. Annual. 
Feb. 12-13, 1932—Virginia Lumber & Building 
Supply Dealers’ Association, John Marshall 

Hotel, Richmond, Va. Annual. 

Feb. 16-17, 1932—Carolina Retail Lumber & Build- 
ing Material Dealers’ Association, Charlotte, 
N. C. Annual. 

Feb. 16-18, 1932—Wisconsin Retail Lumbermen’s 
Association, Auditorium, Milwaukee, Wis. An- 
nual, 

Feb. 18-20, 1932—Western Retail Lumbermen’s As- 
sociation (U. S.), Davenport Hotel, Spokane, 

ash. Annual. 

Feb. 22-24, 1932—Kentucky Retail Lumber Dealers’ 
Association, Brown Hotel, Louisville, Ky. An- 
nual. 

Feb. 24-25, 1932—North Dakota Retail Lumber- 
men’s Association, City Auditorium, Fargo, N. 
D. Annual, 

Feb. 24-26, 1932—-Nebraska Lumber Merchants’ As- 
sociation, Lincoln Hotel, Lincoln, Neb. Annual. 

Feb. 25-26, 1932—Mississippi Retail Lumber Deal- 
ers’ Association, Robert E. Lee Hotel, Jack- 
son, Miss. First annual. 

March 10-11, 1932—South Dakota Retail Lumber- 
men’s Association, Watertown, S. D. Annual. 

Apr. 12-14, 1932—-Lumbermen’s Association of 
Texas, Texas Hotel, Fort Worth, Tex. Annual. 

May 12-13, 1932—Florida Lumber & Millwork As- 
sociation, Orlando, Fla. Annual. 





Ontario Retailers Outline Program 


Toronto, Ont., Dec. 21.—The directors of 
the Ontario Retail Lumber Dealers’ Associa- 
tion at their meeting here Dec. 15 made good 
progress in drawing up the program for the 
annual convention which is to be held in To- 
ronto on Jan. 20, 21 and 22, 1932. 

At luncheon, the retail directors were joined 
by the directors of the Wholesale Lumber 
Dealers’ Association, in accordance with a 
practice originated last year. The luncheon 
was followed by a joint conference at which 
several matters of much importance to whole- 
sale and retail lumbermen were discussed and 
special arrangements were made for the ap- 
pointment of two standing committees whose 
duties it will be to consider matters of dispute 
between members of the two associations, or 
between the two associations themselves. 





Canadian Retailers Want Next Na- 
tional Convention at Toronto 


Toronto, Ont., Dec. 21.—Retail lumber 
dealers in Ontario have expressed a sincere 
desire to have the next annual convention of the 
National Retail Lumber Dealers’ Association 
meet in Toronto, and through the Ontario Retail 
Lumber Dealers’ Association, of which Horace 
3oultbee is secretary-manager, will make a de- 
termined effort to secure the 1932 annual. To- 
1onto, with its magnificent Canadian Pacific 
Royal York Hotel and other high class hotels, 
and because of its convenient location, is be- 
coming a popular convention city. Last year 
approximately 300 international, national, Amer- 
ican and Canadian conventions met in Toronto, 
in every case with a record attendance. Re- 
tailers of Ontario are directing attention to 
the fact that outside of these there are other 
reasons that make it desirable for the National 
retailers to hold their next convention in 
Toronto. Among these they mention that Can- 
ada is the best customer of the United States 
and that problems of the retail lumber dealers 
in Canada, in many respects, are similar to 
those of dealers in the United States, and that 
an exchange of ideas and experiences would 
be of definite value to the members of the Na- 
tional organization. Commenting on this effort 
to secure this convention, Mr. Boultbee said: 

We rather think that dealers in the United 
States have entertained a feeling that our 


invitations are dictated by courtesy rather 


thap by a real desire to have the invitation 


accepted. We are endeavoring to overcome 
this idea, for our dealers sincerely hope that 
their invitation will be accepted. 





Montreal Association Elects 


MontTREAL, QueE., Dec. 21.—In the wake of 
the depression, two special factors have dis- 
turbed the lumber industry, one being high 
freight rates, and the other the melee created 
by large manufacturers first selling to the re- 
tailers because of “a quite erroneous impres- 
sion that wholesalers were making large prof- 
its,’ Arthur H. Campbell, retiring president 
of the Montreal Lumber Association of the 
Board of Trade, said in his report presented 
at the annual meeting of that organization on 
Dec. 18. Mr. Campbell’s report reviewed con- 
ditions of the last year as they affected the 
lumber industry, touching upon exchange val- 
ues and surplus timber. 

To S. F. Rutherford, vice president of the 
Grier Timber Co. (Ltd.), went the office of 
president for 1932, while Claude Villiers, Mon- 
treal manager of the Canadian General Lum- 
ber Co., was elected vice president. Direc- 
tors are: C. A. Goven, of Cox, Long & Co. 
(Canada), (Ltd.); J. E. Green, of the H. R. 
MacMillan Export Co. (Ltd.); J. S. Bock, of 
the Eagle Lumber Co. (Ltd.), and J. W. Har- 
ding, of Quebec Hardwoods (Ltd.). 








Montreal Wholesalers in Annual 


MontTREAL, Que., Dec, 21.—Intensive world 
competition in the lumber industry has brought 
lumber prices down to levels heretofore consid- 
ered impossible, and the average price of lumber 
which in 1924 was over $30 and in 1929 was 
about $17, is now approximately $12, J. E. 
Green, of the H. L. MacMillan Export Co., 
retiring president of the Montreal Wholesale 
Lumber Dealers’ Association, said in his report 
subinitted at the annual meeting of that organi- 
zation held Dec. 16 at the Lumbermen’s Club, 
here. 

“The whole industry is running at a loss,” 
this report revealed. “Competition to sell 
against the United States and European pro- 
ducers in foreign lands has destroyed profits, 
made inroads on capital, thrown producers into 
liquidation and forced serious wage reductions. 
But,” he continued, “if conditions in the United 
States, the Canadian prairies, Japan, China, 


Great Britain and Australia, have reached their 
nadir, we have seen the worst in the lumber 


industry. The first improvement will prob- 
ably be slight. There is a tremendous pro- 
ductive capacity standing by, ready to start at 
the first sign of encouragement. This would, 
except in case of a world boom, keep prices 
from rising to any extent.” 

A feature of the meeting was the election of 
S. C. Thompson, manager of the lumber sales 
division, Canadian International Paper Co. 
(Ltd.), to the presidency of the association. The 
office of vice president went to J. Albert Daigle, 
while directors were elected as follows: J. A. 
Laferte, J. S. Bock, C. Villiers, E. M. Ball, 
L. J. Bromley and J. E. Breen, ex-officio. Gor- 
don D. Grimshaw continues as secretary. 





Want Larger Shrinkage Allowance 
on Air Dried Coast Dimension 


Boston, Mass., Dec. 21.—Some misunder- 
standing is reported to exist concerning the 
agreement of twenty Boston dealers, later 
adopted unanimously as a resolution at the re- 
cent annual convention of the Massachusetts 
Retail Lumber Dealers’ Association, to specify 
14-inch scant on orders for air dried and 
3%-inch scant for kiln dried, fir and hemlock 
from the West Coast. This refers only to 
2-inch and thicker, that is, lumber to be used 
for load-carrying purposes, and is intended 
to insure that all such lumber shall be fully 
up to the requirements of American Lumber 
Standards. This will be absolutely imperative 
in Boston after April 1, next, because of 
changes in the local building code, as explained 
in detail in the last issue of the AMERICAN 
LUMBERMAN. Experience has shown that a 
substantial shrinkage takes place in the size of 
Coast lumber, not kiln dried, while it is stacked 
in the retail yard awaiting sale, resulting from 
the natural drying out process, although it may 
have been fully up to size at the time it was 
cut from the log on the Coast. It is planned 
to introduce the new Boston building code regu- 
lations throughout the State, and eventually 
throughout New England, hence the move to 
persuade all retail dealers to follow the lead of 
the Boston trade in specifying sizes or orders 
for Coast lumber. A similar agreement concern- 
ing the size to be specified on orders for boards 
or 1-inch fir and hemlock is now being consid- 
ered, so that uniformity may be attained, to 
promote the use of wood for building purposes 
by architects and engineers. 
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Hardwood Production and Sales Drop 


Rains Stop Southern Logging 


MeMPHIs, TENN., Dec. 21.—Weather condi- 
tions have been unfavorable for several weeks. 
Rains in all sections of producing territory have 
made logging impossible. Many streams are 
flooding the lowlands. Practically none of the 
manufacturers have logs on hand. There has 
been a marked decrease in production, many 
mills having already closed down for the holi- 
days, not to reopen until well after the first of 
the year. Some say they will not reopen until 
there is a decided improvement in the market. 
A shortage of many items is expected. 

There has been but little activity in the hard- 
wood market. Few orders have been placed, 
but some instructions have been received to ship 
after the first of the year on orders on the books. 
Reports indicate that there will be a fair amount 
of buying on the part of the automobile and 
furniture industries shortly after the first of the 
year. There is also every indication of some- 
what better demand from manufacturers of oak 
flooring, sash and doors, and interior trim. Box 
and crate manufacturers continue to take low 
grades. 

Export demand in December has not been so 
good in October and November. Few or- 
ders were received last week from foreign buy- 
ers, and United Kingdom demand may not in- 
crease until exchange shows some improvement. 
There has been a fair demand from the conti- 
nent and other parts of the world. 


Use Mostly Philippine Woods 


San Francisco, Catir., Dec. 19.—Reports 
from the leading hardwood dealers in the San 
Francisco Bay region state that there is not 
much hope for a recovery of prices for some 
time. It is not known how low prices will go, 
but all dealers are taking their losses to hold 
their trade. The trend has gone from the usual 
50 percent mark-up, to sales at the buyer’s 
prices. 

Philippine hardwoods have practically taken 
over the entire trade in this area. Southern red 
gum was used largely by trim mills, but this 
lumber is now gone from the San Francisco 
market. 

The shift of the furniture manufacturers from 
San Francisco to Los Angeles has eliminated 
alder trade from this area; only two or three 
dealers are carrying stocks of this lumber in 
San Francisco. Central and South American 
hardwoods are not moving in this area, and 
supplies on hand will more than take care of 
orders. 


Turn Down Low Offers 


Onto, Dec. 21.— Wholesalers 
report an increase in inquiry for Appalachian 
and southern hardwoods, but the feeling is that 
it is to establish inventory values. Some of the 
inquiry shows that customers are actually in 
the market, but the price views expressed are 
not at all satisfactory to the hardwood whole- 
salers. Dealers are hopeful that these inquiries 
can be turned into orders, but if the custom- 
ers want the stock they will have to revise their 
price views upward to a considerable degree. 
Furniture factories want both white oak and 
gum, common and better, mostly in 4/4 plain. 
Thicker sizes of rough lumber are wanted by 
the automotive factories and body builders. 
Specialty manufacturers are feeling out the 
market. There is a better demand from Can- 
ada, although the high rate of exchange is a 
deterrent. Last week the Canadian dollar was 
down to 81 cents for a while. Inquiry for oak, 
gum, poplar and tupelo is coming from Great 
Britain in better volume, and the exchange 
situation does not seem to have affected de- 


CINCINNATI, 


mand from that market. Prices are very low, 
but dealers are trying for a readjustment. 

A little better inquiry was noted for pine 
and in cypress. Cypress uppers were in bet- 
ter inquiry from retail yards. Some factory 
lumber was sold, both pine and cypress, mostly 
in mixed carlots. 


Exchange Makes Difficulties 


3ALTIMORE, Mp., Dec. 21. —James Baer, who 
looks after the export division of the Kidd & 
3uckingham Lumber Co., this city, believes 
that foreign demand for American hardwoods 
has been greatly curtailed because of the uncer- 
tainties surrounding the value of money. Some 
business is being done in dollars, though it was 
difficult to get Englishmen to buy that way. 
Generally speaking, economic conditions in the 
United Kingdom seemed to be better, and there 
are quite a number of inquiries out for Ameri- 
can hardwoods. Domestic demand is still re- 
stricted, buyers being in a hesitant mood. 

S. Baer, of the hardwood producing and 
distributing firm of Richard P. Baer & Co., this 
city, is on the way back from Europe. Mr. 
Baer spent most of about two months in the 
United Kingdom, getting information on mar- 
ket conditions. He also visited Belgium, Hol- 
land, France and Germany. 





Heavy Rains Decrease Production 


Warren, ArK., Dec. 21.—Operators have re- 
duced production this month. One large opera- 
tor is limiting its sawmill operating time to 
one to three days a week. Present unsatisfac- 
tory logging conditions, brought on by excessive 
rains, will cause a scarcity of logs which will 
compel further curtailment of production. 
Planing mills are also operating on reduced 
schedules, turning out only such stock as is 
required for prompt loading. Flooring produc- 
tion is being held close to orders. Recently 
the mills have started building up their order 
files, most recent orders being for shipments 
around January 1. The mills can secure plenty 
of business for deferred shipment, but for the 
most part are not accepting orders for ship- 
ment later than the end of January, except con- 
tract orders for special items. 

C. L. Foretich, sales manager of the Bradley 
Lumber Co. of Arkansas, is visiting salesmen 
in the North and East. 


Buy for Immediate Use 


30stoN, Mass., Dec. 22.—The hardwood 
market is quiet. Lumber ordered is needed for 
immediate use, as indicated by requests for 
quick shipment. There is now very little in- 
quiry from the other side of the Atlantic. Inter- 
est in flooring lags decidedly, however tempting 
the seller tries to make the price. The current 
range of flooring quotations is about as follows: 
Plain white oak, clear, $56.50@61.50; select, 
$4450.50; No. 1 common, $34@38; first grade 
Michigan maple, $56@58; first grade Michigan 
and Wisconsin birch, $54(@56. Quotations on 
lumber, FAS and No. 1, 4/4: Ash, $68@77 
and $41@45; basswood, $61@66 and $42@45: 
beech, $67@72 and $46@50; birch, $68@75 and 
$45@52; maple, $70@75 and $44@48; oak, plain 
hard red, $71@74 and $51@54; plain hard 
white, $85@90 and $53@55; plain soft white, 
$105@110 and $58@62; quartered medium tex- 
ture white, $110@120 and $73@78; quartered 
soft white, $135@140 and $78@85; poplar, 
medium texture, $73@80 (saps, $48@51) and 
$40@44; soft, $95@100 (saps, $63@68) and 
$47@51. 

An importation of fourteen packages of oak 
floor boards from England was the first to 
come into the local market in a long time. 





Expect Good Furniture Trade 


Macon, Ga., Dec. 21.—Most hardwood mills 
have been shut down and some will not be re- 
opened until after New Year. 

Business has been quite satisfactory up to the 
holiday period. There are orders on file for 
oak and gum, and most woods have been repre- 
sented in orders. The furniture factories haye 
been good takers of hardwood for some time, 
and there is every indication that business will 
continue to come in from that source. There 
also has been some business from the radio cabi- 
net makers. 


Transatlantic Rates Extended 
Through May 


MEMPHIS, TENN., Dec. 21.—Present ocean 
freight rates on hardwood lumber, from all 
Gulf ports to ports in the United Kingdom, 
have been extended through May, 1932, ac- 
cording to action of the United Kingdom. Gulf 
conference, announced last Friday by the Phil- 
lips Forwarding Co. to all hardwood exporters, 
The action of the conference was predicted by 
the Phillips Forwarding Co., handler of hard- 
woods, in a circular issued on Dec. 5, at which 
time announcement was made of the comple- 
tion of a new conference contract by steam- 
ship operators in co-operation with the com- 
mittee of the National Lumber Exporters’ As- 
sociation. The rates will be contract rates, 
and the few firms that have not yet signed 
the contract will have to pay an additional 
10 cents a hundred pounds. The present rates 
to such ports as London, Liverpool, Manches- 
ter, Glasgow and Avonmouth, contract basis, 
is 25 cents on heavy hardwoods, and 35 cents 
on light hardwoods. Continental rates are 
good through February. 


Stronger Market Expected 


LovisviILLe, Ky., Dec. 22.—Many consumers 
admit that they hardly expect to buy for less 
than to-day’s low market, but are letting inven- 
tory remain low until demand becomes active. 
There is but little business reported from the 
automotive industry, although some plants are 
busier on new models. Most car manufactur- 
ers held back new models this season until 
January, so demand when it does come will be 
bunched up better. Hardwood men expect price 
advances, because of low mill stocks and scarc- 
ity of some items. As stocks of oak are lighter, 
it is a shade firmer. Wormy oak has become 
much scarcer, and is hardly to be had at under 
$26, Louisville. Kentucky and Indiana soft 
textured oak is offered locally at around the 
same price as southern, as southern carries a 
high freight rate into Louisville, but can be 
exported more advantageously than interior oak. 
It is believed that inch sap gum and magnolia 
will be stronger, as supplies are lighter. 

Joe Sweets, head lumber buyer of the Mengel 
30dy Co., said its automotive body department 
is a little busier on new models; the Fourth 
Street plant is operating part time, and the 12th 
Street plant is down. 





Seek Reduced Royalties 


WasHincrTon, D. C., Dec. 21.—A delegation 
of the British Columbia Loggers’ Association 
has conferred with British Columbia cabinet 
members, urging a reduction in stumpage roy- 
alties on account of the difficult situation of the 
British Columbia lumber industry, states a re- 
port to the lumber division, Department of 
Commerce. Royalties are at the rate of $1.35 
on Nos. 1 and 2 logs, and 60 cents on No. 3, 
per thousand feet. 


For Current Market Prices on Hardwoods See Pages 54 to 56 
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The Meeting at the Door 


As sometimes at the door we say 
Farewell to some old friend 

Who stayed as long as he could stay, 
And now must onward wend, 

And find another at the door, 
Prepared to enter in— 

So years depart forevermore, 
And other years begin. 


I'll think of you, departing year, 
As one who had to go, 
And yet rejoice to welcome here 
Another friend to know. 
Yes, something goes, such times as these, 
3ut something comes, it seems: 
You left me many memories, 
But he shall bring me dreams. 


A leaving and a coming, thus 
The New Years of our lives. 

Today the old must go from us, 
And yet the new arrives. 

And we shall let the old depart, 
Remembered, as we do, 

And then shall welcome to the heart 
The promise of the new. 


Between Trains 


Dixon, Itt.—The Dixon Woman's Club in- 
vited us out here, but it let the men in, and that 
is how we happened to run into Henry Ahrens, 
who used to sell sash and doors in the middle 
West in the old days when people bought sash 
and doors. In fact, we would have seen Henry if 
they hadn’t, because he called around and 
escorted us to the Christian church where what 
happened happened. Henry seemed to know 
just where the church is, which is something 
we couldn’t say for all our lumbermen friends. 
Henry is now in the insurance business, and 
will insure anything from your life to your 
lumber, either of which you are likely to lose 
in these parlous times. We come to Dixon quite 
frequently, Dixon people having short memo- 
ries and forgiving dispositions. We are com- 
pelled to confess that we drove out, the rail- 
road having taken off the train on which we 
planned to travel; and the reason was because 
we drove out, or, rather, because so many had 
driven out. It costs only 3.6 cents a mile to 
ride on a train, and 10 cents a mile to ride in 
an automobile, but a lot of American people 
use the auto to save money. Then they sit 
around and pan our political leaders because 
they don’t know more about, and practice more 
of, economy. 

The four Ahrens brothers, many will re- 
member, were a remarkable feature of the sash 
and door business of two decades ago. Our 
recollection is that all four brothers at one time 
were salesmen for two brothers, True & True, 
of Chicago. All four, and both of their em- 
ployers, were Christian gentlemen, and con- 
ducted themselves as such, at a time in the lum- 
ber business when, we must confess, there was 
considerable convention carousing by a noisy 
minority. Both of the True brothers are still 
living, one in Chicago and the other in Califor- 
nia, and all four of the Ahrens brothers: Henry 
in Dixon, Ill., Albert in Decatur, Ill., Peter in 
South Bend, Ind., and John in California. 

People who think they might like to live in 
cold steel houses rather than warm wooden ones 
might well consider the Nachusa Tavern here 
in Dixon, which has been a “house by the side of 
the road” (to use the words of Sam Walter 
Foss) for nearly a century. It was built in 
1837, and the original building still serves as 
the central part of the hotel, although the 
building was remodeled in 1880 and an addi- 
tion built in 1914. 

On the wall of the office is a list of the 
notables it has housed in its 94 years of service 


as a hotel, with one important exception. Among 
them we noted the name of one Lady Cook, 
but it is our belief that it should have included 
all the lady cooks who have stopped here, or 
at least the lady cooks who were good cooks. 
This particular Lady Cook was better known 
as Tennessee Claflin, and is thus remembered 
by us Victorians. 


We See b’ the Papers 

Whenever we see red on a girl’s fingernails 
we see red. 

Why not change its corporate name to the 
Deficity of Chicago? 

Chicago is threatened with martial law. Well, 
that’s better than nothing. 

What the railroad men ought to do is to put 
a little go in their negotiations. 

The yen has slumped. We don’t know what 
a yen is, but it sounds Norwegian to us. 
Schmeling-Walker 

Maybe we won't. 

Tsuyoshi Inukai may sound like salvation to 
the Japanese, but he sounds to us like a hard 
cold. 


Chicago may get the 
fight. Still, let’s not worry. 


Congress is talking about a debt holiday, but 
what most people are thinking of is the holiday 
debt. 

By the way, if you want to make a Japanese 
mad call him a “Jap”; or call a Scotsman a 
“Scotchman.” 

Congressman Kleberg, of Texas, owns 1,280,- 
000 acres of land. That sounds big, if you’ve 
never seen Texas. 

Chicago amateurs are going to fight for char- 
ity. When you try to borrow at a bank, it 
seems like you have to. 

A Chicago woman has just celebrated her 
104th birthday. In Chicago you would think 
that was almost impossible. 

We don’t just know whether Shouse is Mr. 
Shouse’s name, or whether that is just the way 
some fellows occasionally say it. 

A college professor says that civilization will 
last 400,000 years longer. Our guess is that it 
will take 400,000 years longer. 

A member of the Illinois legislature has been 
sent to Leavenworth penitentiary. We don’t 
know whether or not this is to be considered a 
promotion. 

Charlie Dawes refuses to run for vice presi- 
dent because he is “not in politics.” Still, if 
a man wants to retire to private life, we don't 
know of any better way. 

“What is the best route to Brownsville, 
Tex.?” someone asks a Chicago newspaper. Our 
3rownsville lumbermen friends would say that 
any route to Brownsville is the best route. 


The Striking of the Bell 


Strange, how the striking of a bell 
Can make a thing all ill all well, 
And yet it can. 

The heart of man 

Needs but a promise and a hope 

To turn again and mount the slope. 


And now the midnight hour is near: 
The striking bell, the ending year, 
And then the new 

As fresh as dew 

To which we turn, as turn the feet 

In spring, and find the meadow sweet. 


It is the same world, after all, 

But hearts remember and recall 

Too much too long. 

We need a song 

Somewhere ahead to lead the earth— 
And now it comes, a year at birth. 
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We're supplying the needs of exact- 
ing buyers for furniture factories, sash 

and door plants, retail yards, etc. 

We'll satisfy you, too, because we specialize 

in Northern Veneers and Plywood. 


_— We also invite orders for Northern Pine, Spruce, 
o- Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
Association 


“Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 
Chicago Office: N. J Clears Lumber Co., 1331 Monadnock Block 
Minneapolis Office: G. W Critten, 516 Lumber Exchange 
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DRY WISCONSIN 
tg WHITE PINE 
Y ‘car 1x 6 10to16’ No. 
7 4cars ix 8 10tol6’ No, 

2 cars Ix10 10to16’ No. 
fear Ix 4 10tol6’ No. 
2 cars ix 6 10to!6’ No. 
4 cars Ix 8 10to!6’ No. 
2 cars {x10 10tol6’ No. 
3 cars Ix 6 8tol6’ No. 
4 cars ix 8 8tol6’ No. 
3 cars Ix!0 8tol6’ No. 
fear Ixi2 8tol6’ No. 
3 cars 1” No. 5 Pine 


Can millwork as desired. 
Write for Prices. 


s Thunder Lake Lumber Co. / 


Manufacturers 
RHINELANDER, 
—— WISCONSIN 
SS cle RE 
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NORTHERN 
HARDWOODS 


Rib Lake Quality 


cars 4/4” No. 1 Com. & Sel. Soft 

Elm 

cars 4/4” No. 2 Com. Soft Elm 

cars 6/4” No. 1 Com. & Bet. Soft 

Elm 

cars 8/4” No. 1 Com. & Bet. Soft 

Elm 

cars 8/4” No. 1 Com. & Bet. Soft 

Maple 

cars 4/4” No. 2 Com. Soft Maple 
Get Our Quotations Now 


Rib Lake Lumber Co. 


OF DELAWARE 


General Sales Dept.: APPLETON, WIS. 
Mills at Rib Lake, Wis. 
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“Superior Brand” 
DIMENSION LUMBER 


AND 
HARD MAPLE FLOORING 
Brown Dimension Co. 


(Subsidiary of Bay De Noquet Co.) 
Main Office: 


MANISTIQUE, MICH. 











46 











Every Building ip - 


Order You Sell 


Should be backed 
by this Policy ~ 
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Your Contractors 
Will Welcome It. 


It is a blank specification (easily made out) for 
any building as well as a guarantee of materials 
and construction. 


Whether your customer is building a house, 
barn, store building or remodeling an old build- 
ing, you should accompany his order with one 
of these policies. 

Dealers in all parts of the country are giving 
this Protection Policy to their customers. You 
should do the same thing in your locality in the 
futvre. Don’t pass up this business building 
idea. 


A Booklet of Instructions 
sent with Each Order 


VAIL COUPON NOW? 


AMERICAN LUMBERMAN, 
431 South Dearborn St., CHICAGO, ILL. 


Send us on approval sample “Specification 
Protection Policy.” Within 5 days we agree 
to remit 50c to cover cost of this sample or 
return same to you. 
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He's Not in th 


Tire Business 


The winning letter in a recent radio con- 
test advanced a very strong reason why 
lumber and millwork men, or others whose 
profitable operation depends on the efficient 
use of motor trucks, can afford to use only 
high quality tires with a record of proved 
performance. John F. Gorman, of the C. C. 
Coolbaugh & Son Co., a millwork wholesaler 
of Gloucester City, N. J. (across the Delaware 
tiver from Philadelphia, Pa.), on Dec. 1 was 
announced as the writer of the winning letter 
in one of the competitions of the Goodyear 
Tire & Rubber Co., conducted in its twice-a- 
week radio broadcast, and he was awarded 
the $50 prize. 

A representative of the AMERICAN LUMBER- 
MAN heard the announcement, and a copy of the 
letter was obtained. He explains how his 
company, which has seven Autocars and one 
Ford, all completely equipped with Good- 
years, turns its entire attention on just one 
thing—the sale of millwork, whence comes 
any profit that may be obtained. Here is 
a copy of his letter: 

“Gentlemen: 

“Our business is to sell millwork, and the 
more time we can give to actual selling, the 
more millwork we can sell. Therefore, we 
try to devote as near as possible 100 percent 
of our time to selling. 

“Now, to do this, one can not be bothered 
with such things as tire troubles, nor tire 
worries. And, after eight years of delivery 
service, we have among other instructions 
the following rule: 

“*When buying tires, buy Goodyear only.’ 

“Why is this? 

“First, because the mileage from Goodyear 
tires surpasses that of any other tire we have 
tried. Second, because we have been helped 
considerably by inspections, suggestions and 
reports from the local Goodyear dealer. 
Third, because the combination of the first 
two reasons means that we have no tire worries. 

“That is why we like to deal with a Good- 
year dealer—because in taking tire worries 
from our shoulders, he does as much as any 
employee of our firm.” 








Where Power ls Needed 


Power is what the logger demands of his 
motor truck. Power to pull heavy loads of 
logs up steep grades and bowl along at a 
good clip on the level or on down grades. 
graking power, also, for it takes just as 
much power to stop a ten-ton load going 
down a 22-percent grade at 12 miles an 
hour as it does to pull that same load up 
that same grade at that same speed. The 
power to pull and the power to stop—if the 
first is lacking it is exasperating, but if the 
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second is lacking it is terrifying. A logging 
truck needs both. 

Ask Ernest Loden about it. He has a con- 
tract to haul logs for a pine mill in Wash- 
ington. The route from stump to mill leads 
over rough mountainous territory, and some 
of the hills in the woods are so steep that 
the wheels spin even when the truck is 
going into the woods, and is empty. Horses 
are kept handy to help the truck in such 
cases as this, when it is impossible to get 
traction. But just imagine what it is like 
when the truck, laden with from seven to 
ten tons of western pine logs (which is the 
usual load), has to come back over that same 
hill on the way down. Small wonder that 
Mr. Loden fervently declares: 

“In hauling logs it is power that is needed, 
and lots of it, for both pulling and braking.” 

His 1%-ton Chevrolet, shown in the ac- 
companying illustration, has plenty of power 
for this job, he says, and does its work with 
ease. He has been a Chevrolet owner since 
1922, and prefers it to any equipment within 
$500 of its price (its cost, truck and trailer, 
is less than $1,350). The truck averages 90 
miles daily, consuming 11 gallons of gaso- 
line; it uses 3 gallons of oil for each thou- 
sand miles. It is equipped with Goodyear 
tires throughout—30x5, 6-ply, on front; 30x5, 
8-ply, on dual rears; and 32x6, 10-ply, on 
single tires on the trailer; even on the rough 
going he encounters these tires average 8,000 
miles. 

He has found that he can drive a Chevrolet 
truck such as this one about 25,000 to 30,000 
miles before it is necessary for him to trade 
it in on a new one, and says that if equip- 
ment of this kind is properly cared for it 
should be operated successfully on from 10 
to 12 cents per mile. 


—EE—— 


Compulsory Truck Inspection 


HARRISBURG, PA., Dec. 21.—Beginning Jan. 1, 
1932, all motor vehicles in Pennsylvania must 
undergo an inspection at a properly qualified 
inspection station (in most cases a garage 
or filling station), to test the condition of 
auxiliary equipment. The campaign, which 
will last three months, is an effort to reduce 
the steadily mounting number of automobile 
accidents. 

Benjamin G. Eynon, commissioner of motor 
vehicles, has informed the AMERICAN LUMBER- 
MAN that the campaign will include the inspec- 
tion of: Registration plates as to their posi- 
tion; horn, windshield wiper, steering mech- 
anism, mirror, brakes, lights and tires. The 
same conditions will apply to the inspection 
of trucks, he said, as to passenger motor 
vehicles. Provision was made for fleet own- 
ers to maintain their own inspection stations 
if they have the necessary facilities and 











This is one of the loads of pine such as Mr. Loden puts on his Chevrolet 11-ton truck and trailer, 
which unfailingly navigates the rough and sometimes perilous mountainous trails from the woods 


camp out to the mill 
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properly qualified mechanics and other per- 


sonnel. The inspecting station is bound, on 
penalty of forfeiting its appointment, to 


report any owner who refuses or fails to have 
the necessary repairs or adjustments made 
on his car or truck. 

The new system of inspection was author- 
ized by an act passed by the last session of 
the State legislature. If it operates as 
smoothly as its proponents hope and expect, 
and the motoring public comes to place full 
confidence in these inspection stations, they 
probably will be given an even greater re- 
sponsibility, as is indicated in the conclud- 
ing paragraph of the instructions to appli- 
eants for designation as inspection stations: 

“If the department is subsequently to place 
in the hands of official inspection stations 
the determination as to whether or not mo- 
torists shall receive registration plates, we 
must of necessity endeavor to establish the 
standing of those stations as business places 
of unquestioned character, honesty and re- 
liability.” 

a 


Lower overhead and insurance premiums, 
and greater customer and public good will, 
are the “dividends” which a fleet operator 
may expect to derive from the safer and 
more courteous operation of his trucks, says 
H. R. Cobleigh, of the Motor Truck depart- 
ment of the National Automobile Chamber 
of Commerce. 


LUMBER CLUBS 


Salt Lake Club Holds Annual 

Sat LAKE City, Utanu, Dec. 19.—S. L. Bill- 
ings, jr., of the Northwestern Lumber Co., was 
on Thursday elected president of the Salt Lake 
Lumbermen’s Club at the annual meeting held 
at the Chamber of Commerce. He succeeds J. 
A. Alcorn of Midvale, Salt Lake County, 
who disposed of his interests some time ago. 
L. P. Wardrop, local manaerer of the Anderson 
Lumber Co., of Ogden, was elected vice presi- 
dent; S. C. Robinson, Rio Grande Lumber Co., 
was chosen secretary, and R. B. Ritchie, of the 
Merrill Co., treasurer. 














West Side Hardwood Club Very 
Optimistic 

Pine Buiurr, Ark., Dec. 21.—Despite adverse 
weather conditions, attendance far exceeded ex- 
pectations at the regular monthly meeting of the 
West Side Hardwood Club held here last 
Wednesday at the Hotel Pines. The feature of 
this meeting was an interesting and inspiring 
talk by J. T. Kendall, of the Hardwood Manu- 
facturers’ Institute. 

President G. R. McSwine presided and the 
first order of business was the taking of statis- 
tics as compiled by Secretary O. S. Robinson. 
These showed for 21 mills reporting 1,365,000 
feet of green flooring oak and 1,275,000 of dry, 
with orders for this item totaling 700,000 feet. 
Orders for other woods amounted to 3,700,000 
feet, with logs 975,000 feet and total, stocks of 
green and dry lumber 53,200,000 feet. A com- 
parison of these figures with those of December, 
1930, 26 mills reporting, shows 1,635,000 feet 
less green oak, 4,155,000 feet dry, 505,000 feet 
less flooring oak orders, 6,307,000 feet less in 
orders for other woods, 7,475,000 feet less logs 
and 23,436,000 feet less stock on hand. It might 
be said that while 26 mills reported in 1930 
there were in reality only two less mills as the 
other mills are in the 21 reporting this month 
and this was brought about by the stocks of 
these mills being combined as one unit. 

_A round-table discussion developed much op- 
timism; in fact, more real optimism than has 
been shown in a long, long time. That there is 
a real scarcity of certain items of the most 
popular woods being used at this time is a 
known fact, having reference particularly to 
4/4 No. 1 common plain sap gum and 4/4 plain 
red oak in all grades, as well as 4/4 sound 
wormy oak. It is true that some mills have 
recently sold considerable of these items at a 
low price, but there is no doubt they were 
compelled to accept these low prices for rea- 





AMERICAN LUMBERMAN 


sons beyond their control. The continued heavy 
rains for almost a month have now put prac- 
tically all of the mills in this territory out of 
the running for some time, while other mills 
have reported that they would not have run 
for some time to come regardless of weather 
conditions. 

Tom Kendall, of the Hardwood Manufac- 
turers’ Institute, made a talk that left a very 
profound impression upon his hearers, and was 
thoroughly enjoyed. 

The next meeting of the club will be held 
here Wednesday, Jan. 20. 





Memphis Club Elects 


Mempuis, TENN., Dec. 21.—Erskine Wil- 
liams, president of the Erskine Williams Lum- 
ber Co., was elected president of the Lumber- 
men’s Club of Memphis. at the annmal election 
of officers held at the Hotel Gayoso Saturday 
night. He was the candidate of the Red ticket 
and he carried with him into office all members 
of his ticket with two exceptions. C. M. Green, 
Anderson-Tully Co., was elected second vice 
president, and the following directors were 
elected: C. A. New, Southern Hardwood Traf- 
fic Association; and H. E. Craig, E. L. Bruce 
Co. The Blue ticket candidates elected were 
Charles E. Thomason, George C. Brown & Co., 
first vice president, and Abe Lemsky, Anderson- 
Tully Co., director. 

J. D. Huffman, National Lumber Exporters’ 
Association, was elected secretary-treasurer, 
having been named on both tickets. 

A. L. DeMontcourt, president of the club, 
announced the winning candidates. A telegram 
was sent to Frank E. Stonebraker, who for 
years was chairman of the election commission 
of the club, advising that he was missed at this 
election. George C. Eheman was chairman of 
the election commission. A_ buffet luncheon 
was served and cabaret entertainment enjoyed. 


| HOO-HOO DOINGS | 


Buffalo Hoo-Hoo in Yuletide Party 


BurFrato, N. Y., Dec. 21.—The annual elec- 
tion and Christmas party of the Buffalo Hoo- 
Hoo Club was held this evening at the La- 
favette Hotel, together with an enjoyable din- 
ner. A chief feature of the occasion was the 
Monte Carlo game, which, as in past years, 
proved a spirited contest. The following officers 
and directors were chosen by the club for the 
coming year: Vicegerent Snark, Joseph C. L. 
Evans; president, William J. Brady; first vice 
president, Lewis J. Lewis; second vice presi- 
dent, Fred H. Buddenhagen; secretary-treas- 
urer, F. Fleming Sullivan. Directors—Clifford 
H. Peck, Charles N. Perrin, Oliver J. Veling, 
Eugene A. Nostrandt, Gerard M. Zimmermann, 
Fred J. Blumenstein and John A. Martin. 











Hoo-Hoo Plays Santa to Boy Scouts 


MINNEAPOLIS, Minn., Dec. 21.—Children of 
the Augustana Mission and members of the 
Twin City Hoo-Hoo Club’s Boy Scout troop 
were guests of the club at its annual Christmas 
party, held at the Hotel Radisson last Thurs- 
dav. 

Although “Santa Claus,” in the person of 
Gene Mitchel, of the Mitchel Lumber Co., was 
late in arriving because a traffic policeman in- 
sisted on presenting him with a tag, every child 
received a present. “Bobby” Boucher, son of 
Norman Boucher, secretary of the Northern 
White Cedar Association, assisted Santa in dis- 
tributing the gifts. A huge Christmas tree was 
a center of attraction after the turkey dinner, 
and music was played by the Hoo-Hoo orches- 
tra. Mr. and Mrs. Nat Bennett, Mr. and Mrs. 
Fred Peschau, and Mr. and Mrs. Tom Young- 
blood, comprised the committee on arrange- 
ments. 

A feature of the entertainment was a demon- 
stration of legerdemain by Boos, who 
was introduced by W. G. Hollis. 
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LONG LEAF 
YELLOW 
PINE 


SPECIE AND 
TRADE MARKED 





Hundreds of buyers know that the 
name “NEWMAN” means the best 
Longleaf ‘Pine timbers and structural 
material. They know that these tim- 
bers are cut true to specification and 
are up to recognized standards in 


every respect. 


Eliminate all risk in buying structural 
material in the future—treat yourself 
to “NEWMAN” timbers. 


hot soda sprayed so that they will yard 


They are 


well and will give greater satisfaction. 
For more than a quarter of a century 
the name “NEWMAN” has been a 
dependable guide to the finest quality 
Longleaf Pine 


TIMBERS, DIMENSION, 
FLOORING, FINISH, 
LATH, SHINGLES, Etc. 


All stock is manufactured strictly in accord- 
ance with the American Lumber Standards. 


Trade Marked, Species Marked and Certified 


J.J. Newman Lumber Co. 


BROOKHAVEN, MISS. 


Members American Pitch Pine Export Co. 
New Orleans, La. 


Eastern Sales Office: SCRANTON, PA. 
Also Selling Famous “Bude Quality” Shortleaf Stock 


nitehdiaietinemmemntemetmnnell 


Also SOUTHERN HARDWOODS 
We are prepared to supply Poplar, Red and Sap 
Gum, Red and White plain and quartered Oak, 
Beech, Hickory, Soft Maple, plain and quartered 
Tupelo, Sycamore and Cypress. Can mix with 

Yellow Pine if desired. 
RENNER Smee me 
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CYPRESS 
Pe We annually produce 40,000,000 feet of 
9) Louisiana Red Cypress 
y Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 


F 





Manufacturers 











Fcorpsporo 
N. C. PINE 


Our “Jiffy Service”, by rail and water, will 
keep you supplied with all items in 


YARD STOCK SHED STOCK 
Let us prove it on your next order. 


JOHNSON & WIMSATT 
WASHINGTON, D. Cc. 

















Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“*Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 
CENTURY, FLORIDA 




















North Carolina Pine and 
West Virginia Hardwood 








Kiln Dried, Well Manu- CASING, 
Sema’. High Grade, BASE AND 
Capacity, 250,000 feet MOULDINGS 
aie Mixed Cars Our Specialty. 








WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA. 











Established1847 


Richard Shipping Corp. 
44 Beaver Street. NEW YORK 
Ocean Freight Brokers 
and Contractors 
Special department handling export lumber shipments 


Foreign Forwar- 
ders, Customs 
Brokers. We 
handle allclasses 
ofcargo and at- 
tend to collection 
of invoices. 











WARREN AXE & TOOL CO. 
WARREN, PA. 


honors Panama - Pacific 
international Exposition 


GRAND PRIZE 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes& Tools 
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VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 
Manufacturers of 17 different species 


of Northern Hardwoods 
17 
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“The Heart Content’’ 


Have you delayed giving your wife this 

new book by ‘“‘the lumberman poet’’? Let 

is send it to you—take it home to her— 

how it will cheer her up! $1.50 postpaid 
Address the Publisher 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 
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News Notes from Am 


Tacoma, Wash. 


Dec, 19.—The first meeting of the Tacoma 
Lumbermen’s Club under the new adminis- 
tration was held yesterday. President A. K. 
Martin received a rousing reception when he 
took the gavel. Discussion of the forthcom- 
ing report of the civic committee, which is 


in charge of revising the city building code, 
occupied most of the session It was decided 
to hold a special club meeting Jan. 4, at 
which the proposed changes in the code will 
be discussed. The commissioner of public 
works, the city building inspector and the 
city engineer will be asked to attend and 
give their views. A public hearing on the 
new code is set for Jan. 6, and club members 
wish to have their recommendations in shape 
for this event. A. H. Landram, sales manager 
for the St. Paul & Tacoma Lumber Co., made 
a brief report of his recent visit to the mid- 
dle West. There will be no the 
club next week. 

Future exports of lumber to Japan may be 


meeting of 


affected to some extent by the dropping of 
the gold standard in that country, but at 
least there has been no immediate effect in 
either cancellations of orders booked or 
slackening of inquiries. This is the general 


opinion of Tacoma 
the export business 

After being shut down for the 
months, the sawmill of Ernest Dolge 
will resume operations next Monday. 
mill will operate four days a week and the 
Four L minimum wage scale will be main- 
tained. About fifty men will be given regu- 
lar employment, although the plant will re- 
sume on a curtailed schedule. 


lumbermen engaged in 


last seven 
(Inc.) 
The 


San Francisco, Calif. 


19.—Fir is the only lumber that is 
coming into this market in any volume, and 
lower grades are in most demand. The 
demand for fir uppers has fallen off 60 per- 
cent in the last sixty days. 

Local shipping interests foresee no change 
in the $9 rate between this port and the east 
coast for the next few months. 

Pine manufacturers report that shop grades 


Dec. 


are moving best, the greater part of the 
movement being to the central West. De- 
mand for pine uppers is slow and, with 
building permits falling off, there is not 
much hope for any recovery for this grade 
until after March. 

It is reported that the San Francisco Re- 
tail Lumbermen’s Association will begin op- 
erating again after the first of the year. The 


should do 
lumber trade in 


new organization 
stabilizing 


much 
this city. 


Spokane, Wash. 


Dec. 19.—*“Ponderosa pine shop is stronger, 
and there is a very strong indication of ad- 
vancing prices,” stated a Spokane lumber- 
men today who is in a position to know the 
trend as early as anyone. 

The Winton Lumber Co., Gibbs,, Idaho, of 
which W. S. Rosenberry is manager, is now 
operating the sawmill one shift, staggering 
the crews. No improvements or new equip- 
ment are being added this winter. Possibly 
the Winton company has shipped a ilttle 
more during the year to the industrial trade 
than normally. 

J. P. Hayes and a crew 
completing the stack for 
mill at Okanogan, Wash, It 


toward 


from Spokane are 
the new Wagner 
will be 81 inches 


in diameter at the base, and 116 feet high. 
The office building is occupied, and a large 
truck garage and machine shop are com- 
pleted. All the framework for the sawmill 
is in place, and the roof is being put on. 
Workmen will begin assembling the sawing 


equipment 
expect to 


shortly. The 
cut lumber until April. 

Rumors that the Humbird Lumber Co.’s 
big sawmill at Sandpoint, Idaho, would not 
operate during next year were confirmed by 
John Humbird, manager, at a meeting in 
Sandpoint recently. 

Following the election of 


company does not 


Carl Lundgren 


as secretary-treasurer and 


general mana- 
ger of the Blackwell Lumber Co., at Coeur 
d'Alene, Idaho, announcement has been made 
that Ralph H. Bockmeyer will remain as 
manager of sales and in addition will have 
charge of shipping and traffic matters, as 
well as association activities. Edwin Dahl, 
has replaced Mr. Lundgren as auditor, and 


IP. L. Sinrud remains as logging superintend- 
ent. W. H. Miner, of Menasha, Wis., presi- 
dent of the company, attended a recent meet- 
ing of the directors, as did R. H. Blackwell, 
of Spokane, and John P. Gray, of 


Coeur 
d’Alene, who is vice president. 


Announcement has been received here of 
the appointment of Carl Lystead as mana- 
ger of the Boise Payette Lumber Co., at 
Barber, Idaho, to replace Walter A. Barton, 


resigned. Mr. 
the company’s 


Lystead is also 
mill at Emmett, Idaho. Pre- 
vious to the appointment, Mr. Lystead had 
served for fifteen years as grade inspector 
at the plants. 


Seattle, Wash. 


manager of 


Dec, 19.—Steamship companies carrying 
lumber to the east coast today announced 
that the intercoastal lumber rate would be 


$3 for January, and $9.50 for February. The 


head of a large company shipping to the 
Atlantic coast said: “Since Dee. 1 the vol- 
ume has increased, particularly last week. I 
anticipate a decline in volume during Janu- 
ary. Most of the buying is being done by 
yards’ stocking for. spring requirements. 


Prices at this end are firmer, but lists reveal 
no actual increases. I estimate that about 
70 percent of the lumber shipped into the 
territory east of Detroit is going by ship and 
backhaul.” 

The sales representative of a mill shipping 
by rail to the middle West and eastern States 
said: ‘‘Most of our lumber is going to Wis- 
consin, Utah, Nebraska, and Kansas. A small 
amount is moving into Montana and the 
Dakotas. As far as the Southwest is con- 
cerned, there is no demand now for oil rigs, 
and there won’t be any until April. The main 
concern of manufacturers in this field is cred- 
its. I have noticed no effect here from the 
restrictions imposed on oil production. Our 
customers are buying yard stock for the most 
part. No railroad material is moving. Up- 
pers and commons are badly mixed in ship- 
ments, there being as many as twenty-five to 


twenty-eight items to the car. The eastern 
yards are buying for immediate needs and 
are paying prices about the same as those 


of a month ago. I anticipate a rise of $2 on 
uppers and $1 on common in January. Stocks 
here are badly broken though Nos. 2 and 
3 common are plentiful. 3usiness is originat- 
ing from the country yards and there is more 
direct selling. Underweights are running 
above normal. The Northeast States are us- 
ing the back-haul, and I estimate that 90 
percent of the lumber used in those States 
is shipped by boat and train. Inland mills 
can not move their lumber to the Pacific 
coast and compete with tidewater mills, ow- 
ing to the high cost of freight and handling 
charges. Western railroads are carrying lum- 
ber from the Pacific coast at not over 68 
cents. A stabilized water rate of around 
$15, or an increase in Panama Canal tolls, 
would help the inland mills to sell lumber. 
Efforts to keep cheap side cut off the Cali- 
fornia market have proved unavailing. Mills 
have to move this and prices, are too attrac- 
tive for the consumers to resist.” 

Lumber for the Gulf States is going by 
boat to Mobile, and shingles are also mov- 
ing this way. The rail lines are feeling this 
competition, and some lumbermen believe the 
Government should equalize the disparity in 
transportation charges. 

Announcement Tuesday here of the aban- 
donment of the gold standard by Japan, and 


of the local decrease in the value of the yen 
from 48 to 40 cents, was received with close 
attention by exporters. Department of Com- 


merce dispatches state that lumber in Japan- 
ese yards has been marked up 10 percent. 
L. E. Force, manager of the Douglas Fir 
Exploitation & Export Co. commented on 
Japan’s action as follows: “As a result of 
the drop in the yen, Japan will either buy 


les 
fo 
co 


4 hho ~*~ 





1931 


ina- 
eur 
lade 

as 
lave 
, as 
ah, 
and 
end- 
‘esi- 
eet- 
V ¢ ll, 
peur 


B of 
ina- 

at 
‘ton, 


Pre- 
had 


ctor 


ying 
nced 
1 be 
The 
the 
vol- 
k. I 
anu- 
2 by 
ents. 
veal 
bout 
the 
and 


ping 
fates 
Wis- 
mall 
the 
con- 
rigs, 
main 
cred- 
the 
Our 
most 
Up- 
ship- 
re to 
stern 
and 
hose 
2 on 
‘ocks 
and 
inat- 
more 
ining 
us- 
t 90 
tates 
mills 
acific 
ow- 
dling 
lum- 
ir 68 
ound 
tolls, 
nber. 
Cali- 
Mills 
trac- 


g by 
mov- 

this 
e the 
ty in 


iban- 
, and 
> yen 
close 
Com- 
apan- 
cent. 
; Fir 
d on 
lt of 
» buy 








December 26, 1931 


less for the same money, or will pay more 
for the same amount of lumber. It has been 
confining its purchases to necessities for some 
time. Stocks are low and Japan will have 
to continue making purchases. There may 
even be a Slight spurt in buying in order to 
get lumber into Japan before a new tariff, 
which has been agitated for, can become 
effective.” 

Shingle production will be almost nil next 
week. Shingle prices are about the same. 
Sales volume is slightly less, but a good 
amount of inguiry is reported coming in. 

At a meeting of the executive board of the 
Pacific Logging Congress last week, there was 
an attendance of the majority of the directors, 
and of a number of past presidents of the 
congress in addition. Paul Freydig, logging 
manager for Charles R. McCormick Lumber 
Co. and president of the Pacific Logging Con- 
gress, announces that the official selection for 
its meeting place next year was Tacoma, 
Wash. Officers and members of the congress 
present pledged themselves to put forth 
greater efforts than ever before, with the hope 
that the gathering of operators and others 
interested in the logging industry will be 
larger than has ever been held in the past. 


Kansas City, Mo. 


Dec. 21.—Mills are hopeful of higher prices 
after the turn of the year. Mill assortments 
are broken, as a result of curtailed produc- 
tion, and some difficulty is experienced in 
filling orders, particularly for mixed cars. 
Inquiry indicates that some of the larger 
consumers plan to buy now, in view of tie 
fact that everything points to higher prices. 
Continued open weather has been particu- 
larly favorable for shipping, but instructions 
for old contracts have not been furnished 
with any degree of regularity. 

Industrial demand is lagging, although or- 
ders from motor car and body manufacturers 
increased considerably, Other industrial con- 
sumers failed to maintain the volume of their 
past bookings, and consequently the total for 
the week decreased. Railroad buying was 
very desultory and shows signs of falling 
off. Highway commissions are not showing 
any activity in this part of the country, al- 
though weather in this section is favorable. 


Boston, Mass. 


Dec, 22.—Prices have an unsteady tone, and 
the tendency to concede is a little more notice- 
able in the case of most items on the lumber 
list. Ponderosa pine prices are very irregular. 
Wholesalers quote $43.50 for 1x4- to 10-inch 
No. 2 common Idaho white pine, the best sell- 
ing grade, but the few purchases being made 
are at concessions of $1@2. There is now a 
range of $5 in quotations for yellow cypress 
and the Gulf red cypress price spread is as 
much as $48.25 in the case of some items. 
Competition for Pacific coast fir and hemlock 
wholesale orders is strenuous, and prices vary 
more or less from day to day, as an urgent 
seller shades his lists and competitors hasten 
to meet or get under him. 

Cc. H. Grinnell, sales manager Seaboard 
Lumber Sales (Ltd.), arrived here a few days 
ago to look over the local market for Pacific 
coast lumber. 


New York, N. Y. 


Dec. 21.—Announcement has been made by 
the intercoastal steamship companies that, 
instead of an open rate period in January, 
they will hold to the $9 rate now prevailing. 
In February, intereoastal lumber carrying 
charges will be $9.50 a thousand feet. This 
prospective rate advance has had the effect 
of stimulating Douglas sales slightly, and 
Strengthening prices, but has not affected 
western pines, as they have returned largely 
to an all-rail basis. Shippers found it more 
desirable to ship by rail as ordered, at the 
possible cost of losing some business, than 
to continue to make shipments with only a 
fraction of each parcel sold. The rest either 
went into storage here at the mill’s expense, 
or was sold in transit at a bargain price cal- 
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ericas Lumber Centers 


culated to make the first buyer feel that he 
had been unfairly treated, 

The lumber business is naturally quiet. 
lew of the retailers will show a profit for 
1931, but many feel that they have learned 
how to make money in bad times, and are 
zvoing after business more aggressively in 
1932. 
he Nylta Club celebrated its eleventh an- 
nual Christmas party on Saturday. Almost 
as many lumbermen and guests attended the 
affair as were present last year. There were 
about 650 reservations. 

Db. M. Warnock, district sales manager of 
the Bowman-Hicks Lumber Co., is leaving 
for Kansas City tomorrow. 


) 
vy 


Minneapolis, Minn. 


Dec. 22.—With output further curtailed by 
the Christmas holidays, and stocks at mills 
only about half those of last year at this time, 
northern pine prices are holding firm at low 
levels, with prospects of an advance when the 
expected spring demand is felt. Little mate- 
rial is moving, and most of that is going to 
retail yards, for immediate requirements. Box 
and crating interests and other industrials are 
taking little stock, and most woodworking 
factories are shut down at this time of year 
for necessary annual repair work. 

Wholesale prices of some items of millwork 
have advanced, but the market has been 
rather quiet. Further price advances are ex- 
pected, dealers say, explaining that the cost 
of production is out of line with present 
quotations on a number of items. Some or- 
ders are being received from dealers who are 
eager to take advantage of present low prices. 

The northern white cedar trade is in the 
holiday doldrums, but both a heavier demand 
and price advances are confidently predicted 
for early spring. Because of this situation, 
a few dealers are purchasing some posts and 
poles for future needs, although poles are 
moving in very small quantities. 


Jackson, Miss. 


Dec. 21.—Three weeks of continuous rain- 
fall has seriously affected lumber operations. 
Following an unusually dry fall, nearly fifteen 
inches of rain has closed many roads in the 
central and northern parts of the State, 
stopped operatiens, and making shipments of 
air dried lumber very difficult. The supply 
of hardwood logs at the mills is practically 
cleaned up and, with the roads in bad condi- 
tion and the woods and lowlands flooded, no 
cutting and hauling is expected until after 
the holidays, and then only if the weather 
clears up. 

Pine mills and wholesalers report new busi- 
ness rather slow, but inquiries more numer- 
ous for deliveries after Jan. 1. Shipments of 
air dried lumber are badly delayed on account 
of the stock being wet. All mills in this sec- 
tion will take extra holidays during the Christ- 
mas season, most plants being closed down 
Dec. 24 to Jan. 4 in all departments. The 
Homochitto Lumber Co.’s large pine and hard- 
wood sawmills at Bude, Miss., will shut down 
Dee. 22 and sawing will not be resumed until 
market conditions are improved. Shipments 
will continue, and the planing mill will oper- 
ate from stock now on hand. The plants of 
the Pearl River Valley Lumber Co. will close 
Dec. 18, and will not resume operations until 
Jan. 4 or later. 

Prices, especially on common pine lumber, 
are firm and stocks are decreasing. Some 
buying is expected around Jan. 1, after the 
dealers have figured inventories. Mills show 
no anxiety to push sales under present weather 
conditions. 

Hardwood sales volume is fair, most mills 
shipping sufficient to absorb the present re- 
duced cut. With log supply rapidly being 
depleted, production during the next thirty 
days will be very small, and dry stocks of 
some items are already difficult to find for 
immediate shipment. 

The monthly. district meeting of the 
Mississippi Retail Lumber Dealers’ Associa- 
tion was held at McComb, Miss., Friday, Dec. 
18. Many matters of interest to the dealers 
were discussed. The next meeting was fixed 
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Sugar Pine 
California Soft Pine 
Arizona Soft Pine 
White Fir 


LOUIS WUICHET, Inc. 


Shop—Selects—Common 
Dimension—Lath—Shiplap 
Pattern—Flask 


WRITE 
712 Railway Exchange Bldg., Chicago 











California Pine 


and Sugar Pine 


California Redwood 
WENDLING-NATHAN CO. 


w Established 1914 
~ 4 Lumbermen’s Bldg., 
ww 110 Market St., 
SAN FRANCISCO, CALIF. 
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That our operations at 
Sprague River are right 
in the center of a great 
body of fine quality Cali- 
fornia Pine timber? 

In fact, the Kiamath 
Basin is famous for its 
dense stands of virgin- 
growth Pinus Ponderosa 
trees which are very uni- 
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form in quality, size, and 
texture. 
That’s just one of the rea- 
sons so many buyers rely 
upon us to supply their 
needs. 
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Crater Lake 
Lumber Co. 


SPRAGUE RIVER, ORE. 
Huntington Taylor 


GENERAL MANAGER 








BOOKS FOR LUMBERMEN— 


We have ’em right in stock. Write for catalog NOW! 
American Lumberman, 431 S. Dearborn St., Chicago 
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Order 
Your 


Copy 
Today?t 


No book has proved more 
popular with lumbermen 
in recent years than this 
authoritative work brought 
out under the direction of 
the National Committee of 
Wood Utilization. 

This book is filling a long 
felt want for a comprehen- 
sive, authoritative yet easy 
to understand guide to good 
wood-using practice. It is 
an honest-to-goodness 











Handbook of 


Wood 


Construction 


Principles—Practice— 
Details 
by DUDLEY F. HOLTMAN 
Construction Engineer, 
National Committee on 
Wood Utilization 











manual of design and speci- 
fication in wood construc- 
tion. Plentiful illustrations 
reinforce and clarify text. 
Every lumberman should 
have this book on his desk 
as a reference work to 
decide all questions affect- 
ing the use of wood in 
construction, to aid in the 
efficient selection and ap- 
plication of lumber and 
promote efficient and eco- 
nomical design. 


700 Pages 
11 Complete Chapters 
500 Illustrations 
6"x9"—2" thick 
per 
copy 


Postpaid 


Americanfiimberman 


431 South Dearborn Street 








q CHICAGO 
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for Jan. 19 at Natchez, Miss. J. A. Minnich, 
secretary of the association, with headquar- 
ters at Jackson, Miss., attended, and the 
dealers were the guests of the McComb mem- 
bers for luncheon at the McColgan Hotel. 


Macon, Ga. 


Dec. 21.—Most roofer mills are closed down 
this week. Scattering cars are moving to 
northern markets, and a considerable amount 
is still finding its way into seuthern con- 
struction. Some lumber is being assembled at 
the seaboard for export. Prices have been 
decidedly unsatisfactory. 

Some longleaf plants are being closed down 
until after Christmas, at least. Stocks will 
reach their lowest point in a long while. 
Placement of orders by some railroads in this 
territory has brought encouragement. 


St. Louis, Mo. 


Dec. 21.—Southern pine representatives ex- 
pect only line yard orders and some railroad 
business until after the turn of the year. 
Prices are unchanged. B&better flat grain 
flooring 1x4-inch, random loading, small-mill 
stock, is $28.50@29.50; large mill, $30.50@31; 
straight cars of 10- and 12-foot, $27.50; 16- 
foot and longer, $33. No. 1 dimension, 2x4- 
inch, 10- to 20-foot, small-mill stock, is 
$19.50@20.50; large-mill stock, $22.50@23; 8-, 
9- and 10-foot, $17.50@18. No. 2 boards and 
shiplap, 8- and 10-inch, small-mill stock, are 
$19@20; large-mill stock, $21@21.50. B&better 
ear siding, 1x4-inch, 9-foot, is $31; 10-foot, 
$28. Car lining, No. 1 common, 1x6-inch, 16- 
foot is $27; 18-foot, $30 for air dried stock; 
$2 additional for kiln dried. 

West Coast sales are still running very 
light, with prices stationary. B&better fir 
drop siding, 1x6-inch, standard pattern, is 
$28.50@29 for Rail B loading; straight cars, 
16-foot and longer, $32@32.50. B&better floor- 
ing, 1x4-inch, slash grain, is $28@28.50; ver- 
tical grain, $38.50@39 for Rail B loading. 
B&better fir ceiling, %x4-inch, is $23@24; 
%x4-inch, $28@29. No. 1 common fir dimen- 
sion, air dried, no moisture content guaranty, 
is $12@13; kiln dried stock, $9@9.50 off Rail 
B list for stock 22-foot and longer. Fir tim- 
bers up to 12x12-inch, 40-foot and under, full 
sawn, rough, No. 1 common are $32.50; select 
common, $34.50; select structural, $36.50. 

All above prices are f. o. b. St. Louis. 

Hardwood sales representatives seem to feel 
that they may expect price advances on scarce 
items after the first of the year. Oak floor- 
ing sales are very light, and representatives 
expect no business until New Years. 

Sales representatives report that all mills 
are down, some with a definite date of re- 
sumption, others to start Jan. 5 with a pro- 
gram of production based on sales. 

H. C. Berckes, secretary Southern Pine 
Association, New Orleans, La.; J. F. Carter, 
field engineer, and L. R. Putman, merchandis- 
ing counsel, Chicago, Ill, attended the 
meeting of the Mississippi Valley Lumber In- 
stitute to consider next year’s advertising cam- 
paign for S. P. A, grade-marked lumber in the 
St. Louis metropolitan area. 


Warren, Ark. 


Dec. 21.—Record rainfall during the last 
two weeks has seriously interfered with log- 
ging and mill operations. Some of the large 
mills have been able to operate only two days 
this week, because of lack of logs. As large 
operators have only 10 to 20 percent of their 
usual log supply, operations will be further 
curtailed for at least fifteen or twenty days. 
Some mills had planned a 10- to 20-day shut- 
down, but have been forced down sooner than 
expected. Small mills that receive most of 
their logs over the highways have had to 
stop operating, as State highways were seri- 
ously damaged. 

Orders are slightly ahead of November. 
Some contract orders have been booked for 
shipment beginning immediately after Christ- 
mas. Demand has been heaviest for No. 3 
boards and shiplap, which are bringing from 
50 cents to $1 more than they were thirty 
days ago. With stocks limited at most mills, 
the prediction is made that No. 3 boards will 
advance another $1 within the next thirty 
days. Demand for No. 3 is coming largely 
from the South, where dealers are beginning 
to have some demand from the cotton sec- 
tions. Several good size inquiries are out 
from line-yard concerns. They are covering 
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their requirements for the early part of next 
year. Their orders are largely for mixed car 
loading. Some mills are sold up on 2x4-inch 
Nos. 1 and 2 dimension, and have broken 
stocks in other dimension items. Mixed or. 
ders are becoming increasingly difficult 
place. 

Several large inquiries for 1x4-inch mattress 
lumber are making the rounds, but dealers 
are insisting on selling standard grace of 
1x4-inch No. 2, rather than a special grade, 
because of unsatisfactory experiences in the 


Norfolk, Va. 


Dec. 21.—A fair volume of business has 


to 


been done in North Carolina pine. Many 
large consumers are figuring on two months 
or more supply. They are getting all the 


prices lined up, and in most instances are 
telling the millmen that prices will have to 
be a little lower. But judging from the small 
amount of unsold mill surplus and exception- 
ally light production, millmen will not find 
it necessary to go lower. There are a few 
buyers who will buy at today’s prices, and 
every buyer recognizes that today’s prices 
are very low. 

There has been very little demand for 4/4 
B&better lumber either in edge or stock 
widths. The millmen making good lumber 
really have the situation in hand. 

There has been very little buying of 4/4 
edge box or stock box. Some box makers 
would buy more good air-dried edge box and 
stock box, but insist on bright stock, and 
as small mills have little of this to offer, 
edge box may advance 50 cents before long, 
and the same may happen to stock box. There 
have been some few contracts placed recently 
for stock box dressed and resawn, also dressed, 
for January delivery at prices in line with 
today’s market. There is a little better de- 
mand for hardwood dunnage, and there is a 
better sale for mine prop material. Rough 
framing and sizes have not been selling well, 
for yards are not interested, and creosoting 
companies are not buying. 

Planing mills have not been very busy, and 
competition is very keen for business. The 
yards show little interest. There is no real 
disposition to hammer prices down on flooring, 
ceiling and partition. Air dried roofer prices 
are weak. Good 6-inch can be bought at 
$9.50 f. o. b. cars Georgia main line rate, and 
it may be possible to pick up a car now and 
then at $9. 


Jacksonville, Fla. 


Dec. 21.—There is little activity in south- 
ern pine business. Most mills are closing 
down Dec. 19 for a two weeks’ period, some 
to make repairs and others because they have 
no business. It is understood that a num- 
ber of the mills will not resume operations 
until business gets much better. Inquiries 
have not shown a very heavy decrease, but 
orders have taken a decided drop. Large 
timbers continue to hold the lead in demand, 
while prices remain stable; 10 inch sizes are 
less active, but prices are holding fairly well. 
Sales of small cutting are too few to bal- 
ance the orders for 10- and 12-inch. The 
mills are still stacking large quantities of the 
small sizes, as reduced prices have been of 
little help in solving the problem of over- 
production of these. The yards for the last 
several months have ordered such assorted 
sizes and lengths that it has been impossible 
for the small mills to handle any quantity 
of yard orders. Unless a mill is in position 
to furnish practically every size, grade and 
length, and, in many cases, both pine and 
cypress, the yards have gone to the largest 
mills for their requirements. This practice 
has now brought about other competition 
against the retail yards, for the small mills 
are selling many small contractors, and sev- 
eral large Florida contractors are now buying 
from small mills. The mills do not want 
to sell in this manner, but are forced to go 
after this trade. 

Retail yard concerns in Jacksonville saw 
some activity during the last week and were 
called upon to figure many new jobs to be 
started after the first of the year. The last 
week, while far from satisfactory, was bet- 
ter than the previous week. The retailers 
report that. in view of the recent inquiries, 
business for the first of the year will surely 
start off well. 

Hardwoods and cypress dealers report that 
business is at a standstill, and most of them 
are closed down for the holidays. Some in- 
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next crease in export business in hardwoods is ex- 
car pected after the first of the year. 
inch 


e Birmingham, Ala. 


tL to Dee. 21.—Continued rains have greatly Men. Methods 
curtailed pine production 


in Alabama, and 








ress many mills will close between Dec. 19 and 
ilers Jan. 1. Mills have found it necessary to re- 
of strict sales of certain scarce stocks. Lower 
rade, grades of flooring, No. 2 and 3, 1x8-inch 
the shiplap and No. 3 boards S4S 1x6-inch and 





wider are items oversold, on which delivery 
can not be made until New Year. All items 


C. 5 
of Nos. 2 and 3 common are scarce. No, 1 E. 
common flooring 1x4-inch is getting into low 

has supply, as buyers have taken this instead of 
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any No. 2 common and droppings grade. The 
nths market has been strengthening. The yards 
the are beginning to complain about advances, 
are as it has been found necessary to get close 

to to mill price to secure business from con- 
small tractors and consumers, and these advances 
tion- do not leave any margin for the retail dealer. 
find Mills that issue firm price lists twice a month 
few 


are not issuing Dec. 15 lists. Most of them 
and plan to advance their Nos. 2 and 3 common 
rices items, and to lower the No. 1 and better, by 


Jan. 1. Some mills have listed higher prices ° 
rp 4/4 but have had to concede. Such large-mill ateria 
stock prices are high when compared with those 





mber of the smaller mills. Recent comparisons in- 
dicate a wide range in quotations among : he 
Post these two classes of operators. In No. 2, EN, methods and material will always determine the 
akers S48, the small: mill charges $9 for 6- and value of a product, whether it be lumber or any other 
; and 8-inch, and the average manufacturer wants Secu 6f mamedinndinn, ‘Tieese thane site Use “telata lanes” 
and $13 ¢ ‘ 
offer — P rtl d O DENSE you must depend upon in the battle for business 
on pchnanenag re. LONG LEAF Most important is the material from which the product 
ere e = , ‘ Pa 
ently Dec. 19.—Telegraphic advices received her 1s made—in our case this is dense longleaf pine from virgin 
—_ " lin aan “a Beep oa ae hes 3 ; hen 4 YELLOW PINE Florida forests a long-lasting, hard-wearing, fine-ap- 
: all es ‘ e agreed ona 3% ntercoasta um- 5 > : . . 
R, _ ber rate for January, anl $9.50 for February pearing structural material for every building purpose 
r de- ai " Pow : : * : cst é : : : ” 
is a A rate of 55 cents on shingles was also a secilabiahi Siaslialeas ee ee ~ 
lougl unanimously agreed upon. Present rate from } > dern machinery, latest 
: vail the Pacific Northwest to the Atlantic coast product — at our plant there are modern Dy 
st g ae = model dry kilns, moisture and dust proof bins and efficient 
otin 


Sawmills in the Columbia River district and 
i pretty well all over Oregon with few excep- 
; ant . ~ ‘ mr 
* tions are down tight for the holidays. The 
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planing mill facilities which assure correctly milled stocks 


in all grades and sizes 








= big McCormick plant at St. Helens closed Back of the product and the manufacturing methods 1s 
ez } s : ; 7 

B.- nek wee, te remain a im- the organization of men responsible for production and ™ 
prices ha e shown ieiientions of inerenaien ate vere the Brooks-Scanton arse ana vo mpi Tost ee we 
nt at Unless better demand for merchantable im- instituttion whose reputation for integrity and fair dealing 
‘ = proves, clears may go higher. Since most is a dependable guarantee of satisfactotry business relations 
y ant lumber for Japan is bought at the mill, 

Japan’s going on a silver basis has not af- 

fected lumber transactions here. ASK ABOUT ALUM-WOOD—MILL-PRIMED WITH ALUMINUM PAINT 

Spruce manufacturers have booked orders 

for possibly 2,000,000 feet of factory stock 
outh- during the last three weeks, for the Norge Re- 
josing frigerator Co. 
some Output of pine mills affiliated with the 
have Western Pine Association is down to about A T 
num- 10 percent of capacity and there should be P oO R 
itions a reduction of stocks in the mill yards, and 
uiries a firming up of prices. 
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sare Heads Society of American Manufacturers 
i Foresters 100 MILLION BOARD FEET ANNUALLY 








»f the Wasuincron, D. C., Dec. 21.—C. M. Granger 
en of will serve as president of the Society of Amer- 
over- ican Foresters for the ensuing 1932-33 term, 
Pat it_ was disclosed by ballots counted at the 
asible ofhces of the society Dec. 14. Mr. Granger, 
antity who succeeds Paul G. Redington, is director of 
sition the forest survey, United States Forest Service. 
e ont at Washington. John D. Guthrie, handling 
e ant 


public relations matters for the Forest Service 


— at the Portland (Ore.) station, was re-elected 
tition vice president. 
mills he following members were elected to the 


MICHIGAN 


i sev- council of the society for the 4-year term end- On the AuSableRiver © 
suying ing December 31, 1935: 


| eT Te ( é 
E. L. Demmon, direc- 
want 


as MICHIGAN MAPLE 
Eo tor, Southern Forest Experiment Station, New “ CH | EF BRAND AND BEECH FLOORING 


Orleans, La.; C. F. Korstian, dean of the school 


: of forestry, Duke University, Durham, N. C.: 
ep saw hy ee ee Bs Ye ‘ 
pen Hugo Winkenwerder, dean of the forestry de- e wish everybody a 
to be partment, University of Washington, Seattle: 
e last and A. F. Hawes, State forester, Hartford. 


AR Conn. Others of the council who will serve SN ; ==] HAPPY and PROSPEROUS 


with these newly elected members include 


juiries, Clifton D. Howe, Stuart B. Show, Ralph S ' A\s =) 

surely 7 . » tue ». Ohow, jraiph 5. i = ] 
= Hosmer and Claude R. Tillotson. Members \Y NEW YEAR! 
‘t that who retire at the end of the present term are 

r them ee & Stuart, Aldo Leopold, 5 ne A Munger CHIEF 

me in- and W. G. Howard. SHOPPENAGON 
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Make Profits for Your Shop 
With a Lange Glass Edger 


Our smallest model 






The Lange 


“ECONOMY” 
EDGER 


for Your 
Shop Bench 


Less Motor $55 
With Motor $70 


There is a model of Lange Glass 
Edger for every glass shop need. 
Lange Edgers cost little to buy, 


and less to run. 


SEND FOR OUR 
LITERATURE TODAY 


Henry G. Lange Machine Works 


Manufacturers of all types of 
glass grinding machinery. 


166 N. May St. CHICAGO, ILL. 























Sisal-reenforced 


waterproof building paper 


10,000 dealers now pushing Sisalkraft 

—“the building paper of a thousand 
uses.” Unlimited sales outlets; 85% 
sales repeats. So —e you can ‘hardly 
tear it—eliminates the faults of ordinary 
paper, yet costs no more in the job. We 
help you sell it. Write for details of our 
result-getting sales promotion plan, and 
free samples. 


THE SISALKRAFT CO. 
205 W. Wacker Drive(Canal Sta.) Chicago 


SISALKRAFT 


“More than a building paper” 


AL12-26 Gray 
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init ail Its Uses 


By R. S. KELLOGG 


In this book the author has dealt in 


interesting and instructive fashion 
with wood structure, physical pro- 
perties, grades, sizes lumber and 
log measurements, shipping weights, 
tructural] timbers, seasc — pres- 
ervatior finishes, paving, floor- 
ing, fire resistance, prices, "as well 
as the uses of buanber ; and in final 
chapters he discusses manufactur- 
ing, forest products, the tisabes 
supply, permanent advantag of 
wood, and sources of information 
about timber. This is the work most 
often called for and used by ‘um- 


bermen in all branches of the trade. 





American Lumberman 


431 So. Dearborn St. 
Chicago, Ill. 
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C. H. Wilson, Chicago sales representative 
of the Deer Park Lumber Co., left late last 
week for the company’s headquarters at Deer 
Park, Wash., to visit his brother, Ray Wilson, 
who is vice president and general manager. 

J. H. Shaw, of St. Louis, Mo., special rep- 
resentative of the W. T. Ferguson Lumber Co., 
was in Chicago this week on his way back 
home from a business trip further east, and 
called on a few of his friends in the local trade. 

Robert E. “Bob” O’Rourke, of New Orleans, 
La., general manager of the American Over- 
seas Forwarding Co.’s office there and widely 
known in lumber trade circles, recently was 
elected president of the New Orleans Traffic 
Club. 

W. T. Culver, of Chicago, vice president of 
James D. Lacey & Co., timber land factors, 
arrived in Seattle, Wash., last Saturday to visit 
his company’s branch offices in the Henry 
Building there. This pioneer company has 
maintained offices in Seattle for more than a 
quarter of a century. 


W. C. Washburn, of Elkhart, Kan., manager 
of the Star Lumber Co., is convalescing from 
a major operation performed at Bell Memorial 
Hospital in Kansas City, Mo. A former county 
commissioner in Morton County, Mr. Wash- 
burn is widely known among lumbermen and 
sportsmen in western Kansas. 

Ralph W. Todd, of Salt Lake City, Utah, 
head of the Salt Lake Lumbermen’s Bureau of 
Information and secretary of the Utah Lumber 
Dealers’ Association, has been appointed chair- 
man of a group which will co-operate with the 
local “Make Work Committee.” Mr. Todd’s 
committee will promote home repairs as a 
means of relieving unemployment difficulties. 

D. C. Gates and B. A. Mayhew, both of For- 
dyce, Ark., manager and assistant manager, re- 
spectively, of the Fordyce Lumber Co., L. J. 
Arnold, manager of the Crossett Lumber Co., 
Crossett, Ark., and E. C. Gates, manager of the 
Jackson Lumber Co., Lockhart, Ala., were in 
Chicago the early part of this week to attend 
a meeting of mill managers at the Crossett 
Watzek Gates offices here. 

Cyrus W. Allen, of Berlin, Wis., president 
of the Allen Lumber Co., sustained painful in- 
juries, on Wednesday of last week, in an auto- 
mobile accident that happened while he was on 
his way home from Milwaukee, where he had 
attended the quarterly meeting of the board of 
directors of the Wisconsin Retail Lumbermen’s 
Insurance Co. The handsome new Cadillac car 
he was taking home, as a birthday gift to his 
wife, left the highway at a curve, and in the 
resultant crash Mr. Allen sustained two broken 
ribs, a bruised shoulder and other bruises. 


E. A. Ross, of Chicago, secretary of the 
Marsh & Truman Lumber Co., was in Rock 
Island, Ill., last week in connection with the 
opening of the bids for the form lumber for 
the big canal and sea wall to be built along 
the Mississippi River at that point, as part of 
the big Rock Island dam installation. The 
contract, he said, probably will be let a month 
after the opening of the bids. Mr. Ross, whose 
company specializes in the wood used in water- 
way development, predicted that great progress 
will be made in this work in 1932, with the 
spending of millions of dollars on mattress 
lumber and piling—all southern pine—on the 
Missouri River. 

W. E. Peters, of Twisp, Wash., sales man- 
ager of the Fender Lumber & Box Co., has 
been in Chicago and vicinity for about a week, 
calling on customers, sales connections and 
other friends in the local lumber trade. He is 
on quite an extended motor trip, which has 


’ the E. E. 


taken him farther east than Chicago, but he 
expected to leave, probably Wednesday or 
Thursday, to return home by way of St. Louis, 
Mo., and the southern route to California and 
so on home. While he was here, however, he 
was informed that his eight-year-old son js 
seriously ill in a Seattle hospital, and Tuesday 
the lumberman was debating the advisability of 
returning in a hurry, by train, when a telegram 
assured him the lad’s condition was not as grave 
as had been reported. 


Firm Celebrates 50th Birthday 

SPRINGFIELD, Mass., Dec. 21.—‘Fifty Years 
—A Bow—And Fifty Thank Yous” is the mes- 
sage which the Rice & Lockwood Lumber Co, 
is sending to its many friends these days, on an 
attractive four-page folder, calling attention to 
the fact that this wholesale company is cele- 
brating its fiftieth anniversary. It is also a 
pleasant holiday greeting, in two colors. 

On the two inside pages is a brief resume of 
the progress of the nation in the half-century 
since the late Frank C. Rice, after a retail yard 
experience and a year or two with the old 
Currier Lumber Co., a wholesaler, embarked 
in the wholesale business himself. Shortly 
afterward he was joined by the late W. W. 
Lockwood, then of Detroit, who was well known 
and thoroughly experienced in the white pine 
and maple flooring manufacturing field. They 
began as white pine wholesalers in the eastern 
markets, but later took a prominent part in 
introducing southern pine into the northern 
markets, and finally took on the handling of 
western woods, and specialties, in line with the 
company’s policy of keeping always abreast of 
the times. 

Walter F. Rice is now president and treas- 
urer of the company, LeGrande J. Harmon is 
vice president, and Robert C. Pepper is secre- 
tary, and manager of the Springfield office. 
The company maintains buying offices in Mont- 
gomery, Ala., and Seattle, Wash. 


Opens Two Branch Offices 


Effective Jan. 1, 1932, the C. H. Worcester 
Co., of Chicago, which for years has been well 
known as a manufacturer and wholesaler of 
northern hardwoods and which more recently 
added southern hardwoods and walnut to its list 
of products, will open branch sales offices at 
Grand Rapids, Mich., and Lima, Ohio. An im- 
portant reason for this expansion, the AMERI- 
CAN LUMBERMAN was informed Tuesday by 
A. R. Copeland, sales manager, was the recent 
signing of a contract to handle the entire out- 
put of the Brown Dimension Co., of Manistique, 
Mich., in Michigan, Ohio, Indiana, Illinois, 
Wisconsin, and parts of lowa and Pennsylvania. 

The Worcester company maintained a Grand 
Rapids representative until two years ago, so 
this is just returning to the firm’s “old stamp- 
ing grounds.” V. B. Churm will be in charge 
of the offices, at 2053 Francis Street, S. E., and 
will cover the western part of the lower Michi- 
gan peninsula. He will handle a complete line 
of northern and southern hardwoods, including 
walnut and northern dimension, and maple and 
oak flooring. Mr. Churm was with the Chi- 
cago Mill & Lumber Co. for many years, in its 
dimension department, but more recently has 
been the Chicago representative of the Case 
Fowler Lumber Co., of Macon, Ga. He already 
has moved to Grand Rapids. 

V. E. Helser will be in charge of the Lima 
office, which is located at 723 West High Street. 
At the time of the World War he was purchas- 
ing agent for a motor truck manufacturer in 
Ohio, but later he joined the organization of 
Holmes Lumber Co. (Inc.), of Lima. 
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For several years he has been buying Ohio and 
Indiana hardwoods, through the Holmes com- 
pany, for the Worcester firm, besides selling 
other lines for Holmes. Now, however, he will 
sell for Worcester exclusively, of course, and 
also will continue to buy hardwoods for this 
company as heretofore. 

While admitting that such a move, in the face 
of existing conditions in the lumber industry, 
represents a heavy contract, Mr. Copeland said 
his company believes it a wise one, and is con- 
fident that the first half of 1932 will see a de- 
cided upturn in both volume and prices. “When 
the market is going bad,” he explained, “just 
one ‘sick’ item is sufficient to drag the whole 
list down with it. But it will work in the re- 
verse manner when the market is on the way 
up. One item that is scarce, and therefore in- 
creasing in price, will help to bring up the rest 
of the market too, so as to maintain a balance 
of comparative values. Let 4/4 No. 1 Com. 
birch, for instance, jump from $30 to $35, with 
Selects at $50, and with only a $15 difference 
between the two grades the Selects will ad- 
vance, too, even if there happens to be plenty 
on hand. We'll be coming to that situation very 
soon, now, too.” 


Lumbermen Aid Christmas Plans 
With Tallest Tree 


PorTLAND, OreE., Dec. 19.—Probably — the 
largest Christmas tree in existence this year 
was that dedicated here this afternoon in Port- 
land, in the cause of good will to all mankind. 
It will be the center of Christmas distribution 
to the needy by the “Big Tree Committee,” one 
of Portland’s various organizations which 
spread holiday cheer. 

The tree, which was donated by the Jones 
Lumber Co., is 120 feet tall and is topped by 
a 5-foot neon star. Two thousand lights will 
illuminate it in all the colors of the rainbow. 
At its base is a 6x10-foot log cabin, which will 
be the home of merry old Santa Claus until 
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A log cabin, of longleaf southern pine logs, fabricated and treated by 
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A Perilous Trip 


Sr. Louis, Mo., Dec. 21.—If it was thrills 
that T. C. Whitmarsh, jr., vice president of 
the W. T. Ferguson Lumber Co., wanted when 
six weeks ago he and his mother started on an 
automobile trip to southern California, he cer- 
tainly had no reason to register disappointment. 
Today after his return he was telling about an 
exciting sixty-mile drive over the narrow and 
tortuous Apache Trail into Phoenix, Ariz. 

Even in good weather this trail has the pro- 
found respect of travelers, for it is extremely 
dangerous, just a pathway cut in the side of the 
mountain, with cliffs and blue sky on one side 
and a few thousand feet of nothing on the 
other side. But worse yet, the young Missour- 
ian and his mother timed their arrival at the 
trail to coincide with that of a snowstorm, add- 
ing to the uncertainties of the situation; small 
wonder that it took five hours to navigate the 
sixty miles. Small wonder, also, that on the 
return trip he chose the route further south, 

He reports a wonderful time, and is optim- 
istic as to business conditions. He found that 
retail yards and industrial plants have prac- 
tically no stock on hand, and in fact he doubts 
if many yards could complete a good order for 
a house bill or plant. Production, too, is very 
low and will be lower, for in the southern pine 
territory which he visited incessant rains have 
forced the closing of 75 percent of the mills, 
and even the larger plants were running only 
two or three days a week; these also will 
close down this week. 





Fabricated Log Cabins From 
Treated Material 


The accompanying illustration shows a log 
cabin constructed of treated material by the 
Century Wood Preserving Co., Boston, Mass. 
The particular cabin shown in the photograph 
was erected by the Century company for ex- 
perimental and demon- 
stration purposes at its 
treating plant at Nashua, 
N. 

The Century Wood 
Preserving Co. has 
turned out several of 
these cabins, for use as 
hunting and fishing 
lodges, or wherever a 
rustic type of building 
is required. For this 
purpose longleaf south- 
ern pine logs are used. 
They are cut to the re- 
quired sizes and pat- 
terns and each piece is 
tagged so that it is a 
very simple matter for 
the purchaser to erect 
the cabin, practically no 
further working of ma- 
terial being required. 


the Century Wood Preserving Co. and erected at the Nashua (N. H.) After the logs have 


plant of that company 


the festivities end. The cabin was donated by 
the Ward-Lewis Lumber Co. and the Powell 
Valley Lumber Co., Western Oregon distribu- 
ters of Shevlin pine log cabin siding. 


Retailers’ Mutual Votes Dividend 


MILWAUKEE, Wis., Dec. 21.—At its quarterly 
meeting last Wednesday at its headquarters 
here, the board of directors of the Wisconsin 
Retail Lumbermen’s Mutual Insurance Co. 
voted the usual 40 percent dividend to be paid 
on all policies in 1932. 

_Reduction in business during 1931, because 
ot decrease in values, was not as large as might 
have been expected and amounted to only 4.5 
percent, much smaller than shown by many 
Insurance companies, it was pointed out by D. 
S. Montgomery, secretary of the State associa- 
tion, 


been fabricated they are 
treated with Zinc Meta- 
Arsenite (ZMA) assur- 
ing permanence for the completed structure. 
The log cabins fabricated from treated mate- 
rial by the Century company are not limited to 
the particular type shown in the accompanying 
photograph, the company being in position to 
furnish, on special order, any type of log cabin 
desired, pre-framed and pre-treated. 





A Way to End the Depression 


Gland treatment guaranteed to produce a race 
of men 16 feet high is the first really convincing 
solution of the unemployment problem that we 
have encountered. When you have multiplied 
the average man’s bulk nearly thirtyfold you 
have obviously created a housing shortage 
which will take hundreds of billions of dollars 
in construction to meet. Revival in other fields 
is then a matter of course. 
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CHICAGO 





sPECIALISTS 
Sou Can Rely Upon 


Anything you need in Yard 
or Shed Stock can be ship- 
ped promptly from large re- 
serve stocks. Order the 
items you need in mixed car. 
Special attention given to 
LCL orders and shipments. 


Ask for Quotations Now. 


Gregertsen Brothers Co. 
332 So. Michigan Ave., CHICAGO 
Yards and Planing Mills, CAIRO, ILL. 





WHITE STAR LUMBER COMPANY 


811 Roanoke Bldg., CHICAGO 
Phone Randolph 1069 
Manufacturers and Wholesale Dealers in Maple, Birch 
and Oak Flooring, Redwood, old growth Yellow Fir, 
Red Cedar, Northern and Western Hemlock, Pondosa 
and California Pine, Yellow Pine, White Cedar Posts. 
Exclusive agents for Redwood Manufacturers Co., and 
‘Soo Brand’’ Maple and Birch Flooring. 





Kiln Dried 


and Air Drea ENGELMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and Western Pine 


We represent Nicola Pine Mills, Ltd., Merritt, B. C. 


PAUL MILLER CO. 
LUMBER 
General Offices: 308 W. Washington St., CHICAGO 














A Real Sales Help For Lumbermen 
Try It For 60 Days FREE—No Obligation 
Hundreds of new _ buyers 
are listed in each new edi- 
tion of the Red Book and 
many others are announced 
















Ra aby us TWICE a week as 
- Me we they start in 
business. Red 
SEMI-WEEKLY Book credi é 
reddit rat- 
CHANGE SHEET ings and reports 
Gucvoese gee 4 


are recognized by 
lumbermen as the 
most reliable. 

Ask for Pamph- 
let No. 49-S and 


e — 





rates, also the 
details of the 60 
day FREE Trial 
offer. 

Our Collection 
Department has 
had many years 
of experience collecting lum- 
bermen’s accounts and will 
be glad to assist you. 


LUMBERMEN’S CREDIT ASSOCIATION 


Executive Offices, 608 South Dearborn St., Chicago, 111. 
East, Headquarters, 35 S. William St., New York City 














Builders’ Commercial Agency 
ESTABLISHED 1890 
1350 Builders’ Bldg., 228 N. La Salle St., Chicago 
A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 















Loose Leaf Tally Books 


TALLY SHEETS WITH 
WATER-PROOF LINES 
Sample Sheets, Price List and Cata- 
log of Other Supplies will 
be sent on request. 

FRANK R. BUCK & CO. 
2133 Kenilworth Ave., CHICAGO, ILL. 











LUMBERMEN! 


Write now for our catalog telling 
about our books that'll 


HELP YOU MAKE MONEY 


AMERICAN 431 S. Dearborn St. 
LUMBERMAN Chicago, III. 


nNKROOW 
DROOW 
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AMERICAN LUMBERMAN 


December 26, 1931 


THIS WEEK’S LUMBER PRICES 








SOUTHERN PINE 














East and west side mills have reported the following average f. o. b. mill sales prices on southern pine to the Southern Pine Lumber Ex- 
change. New Orleans, La., for sales made in the period Dec. 12-15, but, where prices for this period were not available, prices for the month 
to date have been inserted and distinguished by asterisk: 

West East West East West East West East West East 
Side Side Side Side Side Side Side Side Side Side 
Surfaced Finish Ceiling, Standard Mo. 1 Fencing and No. 1 Shortleaf 
ae 10-20’ Lengths Boards, 10-20’ Dimension 
1x3” rift B&better %x4”— 1x4” ..... 20.22 24.00|2x4" , 
B&better inch thick— B&better. .*21.00 *20.08|1x6” ..... 22°65 24.50|12 & 14’.. 16.26 13.00 
or e 4” 29.50 29.25|No. 1 ... au el TO Tt BESO cv acvce 17.93 13.00 
Shortleaf.. 49.98 50.50] gw ‘"""** 39°38 31.63] &#x4"— 1x10” .... 26.55 30.20/2x6” 
Longleaf..*55.00 55.00] og» “""""* goo 93163 Béebetter. 19.90 18.00)1x12” .... 37.27 43.00/12 & 14’.. 14.14 12.00 
No. 1— ees 37.67 36.81|No. 1 -*18.90 17.14 _ ES 14.84 12.00 
Shortleaf..*43.58 41.50/12” ...... 53.75 65.00 — No. 1 Shiplap, 10-20’ |2x3” - 
Longleaf.. «.-- . °°: -|5@6/4" thick Casing & Sass, 060lix2° ..... 20.83 *20.94|12 & 14’.. 15.00 12.00 
Me. 8 oc-e oes OL _ | B&better, 1x10” *20.32 eee 15.17 12.75 
1x3” flat ey . “0e-e mip 1x4” & 6”. 36.04 33.00 2x10” 
a = “e Ooo ont’ ne . ing ee 19.63 16.00 
in ati 69.25 *65.38| Drop Siding, Stana- | ™° a Fencing, Stand oe. oseeees ee ote an 
B&better..*25.75 25.93) q__ ard Lengths, 1x6” 16’ 2038 16.00 
a 2 . 23.00 23.44 Inch thick— No 117— le 11.95 9.50 : oss ee i -V. . 
No. 2 ....*14.15 13.09 ” *927.00 *22.50 B&better. . 25.00 *25.00 1x6” &C.M. 13.21 12.93 12 & 14’ 24.95 24.25 
Bab. “tt 6" eee eee #25.25 21.00|No. 1 .... 24.00 24.00] go, 2 shiplap and |16’ ....... 26.69 *20.85 
Shortleaf..*50.60 53.50|,8. «cc°': esa cs 32-00) Assorted patterns— Boards, Std. Lgth. No. 2 Shortleat 
I rleaf *55.00 10”) a wcees 29.69 27.50! B&better.. 25.38 25.00 Sh tleaf— Dimension 
gy ta re Cee Ow EE” sccxis *45.50 35.00) No. 1 24.40 21.80 xs” e 14.19 13.53]2x4” 
p Oo. -— PD ah de “ss ba S re 
Shortleaf..*38.75 43.00] Rough Pinish 10-20’ Car Siding, Lining 1x10 14.50 14.15 +4 & 14 gr re 
Longleaf. . *45.00 and Roofing Longleaf— ee seeetes 4 -00 
No. 2 .. *28.75 | B&better— B&b Me. kouns *15.07 14.81]2x6 : 

° Inch thick— adbetter— 1x10” #1550 15.00}12 & 14’.. 11.07 10.00 
1x4” flat - _ at 17.00 GEARY. 11.44 9.50 
as i eeuel wo T8888 “Sree 937°66 (he 1— No. 2 Boards, 1x12” |2x3” 
ovation... S202 BPill ge °°°°*° os'ee On7. 00 1x4” 16’. _48.00| Standard Length 12 & 14’.. 12.67 10.00 
No. 2 1... 13.08 13°80 (10” eee Bie ak TT , 21.25 .+++/Shortleaf.. 16.58 13.52)16" ....... 13.33 10.00 
Casing, Base & Jamb |*  *""**’ 51.25 *36.00 |1x4” 10-20" 24.25 Longleal..°26.17 36.18/00 a4, 918.68 910.60 

ase am os & >. .6 

” 10-20’ 5&6/4" thick— Boston Partition, Plaster Lath — paieobs 15.00 9.75 
B&better, eer a Standard Lengths %x1%", 4’— 2x12” 

i. 36.00 35.13 '5&10” *51.00111/16x4"— No. Ree 2.50 2.75'12 & .*15.14 *11.83 

1x5&10” 40.71 40.67.12” ...... .... B&better.. 23.67 *26.50 No 2 rewea $53 2.58 30" 5.0.5. 17.00 *11.72 





West East 
Side Side 
No. 1 Longleaf 
Dimension 
2x4” 
12 & 14’ 17.50 16.44 
a xewneen 19.00 18.62 
2x6" 
12 & 14’.. 15.00 13.50 
Ot ata agate *14.00 15.25 
2x8” 
12 & 14’.. 16. 15.00 
oe *17. 88 16.93 
2x10” 
ees 21.00 
Se *23.00 
ee *25.13 
2x12” 

Be 28’... sven “OR 
ae cxenken *37.50 38.00 
No. 2 Longleaf 
Dimension 

2x4” 
12 & 14’..*%15.32 14.00 
ae 13.54 *17.37 
2x6” 
12 & 14’ 14:00 12.00 
ae 12.75 15.57 
2x8” 
12 & 14 cas 12.18 
ee a re nie wid *15.50 14.20 
2x10” 
12 & 14’ i 3.31 
Be atweewe 13.08 16.75 
2x12” 
12 & 14 *16.00 *15.00 
ee are eahaaa en *21.00 





ENGELMANN SPRUCE 


Prices f. o. b. Chicago on air dried Engel- 
mann white spruce boards, D&M, shiplap, drop 
siding and ceiling: 


Inch— 4” 6” 8” 10” 12” 
ng ee 6-16’.$45.00 $46.00 $46.00 $67.00 $77.00 
No 

btr.,* 6-16’. 43.00 45.00 45.00 62.00 74.00 
No. 1, 6-16’.. 42.00 44.00 44.00 54.50 64.50 
No. 2, 8-16’.. 40.50 38.50 38.50 38.50 47.00 
No. 3, 8-20’.. 29.00 30.00 30.50 31.50 33.50 
No. 4, 4-20’... 24.50 26.00 27.00 27.00 26.50 
No. 4 common, 1x4-inch and wider, 4- to 20- 
foot, which may contain 20 percent of 4- to 
8-foot, is $26.00. 
5&6/4, 6-16’'— 4”&wdr. 4, 6&8” 10” 12” 
ee $66.00 $68.00 $71.00 $81.00 | 
De See. sevec 62.00 64.00 67.00 77.00 | 
 ? rrr 60.00 62.00 65.00 75.00 


For 5/&6/4 in No. 2, 4-inch, add $6; 6-inch, 
add $9; 8-inch, add $6; 10-inch, add $8; 12-inch, 
add $6; No. 3, 4-, 6-, 8- and 10-inch, add $7.50; 
12-inch, add $8; No. 4, add for all widths, $4. 

*Contains 40 to 50 percent D&better. 

Specfied lengths—In Dé&better, No. 
better and No. 1, 
lengths, including 18- and 20-foot, $2. In No. 
2, add for 18- and 20-foot, $2; other lengths, 
$1; for 10- and 12-foot in 1x12-inch, add $4. 
In No. 3 common, for 16-foot in 4-, 5- and 
6-inch, add $1; for 10- and 12-foot in 10- and 
12-inch, add $1. 


1 and 


Bevel siding, %-inch, odd lengths, 3- to 20- 
foot, but not over 20 percent shorter than 
10-foot. 

Dé&btr., 4-inch. .$22.00 E., 4- ine ened $16.00 

6-inch.. 27.00 Ses cceces 18.00 

Lath, spruce and pine, 4-foot; No. % 3 $6.50; No. 

2, $5.45. 





WISCONSIN HEMLOCK 


Following are f. o. b. Wausau, Wis., prices: 

No. 1 Hemlock Boards, 818S— 
8’ 10, 12&14’ 16’ 

Se via deetidbe dame $19.50 $20.50 $21.50 
a -etececnseedt anes 23.00 24.00 25.50 
i. scmaidemehwe eae 24.00 25.00 26.50 
BE ed iie ete ae 26.50 27.50 29.00 
DEE, svehmedheamettun 27.50 28.50 30.00 

For shiplap or flooring, add 50 cents to 
prices on No. 1 boards. 
No. 1 Hemlock Dimension, 51S1E— 

8’ 10’ 12&14’ 16’ 
ee tineaewawe $24.50 $24.50 $24.50 $25.50 
mS ccuceoeces 22.50 23.50 24.00 25.50 
? wares: 23.50 24.50 24.50 25.50 
a scn<ewssee 23.50 29.50 28.50 28.50 
 —_— re 23.50 30.00 29.00 29.50 

For No. 2 dimension, deduct $3.00 from price 
of No. 1. 


add for 16-foot $5; for other 





DOUGLAS FIR 


[Special telegram to AMERICAN LuMBERMAN] 


Portland, Ore., Dec. 22.—I". o. b. 
on actual sales of fir, Dec. 18, 19 
only, straight and mixed cars, 
West Coast mills to the Davis 
Bureau, were as follows: 


Vertical Grain Flooring 





mill prices 
and 21, direct 
reported by 

Statistical 


B B&btr. Cc D 
i $23.50 $22.50 $15.25 ane 
in aaa eae aliens 21.50 
Wale” etscmede 29.00 
Plat euste Flooring 
1x4” Siihrenkie 15.25 14.50 
Be” sete aitsed , 18.25 14.00 
Mixed Grain Flooring 
ey ee ‘ . $11.00 
‘Ceiling 
a eee 14.25 19.50 
ce ‘netdeeean i 1: 5.00 12.00 
Beep Siding, 1x6” 
a 16.50 14.60 ay 
DE ‘weaeaeie dae 15.50 13.00 a. 
ree ee eee 11.00 
Pinish, Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 
0 err 23.50 $26.25 $38.25 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x12” 
Te errs $12.00 $11.25 $12.00 $15.25 
Sa Ae 4.75 6.00 9.00 7.50 
No. er ee 1.50 4.50 1.50 
Dimension 
12’ 14’ 16’ 18’ 20’ 22&24’ 26-32’ 
No. 1, 2” thick— 
4”.$11.00 $11.00 $12.00 $13.00 $13.00 r 
6”. 10.75 10.50 11.50 12.25 12.00 $14. 50 $16. 50 
8”. 11.00 10.75 12.00 12.00 12.00 14.00 16.50 
10”. 10.75 11.25 11.75 12.00 12.50 13.00 16.00 
12”. 12.00 11.75 12.75 12.75 12.50 14.50 16.50 
2x4”, 8’, $10.50; 10’, $10.50; 2x6”, 10’, $10.00 
tandom— 2x4” 2x6 2x8” 2x10” 2x12” 
No. .2.....$6.75 $4.50 $5.50 en 00 $6.00 
he oe 4.00 3.50 ame 
No. 1 Common Timbers 
3x3 to 4213° to 30°, surfaced... .ccescs $13.50 
Sah to 125132" to 60, POMEM occ sv wewccses 11.25 
6u6 to 13ui3" to 40, GUPERCOG. 2.62 cnc 13.25 
Pir Lath 
a ee a ee eee $2.25 
B&better, Flat Grain Car Siding, 9 or 18’ 
OE hare av ede ckddde weber ee budeetaeueae $19.00 
ei oat aa a ta pata ahaa ais ace mi a alc acid 19.00 








CROSS TIES 


St. Louis, Mo., 


Dec. 21. 





The following cross 


tie prices prevail f. o. b. St. Louis: 


Untreated S’th’n 
White Southern Heart 


Oak SapPine Pine 
No. 5, 7x9”, 8’, 9” face. .$1.10 $0.90 $1.75 
No. 4, 7x8”, 8’, 8” face.. 1.00 .80 1.45 
No. 3, 6x8”, 8’, 8” face.. .90 -70 1.23 
No, 2, 6x7”, 8’, 7” face.. .80 .60 1,07 
No. 1, 6x6”, 8’, 6” face.. .70 -50 .89 


Red oak and heart cypress ties, 10 cents less 
than white oak; tupelo and gum cross ties, 15 


cents less than white oak; 


sap cypress, 20 


cents less than white oak. 


Switch Bridge 

Ties Plank 

See OE cactvnwoes ann winipe $34.00 $32.00 

Ee ee ee 31.00 saws 
Southern Lean pine, untreated— 

No. 1 be icemnde tama aes 25.00 wale’ 

WEED cctcconvenne re aad ae - 27.00 —— 





WEST COAST SPRUCE 


[Special telegram to American LumBERMAN] 


Portland, Ore., Dec. 


23.—The following are 


prices for mixed carlots prevailing today: 


Finish— 
 anue work $43.00 
1x4—10” .... 33.00 
Bevel siding— 
RE eens $19.00 


%x6”", Plat gr. 20.00 
Vert. gr. 25.00 


Factory stock— 


GPO. vacvevess $17.00 
BE secnenese 21.00 
OSS ccoscsves 22.00 
 & erro 24.00 
10&12/4 ..... 28.00 
BMAD ccccossces 00 


3. 
Green box 11.00&13.00 





END DRIED WHITE MAPLE 


Prices on end dried white maple, f. o. Db. 
mills, lower Michigan: 
FAS No. 1 & sel. 
i. ‘a bie ww ones ea nukd eee $105.00 $ 70.00 
DE wher eeenees oceuwene 110.00 80.00 
Be cavbeeeecweensewaeees 110.00 80.00 
err ers rr 115.00 85.00 
DEE eases eweeesewaeeewaen 140.00 110.00 
. ee Saarmieateae 150.00 120.00 





WEST COAST LOGS 


Everett, Wash., Dec. 19. 


Fir: No. 1, $18; No. 
Cedar: 
$20@ 21. 


Shingle logs, 


List prices of logs: 
2, $15; No. 3, $10. 
$11&12; lumber logs, 


Hemlock: No. 2, $9.50@11.50; No. 3, $9@11. 


Spruce: 


No. 1, $17@18; No 


. 2, $14; No. 3, $9. 





De 
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1931 
WESTERN RED CEDAR PHILADELPHIA PRICES RED CEDAR SHINGLES 

j . 

Seattle, Wash., Dec. 19.—Prices for red Philadelphia, Pa., Dec. 21.—Foll i ash., Dec. . : : 
cedar siding in mixed cars, new bundling, 8 to | prices prevailing today in this ——, _ Beattie, wi oad : 19.—Following Ee PEsces 

) 18 foot, f. o. b. mill, are: direct to the trade, on carload or part carload 

Beveled Siding, %4-inch LONGLEAF YELLOW PINE FLOORING, 1x3-inch— | lots, f. 0. b. mill, all prices being based on 

g; oe — Bé&better, $56.00; No. 1 common, $33.00; No. 2 four bundles to the square, and shingles mixed 

. $20.00 913.00 B droppings, $25.00. with fir lumber being 10 cents higher than 
to set eeeeeeeeees shee oy er ys LONGLEAF YELLOW PINE TIMBERS, these prices: 

. a oe : y Rough, merchantable grade, water delivery— 

Ex- GAMER cccccceses cove Bae 19.00 17.00 6&8-inch 10-inch 12-inch 14-inch 16-inch Wew Grades, Per Square 
onth Clear Bungalow Siding $35.00 $40.00 $53.00 $61.00 $71.00 | Royals. 24” Washington- British 

% inch %inch | Georcia Ain Driep Roorers— | Royals, 24 Oregon Columbia 
os ae Be re “eeeuk - ee = Tonavee and grooved, %-inch, 6-inch width, | — : See yee ee ney seers 2.80 eye 
e -i si ie ahaa ace aan akan y x .00. eae ress 55 80 

, TMG d6cideskdvenakeanennns 60.00 55.00 | KILN Drizp YELLOW PINE RoorERS— Perfections, 18”, 5/2%4”- 

Pinish, B&better 38 or 848 he YT) and grooved, standard, 6-inch width, RE ee ee, oe 1.76@2.00 1.80@1.95 

; 00. eB css 1@1.25 1.006 

16.44 - or Rough | NortTH CAROLINA PINE RouGH Box, No. 1— No " rea Net hast —o 7 — sani 

18.62 ee ree piekerakseeweanee 45.00 10-inch, $24.00. 12-inch, $25.00. dR a iii Soe 

a ne ¥ NORTH CAROLINA PINE FINISH, aaig. aa! elibimaaalad eo a ta er 

13.50 B&better, 1x6-inch.............0.e00 wm) GS) Stes .---: eee Peete 

NortH CAROLINA PINE STEPPING, No. 2, 12” clear...... 1.10@1.35 1.20 — 

15.00 Bé&better, 5/4x12-inch.............00- $54.00 No. 3, 10” clear or Se 7 

16.93 1x22 and’ 34°2..00.002. SIIDIEEIEEEEIIEE 108:80 | Noet#_Canoumva Provm Diatenston, No. 2 & bet- | No.3. "3" lear. 1111) 73@ 88 80” 

21.00 Clear Ceiling or Flooring, One Side V or B S48, %-inch scant, 2x3-inch, 9-foot, $18.50; | Dimensions, 5/2, 5x16"— 

2300 123”, 8 to 18’....cccccces np 2x3-inch, 16-foot, $19.00. Rough, 2x10-inch, MM Rota aula ee 2.00 
25.13 1x4”, Di Sey hc cael a 10- to 16-foot, $21.00. Be Ie. Wikio ibe nka oe 1.55 @1.75 1.45 
32.00 Discount on Moldings 
38.00 Mote oom i ant UNEP... 0000005000055 H 

bis 1: SPORE GEE GIR cc cccccvesicvccces 45% 
f For 50,000 feet or more additional discount 5% NORTHERN HARDWOODS 

Clear Lattice, S48, 4 to 16’ : 
14.00 , 100 lin. ft. Following are prices of northern hardwoods,f. 0. b., Wausau, Wis.: 
17.37 + shebabbovnieecteneys sseensenues om ae AsH— _— cain sit Bass woop— 
ne Seren ee ennee Sacmatanews rene Gl el. oO. No.2 No.8 ” = -2 " = 
sai Epa ge tie my egies 25 | 4/4..... $47-49 $37-39 $28-29 20:21 sissies B47 $is3 41-43 30082 22-28 15-16 
15.57 5/4 eats 65-57 45-47 33-35 22-28 15-16 oe 55-57 45-47 33-35 22-23 15-16 
ede = e+ ae + es a a ee 60-62 50-52 38-40 22-28 15-16 

ris ft A~DDALACHLIAN WOaAnnCc ) &*::: 7 . . . 5-16 10/4..... 68-70 58-60 48-50 35-37 

1420 APPALACHIAN WOODS Brcu— 12/4.002. 78-80 68-70 58-60 40-42 .... 

“<< Cincinnati, Ohio, Dec. 21.—Average whole- 4/4..... 50-52 35-37 25-26 19-21 14-15 Keyst ‘ 

TET sale prices, carloads, Cincinnati base, on Ap- 5/4..... 53-55 38-40 28-30 21-22 15-16 greta, “Sais, 96 587; igbetter, $55.67; or en 

palachian “soft texture” hardwoods: 6/4..... 58-60 43-45 34-36 23-24 14-15 i1&better, $60-62; or on grades, FAS, $70-72; 
ae Sy ee 65-67 50-52 40-42 30-32 14-15 No. 1 $50-52. 
*15.00 PLAIN WHITE OAK— 10/4..... 73-75 58-60 53-55 45-47 , 
21.00 4/4 5&6/4 8/4 12/4..... 78-80 63-65 58-60 50-52 .... One and two face clear 6- to 16-foot, 1x4- 
a ses@iee $105@115 $110@120 16/4 ne ow 128-133 113-118 98-103 .... coee inch or 1x4-5-inch, $45-47; 1x5-inch, $50-52. 
No. 1 com.&sel. 45@ 60@ 55 70@ 75 | 3/8----: ss ot. fa iis ses RED OAK— 
No. 2 com..... 30@ 33 38@ 40 a ak ae Se Bl 60-62 45-47 33-35 23-25 12-13 
No. 3 com..... 20@ 22 24@ 26 26@ 28 3 |, == 65-67 50-52 38-40 28-30 138-14 
cross Sd. wormy ... 35@ 38 55@ 57 609 62 Price of No. 2 and better, 1x4 inch pa ) 70-72 55-57 45-47 30-32 13-14 
Diater Mie Cite wider, 4- and 6-foot lengths, $24-25. ae 80-82 65-67 50-52 35-87 13-14 
Ande ae 75@ 82 80@ 85 90@100 For select red, add $10. Has Maste— 
Sine No. 1 com.&sel. 38@ 50 52@ 55 58@ 62 Rough birch, 6- to 16-foot, 1x4 inch, two hk ee 48-50 38-40 28-30 20-22 11-12 
$1.75 No. 2 com..... 283@ 30 36@ 38 38@ 40 | face clear, $50-52; one and two face clear, 5/4..... 58-60 43-45 30-32 22-24 13-14 
° 2 » $38-40; 1x5-inch, two face clear, $60-62, one ii eee 63-65 48-50 32-34 24-26 13-14 

1.45 No. 8 com..... 20@ 22 27@ 30 28@ 30 

t Pi csratiiocs and two face clear, $48-50. 8/4..... 63-65 48-50 32-34 26-28 13-14 

1.07 Oo , See 78-80 63-65 48-50 35-37  .... 

“89 70@ 75 80@ 85 90@ 95 | SOFT Marim— 13/4... 93-95 78-80 58-60 40-42 .:... 

: No. 1 com..... 42@ 46 61@ 65 61@ 65 | 4/4----- 45-47 35-37 25-26 17-18 14-15 167/4..... 143-145 128-130 108-110 .... ws... 
S less No. 3 com..... 20@ 21 20@ 21 20@ 21 "” SAS 50-52 40-42 30-32 21-22 15-16 
—“ = Sd. wormy & ™ See 60-62 50-52 35-37 23-24 14-15 Harp Marte RovuGH FLoorIne STock— 

’ “—" ; = — ‘ 25@ 28 29@ 32 33@ 35 8/4 “eee 60-62 50-52 35-37 28-30 14-15 a 1 No. 2 No. 3A 
3rid NO. . Sd. Sort ELmM— com. com. 
Pane wormy ..... 28@ 32 30@ 33 35@ 37 , Oe visio siemens $38- “30 $20-22 $14-15 

FAS No. 1&sel. No.2 No.3 5/4 0-82 22-24 16-17 
$32.00 PoPpLAR— ase St - Tr ott be = 6/4 reer ee eeneeeeee *eeee 0- 24- 26 16- 17 
ee Panel & No. 1, hah 7. 5-37 2 ’ ss cater alicia anew eietoreieniae een 
8” & nes |.1830@135 140@145 150@155 Sf, 47-49 35-37 22-23 20-21 BrECH— 
| eaaeagseap tee 85@100 105@115 320@130 | 8/4..... 50-52 35-37 25-26 20-21 No. 2 and better 
Saps & sel.... 60@ 75 80@ 90 95@105 | Rock Etm— OD cccusgsnnntennneis eee 
—-, i ees 40@ bt 50@ 55 55@ 60 ' DTS: cecnsnsnxwenesenes evevcceeene 38-40 
i. BA conten 28@ 30 32@ 35 38@ 40 ‘ FAS Sel. No.1 No.2 No.3 No.1 No.2 No.8 
- Me BOP ccacse 22@ 24 26@ 28 27@ 29 | 4/4----- 80-82 .... 655-57 25-26 16-17 674.,.., $62. S4 $62- 4 $42-44 $30-32 $14-15 
Map 6/4..... 85-87 one 60-62 30-32 18-19 
“J all 6/4.000 90-92 --+. 65-67 30-32 19-20 Additions for special widths of No. 1 and 
7m FAS ........-- 70@ 75 75@ 73 78@ 86 ) re 95-97 PIERS 75-77 38-40 25-26 better in all hardwoods, standard lengths, are: 
_ No. 1 com.&sel. 45@ 50 52@ 55 57@ 60 | - , Se 105-107 ante 85-87 52-54 eae 8-inch and wider, $12; 10-inch and wider, $30; 
° No. 2 com..... 33@ 36 38@ 41 39@ 42 ee 115-117 ee 95-97 67-59 30-82 12-inch and wider, $35. 
a iy + 
, 21. 
32.00 SALES PRICES OF SOUTHERN HARDWOODS 
28.00 Following were average prices received for southern hardwoods sold to consumers during the week ended Dec. 15, Chicago basis: 
3.00 4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 
&13.00 Rep GumM— ; , TUPELO— 
Qtd. No. 1 a ae eS = =6=6)—<CS«~S a ee Se. amc ae eee 

&sel. re ee ae. +. wseenwedeceen sweuakeseees PoPLAR— 
LE Pin. FAS. (a i © pawewcanaiener. Sukie aah eee enCAeiGes Pa. eee... Cae 2455 GER waite eaten Se eRe 
Sap Gum— a 1 com. 35.25 ee Ee ee et ee ee ee i 

o. d. Qtd. No. 1 No. 2 com. 26.75 nee eee ee eee cece eee eee ee tc eereeeeeees 
- ~_, we 29.506 30.25 29.00@ 31.00 31.00@ 31.50 32.75 @ 34.50 No. DO ceee 17.50 CSPRSECRCETDSESS. CNS Cee bone “6048S ee oes 

sel. i cs Se 8  ‘gidin teeta Bias mei eR ea Aa omc bia > 
$ 70.00 No. 1&sel. 26.75 99.00@ 30.00 32.75 = icccccccccce FAS ...-.. s-.. treet see ee ee eneee 68.75 82.00 

80.00 ss ek SO °°” SeNcedacnren: scemeonanue a TS SS FH HRN EASE ESE “RASS ONSEN T EE HSmeses sense 

80.00 WHITE OAak— HARD MAPLE— ae =e 

eee Qtd. No. 1 FAS seenees se 8@8=— 42«_CC Co ea toe alee eee Gore eee $9.50 
13 Oe &seé 1. PE a ae re ee 2 a ee eee eee a 74.00 

We Ged, EIB AB irs 2t recon ceeses raat No i@sel. vies ire Tat crint 48100 
ot ee jamal atte tavenbe heds- Sees eaten er Sort ELM— 
i ek ee ue ebhehebwmaue . kupeesmueneae No. 2 2-66 28.50 eee e cece ee tee e eect eee tee Me ners 
Rep Oak— CoTTON WooD— ~—_ > 
f logs: Pin. FAS... 63.75  —aw ee ceeee 72.00 No. 1l&sel. 25.50@ AGED Basecsbacsss WSenssieewen Sseseeeanewe 
; No. 1&sel. 39.00@ 40.25 eh at Spat is 5125 ahahaha hs ee cae, |) |)” eit CG aie enue  “etciesueckmigulesi tee aceatNTnaenee 
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This Week’s Market Reports 


For Editorial Review of Current Market Conditions See Page 21 


CYPRESS 


BALTIMORE, MD., Dec. 21 The 
run of cypress stocks is about on a par with 
woods of a competitive nature, but high grade 
Gulf lumber is showing a measure of firmness. 


general 


CINCINNATI, OHIO, Dec. 21. 


} 


Cypress 


ces are soft. Retail yards both here and 
up-State are taking fair lots of FAS finish. 
Some tank cypress is moving. Sales of lowers 


are dull, with offerings near the bottom prices 
Cypress stocks in the yards here are excep- 


tionally low, and it is expected there will be 
demand after inventory period 


NORTHERN PINE 


BUFFALO, N. Y., Dec. 21.—Building demand 
northern pine has been on a fairly good 

in been helped by mild weather. 
In some sections such work has been under- 
taken in larger volume than usual, in order 
to relieve unemployment. Stocks held by both 
wholesalers and retailers are smaller than is 


a considerabl 





often the case at this season. 


HEMLOCK 


BOSTON, MASS., Dec. 22.—Very little busi- 
ness is being done in hemlock, and sellers’ 
efforts to stimulate interest by price conces- 
sions are futile. Western hemlock is urgently 
offered for Boston dock delivery at $14.75 off 
page 10% Atlantic differentials for all sizes; 
others quote $14@14.50 off for 2x3- and 4-inch 
and $14.50@15 off for all else. Eastern and 
northern dull. Clipped 
boards are nominally quoted $24, and random 


“WESTERN PINES 


BUFFALO, N Y., Dee. 1.—Western pines 
are showing the customary year-end dullness. 


hemlock are very 


9 


Open weather has been of some advantage to 
retailers, and building operations have con- 
tinued. New construction, however, has been 
on a smaller scale than usual 


holding about steady. 


Prices are 


NEW YORK, Dec. 21.—Shipments of west- 
ern pine are yw, but inquiry has increased 
slightly for More 
rail and les bookings feature the 
market Idaho pine remains quiet. 


Ponderosa pine selects. 


s waterborne 


KANSAS CITY, MO., Dec. 21. 


week were 


Orders last 
ly to mixed 


OAK FLOORING 


Following are 


mnfined almost entire 





carlot quotations, Memphis 








basis, on oak flooring: 

§x2%y” j§x114” 96x14” 
Clr. qtd. wht.....$85.00 $83.00 $54.00 
Cir. @td. red... 74.00 63.00 50.00 
Sel. qtd. wht 62.00 50.00 10.00 36.00 
Sel. atd. red..... $8.00 $4.00 40.00 39.00 
Clr. pin. wht.... 52.00 48.00 47.00 36.00 
Cor. Bem. TOG..0<- $7.00 46.00 14.00 38.00 
Sel. pln. wht.... 41.00 35.00 36.00 27.00 
Sel. pln. red... 10.00 37.00 36.00 29.00 
No. 1 com. wht.. 29.00 20.00 16.00 
No. 1 com, red.. 28.00 18.00 17.00 
so are 13.00 10.00 8.00 
x2” %x1le” $x2” 
Clr. atd. wht............$78.00 $78.00 $95.00 
Cir. atd. red... ahaa Se 70.00 90.00 
Sel. qtd. wht.... .-» 58.00 55.00 60.00 
Sel. qtd. red...... coos BeOS 55.00 60.00 
Clo We Wileincsecs _ 50.00 50.00 54.00 
Cir. pim. red.... ---- 47.00 47.00 50.00 
eee We, Wilbe sé v.60 a .. 40.00 $0.00 45.00 
en. Me PORse0% rer 40.00 $4.00 
ok 2 OO. Wiss sce ce Bee 23.00 22.00 
No. 1 com. red...... cee 26.00 23.00 22.00 
TS rrr a 12.00 12.00 10.00 
New York delivered prices may be obtained 
by adding to the above: For }#-inch stock, $9; 

for %-inch, $4.50; for %-inch, $5.50. 
Chicago delivered prices may be obtained 
by adding to the above: For -inch stock, 


$6: for g-inch, $3; for %-inch, $3.50. 


MAPLE FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of northern hard maple flooring as re- 
ported to the Maple Flooring Manufacturers 





Association, averaged as follows f. o. b. cars 
flooring mill basis during the week ended 
Dee. 19 First Second Third 

x2%" .. $49.62 $39.66 $23.34 


ears to fill out yard stocks. It is almost im- 
possible to move straight cars of western 
Prices are very firm. 


HARDWOODS 


CINCINNATI, OHIO, Des. 21.—More inquiry 
for southern hardwoods is reported but the 
dealers are not quite certain whether it is 
made for inventory purposes. More export in- 
quiry from the United Kingdom for oak, gum 
and poplar is also reported. There is some 
buying of oak and gum by automotive plants. 
Prices offered are not satisfactory for the most 
part. 


pines 


BALTIMORE, MD., Dee 21 Some of the 
hardwood men profess to detect a stirring of 
interest in offerings Prices show about the 
irregularity that has prevailed, with 
sellers disposed to make concessions if they 
can swing deals. 


same 


Stocks seem large enough 
to take care of all needs. 

NEW YORK, Dec. 21. Hardwood bookings 
ire small, and are expected to remain so 
for the remainder of the year. Flooring is a 
littl active. All hardwood prices are 
iow. 





more 


BUFFALO, N. Y., Dec. 21.—The hardwood 
market has been quiet. Buyers will take hold 
only if they need the stock. 
carrying very little stock. 


EASTERN SPRUCE 


BOSTON, MASS., Dec. 22.—There is a more 
noticeable tendency to concede from random 


Customers are 


lists. Lath alone are firm, because of scarcity. 
Quotations Dimension, 20-foot and under, 
2x5- to 7-inch, $25 @2S8: 2x8-inch, $30@ 31: 
2x10-inch, $34; random lengths, 2x3- to 7-inch, 
$21@22; 2x8-inch, $26@27; 2x10-inch, $32@33: 


boards, covering, DIS, merchantable, 

8-foot and up, $23@24; matched, 
random lengths, 1x6- and fT-inch, $25@26; 
furring, 1x2-inch, $22@23; lath, 1%-inch, $4; 
15-inch, $4.75. 


DOUGLAS FIR 


BOSTON, MASS., Dec. 22.—Douglas fir trade 
has slumped to a duller level, and price cut- 
ting fails to encourage buying. Some whole- 
salers are quoting $14.25 off page 10% Atlantic 
differentials, Boston dock, of all sizes; others 
ask $13@13.50 off for 2x53- and 4-inch and 
$13.50@14 off for other 2-inch and thicker. 
Distress lots of boards are urgently offered 
well under mill shipment quotations, which 
are: No. 1, $19.50; No. 2, $17.50; No. 3, $15. 


5-inch 
and up, 





NEW YORK, Dec. 21 Douglas fir prices 
rose slightly this week with the announcement 
that the intercoastal shipping rate would hold 
at $9 for January, and would be raised to 
$9.50 in February. Douglas fir is now selling 
$14.25 off page 9%, Atlantic differen- 
tials. Inquiry increased slightly with the 
prospect of a higher freight rate. 


about 


KANSAS CITY, MO., Dec. 21 Douglas fir 
is unusually quiet for even this dull season. 
Prices are quite soft. Retail yards are buy- 
ing no fir at all, and wholesalers have large 
stocks 


BALTIMORE, MD., Dec. 21.—Sellers of fir 
continue to business in a determined 
manner, and seem inclined to make offers at- 
tractive, with prices low, while the require- 
ments of consumers are very moderate. 


SOUTHERN PINE 


BOSTON, MASS., Dec. 22.—The southern 
pine market is very quiet and efforts to stir 
up business give prices a somewhat unsteady 
Partition quotations look rather 
weaker. A downward revision of flooring 
prices is expected to meet stiff competition 
of hardwood flooring. Quotations: S8-inch air 
dried roofers, $21@22; B&better 11/16-inch 
partition, $32@35.25; 1x4-inch shortleaf and 
longleaf flooring, B&better rift, $58.50@62.50; 
C rift, $47@55; B&better near rift, $47@48; 
B&better flat, $34@35.50. 


seek 


aspect. 


BALTIMORE, MD., Dec. 21.—Some buying 
of longleaf is noted, but it is of the last 
minute sort. The stocks held here are mod- 
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erate with quotations somewhat influenced by 
the slackness of demand. Quiet continues in 
the North Carolina pine trade. Most of the 
lumber shipped in by water recently was sold 
before arrival, so that the receipts did not con- 
tribute to local congestion. Quotations show 
no improvement. 


CINCINNATI, OHIO, Dec. 21.— 
are in the market for pine commons, but 
mostly for fill-in purposes. Some up-State in- 
dustries are also taking fair sized lots, where 
they can buy cheaply. Many wholesalers are 
refusing to sell at the low prices offered. City 
yards are still busy with inventory and sales 
are light, with prices unchanged. Outlook for 
business after Jan. 1 is much improved, deal- 
ers say. 


tetail yards 


NEW YORK, Dec. 21.—Several large con- 
tracts involving longleaf orders are reported 
to be about to appear. At present, inquiry 
there are few orders being 
booked. Kast side lumber is in a better posi- 
tion than that from west side mills. Yards 
continue to regard shortleaf and North Caro- 
lina pine as too expensive to compete with 
Douglas fir. 


is searee, and 


KANSAS CITY, MO., Dee. 21.—Demand for 
southern pine continues dull, sales managers 
say. Shipments were in smaller volume last 
week, and mill stocks did not show as great 
a decrease as they did in previous weeks. 
Industrial buying is of little 
and railroads have shown less disposition to 


 CLAPBOARDS 


BOSTON, MASS., Dec. 22.—The clapboard 
market is very dull. Eastern spruce and 
native White pine clapboards are scarce enough 
to keep prices about steady. There are urgent 
offerings of western stock, and some lots can 
be had at very attractive prices. 


BOXBOARDS 


BOSTON, MASS., Dec. 22.—Extraordinarily 
cheap boxboards are helping box and shook 
manufacturers in meeting the competition of 
The volume of business 
is far below normal, however. Quite a little 
distress box lumber has very lately been of- 
fered. A substantial curtailment of box- 
board production this winter is reported in 
northern New England, where some have de- 
clined to accept the low prices offered on con- 
tracts for 1932 delivery. 


SHINGLES AND LATH 


KANSAS CITY, MO., Dec. 21.-— 
shingles and lath seem to hold up well in 
spite of the small demand. Since retail yards 
have curtailed their purchases of 
shingles all year, inventories may reveal 


consequence, 


substitute containers. 


Prices on 


rather 


serious shortages. 





Refuses "Scrip" as Cash on 


Lumber Order 


SEATTLE, WaSH., Dec. 19.—‘Can not accept 
order except for payment in cash on usual 
terms,” was the wired reply to a representa- 
tive of the M. A. Wyman Lumber Co., retfer- 
ring to an order submitted to him with a pro- 
viso that the customer expected to pay for the 
carload of lumber with 50 percent of its value 
in cash and 50 percent in board of education 
scrip, which, while carrying a good rate ol 
interest, might not be cashable for many 
months. Commenting, Mr. Wyman said: 

We'd be glad to take scrip of any kind for 
lumber if we could turn it over to the mills 
in payment for the lumber, but certainly we 
do not care to go into the banking business, 
hence we must decline such offerings. The 
firm offering this business is rated AAAAI1— 
it probably boosted its sales by taking this 
scrip, and wants to turn it by using it as a 
substitute for cash in buying lumber. While 
we have read in AMERICAN LUMBERMAN Ol 
retail dealers trading lumber for a farm pro- 
duct which they could store and hold until it 
could be sold at a price that would yield 4 
fair price for the lumber they exchanged—and 
consider it good business for a dealer when 
he can do so at a profit—yet when board of 
education serip can not be disposed of locally 
it is certainly not good business for us to 
take it in exchange for lumber for which we 
have to pay cash. 
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BUSINESS CHANGES, INCORPORATIONS, ETC. 





Business Changes 


FLORIDA. Jacksonville—Graves Lumber & Ex- 
port Co. moving to Hamby Bldg. 

ILLINOIS. Bardolph, Hettick, Fiatt and Deer 
Creek—Alexander Lumber Co. closing yards. 

Cabery, Dorchester, Ferris and Waggoner—Al- 
exander Lumber Co, temporarily closing yards. 

Penfield—W. E. Terry Lumber Co. closing yard 
permanently. 

New Canton—W. E. Terry Lumber Co. closing 
yard temporarily. 

IOWA Des Moines tandall Lumber Co. sold 
local yard to Sutherland Lumber Co., of Kansas 
City. Mo 

KANSAS, Coffey ville—Ferguson Lumber Co. 
chanzing name to TT. J. Gilstrap Lumber Co. 

McPherson—Sutherland Lumber Co. closing yard. 

MASSACHUSETTS Boston—Direct Sash & Door 
Co new address 62 Creighton St., North Cam- 
bridge 

MICHIGAN, Coral—Martin DeYoung, owner of 
the Coral Lumber Co., has purchased the J. N., 
Drake hardware store and will add to lumber 
jUSsSINeEssS 

Flint—Genessee Lumber & Coal Co, dissolved. 

NEBRASKA Shelton—S. E. Smith & Sons and 
Spelts-Hansen Lumber Co. consolidated to form 
the Shelton Lumber & Hardware Co., handling 
hardware, coal and lumber. 

NEW YORK Depew, Dunkirk, Lancaster, Me- 
dina, Ripley—Stow Lumber & Coal Co. headquar- 
ters being moved from Erie, Pa., to Harborcreek, 
Pa 

NORTH DAKOTA Braddock, Kintyre and Mc- 
Kenzie—Central Lumber Co. closing local yards. 

OHIO Conneaut, Painesville, Perry, and Wil- 
loughby—Stow Lumber & Coal Co. headquarters 
removed from Erie, Pa., to Harborcreek, Pa. 

OREGON Eugene—W,. N. Hilton has sold his 
haif interest in the manufacturing plant of the 
Western Box Co, to George A, Stock, 

Freewater—The Tum-A-Lum Lumber Co has 
purchased the stock of the Whiteman Hardware 
Co 

PENNSYLVANIA Erie, Harborcreek and North 
East—-Stow Lumber & Coal Co. headquarters re- 
moved from Erie, Pa., to Harborcreek, Pa. 

SOUTH DAKOTA, Alpena—J. F. Anderson Lum- 
ber Co. succeeded by Atlas Co. 

Artesian—Atlas Co. succeeded by J. F. Ander- 
son Lumber Co, 

Onaka and Watauga—Central Lumber Co. clos- 
ing local yards. 

WASHINGTON, Olympia—Olympia Wood Prod- 
ucts Co. changing name to Olympia Oil & Wood 
Products Co, 

Seattle-—John McMaster Shingle Co. moving to 
2426 E. McGraw St. 

Seattle—Robert Patterson moving to 8041 19th 
St. N. E 

Seatth The Victor Heights Lumber Co. has 
succeeded to the lumber, paint and roofing busi- 
ness of H. W. Craig, 110th St. and 9th Ave. N. E. 

Seattle Cc. A. MeFarland has sold his interest 
in the Oliver Lumber Co. to H. W. Craig. 


Casualties 


FLORIDA. Alachua—McCoy Mfg. Co., loss by 
fire, $25,000; saw and planing mill. 
MASSACHUSETTS Lynn—McKenzies & Calla- 
han carriage body factory and Guilford Lumber 
Co.'s retail yard damaged by fire; estimated loss 
to both plants $15,000. 

NEW JERSEY. Clifton—Lumber Supply Co., 
ss by fire in sheds and storehouses. 

OREGON Silverton—Silver Falls Timber Co., 


loss by fire to bunkhouse, commissary and ma- 
chine shops at Camp 16; loss estimated at $35,000 

PENNSYLVANIA Fairfield—-Sawmill belonging 
to Harry L. and John VPecher located on a farm 
three miles south of Fairfield, was destroyed by 





fire with a loss of about $2,500; no insurance. 
VIRGINIA Richmond—Richmond Fixture & 
Equipment Co., of which Samual A. Abady is 
owner, destroyed by fire; loss $50,000. 
WEST VIRGINIA Maben—W. M. Ritter Lum- 
ber Co., loss by fire, $100,000; bandmill, lathe mill 
and lathe yard destroyed. 


Incorporations 


COLORADO, Pueblo—Ashley Lumber Co., in- 
corporated as Ashley Lumber & Mercantile Co. 
FLORIDA, Quiney—Prine Lumber & Mfg. Co., 


corporated; old concern 

INDIANA, Gary Forty-Fifth Avenue Lumber 
& Millwork Co., incorporated; 100 shares no par; 
to manufacture interior finish and conduct a lum- 
ber yard; Harry R. Peterson interested. 


MASSACHUSETTS sJoston—Godfrey Lumber 
Co., incorporated. 

MICHIGAN, Battle Creek—Uldricks Mfg. Co., 
incorporated to manufacture sash and doors; cap- 
ital, $10,000; 1211 Old Merchants Tower. 


MINNESOTA Duluth Long Lake Timber Co., 
incorporated, 

OREGON, Medford—The Owen-Oregon Lumber 
Sales Co., incorporated; capital, $1,000; M. C., 
Woodward interested. 

Portland—Young’s Bay Lumber Co. has _in- 
creased its capital stock to $200,000. 

PENNSYLVANIA. Philadelphia—Lumber Prod- 
ucts Co., ineorporated; capital, $25,000; Thos, F. 





Texas Cabinet & Fixture 


WASHINGTON, 


New Ventures 


handle factory 


CALIFORNIA. 
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& Veneer Co., of Los Angeles, has recently started 
operation of a cedar battery separator plant at 
this point. 

Los Angeles—The Venetian Blind Service Co. has 
engaged in business at 4657 West Adams Blvd, 
under management of B. C. Robinson. 

Van Nuys—The Cronin Lumber Co, has been es- 
tablished at 14423 Calvert St., by J. S. Cronin. 

IDAHO. Grangeville—A. S. Johnson has started 
a sawmill. 

NEBRASKA, Lyons—Buckley & Shumway re- 
cently began business. 

NEW JERSEY. Jersey City—Martin C. Hughes 
has started a wholesale lumber business, 


OREGON. Portland—G. W. Taylor has engaged 
in business at 1329 Hawthorne Ave. as the Mt, 
Tabor Cabinet Shop. 

Portland—The American Top & Body Works 
opened for business at 64 Grand Ave. N., under 
management of L. H. Rossiter. 

Portland—C. R. Hurulin has engaged in the 
woodworking business at 1243 Macadam. 

Portland—L. W. and S. M. Ramey have begun 
the operation of Lent’s Cabinet Shop at 8232 
Woodstock Ave. 

WASHINGTON. Tenino—J. E. Penny has gone 
into the cabinet making business with plant in 
the Russell Bldg. 
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VICTOR H. BECKMAN, at one time a promi- 


been a resident of Seattle for forty years and 
ment of the Northwest, he was one of the best 
known men connected with the industry. 
ganizers and the first 
Manufacturers’ 
paper and for many years devoted his time to 


period he was widely recognized for his efforts 


is probably best 


With his keen sense of humor and his friendly 


disposition Mr. Beckman had a host of friends 


Coast lumber 


Manufacturers’ Association was 


amalgamated & Washington 


Manufacturers’ 
Southwestern 


For a number of years he engaged in 
’ timber lands, and always kept 
a keen interest in the welfare of the industry. 


A widow and four children, 
Lois and Jean, survive. 
GEORGE A. KELLEY, of Lufkin, Tex., one 
lumbermen, dropped dead while on a shopping 
trip in Houston on 


and had been 


worked on a farm until he was 


making and after 


a number of the old Michigan mills. 


lumber game as superintendent 
Allis Chalmers Manufacturing Co. sent him to 
the South and Southwest to sell its machinery 
Allis-Chalmers 
interested some capital 
Lufkin, Tex., which he operated until 1906 
Co. and has been operated since as the Lufkin 
another firm, and built a mill in east Texas, 
Carter-Kelley 
Kelley sold his interest 


was president 


serving as mayor of Lufkin, 
affectionately 


Chamber of Commerce and one of the lead- 
ing Masons of Texas, having attained the 33d 
degree. Mrs. Kelley died some years ago. 
One son, Ward Kelley, of San Antonio, and 
one daughter, Mrs. Gladys DuPuy, of Lufkin, 
survive him. 





EDWYN HOWE COLLIS, treasurer of the 
Scio Logging & Lumber Co., of Portland, Ore., 
died at his home there on Dec. 21, of a heart 
attack. Mr. Collis had been a resident of 
Portland since 1903 or thereabouts and was 
interested in numerous business enterprises 
there. He had a colorful career, having made 
a foot tour of the British Isles, Belgium and 
France, and participated in the gold rush to 
the Klondyke as well as in the first mining 
enterprises in the Cripple Creek and Teller 
regions. He made the trip to that section 
alone by canoe, establishing a trading post 
at Teller. In 1902 he took part in the 
stampede to Thunder Mountain, covering 1500 
miles on horseback and afoot. A widow, three 
sisters and a brother survive him. 





MAJ. FRED M. DOBELL, one of the best- 
known lumber men of Georgia, died on Dec. 7, 
at his hotel room in Bainbridge, following a 
heart attack. Maj. Dobell, who was 88 years 
old, was a native of Liverpool, Eng., coming 
to this country to operate a silver mine in 
Colorado. Later he went to Bainbridge, Ga., 
to operate the firm of Alfred Dobell & Co., 
which was engaged for several years in turn- 
ing out masts for the British navy. He left 
no relatives. 

MRS. FLORA L. DOUD, 73 years of age, 
wife of L. L. Doud, president of the Defiance 
Lumber Co., Tacoma, Wash., and mother of 
Lee L. Doud, secretary-manager of the same 
firm, died Dec. 17 at the family residence in 
Tacoma. Mrs. Doud had been a resident of 
Tacoma for 31 years and had been prominent 
in social and church work during that period. 
Besides her husband and son, Lee, She is sur- 
vived by another son, Donald H. Doud of 
Los Angeles and Tacoma, three daughters, 
Mrs. R. F. Martin, Tacoma, Mrs. H. L. Martin, 
Marion, O., and Mrs. C. E. Little of Los An- 


geles and two sisters. 





MRS. ISABELLE DUNCAN SNYDER, died 
Dec. 16 at a hospital in Tacoma, Wash., after 
a short illness. She was the wife of E. P. 
Snyder, secretary-treasurer of the Clear Fir 
Lumber Co., of Tacoma, and had been a resi- 
dent of Tacoma for the past 14 years. She 
is survived by her husband, one daughter and 
one sister. 

NED HORACE EMERY, 68, a retired lum- 
berman, died December 19th at his home at 
Elk, Wash. He is survived by his widow, 
Ada R., at the home; one son, Earle E. of 
Elk: one niece, Mrs. Ralph E. Persons of 
Spokane, Wash., and a sister, Mrs. Kate Love- 
less in Minnesota. 





Trouble ond Litigation 


EVANSVILLE, IND., Dec. 21.—The Evans- 
ville Veneer Co., 100 South Kentucky Avenue, 
was placed in voluntary bankruptcy in Fed- 
eral court here last week. The petition that 
was filed set out that the company is heavily 
indebted and unable to pay its obligations in 
full. Referee in Bankruptcy George Zimmer- 
man named the National City bank receiver 
in bankruptcy until the creditors can name 
a trustee. The veneer company is associated 
with the Gray interests, and Norman G. Hard- 








58 


ing is president. It handles a general veneer 
line. The company has been operating here 
for many years. 





Hymeneal 


SMITH-DOLGE Annoufhcement of the en- 
gagement of Irving Murray Scott Smith, of 
San Francisco, and Miss Dorothy Augusta 
Jean Dolge of Tacoma, Wash., was made Dec. 
14 by Mr. and Mrs. Ernest Dolge, parents of 
the bride-to-be. Miss Dolge is the daughter 
of one of Pacific Northwest's leading lum- 
ber manufacturers, president of Ernest Dolge 
(Ine.) and formerly a director for the Na- 
tional Lumber Manufacturers’ association and 
the West Coast Lumbermen’s§ association. 
Mr. Smith is the son of Dr. and Mrs. Reginald 
Knight Smith of San Francisco and a grand- 
son of the late Irving Murray Scott. He is 
a graduate of Harvard Law School. No date 
has been set for the wedding. 








Australia to Prohibit Russian 


Lumber 


PertH W. AvustTRALIA, Nov. 17.—A _ Rus- 
sian shipment of spruce and cedar by the “King 
Lud,” to Sydney amounting to 900,000 super 
feet, has now been held up for over six months. 
The Federal Government has just announced 
that full dumping duty will be imposed upon 
it as soon as it is definitely ascertained what 
the lumber’s true cost is, but what is much 
more serious for the Soviet authorities, whose 
eyes were upon this part of the world for the 
disposal of occasional cargoes, is that any fur- 
ther cargoes of such lumber are prohibited. 
The value of the “King Lud’s” shipment is the 
most difficult thing to get at that the Aus- 
tralian customs authorities have ever tackled. 
Inquiries are always coming up against a brick 
wall, and someone stops investigation by sim- 
ply saying “No savee,” like Bret Harte’s 
Chinaman. The Federal Government has for 
some time been assailed by some sections of 
its unionist supporters to make things easy 
for the import of these Russian timbers in 
the interests of cheap material for both build- 
ings and shop work, but the Government has 
not harkened to them. If a few more coun- 
tries would follow the prohibiting practice it 
might bring the Soviet to its senses, and, inci- 
dentally, lay one of the world’s present day 
plagues. 

Everywhere throughout Australia politicians 
and public men are engaged today in propa- 
ganda having for its object the burial of all 
forms and ideas of depression. Following some 
well-executed stunts in the United States, 
where General Depression and Miss Fortune 
were solemnly interred, Australia begins to 
believe that there is some potent pyschology in 
massed demonstrations against this blighter, 
1), Pression, and they are now engaged in tell- 
ing everybody he is stone dead and deserves 
burial. Vhe approach of Christmas was thought 
to be the occasion for concerted action, and 
from prime minister down to the office boy 
there is enthusiasm in the belief that the corner 
has been turned. People profess to see a de- 
cided uplift in the trade returns. From each 
big city come reports of new energy and in- 
terest of architects and builders, and some 
long delayed projects for big companies have 
been taken down and dusted and are being 
finalized so that early tenders can be called. 
These include some suites of offices for Mel- 
bourne, Sydney and Brisbane costing well 
over $5,000,000. If the corner has been turned, 
this will mean that the stream of drays with 
softwoods and hardwoods will begin to flow out 
of the long-silent yards once more. There is a 
decidedly buoyant tone about the produce mat- 
kets for both wheat and wool have advanced 
materially in price these last three months. 
Wheat is now exactly double what it was a 
year ago, and already enhances the income 
from this source alone by $60,000,000 and there 
is talk of still further advances before the close 
of the harvest. There has been a wonderfully 
favorable season throughout Australia and each 
State has a bumper harvest. If prices do keep 
up, then Australia will certainly experience a 
much improved trade next twelve months. 
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FOREIGN LUMBER MARTS 





The material printed below is taken from reports to the Lumber Division by 
foreign offices of the Department of Commerce and American consular offices 


Ever since Sweden suspended the gold stand- 
ard, the lumber trade has been active. Dur- 
ing the first few weeks it was chiefly the 
Swedish shippers who succeeded in selling 
large quantities. When Finland suspended 
the gold standard, Finnish sales began to in- 
crease, partly at the expense of the Swedish. 
Finland has during the last few weeks man- 
aged to sell such big quantities that her total 
sales figures now reach 1,406,000,000 board 
feet to the end of November. Finnish saw- 
mills are practically sold out. Finland this 
year is unable to offer much more than the 
quantity already sold. It was estimated that 
out of the current year’s output of Swedish 
lumber of 1,584,000,000 board feet, only 
1,386,000,000 or possibly 1,485,000,000 feet 
might be sold. It looks as if Swedish sales 
estimates may have been too low, as it is now 
expected that 1,485,000,000 feet will be sold. 
Importers are now encountering extreme diffi- 
culties in getting the desired specifications. 
Of the 78 large sawmills comprising the as- 
sociation of Finnish sawmills, 19 mills, or 24 
percent, are now idle. 3esides, a large num- 
ber of smaller mills have also ceased opera- 
tions, but exact data concerning these are 


In the Netherlands, demand for Central 
European softwood has declined considerably 
owing to the low price level reached for 
North European softwood, which approaches 
the former very closely. 

The Norwegian Government’s forest and 
water-course committee is to meet shortly, 
The most important matter likely to be dealt 
with is perhaps the proposed bill to oblige 
forest proprietors and mills to report the 
quantities they intend to fell, the mills stat- 
ing their requirement of logs. It is intended 
to appoint a special Timber Council to which 
such reports are to be sent. The proposed bill 
dealing with restrictions in the import of tim- 
ber will be discussed, 

The total liquidation of the stocks of about 
20,000,000 board feet of Soviet spruce and pine 
in the Argentine is now reported to be stimu- 
lating a demand for softwood from the Adri- 
atic, where weakened prices are said to pre- 
vail. tumors say Russian offerings persist, 
but it is believed that Soviet lumber will not 
again be a factor until Russian ports are free 
of ice next spring. 

The Johannesburg, South Africa, lumber 
market continues fair, although exchange dif- 














| That the Coos Bay Lum- 
| ber Co. believes in the 
beauty and utility of 
the product it manufac- 
tures and sells is indi- 
cated in the use of Port 
Orford cedar in the con- 
struction of that com- 
pany’s new office at 
Marshfield, Ore. The 
exterior of this hand- 
some office is all Port 
Orford cedar except the 
roof, which is made of 
red cedar shingles. The 
interior also is com- 
pletely finished in Port 
Orford cedar. The build- 
ing was designed by 
James H. Mitchell, an 
architect of San Fran- 
cisco 











lacking. The usual annual production of the 
idle mills belonging to the association is 
about 100,000,000 feet. 

The total of sawn softwood due to _ be 
shipped from Russia to Great Britain the 
present season is about 1,004,850,000 board 
feet. The imports of sawn softwood in 1930 
were about 1,050,000,000 board feet. All con- 
tracts placed for Russian lumber had been 
on a sterling basis, and no question has arisen 
in regard to exchange fluctuations. Money 
received by Russia for lumber was utilized to 
purchase machinery ete. British trade is be- 
coming increasingly sceptical in regard to 
the possibility of forming another buying 
syndicate. 

Forward British business in building and 
millwork lumber during the first part of No- 
vember has not been maintained, due to the 
further fluctuations in the pound sterling. 
Purchasing of Douglas fir is now practically 
at a standstill, although prices weakened at 
the close of November. Pitch pine inquiries 
are limited, with stocks light and arrivals 
moderate. American hardwood transactions 
have been very limited, with arrivals light 
and forward business poor, but a number of 
sales of landed stocks have been made, prices 
generally remaining firm. A fair volume of 
forward business in European plywood is being 
transacted on the British market. Douglas 
fir plywood business, however, is severely 
limited on account of the combination of an 
advance in the dollar price, and the further 
depreciation of the pound sterling. 


ficulties are discouraging overseas purchases. 
Softwood lumber stocks are reported ample, 
and prices are firm, while hardwood stocks are 
low but demand quiet. 

The Sino-Japanese political situation has 
been curtailing demand from the interior of 
China, so Shanghai dealers expect some dif- 
ficulty in disposing of heavy lumber stocks 
in Shanghai, estimated at 95,000,000 feet. 

Japanese imports of United States and 
Canadian lumber during November amounted 
to 62,000,000 feet, compared with 55,000,000 
feet in October, an increase of about 12 per- 
cent. Imports of North American lumber 
for the first eleven months of this year total 
684,000,000 feet. Nov. 30 stocks amounted to 
86,000,000 feet, an increase of 2,000,000 feet 
over Oct. 31. November imports of Douglas 
fir squares and western red and Port Orford 
cedar logs were large, and stocks are suffi- 
cient for two months. 

Total Japanese expected arrivals of logs 
and lumber from the northern islands of 
Saghalien and Hokkaido up to Dec. 5 are es- 
timated at 1,234,000,000 board feet, compared 
with 1,187,000,000 feet received during 1930, 
an increase of only about 4 percent. Up to 
the end of September this year arrivals from 
the northern islands were about 27 percent 
over 1930. Arrivals up to Oct. 16 totaled 
1,200,000,000 feet, compared with 1,037,000,000 
up to Sept. 30 this year, and 816,720,000 feet 
up to Sept. 30, 1930. Prices on Northern 
Japanese logs and lumber have been low, and 
the market dull, so no ships are loading. 
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, The surprising ease with which "Over-the-Top" Door 
Equipment lifts vertical doors up, out of the way is 
responsible for selling many installations. New in 
design, without weights, cables or excessive track- 
age, it represents the greatest advancement in the 
operation of garage doors since garages came into 
existence. 


Car owners today want the convenience of doors 
opening overhead. The low cost of "Over-the-Top" 
Door Equipment brings it within the reach of every 
one. It can be installed on standard doors out of 


Quickly Installed too/ Stearn mma 


The ease of operation—the simplicity of mechan- 





No special cutting or fitting required. Installs ical parts—and remarkably low selling price of 
easily and quickly. Simplicity does away with Over-the-Top Door Equipment pens & vem, 
cute cok radian ending, ies market right in your community. Write 


' for more information and generous 


FRANT] dealer discounts. Frantz Mfg. Co., 
PRODUCT Dept. L-1228, Sterling, Illinois. 





FRANTZ MFG. CO., Dept. L-1228, Sterling, Ill. 


Tell us more about “Over-the-Top" Door Equipment 
and give us dealer discounts. 
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Firm Name 






Address .. 






















1), 2A BEAR INMIND -S 
THE TWO LEADERS. 






Extensively Used 
Everywhere 


As builders become familiar with the 
natural 
Pine (Pinus Ponderosa) and Sugar Pine 
they recognize that these woods meet ‘| 
the standards long established for ideal : 
home-building woods. This explains, in 
part, their extensive use in all parts of the 
country. 


California Pine (Pinus Ponderosa) 
and Sugar Pine offer builders ample 
strength and durability; 


from warping, swelling, 
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characteristics of California 
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conditions of 
This lumber 
is easy to saw and plane, therefore it 
pleases carpenters. 


checking during variable 


temperature and humidity. 


For many years we have supplied the 
needs of buyers in all parts of the world 
and we solicit the opportunity of filling 
Large timber re- 
sources and excellent shipping facilities 


your future orders. 
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guarantee you prompt deliveries. 
















We have a representative near you who 
will gladly co-operate with you in ob- 
taining better values. 
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= Home Owners know- 


the way to Save Coal 
is to have a// 
, Windows 
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1}, BESTPINE 
| FRAMES 


When your cus- 


ne tomers see the STAG- 
c ONO >” | GERED BLINDSTOP in a Bestpine frame 
AND they will know why cold, rain, snow or 
IDAHO heavy winds can't get through nor the 
WHITE PINE heat get out. 
ae oll This improved type of frame will be a 
Interior Trim good seller for you. Like the other items 
--adauaaaaa of Bestpine millwork, these frames are 
Door Stock made of the finest quality Ponderosa Pine 
Screen Doors lumber. 
ee Write now for quotations 
ox Shook , 
on the items you need. 











Western Pine Mfg. Co. 


SPOKANE, WASHINGTON 








“ ‘ 
Handbook of 


Wood Construction 


Principals— Practice— Details 
by DUDLEY F. HOLTMAN, Construction Engineer 
National Committee on Wood Utilization 


Tus book was prepared under the direction 
of the control committee of the National Com- 
mittee of Wood Utilization and is recom- 
mended and fully endorsed by this body which 
was appointed by President Herbert Hoover. 


Ir is the first comprehensive and authorita- 
tive, yet simple and easy to understand, guide 
to good wood-using practice ever published. 
It is an honest-to-goodness manual of design 
and specification in wood construction. Plenti- 
ful illustrations reinforce and clarify text. 


Ir is a reference work that should be on the 
desk of every lumberman to decide al! ques- 
tions affecting the use of wood in construction, 
to aid in the efficient selection and application 
of lumber and promote efficient and econom- 
ical forms of design. 


700 Pages per 
11 Complete Chapters copy 
500 Illustrations Postpaid 


6x9"—2" thick 





; 431 So. Dearborn St. 
po Sale by American fiumberman CHICAGO, ILL. 
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Motor and drive producing Variable-Speed Circu- 
lation in Moore Cross-Circulation Kilns at White 
River Lumber Company, an affiliated Weyerhaeuser 
plant and one of the best mills in the Pacific 


Northwest. 
of the new 
Write i = adie Facts — 


issue © 
bulletin 3111. 


AMERICAN LUMBERMAN 


Variable-Speed Circulation is a 
new and exclusive feature of 
Moore Reversible Cross-Circula- 
tion Kilns. It introduces a control 
factor that is another distinct con- 
tribution to kiln-drying. 


By bringing the RATE of cir- 
culation under control, this im- 
provement gives greater ease in 
perfecting drying schedules, it 
SAVES power and steam. 


More than four hundred installa- 
tions of Moore Reversible Cross- 
Circulation Kilns have proved the 
outstanding worth of this better 


PATENT PENDING 


Another Moore 


achievement in kiln drying! 











type of dry kiln. And now, with 
Variable-Speed Circulation, 
another forward step has been 


taken. 


It is of great importance to you, 
as a dry kiln user. Old kilns may 
be remodeled to the Moore Sys- 
tem. Write today for complete 
data and information. 


MOORE DRY KILN COMPANY 


World's Largest Manufacturers of Dry 
Kilns and Equipment 
JACKSONVILLE, FLORIDA 
NORTH PORTLAND, ORE. 


MOORE Dry KILNS 











LOOT MS@ar 


THE EFFICIENT REVERSIBLE MSORE Nie 








CROSS-CIRCULATION SYSTEM 





Savings Returned - 
Losses Paid - - - 








Mu 


ORGanized 189° 


Surplus and Reinsurance Reserve - - - = - 


vemember 


The Best Insurance and Service For Lumber Industries 


Rankin-Benedict Unde 


Kansas City, Mo. 





rwriting G, 


$5,077,322.47 
17,324,925.57 
3,721,523.15 








Special Holiday Price $2.30 
<—PROFITABLE LUMBER RETAILING— 





































i Postpaid $2.50 





By ARTHUR A. HOOD 


It gives the basic principles of lumber retailing 
in a simple, brief and readable manner. It shows 
how to systematically plan for organizing a retail business 
for profit. It is a presentation of profit-creating manage- 
ment practices and sales promotion methods applied to 
the retailing of all building material. 
Beginning with a definition and a discussion of “profit- 
able lumber retailing,” the reader is taken step by step 
along the path toward profitable organization and con- 


“Profitable Lumber Retailing” 


duct of his business. Market analysis, turnover, cost 
control, price making, creative merchandising and adver- 
tising are among the subjects treated. 

This is not a book of theories, but one of facts and ex- 
periences. Every suggestion in it is founded upon prac- 
tical experience. All that it proposes has been done with 
profit. Every retail lumber dealer, large or small, will 
enjoy reading this book and will find many money- 
making ideas in it. 


is bound in synthetic 


leather, 400 pages, 82 x 5 inches. POSTPAID $2.50 


431 South Dearborn St. American fimberman CHICAGO, ILL. 





Chicago—1866—208 South La Salle Street Building 


The McCloud River Lumber Company 
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Bookcases for the Brown’s 


often 





sell lumber for a new house 


| 
| 
| 
; 


BWEWVLUN VINE 


yo can't always wait until the money is saved up 
and the new house is to be built to get acquainted 
with your customers. 

When it comes to making the most important 
lumber purchase of their lives, Mr. and Mrs. are likely 
to go to the lumber dealer they've known for a long 
time and feel they can trust. 

Selling Mrs. Smith on the idea of putting in book- 
cases—or a new kitchen cupboard often paves the way 
for larger sales later. 

During the winter months is a good time to call on 
possible customers and talk with them about many 


remodeling jobs. These can be easily done and at less 
cost during the winter. While the original sale may not 
be large, you receive a good price for small quantities 
and you gain a foothold for bigger sales later on. 

Shevlin Pine is especially suitable for remodeling. 
It is reasonable in cost—and is easily worked. It fits 
any number of household needs—shelves, cupboards, 
bins, chests, as well as being the most all ‘round satis- 
factory wood for the house itself. 

Doing the neighborly thing—studying your custom- 
ers and finding out what they want—is a certain way 
to sell Shevlin pine—even in winter. 


Shevlin Pine Sales Company 


EXECUTIVE OFFICE 
900 First National-Soo Line Building, Minneapolis, Minnesota 





San Francisco—1!030 Monadnock Building 





McCloud, California Bend, Oregon 


DISTRICT OFFICES 
Los Angeles—Petroleum Securities Building 


SHEVLIN PINE IS MADE BY 
The Shevlin-Hixon Company 





Toronto, Ontario—1806 Royal Bank Building 





Carpenter-Hixon Company, Ltd. Shevlin-Clarke Company, Ltd. 


Blind River, Ontario Fort Frances, Ontario 
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New York—1205 Graybar Building 
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Here’s How 


BRADLEY 
MIXED 
Make the Remodel- 


ing Program in Your 
Community Easy 


and Profitable for 
You! 





— 


Today sound economy demands that every 


customers. 


“Yes!” Bradley Service with your mixed car 


come. Drop usa line. 
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Mouldings, random lineal, 






















Oak, Beech and Gum Flooring, Pine, 


Risers, Thresholds, Aromatique Re 
with Standard Pine items to make weight, if necessary. 





How’s This for a Mixed Car? 


1000 Ft. lx 6c 
1000 © 126 olonial Plank Cok Floor ing 
RED Oak 
100 Lin. Ft. 1 x & ga309 
. Cas 

200 " 1x6 #6311 sing 
200 " © 1x4 48308 « 
200" " Back Band #8378 
- " Stops 8095 
= es "  $tool 8357 

" apron 8641 


= Pes. Treads 1-1/16 x 91/2 - 3°6" 
Risers 3/4 x 7-1/2 - 36" 


- Ft. — x 21/4" Clear Plain Red Oak Floor in 
x 2-1/4" Common & Better Plain Oak Ploor ine 


SAP GUM 


1000 Lin. Ft. Back Bend 48376 

1000 * ° Shoe 6422 

1000 = = Stops 8095 

1000 = * 1x5 Cesine #8309 

1000 * *" 1x6 » gg) 

SO Sete 1 x 6 Door Jembs for 2/8 x 6/8 doors cadoed 


YELLOW PINE 


12 Pes. 1x 12 - 16' p& Btr. S4s 


— lin. Ft. 1x6B& Btr. Bese #828 
— > tae ° Ca: ing #8311 
1x5 ad ad 8309 
hos * §26 ° ° 8308 
poses ° Stool 6267 
ii s : Stops 8096 
50 Sets 1 x oe. + 


S Door Jambs for 2,8 x 6/8 
25 #cs. Treads 1-1/16 x 91/2 - 316" oe ae 
25 Risers 3/4 x 7-1/2 = 3'6" 


3000 Ft. 15/16 x 1-1/2" Clear Beech Flooring 


3000 Ft..1 x 3 Random Le 
ngth #2 Yellow Pine F 
2000 Ft. 1 x 88 & Btr, Yellow Pine Rese — 


End Matched Y.P, Flooring 


2000 Ft. 1x3, 2 to 7* B& Btr. 





retail lumber merchant must keep a well 
assorted stock of materials available if he is to warrant the continuous patronage of his 


At the same time: Sound economy also demands that every inventory of the progessive 
retail merchant must be kept at the low minimum. 


Can Both Be Done? 


orders makes it possible. With thirty years 


of operation ahead, Bradley Lumber Company of Arkansas has equipped its entire 
organization so that you can depend upon us for this distinctive service for years to 


Let Us Quote You on a Mixed Car of These Items 


Oak, Red and Sap Gum Trim and 
or cut to lengths, or Packaged sets, Oak Treads, 
d Cedar Closet Lining, filling out the car 





Bradley Lumber Co. of Arkansas 


Offices, Mills, Factories and Warehouses 


WARREN, ARKANSAS 












» 15" average 
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a piece. 


In experiments con- 
ducted by the Forest 
Products Laboratory, den. 


the average number of 
square feet of dressed 
surface covered with 
one gallon of paint 
was; for Southern Pine 
(flat grain) 777; for 
Douglas Fir (flat grain) 
698; Redwood, 631. 
Out of 17 popular 
woods, Southern Pine 
headed the list! 
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in all standard 
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To Mar 


_APaint Job 


Smooth as a toboggan slide is 


the satin-like surface of 'Near- 


soft-textured, 


leaf. Feel it for yourself. 


It is like velvet. 


Carpenters like "Nea 


virgin-timber short- 
Run your hand over 


Note also how light 


the grain is and how uniform the color. ‘Near- 
white" is one of the easiest of all materials to 
paint. Even with the lightest pastel colors, the 
grain markings are easily hidden and stay hid- 


rwhite” also because 


of the convenience with which it can be worked. 
Nails may be driven close to the edge without 
"Nearwhite" is obtainable 
items—and also in mill-made 
jambs and casings and cut-to-length specialties. 


Quotations furnished promptly. 


SUMTER LUMBER COMPANY, INC. 
Electric Mills, Mississippi 


Some day when you are in the neigh- 
borhood of Elrod, drop in and let us 
show you our mill. Particularly our 
kilns. Proper drying of wood has 
always been a vital subject at Pio- 
neer. Recently we installed the finest 
kilns we could find on the market. 
Then we put the best men in our em- 
ploy on them. The result is, we be- 
ieve, evident in the quality of "Light 
and White," our 
eaf 


soft-textured short- 
pine. We can hit your speci- 
fications almost to the dot—and then 
oad the lumber so that it reaches 
you with minimum absorption. Try a 


sample shipment 


Pioneer Lumber Company 
Elrod, Ala. 


FINISH 


Modern Kilns 
Close 
Control 
Shortleaf 


Assure 
that 
Straight, 
and True 


















Stays 
Smooth 





White Pine 
That's Better 


It's from the Northern Panhandle of 
Idaho where timber grows to unusual 
perfection. Our 4/4 Idaho White Pine 
is dressed to 13/16" and is therefore 
stronger and more durable. 


Mixed cars of Idaho White Pine, Pon- 
dosa Pine, Englemann Spruce, White 
Fir, Fir & Larch, and Idaho Red Cedar. 


Order from Panhandle and get the best. 
Mills at 
Spirit Lake, Idaho and lone Wash. 


PANHANDLE 
LUMBER CO,, Ltd. 


SPIRIT LAKE, 





PINE CRAFT 


WEATHER - PROOF 


FRAMES 





Wedge Joints assure, in PINE 
CRAFT Frames, a degree of 


WEDGE 
JOINTS weather-proofing found in no 
This un- 


usual construction feature includes a double 
wedge joint between pulley stile and blind 
stop, and a single wedge joint between 
blind stop and casing. When a builder 
wants a frame that's really tight, PINE 
CRAFT Wedge Joints will close the sale. 


other pine frame. 


WHITE PINE SASH CO., Spokane, Wash. 
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KINZUA, OREGON 
December 23, 1931 
To Our Friends 


and Customers: 


We want to take this opportunity to extend our heart felt gratitude 
for the continuous patronage you have given us during the past year. 

We have not been discouraged by the lessened demand for 
lumber products, but have taken the opportunity to improve our 
methods of manufacture and our facilities to the end that we may 
serve you better during the coming year when business will be 
brighter. 

As our thoughts go back over the past months and we think of the 
encouragement and patronage you have given us, we are filled with a 
deep sense of obligation to every one of you. You have given us renewed 
hope to ever press on in maintaining our high standard of quality, milling 
and service. 

We again pledge ourselves to render you the most efficient service in 
high quality lumber products and to nile 1932 a most profitable year 
for both of us. It is the wish of our entire organization that you may 
enjoy 





Sincerely yours, 


zu} B MILLS CO. 
S 42 - ly ager 
Hed <é n 










A HAPPY 






A 


AND PROSPEROUS NEW YEAR 











Kinzua Selects 


Kinua Common PWPQNDEROSA PINK eyez 


KinzuaK.D. Window : : 
and Door Frames KINZUA MIXED CARS me gat onal | 
ALL IN ONE CAR — FROM ONE PLANT — ONE STANDARD OF QUALITY 


KRINZUA PINE MILLS CO... KINZUA. OREGON 


New York Office: 1107 Chanin Bldg. Chicago Office: 228 N. La Salle St. 
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A New Method of Sorting 
and Seasoning Makes 


OMAK-KWALITY or en 
Lumber Uniform 
im Moisture 
Content 






Sorting Chains at 
Our Plant. Notice the 
Lumber Is Lowered to the 
Dry Kiln Trucks. 


In order to guarantee our customers absolute uniformity in quality, 
our general superintendent and dry kiln foreman have worked out 
a new method of sort- 
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ing our lumber. 
The above picture 
shows how the lumber 


NEW DRYING SCHEDULES 


The new drying schedule now being used 


coming from the saw- is as follows: 

mill is carried up an Heart (30% M. C.) 
incline to the sorting io hee... ime 
chains. Here the lum- 12 hours ~ 7 per cen 


...185 degrees ( 
a moisture content 


ber is sorted for mois- 


I / 5 Sé 3 /5 a 
ture content and length. Half and Half (1/5 sap; 4/5 heart) 


12 hours. 150 degrees ) 


It is segregated as fol- 12 hours........160 degrees , nee 
‘ ; ) = hh 170 d a per cent 
Ows: 1eart, sap anc BS heures tls she moisture content 


half and half. In sort- 12 hours........180 degrees | ' 
ing for length, all lum- Sap (100% to 180% M. C.) 


2 — a ) 
ber 14 and 16 feet are hours egrees ) 


I 
12 hours.... 140 degrees | = 
loaded together and all 50 Reers....000 Ganens | on eiguaa 
4 4 
]2-ft. lumber is loaded 12 hours........160 degrees (| ™ 
oo | moisture content 
separately, and all 10-ft. 12 hours........165 degrees | 


and under is grouped Remainder at 165 degrees J 


Many People Are 


Planning New Homes 


They not only want 
well arranged homes, 
but also desire the 
most lasting construc- 
tion. When they con- 
sult you regarding the 
selection of materials 
that offer the longest 
life and most econ- 
omy, recommend the 


liberal use of 
LONG LAIKE 


Duly Pppdos 


This soft, straight grained, easy working lumber will prove 
a good investment for both interior and exterior uses. You'll 
find “LONG LAKE” lumber products easy to sell. Place 


your order now for some of our yard and shed stock. 








LONG LAKE LUMBER CO. 


——___ Spokane, Washington,———— 
J. M. Brown, President E. C. Wert, Vice-President 
D. E. Brown, Secretary 





























in the sap wood class. 





Notice the drying 
schedules, listed above, and you will see how our lumber is 
handled in our battery of improved type dry kilns. 


“Omak-Kwality” Okanogan Soft Pine lumber is all remanufac- 
tured into a wide variety of products. You and your customers will 
be pleased with the superior qualities, accurate milling and better 
values of “Omak-Kwality” Pine products. 


Order Mixed Cars 


of window, door and cellar frames for any type of building. 
Pondosa Pine cut to length interior trim, random length or cut to 
length mouldings, casing, base and high grade finishing lumber. 


ae: BilogColeman 
riage | Lumber (Co, 


OMAK, 
WASHINGTON. 











| 
YA FOR EVERY PURPOSE 




















ACOMPLETE § 
CYCLOPEDIA 
of WOODS 


THEIR PROPERTIES 
AND USES 





“Wood, Lumber and Timbers” 


is designed along practical lines, to supply quickly in- 
formation on the choice, grading, specification and inspec- 
tion of wood. Wood, its properties and characteristics, 
strength, moisture content, grain, texture, preservation, 
drying, classification of lumber, and many other features 
are discussed in a concise, non-technical manner. 


It gives practical hints on shipping weight of dry seasoned, 
fabricated, rough or surfaced lumber, methods of order- 
ing, data on inspection services. A\ll the facts on every 
phase of the subject, in a dependable form are made 
easily accessible in this book. 

Substantially bound in Blue Synthetic Leather, 


521 pages, 8% by 11 inches. POSTPAID, $10. 
Money refunded without question within ten days. 


FOR SALE BY THE 


American fiunberman 


431 So. Dearborn St., CHICAGO, ILL. 
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—— Fir and Spruce Plywood for paneling living 
rooms, dining rooms, libraries, halls, etc., is the new 
vogue. 


Economically applied directly over studs. Comes in 
16", 32” and 48” widths to suit customary stud spacing, 
as well as in all other widths from one inch up to 5 feet 
and in lengths up to 10 feet. 


Many attractive wood paneled effects are possible; 
numerous beautiful finishes. Profit by this new vogue— 
sell a stylish Pamudo wood paneled room with every 
house bill. Ask us about this wonderful new sales op- 
portunity. Write our nearest branch house or Tacoma 
direct. 
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DISTRIBUTING WAREHOUSES: 
PHILADELPHIA 





INDIANAPOLIS 
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Soft - Light - Clean Cutting - Even Textured 


CALIFORNIA PINES 
For SASH, DOORS and MILLWORK 





. Superior quality that attracts the buyer is the 
result of clean-cut profiles, smooth surfaces and bright 


color. 
RED RIVER’S CUT . ° 
STOCKS and +. we . . . Experienced builders know that CALIFORNIA 
MANUFACTURED PINES reduce the cost of painting, enameling or lac- 
UNITS . . LAMINATED quering—that the beauty of finish will not be marred 


CORES . . VENEERS 
are reducing costs for 
Manufacturers. 


by “‘grain-raising” or checking. 


. RED RIVER’S CALIFORNIA PINES are cut ina 
region where volcanic soil and climate have produced 
wood that is exceptionally light in weight and soft in 
texture. 


TRADE MARK 


“Producers of White Pine for Over Half a Century” 


The RED RIVER LUMBER CO. 


Mill, Factories and Sales, WESTWOOD, CALIFORNIA 
Distributing Yards, CHICAGO, LOS ANGELES and MINNEAPOLIS 
SALES OFFICES 


360 N. Michigan Ave., Monadnock Building, 807 Hennepin Avenue, 702 E. Slausen Ave., 
REGISTERED CHICAGO SAN FRANCISCO MINNEAPOLIS LOS ANGELES 
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throws new light on PROFITS ! 


EALERS who are handling Armstrong’s Temlok are 

finding that this new product meets an immediate 
acceptance by consumers. Home-builders know Armstrong 
as the maker of high quality linoleum. Architects and con- 
tractors recognize Armstrong’s prestige in the insulation 
field. 

Temlok, Armstrong’s newest insulation product, is fabri- 
‘ated from the heartwood fibres of the long-leaf southern 
yellow pine and is available as Insulating Lath and Insula- 
ting Board in both full half-inch and full inch thicknesses. 

No less important than the acceptance of Temlok is the 
franchise agreement which affords every dealer an ample 
market for a satisfactory volume of business, price protec- 
tion, and an equal opportunity to sell based on the same 
price to all dealers, quantity considered, and the same terms. 
Supplementing this fair sales policy is an aggressive sales pro- 
motion campaign which includes rational and trade paper 

















Here Temlok Insulating Board is being applied as sheath- 


advertising, dealer helps, and branch office cooperation. Armstrong's ing. Its structural strength makes it ideal for this purpose. 
For further information about Temlok and a free sample, High insulating efficiency, permanent resistance to mois- 
fill in the coupon below. Armstrong Cork & Insulation ture, light weight, ease of application, and pleasing golden 


’ . : : : tan texture are other important physical characteristics. 
Company, 962 Concord Street, Lancaster, Pennsylvania. Product sie 


Armstronc Cork & JNsuLaTion Co. 
962 Concord St., Lancaster, Pa. 


Please give me complete information about Armstrong’s 
Temlok, the improved, low-cost building insulation, and 
about Armstrong’s unique Dealer Policy. I would like 
samples of this permanently moisture-resistant fibreboard. 


O Please send sample. 
NIE ack ctascocetticaa dues sinenasauacansacs 
REE eee ‘ 
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LOGGING. By Ralph C. Bryant. This is the only 
comprehensive book making available information 
about logging methods and machinery. The book is 
in the second edition. Bound in cloth, 556 pages. 


Price, delivered, $4.50. 


AMERICAN FOREST TREES. By Henry Gibson. 
This is a readable book on trees. Its pages are liter- 
ally crammed with interesting facts about trees, their 
appearance, habitat and methods of growth, as well 
as characteristics and uses of their woods, and withal, 
bits of history, legends and tradition that only a tree 


over could have collected and set down in such inter- 
esting fashion. The book contains 708 pages, exclusive 
of the two indexes, one of the common names and 


the other of the scientific names of the trees. Bound 
n cloth with leather back and corners. Price, de 
livered, $5. 


PRINCIPLES OF HANDLING WOODLANDS. By 
Henry Solon Graves. This is a very practical book, 
applying the principles of forest management to the 
problem of so harvesting commercial timber as to 
realize the highest profit, conserving the reproductive 
value of the land to the extent that it is actually 
profitable under existing conditions. 325 pages; bound 
in cloth. Price, delivered, $2.50. 


FOREST MANAGEMENT. By Recknagel, Bentley 
and Guise. This book by three distinguished foresters 
embodies the latest information regarding the man- 
agement of forests. It should be especially interest- 
ing to lumbermen, timber owners and others who wish 
a clear-cut, brief, readily comprehensive textbook on 
forest management. Strongly bound in cloth. Price, 
delivered, $3.50. 


KILN DRYING OF LUMBER. By Arthur Koehler 
and Rolf Thelen. This textbook presents in simple 
and accurate manner a working knowledge of the 
underlying principles of successful seasoning of lum- 
ber in kilns. The book is really a course in kiln 
drying and is complete, detailed and up-to-date. 
Bound in cloth, 293 pages. Price, delivered, $3. 


LUMBER AND ITS USES. By R. 8. Kellogg. In 
this work the author, who is a graduate forester and 
an association worker of long experience, widely known 
in the lumber industry, has condensed an immense 
amount of valuable information in convenient form. 
The author has dealt in interesting and instructive 


fashion with wood structure, physical properties, 
grades, sizes, lumber and log measurements, shipping 
weights, structural timbers, seasoning, preservation, 


finishes, paving, flooring, fire resistance, prices, as well 
as the uses of lumber; and in final chapters he dis- 
cusses manufacturing, forest products, the timber 
supply, permanent advantages of wood, and sources 
of information about timber. Bound in strong cloth, 
370 pages. Price, delivered, #4. 


TIMBER, ITS STRENGTH, SEA- 
SONING AND GRADING, 
Betts. The text treats largely of the 
strength of wood and wooden prod- 


ucts. Numerous comprehensive tables 
show the results of multitudes of 
tests to determine the mechanical 


properties of the commercial woods. 
Cloth, 234 pages. Price, delivered, $3. 


| 
IDENTIFICATION OF THE ECO- 
NOMIC WOODS OF THE UNITED | 
STATES. By Samuel J. Record. Pri- 
marily useful in identification by the 
appearance of the wood itself when | 
leaf, bark, flowers and fruit are not | 
i] 


accessible. Illustrated with many Name 
microphotographs of wood sections. 

Bound in cloth, 157 pages of text and Ci 

6 full page plates. Price, delivered, ity 


$2.50, 


By H. 8. Ee = 


FOR SAWMILL OPERATORS, 
LOGGERS, WOODSMEN, 
WOODWORKERS, Etc. 





These are only a 


few of the instruc- 


tive, educational 


and entertaining 


books listed in our 


latest catalog. 


MAIL THE 
COUPON 


TODAY 


431 South 
Dearborn St. 


repare Yourself to 
eet Competition 


Nothing will do it like well written, 
authoritative and up-to-date 


BOOKS 





PRACTICAL SAWMILL ACOOUNTING. This is 
probably the most complete system that has ever been 
compiled covering accounting for a sawmill operation 
approaching the subject from the sawmill manager’s 
viewpoint. It tells how to analyze accounts to ascer- 
tain where costs may be too high and shows how 
profit is distributed. Bound in heavy paper with 
attractive cover design, and illustrated with 28 prac- 
tical forms; contains 28 chapters and 63 pages. Prices, 
delivered, $1.50 a copy; special prices in quantities. 


OFFICIAL FEETAGE ESTIMATOR. By J. M. 
Leaver. Officially adopted and recognized authority 
for obtaining instantly and accurately board and sur- 
face measure contents of all classes of interior and 
exterior finish, molding, column, tank and silo stocks 
and cut-up material in lumber, veneers etc. for fix- 
tures, panel work, furniture, cabinets, mantels, car- 
riage bodies, store fronts, doors, sash, blinds, newels, 
door and window frames, boxes etc. For many years 
this work has been used by thousands of manufac- 
turers, purchasing agents and salesmen. Circular on 
request. Price, delivered, $10. 


VENEERS AND PLYWOOD. By E. V. Knight and 
M. Wulpi. A work of 372 pages treating in a his- 
torical and technical way with the origin and present- 
day production of veneers and plywood. Comprehen- 
sive, detailed, authoritative. Bound in cloth, liberally 
illustrated. Price, delivered, $6. 


THE PRESERVATION OF STRUCTURAL TIMBER. 
By Howard Weiss. In all of the extensive literature 
of the wood preservation industry this is the first book 
to cover the subject systematically in its broad as- 
pect. It is designed to fit exactly the needs of the 
engineer, the forester, the lumberman and the student 
desiring a complete survey of the subject; contains 
312 pages, 6x9 inches, and is fully illustrated; bound 
in cloth. Price, delivered, $3.50. 


FOREST FINANCE. By H. H. Chapman. In the 
introductory chapters of this work elementary eco- 
nomic principles are discussed. Cost and capital val- 
ues are dealt with, and then market values and the 
rate earned. Later chapters cover appraisals, stump- 
age values, margin for profit and risk, taxation, haz- 
ards and insurance. The book contains 350 pages and 
is bound in cloth. Price, delivered, $4.50. 


THE LIGHTNING VENEER CALCULATOR. By A. 
W. Vermeulen. In this book veneer manufacturers and 
users will find a simple, handy and accurate calcu- 
lator. Extensions are carried to six decimals. The 
table covers dimensions from #-inch to 48 inches wide 
and from 1 inch to 144 inches long. With a little 
practice any combination of sizes commonly used by 
the veneer trade ‘can be found. The book is handy 
pocket size; is printed on strong paper, is well bound 
and will last a lifetime. Price, delivered, $5. 


CHICAGO, 
ILLINOIS 


“Greatest Lumber Newspaper On Earth” 
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Without obligation, please send me complete catalog on your Books for Lumbermen. 
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HINES “BEAUTIFUL BIRCH”... 


. . - Unexeelled in Richness 























A Preeious Hardwood in Your Own Back Yard 


Why spend exorbitant sums for precious woods Note the uniformity of logs, one of the reasons why 
imported from distant lands just for the sake of HINES BIRCH contains a better assortment of widths 
brushing up on your geography ? and lengths. Note also the heavy percentage of color 
The natural beauty of Birch with its grained in the log being cut, a feature in which manufac- 
figuring makes it the choice of the most eminent turers of interior trim, finish and furniture are 
and discerning architects and builders for use particularly interested. 

as interior woodwork, wood-paneling and Our manufacturing practices call for cutting 
flooring and for the better class furniture. only one thickness at a time. In this way the 
Birch has wonderfully interesting patterns entire product of the log is put into the par- 
—patterns that closely approach, in beauty ticular thickness specified in the order 
and intricacy, those found in some of our upon which the plant is working. Conse- 
more precious woods. quently no one thickness is penalized 
In addition to the excellence of the in grain, color, width or length for the 
natural supply of HINES BIRCH, we benefit of another thickness. 

have adopted stringent production This wood has been chosen for cozy 
standards, which further insure homes, universities, fine hotels, 
the finest lumber it is possible to magnificent clubs and beautiful 
produce for the consumer. as well as utilitarian office in- 
The above picture illustrates teriors by leading architects 
Birch logs being manufac- who had at their disposal the 
tured into lumber. hardwoods of the world. 











































DEPENDABILITY 


We invite your trial order. 


Edward Hines 
Hardwood & Hemlock Company 


2431 S Phe tg oe ILL mitts. | PARK FALLS, WIS. WESTERN UNION AND POSTAL 
TELEPHONE: Canal 0349 ‘| RICE LAKE, WIS. WIRES DIRECT TO OUR OFFICE 








WRITE, WIRE OR TELEPHONE YOUR NEXT ORDER TO US 
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When your customer 
wants a roof that will endure 
—one that he can forget 


for a generation 
—one that will male 
continue to pro- SHI SES 


tect and give 

charm to his home—tell him 
about BLACK HAWK SHIN- 
GLES. You can tell him that they 
are made from the finest stand 
of red cedar in British Columbia, 
and have to the very 
highest degree all the 
advantages of Nature's fin- 
est roofing material—filled 
with her own preservative oils 
that render this wood proof 
against decay. Properly laid 
with zinc-coated nails they will 
lie flat and rigid during their 
long life, XXXXX—100% Edge 


Grain are 
- 4 BLACK HAWK 
> TT SHINGLES, 


prime weather 
resisters, with every 
red cedar advantage 
over substitute roofing ma- 
terials. This long life, your 
customer can see, will bring his 
per-year cost 'way down. Re- 
member BLACK HAWK SHIN- 
GLES are the harness mates of 
Keystone Red Cedar Siding— 
. both made and guar- 
& anteed by the Ham- 
mond Cedar Co. Ltd., New 
Westminster, B. C. 


- 
SHINGLES 




















CERTIFIED SHINGLES 
nm GUARANTEE 







SSPECTED FOR — CanTIMED Ov 
RED CEDAR SHINGLE BUREAU 


TO MEET ALL THE QUALITY BEQUAREMENTS OF 


Heartwood \O 

















THIRD GRADE MAPLE FLOORING 
WARD BROS. 


MAPLE FLOORING sic rarins, mice. 
a a | ee oe 


a. 
i? 
iy 
i 

i 


“MARATHON” 





Wishes Youa 





New Year 


Reg. U. S. Pat. Off. 


HERMAN H. HETTLER LUMBER Co. 
Phone Humboldt 0200 2601 Elston Ave., Chicago, Ill. 


PAA exe 





Sageacmassacms 


VERY LOW PRICES ON 
SPECIAL-- 25/32x1 1/2” also 25/32x | 


*s 

Happy 
i 

i 
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Baughman’s Buyer and Seller 


A well known calculator for standard lumber sizes to which 
is appended a considerable number of useful miscellaneous 
tables. All editions have full cut-in index. Desk size, 300 
pages, 5x7 Inches, red water-grained flexible leather, $4.00; 
black seal grain, $5.00; blue moroccoo leather, gilt edges, $6.00; 
brown imitation leather, $3.00. Pocket edition, 34%x6 inches, 
with cut-in indexes. 


In Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman, +*°'32:222"8or" 5 


Chicago, Ill. 











VERTICALLY DRAWN FLAT 





Glazing all types of 
buildings, storm win- 
dows, French doors, 
display cases, table 
tops, shelving, auto- 
mobiles, car windows, 
greenhouses, etc. 


PERFECTLY FLAT AND 
GRADED ACCORDING TO 
THE HIGHEST STANDARDS 


A Brand You 





Con Depend Upon 


ADAMSTON FLAT GLASS COMPANY 
CLARKSBURG, W. VA. 
EASTERN SALES OFFICE 
1 Madison Avenve 
New York City 


WESTERN SALES OFFICE 
11 So. LaSalle Street 
Chicago, Illinois 
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| a to Figure Costs for Advertising 
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i In Classified Department 


ir I I ne dancamenerenee 30 cents a line 
For two consecutive weeks...... 55 centsaline | 
For three consecutive weeks..... 75 cents a line ! 
For four consecutive weeks...... 90 cents a line 
For thirteen consecutive weeks..... $2.70 a line 





For twenty-six consecutive weeks..$5.40 a line 
For fifty-two consecutive weeks. ..$10.80 a line 


Seven words of ordinary length make 
£2. Time. 

Count in the. signature. 
counts as two lines. 

No display except the 
permitted. 

Extra white 
rate. 

One inch space advertisement is 
equal to fourteen lines. 


Heading 
heading is 


space figured at line 


Reiaittances to accompany the order 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 











WANTED 


Salesmen 


WANTED—GOOD SALESMAN 
Hardwood and yellow pine, who has had several 
years’ experience and has trade of his own. 
Address “R. 25," care American Lumberman, 

















Employees 


MANAGER WANTED FOR SMALL MISSOURI 
TOWN 





One who is familiar with hardware, preferably 
one who could invest $2,000.00 or more. 
Address “R, 21,’" care American Lumberman. 





Employment 


WANTED POSITION AS MANAGER 


Of good yard in city of four to fifteen thousand 
population, by middle aged retailer of broad ex- 





perience. West or Southwest preferred. Good sales- 
mar expert on collections and a result getter. 
Clean record and best of references. Want connec- 


tion if possible where interest can be acquired 
after ability is proven. 
Address “‘R, 28," care American Lumberman. 





SALESMAN DESIRES POSITION 
Years of experience in selling white pine and 
hardwood. 


Address “R. 30," care American Lumberman. 








SUCCESSFUL EXECUTIVE, MIDDLE AGE 
25 years’ experience in mills and wholesale offices. 
Have successfully held positions as Pres. and V. 
Pres., Sec’'y and Treas., Auditor, Gen’l Mgr. and 
Sales Manager Competent to handle executive 
position at mill, pine preferred; know the markets. 
Would like to take complete charge of a wholesale 
business, Southern city preferred. Will go any- 
where if position warrants. I would make an ex- 
ceptionally valuable asset to continue a business 
for an owner who wishes to retire. Past record 
will stand strictest investigation. 

Address “P. 29,’ care American Lumberman. 


FACTORY ’SUPERINTENDENT AVAILABLE 
First to successfully operate a piece work system 


in large mill, manufacturing stock items and odd 
millwork. Capable executive, years of experience. 





My piece work system is a proven money maker. 
Address “‘R. 12,"" care American Lumberman. 
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Ay, SLA SSIFIEO. 
[ADVERTISING 


Se SSR OL NERD GORE OK 








WANTED 








WANTED 











Employment 


POSITION IN COLORADO OR NEW MEXICO 


Thoroughly experienced retail limber yard man- 
ager now employed would like to make a per- 
manent connection. Can estimate ordinary build- 
ings from excavation to completion, both labor 
and materials. Make plans and details, long ex- 
perience in mill-work business. Would like posi- 
tion as yard manager or salesman on road in 
Colorado, New Mexico territory representing a re- 
liable lumber, mill-work and building material 
supply company. 
Address ‘‘G. 109," care American Lumberman. 








WANTED POSITION YARD AGENT 

Have had about fifteen years 

ber, coal, hardware. Office 
years old. Scandinavian, 

Address “R. 8,” care American Lumberman. 


Lum- 
Forty 


experience. 
experience, 





POSITION OF ANY KIND WANTED 


By an experienced lumberman having served six 
years with the Dierks Lumber & Coal Co. as 
stenographer and bookkeeper in both their whole- 
sale and retail departments. Organized and oper- 
ated a wholesale and commission lumber business 
in Nebraska for five years. Will go anywhere. 
Capable of managing a yard or will travel. Mar- 
ried man with family; age 31. 
Address P. O. BOX 32, Lincoln, Nebr. 





SAW MILL SUPERINTENDENT 
Wants position; 8 years’ experience from the stump 
to car. Hardwood and soft in the mountains and 
swamp; 10 years filing band and circular saws; 
6 years sawyer shot gun feed. Understand how to 
increase production and reduce cost. Good refer- 
ence. 
Address “‘R. 14,” care American Lumberman. 





MARRIED MAN, 39 


Combination executive, sales manager, salesman, 
clerical. Can do almost anything. Experienced 
mill, wholesale, retail; southern pine, coast prod- 
ucts, hardwoods. Life time in lumber industry. 
Will fit into any organization. Record of achieve- 
ment, excellent references, worker and producer. 
Address “R. 2," care American Lumberman. 





ACCOUNTANT-BOOKKEEPER 


Thoroughly experienced with manufacturing and 
wholesale accounts tax and cost statements. Avail- 
able January 1. 

Address “R. 5,” care American Lumberman. 





Lumber and Dimension 


~~ 





WHOLESALER 


With efficient sales organization, now operating 
distributing yard handling principally Pacific Coast 
stock, largely Fir & Hemlock, is desirous of mak- 
ing other connections with manufacturers of non- 
competitive woods or specialties such as plywood, 
wall boards, cypress, hard woods and hardwood 
floorings, white pine, yellow pine flooring, etc., who 
feel their stock could be marketed to better ad- 
vantage if located in consuming market. Yard is 
located in thickly populated section of New Jersey, 
and economical delivery costs can be obtained to 
entire Metropolitan market. It also has adequate 
rail, water and re-manufacturing facilities. 
Address “M. 2,” care American Lumberman. 





ESTABLISHED WHOLESALE COMPANY 
Now handling hardwoods desires connections with 
mills manufacturing western pine and spruce shop. 
Northwest territory. 

Address “‘R. 26,"" care American Lumberman. 


Timber and Timber Lands 


PINE AND HARDWOOD TIMBER WANTED 
50 to 200 million feet Pine. Also 200 million feet 
Oak, Gum, etc. Send cruise, price, terms, etc. 

CALHOUN TIMBER CO, 
139 Calhoun St., Charleston, S. C. 


Second Hand Machinery 


WANTED SECOND HAND STEEL LOG DERRICK 
Sixty foot boom, two stiff legs. Price must be low. 
Address INDIANA VENEER AND LUMBER, 
COMPANY, Indianapolis, Ind. 


























Business Opportunities 


THE FEDERAL GOVERNMENT IS 


Constantly receiving bids on large quantities of 
lumber of all kinds, for miscellaneous deliveries. 
Former yard manager wants to hear from lumber 
and millwork concerns: desiring representation in 
Washington. State your proposition in full when 
answering. 

Address “R. 29," care American Lumberman. 


Retail Lumber Yards 


WANTED TO BUY RETAIL LUMBER YARD 


Good schools. Wisconsin pre- 











One yard town. 
ferred. 
Address “‘R. 16," care American Lumberman. 





WANTED TO BUY FOR CASH 


Retail lumber business, central or northern Illinois. 
Address “R. 24,” care American Lum berman. 





Miscellaneous 


WANTED—BALED PLANER SHAVINGS 


Within reasonable shipping distance of Troy, Pa. 
Advise particulars. 
Address “R, 9," 


FOR SALE 


Lumber and Dimension 


KILN DRIED BIRCH IN DETROIT 


80M’ 8/4 No. IC&B 30% FAS 35% long. 
15M’ 10/4 No. IC&B 30% FAS 40% long. 
INSPECTORS LUMBER CoO., West Chazy, N. Y. 


FOR SALE CLEAR ASH SQUARES 


Car each 3x3x18 inches, 3x3x19 inches. 
TEXAS ASH COMPANY, Houston, Texas 


FOR SALE CEDAR TIES 


Now cutting and can deliver rail or boat 5 M or 
more 6” to 8”—S’ W. C. ties. Clean, tight stock. 
Glad quote delivery. 

OTIS I. PENNINGTON, Birnamwood, Wis. 


OUR SPECIALTY IS DIMENSION 


Mail us your specifications and inquiries for imme- 
diate or later shipment, any thickness, width or 
length. O. E. KARSTE LUMBER CO.,, Sheboy- 
gan, Wis. 


RED CEDAR FENCE POSTS AND LUMBER 


We are specializing in the manufacture and sale of 
aromatic Tennessee red cedar and can ship the fol- 
lowing items in either straight or mixed car lots: 
Squares, taper sawn, round and hewn posts; also 
red cedar lumber. 

SMYRNA LUMBER COMPANY, Smyrna, Tenn, 


FOR SALE 30,000 8/4 No. 1 & BTR. HARD MAPLE 


10,000 8/4 No. 1 & Btr. basswood. 

13,000 8/4 log run soft elm. 

12,000 9/4 by 6 inch wide white ash, dry lumber. 
BOGUN BROS., Owosso, Mich. 


FOR SALE SOFT MAPLE CORD WOOD 


And pulp wood, soft maple lumber and logs; 
also cottonwood logs. Rough crating lumber cut 
to order. 

LA MARSH TIMBER CoO., R. 3, 


Timber and Timber Lands 


160 ACRES TIMBERLAND 


In upper Michigan, heavy stand Bird’s-Eye Maple, 
Birch, Beech, some Cedar and Rock Elm. Four 
miles to R. R. Sell cheap to close an estate. 
HENRY DBEGENHARDT, Adm. 
137 E. 2nd St., Fond-du-Lac, Wisc. 





care American Lumberman. 



































Peoria, IIl. 











YOUR AD HERE WILL SELL ANY ITEM 
HAVE YOU SOMETHING TO SELL? 
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FOR SALE 











FOR SALE - 





| FOR SALE 





Retail Lumber Yards 


LDLPL LSS 


FOR SALE OR INTEREST IN LUMBER YARD 
) miles from Asheville, N. C Close to Smokey 
Mt. National Park Good propositions. 
Address “P. 17,"" care American Lumberman. 





GOOD LBR. AND BLDG. MATERIAL BUSINESS 


It ition in tl South, near a large 
f wat Ni eal estate Priced low Ide 
r and summer 


Ad . R 7,’ care Ame 


body 
al cli- 


rican Lumberman 





HAVE YOU SOMETHING TO SELL? 
Advertise in the Classified Advertising 
department when you want to sell 
something in the lumber industry. 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, III. 


Second Hand Machinery 


2 COMPLETE GRAND RAPIDS VAPOR KILNS 


1 pipe ind headers, dampers, rail and 
lestals I xboro recording wet a 








supports, 
nd dry hygrom- 
price 
REFRIGERATOR 
Morrison, Ill 


ILLINOIS COMPANY, 





ONE 3% 


One 8” Eagon 


TON TRAILMOBILE, $200.00 


& Co, 4 side moulder, $125.00 
lange pipe $87.50 


cast ang l 
W H. MILLER & SONS, Madison, Ind 





Engines and Boilers 


FOR SALE A. S. M. E. BOILERS 
250 HP. Lewellyn W. T an S 
» ar... 2 0 i He W T. 160 Ibs 
Lot othe e onion ent cheap. 
HERFURTH E NG INE & MACHY. CORP 


Duke Street, 


Alexandria, Va. 





Locomotives and Cars 


BALDWIN LOCOMOTIVE 
7 Consolidated type. For 
THE VIRGINIA & RAINY 
Minn. 





5 Ton particulars write 


LAKE CoO., Virginia, 





FOR SALE 
One (1) 28-ton Lima Shay geared locomotive, re- 
built. TOMAHAWK STEEL & 
Tomahawk, Wis. 





MIKADO TYPE 2-8-2 LOCOMOTIVE 
72 ton Baldwin, Walschaert valve gear, 38” wheel 
centers, 180 lbs. steam, equipped for alemiting. 
BIRMINGHAM RAIL & LOCOMOTIVE COM- 
PANY, Box 391, Birmingham, Ala. 


IRON WORKS, 








Logging Ry. Equipment 


FOR SALE—LOGGING SLEIGHS 
7’ Run, Horse drawn type. 
8’—6” Run, Tractor type. 
Complete with cross chains and corner binds. 
GENERAL WRECKING & LUMBER CO., 
Virginia, Minn. 








Electric Machinery 


ELECTRICAL MACHINERY 
Motors and Generators, A. C. and D. C. for sale 
at attractive prices. Large stock of New and 
Rebuilt motors on hand at all times. Write for 
Stock List and Prices. Expert Repair Service. 
V. M. NUSSBAUM & CoO., Fort Wayne, Ind 








2 CLYDE RAPID LOG LOADERS 
With quarter swing booms. One horizontal steel 
water tank 6x2] feet. Also switch-points, frogs 
and switches. 
McLEAN HARDWOOD LUMBER CoO., 
Memphis, Tenn. 


Steel Rails 


RELAYING 40 LB. AND 60 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails. all 
weights. Switches, frogs, second-hand locomotives. 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa 











SECOND HAND 12 & 14 LB. RAIL 


In good usable CAMPBELL & DANN 
MFG, CO., 


condition. 
Tullahoma, Tenn. 





Trucks and Tractors 


TRUCK MANUFACTURING COMPANY 
Will exchange heavy-duty trailers and trucks for 
lumber. When writing state types of lumber you 
can furnish. 
Address “P, 37," care 





American Lumberman, 


1. To file very easily 
2. To file easily 





WESTERN AGENTS: 














A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 





Miscellaneous 


HUSTLERS CLEAR $20 PER DAY USING 


My Gang Edger, lightest running. 








edges straight, 


$110 up. Simonds saws Best in planers, 1,000 in 
use from Fla to Me. J. H. MINER, Meridian, 
Miss. 





FOR SALE—WOOD AND WIRE FENCING 


Portable corn cribs, silos, and snow fence. Deliv- 
ered prices gladly quoted. 
STANDARD FENCE CoO., Lufkin. Texas. 


[LOG STAMPS 


TRADE CHECKS, STENCILS 
BURNING BRANDS, ETC. 
SEND FOR CATALOGUE 


MEYER & WENTHE 











31 NORTH CLARK ST. CHICAGO 








Planer Knives Are Made In These Tempers 


3. To file slowly 
4. To file very slowly 


[High Speed Steel Knives and Moulding Cutters for the Woodworking Industry.] 


TAYLOR, STILES & COMPANY, :: 


Hall & Brown W. W. Machine Co., 


5. For grinding only 
6. Kiln Dried Oak 


RIEGELSVILLE, N. J. 


St. Louis, Missouri 























ment. 





saving time. 


| $-WheelLog Wagons Reduce 
Hauling Costs 40% 


THOUSANDS OF THEM IN USE TODAY 


by some of the largest operators in the country—verify this state- 
Built on a scientific principle, they require less power to 
pull a given weight over an uneven road than the ordinary wagon 
and thereby save you money by increasing your facilities and 


It’s all in the 8-Wheel construction 





Our 
Self-Loading 
Skidders 


and money 


illustrated herewith are 
able in any logging camp. For handi- 
ness, practical operation and a time 
saver, a 
proves their worth. We should like 
to tell you more about them. Further 
particulars yours for the asking. 


indispens- 


trial easily 











Sole Manufacturer 


LINDSEY WAGON CO. 


LAUREL, MISSISSIPPI 
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Menominee Indian Mills, 
The 


Lor. 
Rib Lake Lumber (...... e 


Shevlin Pine Sales Com- 
Dany 


White Star Lbr Co...... cejl 
Wisconsin Land & Lbr. Co.acd 
Worcester Co., C. H...acfhopr 


E—Southern Yellow 
Pine 


F—Cyprese 

Alger-Sullivan Lbr. Co..... s 

Ayer & Lord Tie Co..... ej 

Bradley Lbr. Co. of Arkan- 
BBB ccccccccccccccecee wh 

Brooks-Scanlon Corp. ...... e 


Burton-Swartz Cypress Co. 


GB DOG cccccecccccese ft 
Gam TER. Discccocesese: fl 
Dibert, Stark & Brown Cy- 

press Co. EAB. ccccccees ft 
Exchange Sawmills Sales 

GB. ceccccccccccccesess egt 


Fordyce-Crossett Sales Co...f 
Frost Lbr. Industries, Inc..e 
Ferguson Lumber Co., W. T. 
Great Southern Lbr. Co...eq 
Gregertsen Bros. Company. .f 
Hettler Lbr. Co., H. H..ace 


Hines Lbr. Co., Edward 
and Affiliated Interests...¢ 


Homochitto Lbr. Co........ ¢ 
Maes TOs. Gr ccescecaceces * 
Long Bell Lbr. Sales Cor 

Doration ...ceeceeeees ejmo 





SOFTWOOD LUMBER 


Newman Lbr. Ov., J. J..... . 
Peavy-Wilson Lbr. Co..... e 
Pioneer Lumber Co........ e 
Seidel Lbr. Co., Julius.... 
eocccccccccesosces efjlopars 
Sumter Lumber Co., Inc....e 
Tegge Lumber Co., The....ef 
Warsaw Lumber Co........ e 
Wier Long Leaf Lumber Co.e 
Worcester Co., C. H...acfhopr 


G—Arkansas Soft 
Pine 


Exchange Sawmills Sales 
Gl. ateebssusenisesenan egt 

Fordyce-Crossett Sales Co..g 

Southern Lumber & Supply 


H—Aromatic Red 
Cedar 


Bradley Lbr. Co. of Ark...eh 


Brown & Co.. Geo. C..... bh 
Worcester Co., C. H...acfhopr 


I—North Carolina Pine 


Camp Mfg. Cv........e00++ fi 
Johnson & Wimeatt......... i 
Schuette Co Wm....... als 


AMERICAN LUMBERMAN 


December 26, 193; 








J—Fir 

K—Spruce (Western) 
L—Western Red Cedar 
M—Western Hemlock 
N—Port Orford Cedar 


Anaconda Copper Mining 
TL cnncansescnnesseouua jru 
Ayer & Lord Tie Co...... ej 
B C Spruce Mills, Ltd....k 
Booth-Kelly Lbr. Co....... 1 


Duffy Lumber Co..... jkipstu 
Griswold Lbr. Co., The....j 


Hines Lbr. Co., Edw. and 
AfMliated Interests ...acej 
Huntting Merritt Lumber 


Ge GRE. accccsccocened iis 
Long-Bell Lbr. Sales Cor- 

PORN ce csccszceces ejmo 
Mathieu, Ltd., J. A...... abk 


Et assenenvoetnseesees jimo 
See Gk, Pibiccsccsces k 
Mumby Lbr. & Shingle.. 

GE. ‘wuakenesiscberenses jim 


Ostrander Railway & Tim- 
ber Co. 
Pacific Mutual Door Co....j 

















Ba cccccccscoeces a Cottonwood ....... gs Maple (Hard and 
Basswood ........ i ee aucoaseets ee *  eelbdaoganeanner- 
Booch .....seseees © GEER cccccccccceces i al pinch aE ‘- 
Tire cccccccccces GQ WR sccccccnces j Gycamore ......... Dp 
Cherry ....--++++: © Philippine ......... o ME crwns agai a 
Chestnut ......++-- ft Magnolia .......-- 1 Walnut pewsnnees 6 
Alger-Sullivan Lumber Co. ino Connor Co., R.......-- bedhm Hines Hardwood & Hem- 
Birch Valley Lumber Co. Dibert, Stark & Brown Cy- lock Co., Edward...abdhm 
ENE DP AD eee ee abedfino press Co., Ltd..........@ Hines Lbr. Co., Edw. and 
Bradley Lbr. Co. of Ark..cin Emporium Forestry Co...... Affiliated Interests. .abdhm 
’ ..in It Lumber Co........ bdhm 
B & Co.. Geo. C..ahjin Fordyce-Crossett Sales Co Holt mber Co 
oe bd Frost Lumber Industries, Homochitto Lbr. Co.acijmnopq 
Brown Dimension .++-bdm 
IMC, cccccccccccccs achijing) Kaul Lumber Co........ ino 
Brunswick Lumber Co..adhm rchange Sawmilis Sales Long-Bell Lumber Sales 
Camp Mfg. Oo......... aing Gi cecncssccvecacens eilno Corporation ......... {Inoq 
Cherry River Boom & Lor. Gregertsen Brothers Co....1€ readow River Lumber Co. 
GA covencesoeces abcdefmno Hettler Lumber Co., H. H. coccccccccccccoce . -bedfmno 


Menominee Indian Mills, 
Moore-Keppel & Co.bcedefmno 
Newman Lumber Co., J. J. 
$9666en00eeee0ed acijmnopq 
Pardee & Curtin Lbr. Co...n 
Peavy-Wilson Lumber Co...in 
Rib Lake Lumber Co. 


Tegge Lumber Co., The... 
TTT TTT TT TT abdehijmnopr 


-abedm 


Thunder Lake Lumber Co. 


Von-Platen-Fox Co..... abhim 
Willson Bros. Lbr. Co....mn 


Wisconsin Land & Lor. 


Worcester Co., C. H. 
96beesnceesess abdfghilmnor 


Panhandle Lumber Co. jkirsu 
Robinson Manufacturing Co.j 
Polson Lbr. & Shingle Co.m 
St. Paul & Tacoma Lobr. 

Co. j 


. Julius 
Cecccccccccccccoes efjlopars 
Sullivan Lumber Co....jkIimr 
Thurston-Flavelle, Ltd......1 
Weyerhaeuser Sales Co. 


White River Lumber Co.jkim 
White Star Lumber Co... .cej 
Winton Lumber Co....... Ks 
a Lumber Co., M. 


O—California Pine 
P—California Sugar 
Pi 


ne 
Q—Redwood 
Algoma Lumber Co........ ° 


California Sugar & White 
Pine Co. 


Clover Valley Lbr. Co..... C) 
Feather River Lumber Co...o 
Fruit Growers Supply Co...pt 
Great Southern Lumber Co.eq 
Hammond Lbr. Co., Inc... 
eecccccocccccocosos jJmopaq 


Long-Bell Lumber Goes 
Corporation 

Madera Sugar Pine Co.. 

anpteee- California ja 


a, “River Lumber Co....op 
Seidel Lumber Co., a 
cocceoveccoeseoed efjlopars 
Shevlin Pine Sales Com- 
Dany 
Wending-Nathan Co. 


Worcester Co., C. H.. 


Wuichet. Inec., Louis.,.,, Ot 

Wyman Lumber Co, 4 
Me Keanieusescsess cual jmq 

R—Pondosa Pine 


S—Idaho White Pine 
T—Ponderosa Pine 
U—Western Larch 


oy “pe Copper Mining 


Biles-Coleman Lbr. Co., Iner 
Brooks-Scanlon Lbr. Co....: 


California Sugar & White 
Wane GU. cscedsecesnsen . 


Crater Lake Lumber Co... 

Duffy Lumber Co..... paren 

Exchange Sawmills Sales 
Co 


Fruit Growers Supply Co...pt 


Hines Western Pine Com- 
pany, Edward ........... t 
Huntting Merritt Lumber 
a | eee fs 
Kinzua Pine Mills Co......t 
Long Lake Lumber Co...., r 
McGoldrick Lbr, Co........ st 
ipten- California Lumber 
ec cccccscccesscocecs pt 
Pe em Lumber Co. .jkina 
Polleys Lumber Co........ ru 
* Pondosa Pine Lumber Co...r 
Schuette Co., Wm........ als 
Shaw-BRertram Lumber Co...t 
Shevlin Pine Sales Com- 
a aopr 
Sullivan Lumber Co... .jkimr 
Western Pine Mfg. Co., 


Ltd 


Worcester Co., C. H. ie 


—HARDWOOD— 
FLOORING 





Beoch ...cccccccccecs oy 
BE vcoctccenncceses b 
GUM .ncccccss eocccces © 
SD bc cceccescescene d 
Gar cccccccccccces coe c® 





Bradley Lumber Co. of Ark.e 


Brown Dimension Co........ d 
Cherry River Boom & Lum- 
OF GR. sccsssccccssnce de 
Cobbs & Mitchell, Inc...... d 
Connor Co., B.......+.+.. bd 


Fordyce-Crossett Sales Co...¢ 
Hettler Lumber Co., H. H..de 
Holt Hardwood Co........ bde 


———MILLWORK, FRAMES, SHINGLES, PACKAGE TRIM, 


SASH, DOORS, 
COLUMNS, 
TRELLIS, 
MILLWORK 


Collins Lbr. Co., John D. 
Hammond Lumber Co., Inc. 
Long-Bell Lumber Sales Corp. 
Pacific Mutual Door Co. 
Red River Lbr. Co. 
Robinson Manufacturing Co. 
Sullivan Lamber Co. 

White Pine Sash Oo. 





WINDOW AND 
DOOR FRAMES 


Biles-Coleman Lodr. 
Bradley-Miller Company 
Collins Lbr. Co., John D. 
Hammond Lumber Co., Inc. 
Kinzua Pine Mills Co. 


Long-Bell Lumber Sales Corp. 


Pacific Mutual Door Co 
Red River Lbr. Co. 
Robinson Manufacturing Co. 
Vestern Pine Mfg. 
White Pine Sash Co. 


Co., Ine. 


Co., Ltd. 


WOOD FLOOR BLOCES, 
FLOOR PLANKS 


Wisconsin Land & Lumber Co. 


PACKAGE TRIM 


Biles-Coleman Lbr. Co. 
Bradley Lumber Co. of Ark. 
Fordyce-Crossett Sales Co. 
Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 
Long-Bell Lbr. Sales Corp. 
Pondosa Pine Lumber Co. 
Western Pine Mfg. Co., Ltd. 
Weyerhaeuser Sales Co. 


SHINGLES 

Northern Cedar ..... 2 
Western Red Cedar...b 
Redwood .....ese00++8 
Bratlie Bros. Mill Co...... : 
Collins Lbr. Co., John D.. 
Connor Co., B.....seeeeeee 


Hammond Cedar Co., Ltd.. rc 
Hammond Lbr. Co., Inc.. 


Hines Lbr. Co., Edw. — 
Affiliated Interests ..... ab 

Holt Hardwood Co.......--- a 

Holt Lumber Ob........+++ a 


Huntting Merritt Lumber 
Co., TAG. ccccccccccccces 
Mumby Lor. & Shingle Co..b 

Northwestern Cooperage & 


Polson Lbr. & Shingle Co...b 
Red Cedar Shingle Bureau. .b 
St. Paul & Tacoma Lbr. Co.b 
Starks Stained Shingles, 


BR wecccesecucnncceeced b 
Stoltze Manufacturing Co., 

BN. cacccuseoeecccesenes 
Sullivan Lumber Co....... b 
Thurston-Flavelle, Ltd...... b 
Weatherbest Stained Shingle 

GR.  cvescoccese biceseend b 
Wendling-Nathan Co....... c 
White River Lbr. Co....... b 
Willson Bros. Lbr. Co...... a 


Wisconsin Land & Lbr. Co..a 


Kerry & Hanson Floor- 


BMS CO. nccccccccccccced ad 
Long-Bell Lumber Sales 

Corporation .......eceeee e 
Meadow River Lbr. Co...abde 
Mitchell Bros., Inc....... bd 
Moratz, Paul O.........++¢ ‘ 
Northwestern Cooperage & 

Lumber Co., The....... abd 


Oak Flooring Manufacturers 
Association of the U. 8...¢ 

Seidel Lumber Co., Julius.abd 

Southern Oak Flooring In- 
Gustries ..seeecesscceees ¢ 


Ward Bros. 


Webster Lumber Co., H. B..¢ 
Wisconsin Land & Lbr. Co.abd 
Worcester Co., C. H....- abde 


ETC. 


CEDAR POSTS AND 
POLES 


Connor Co.. RB. 

Hettler Lbr. Co., H. H. 

Holt Hardwood Co. 

Holt Lamber Co. 

Long-Bell Lumber Sales Corp. 

McCormick Lumber Co., C. B. 

Northwestern Cooperage & 
Lbr. Co., 





YELLOW PINE POSTS 
AND POLES (Creosoted) 


Ayer & Lord Tie Co. 
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ALUMINUM 
PAINTED LUMBER 


Stover Manufacturing Co. 
BATHROOM 
CABINETS 

Henkel ‘‘Edge-Lite’’ Corp. 
BUILDING PAPER 
Sisalkraft Co., The 
CEDAR CLOSET 
LINING 


Bradley Lbr. Co. of Ark. 
Brown & Co., Geo. C 
Worcester Co., C. H. 


FENCE AND 
FENCE POSTS 
American Steel & Wire 


Company 
Keystone Steel & Wire Co. 


FINISHED 
FLOORING 


Moratz, Paul O. 


GARAGE DOORS 


Crawford Door Company 
Paine Lumber Company 
Robinson Mfg. Co. 


GATES—Steel 


American Steel & Wire 


Keystone Steel & Wire Co. 


GLASS 


Adamston Flat Glass Co. 
ie Someeas Glass 
0. 


Pittsburgh Plate Glass Co. 


HARDWARE 
Builders’ 
Frantz Mfg. Co. 





AXES AND 

LOGGING TOOLS 

American Logging Tool 
Co. 

Warren Axe & Tool Co. 


BABBITT METAL 


National Bearing Metals 
Corp. 


BELTS AND 
ACCESSORIES 


Goodyear Tire & Rubber 
Co., The 


BLOWERS, FANS, 
DUST COLLECTING 
SYSTEMS 


Allington & Curtis Mfg. 
Co., The 
Cyclone Blow Pipe Co. 


CONVEYING 
MACHINERY 


Allis-Chalmers Mfg. Co. 
Clark Brothers Co. 


CONVEYORS 
Gravity 


Standard Conveyor Co. 


CUTTER HEADS 


Bolinders Co., 
Shimer & Sons, 


Inc. 
8. J. 


DRY KILNS AND 
ACCESSORIES 


Dry Kiln Door Carrier Co. 
Moore Dry Kiln Co. 
National Dry Kiln Co. 


DRY KILN CON- 
TROL INSTRU- 
MENTS 


Moore Dry Kiln Co. 
National Dry Kiln Co. 


ELECTRIO 
MOTORS AND 
GENERATORS 


Allis-Chalmers Mfg. Co. 


ELECTRICAL 
WIRE AND CABLE 


American Steel & Wire 
Co. 


ENGINES 


Allis-Chalmers Mfg. Co. 
Electric Wheel Co. 
Enterprise Company 


FIRE FIGHTING 
EQUIPMENT 


Solvay Sales Corporation 





ACCOUNTANTS 
Nelson & Co., Gilbert 
Scovell, 


Wellington and 


Company 


AERIAL FOREST 
SURVEYS 


Lacey & Co., James D. 


APPRAISERS AND 
TIMBER 
ESTIMATORS 


Lacey & Co., James D. 


Sewall. James W. 
Spain & Co.. H. M. 


ASSOCIATIONS 
National Lumber Manu- 
facturers’ Association 


Oak Flooring Manufac- 
turers Association of 
the U. 8S. 


CREOSOTE OILS, 
CREOSOTING, 
wooD 
PRESERVATIVES 
LUMBER 
PRESERVATIVES 


Ayer & Lord Tie Co. 


AMERICAN LUMBERMAN 


Directory of Products Advertised in the American Lumberman 


For page number, refer to Advertisers’ Alphabetical Index. If the page number does 
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BUILDERS’ SPECIALTIES, ETC. 


INSULATING 
BOARD 


Armstrong Cork & Insul- 
ation Co. 

Insulite Co., The 

Johns- Manville 

Stewart Inso Board Cerp. 

Truscon Steel Company 

United States Gypsum Co. 

Wood Conversion Company 


INSULATION LATH 


Armstrong Cork & Insula- 
tion Co. 

Stewart Inso Board Corp. 

United States Gypsum Co. 


LADDERS 
Babcock Co., W. W. 


FIRE 
EXTINGUISHING 
CHEMICALS 


Solvay Sales Corporation 


GLASS GRINDING 
MACHINERY 


Lange Machine Works, 
Henry G. 


GRADE MARKERS 
AND TRADE 
MARKERS 


Meyer & Wenthe 
Wilcox Mfg. Co., W. W. 


INJECTORS, 
VALVES, STEAM 
PUMPS, PIPING 


Soule Steam Feed Works 


LOAD BINDERS 


American Logging Tool 
Company 

LOCOMOTIVES, 

CARS, RAILS, ETC. 


Baldwin Locomotive Wks. 
Lima Loco. Works, Inc. 


FINANCIAL 


American Credit Indem- 
nity Co. of New York 

Associated Leaders of 
Lumber & Fuel Deal- 
ers of America 

Builders Commercial 
Agency 

Lumbermen’s Credit As- 
sociation 


FOREIGN 
BROKERS 
Richard Shipping Corp. 


METAL LATH 


Truscon Steel Company 
United States Gypsum Co. 


NAILS 


American Steel & Wire 


Co. 
OIL BURNERS 


Wayne Oil Burner Corp. 
The 


OVERHEAD 
GARAGE DOORS 
Crawford Door Company 
Frantz Mfg. Co. 


Paine Lumber Company, 
Lad. 


LOGGING 
EQUIPMENT 


Allis-Chalmers Mfg. Co. 
American Logging Tool 
Company 

Caterpillar Tractor Co. 
Cleveland Tractor Co., The 
Electric Wheel Co. 
Lindsey Wagon Co. 
Warren Axe & Tool Cv. 


LOG HAMMERS 


Meyer & Wenthe 
Wilcox Mfg. Co., W. W. 


LUMBER BUGGIES 
Electric Wheel Co. 


LUMBER 
CARRIERS 
Ross Carrier Co. 


LUMBER LIFTS 


Moore Dry Kiln Co. 
National Dry Kiln Oo. 


LUMBER TRUCKS 
Electric Wheel Co. 


MECHANICAL 
RUBBER GOODS, 
HOSE, PACKING, 
ETC, 


Goodyear Tire & Rubber 
Co., The 


HOTELS 


Benson 
Davenport Hotel Co. 
Harrison 


INSURANCE 


Associated Lbr. Mutuals 
Lumbermen’s Mutual Cas- 
ualty Co. 


Rankin-Benedict Under- 
writing Co. 


LUMBER 

PRESERVATIVES 

Curtin-Howe Corporation 

DuPont de Nemours Co., 
Inc., E. I. 


PLASTER BOARD 
United States Gypsum Co. 


PLYWOOD AND 
VENEERS 


American Plywood Corp. 
Collins Lbr. Co., John D. 
Northwestern Cooperage & 
Lbr. Co., The 
Pacific Mutual Door Co. 
Red River Lbr. Co. 
Robinson Mfg. Co. 
Sullivan Lumber Co. 
Washington Veneer Com- 
pany 


POSTS—Steel 
American Steel & Wire 
Co. 


Keystone Steel & Wire Co. 


MACHINERY AND EQUIPMENT 


MOTOR TRUCKS, 
TRAILERS, TIRES 
AND ACCESSORIES 


Electric Wheel Co. 

Ford Motor Co. 

General Motors Truck Co. 

Goodyear Tire & Rubber 
Co.. The 

Pittsburgh Taximeter Co. 


PORTABLE 
VARIETY 
SAW RIGS 


Crescent Mach. Co., The 
Paxson Company, The 


RULES—Board 
and Log 


Lufkin Rule Co. 


SAWMILL 
MACHINERY 
Bands, Circulars 
and Gangs, Etc. 
LATH AND 
SHINGLE 
MACHINERY 


Allis-Chalmers Mfg. Co. 

American Saw Mill Ma- 
chinery Co. 

Bolinders Co., Ine. 


Clark Brothers Co. 
Crescent Mach. Co., The 
Enterprise Company, The 


MISCELLANEOUS SUPPLIES AND SERVICES 


OFFICE 
BUILDINGS 


Metropolitan Building Co. 


OFFICE SUPPLIES 


Buek & Co., Frank RB. 
Fisher, 8. BE. 


RUBBER STAMPS 
STENCILS 


Meyer & Wenthe 
Wilcox Mfg. Co., W. W. 


SAP STAIN 
PREVENTATIVE 


DuPont de Nemours Co. 
Ine., EB I. 


63 





PUTTY, for Wood, 
Steel Sash, Calking 
Parker & Sons Co., Ira 


Johns-Manville 


SASH CORD 

Samson Cordage Works 
SOUND-DEADEN- 
ING MATERIAL 
Insulite Co., The 


Stewart Inso Board Corp. 


Wood Conversion Company 


STAINED 
SHINGLES 


Huntting Merritt Lumber 
Co., Ltd. 
Starks Stained Shingles 


Weatherbest Stained 
Shingle Co. 


STEEL SASH, 
COAL CHUTES 


Vento Steel Sash Co. 


WALL BOARD 


Insulite Co., The 

Johns- Manville 

Stewart Inso Board Corp. 
Wood Conversion Co. 


WOOD FILLER 
Parker & Sons Co., Ira 





SAWMILLS— 
Portable 


American Saw Mill Ma- 


chinery Co. 
Enterprise Company, The 


SAWS, KNIVES, 
TOOLS 


Atkins & Co., Inc., E. C. 
Hoe & Co., Ine., B. 
Simonds Saw & Steel Co. 
Taylor, Stiles & Co. 
Warren Axe & Tool Co. 


STEAM FEEDS 


Allis-Chalmers Mfg. Co. 
Clark Brothers Co. 


Soule Steam Feed Works 


STOKERS 


Allington & Curtis Mfg. 
Co., The 


TAXIMETERS, 
RECORDERS 


Pittsburgh Taximeter Co. 
TRACTORS 


Caterpillar Tractor Coe. 
Cleveland Tractor Co. 


VENEER DRYING 
MACHINERY 


Moore Dry Kiln Co. 


WAGONS—Log 


Electric Wheel Co. 
Lindsey Wagon Co. 


WAGONS—Lumber 


Electric Wheel Co. 
LAndsey Wagon Co. 


WELDING WIRE 


American Steel & Wire 


Co. 


WIRE ROPE— 
WIRE ROPE FIT- 
TINGS AND SLINGS 
American Steel & Wire 
Co. 

Leschen & Sons Rope 
Co., A. 

Williamsport Wire Rope 
Company 


WOODWORKING 
MACHINERY 


American Saw Mill Ma- 
chinery Co. 

Atlas Manufacturing Co. 

Crescent Mach. Co., The 

Paxson Company, The 





TIMBER LANDS 


Lacey & Co., James D. 


CREOSOTED PROD- 
UCTS—Blocks, Tim- 
ber, Cross 
Piling, 


Poles, 
Ties, 


Lumber, Ete. 


Arms, 


Ayer & Lord Tie Co. 
Booth-Kelly Lumber Co. 


Long-Bell Lumber Sales 


Corp. 


McCormick Lumber Co., 
Cc. R. 


TREATED PROD- 
UCTS—Railroad 
Ties, Poles, Piling, 
Timber Products, 
Lumber, Fence 
Posts 


Ayer & Lord Tie Co. 
Long-Bell Lor. 
Corporation 


Sales 


TRADING 
CHECKS 


Meyer & Wenthe 
Wilcox Mfg. Co.. W. W. 
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Sawmill Owners 


will find that they can get better 
kiln dried lumber by using a 


Dry Kiln Door Carrier 


[his carrier prevents loss of steam 
at doors and makes possible uniform 
humidity and temperature. One man 
can open and close doors, no push- 
ing or jerking. Over 2800 users. For 
old or new kilns. One carrier loads 
all doors. 


Dry Kiln Door Carrier Co. 
INDIANAPOLIS, IND. 
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Enterprise Gasoline Motor 


—a powerful Power Unit for 
PORTABLE SAWMILLS 


This strictly portable Gasoline 
Motor will develop all the power 
you need to drive your portable 
sawmill. It can be quickly moved 
from one tract to another. 


Write for 
circular to- 
day; also 
ask for our 
catalog on 
Portable 
Sawmills. 




















CYCLONE BLOW PIPE CO. 


IMPROVED SLOW SPEED SYSTEMS 
Cyclone Dust Collectors 
Automatic Furnace Feeders 
Steel Plate Exhaust Fans 
Exhaust and Blow Piping 
Complete Systems Designed, Manufactured “a 
and Installed ; Old Systems Remodeled. 


"2544-2554 West 2st Street 











HOO-HOO-— 
for the most severe ser- 





Hoo-Hoo —Rex -Improved 
vices. 


=ya 3 p2 REX— 
for moderate speeds and 
stresses. 
IMPROVED— 


for general all - around 
rebabbitting. 











- National Bearing Metals 
/ /Corporation 








_ St.Louis, Mo., U.S. AS, 
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CLARK 


CLARK BROS CO 
OLEAN NW. U.S.A 


THE NI ¢ 
Write Us for a Copy of Our Nigger Bulletin 


CLARK BROS. 


BRONZE BUSHING 








CHAPIN’S LUMBER RECKONER 





Saves Time By N. CHAPIN 
and Labor— Postpaid 
Prevents Errors $ 4 00 


The tables reduce to board measure all 
fractional sizes of lumber, advancing by 
quarter-inches from 1x1 to 15x15 inches square 
nd 20 feet long, also scantlings and square timbers, 
idvancing by inches from 2x2 to 30x30 inches square 
and 50 feet long. Saw logs are reduced to board measure. 
The book contains 171 pages of strong white paper, is 4x7 inches 


and is bound in cloth. 


431 South Dearborn Street 
CHICAGO, ILL. 
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UNIVERSAL 
wooD 
WORKER 


Five machines in one! 
A complete wood 
working shop. Jointer, 
Saw Table, Band Saw, 
Shaper and Borer 
combined in one ma- 
chine. Each unit may 
be separately operated 
without any hindrance 
whatsoever. Write us 
for a complete descrip- 
tion. 


The 


Crescent Machine Co. 
194 Main St., Leetonia, Ohio 

















